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“THE “Acta Diurma” which 

translated from the Latin 
means “Daily Events,’ and 
which according to history was 
the first newspaper published, 
contained “official intelligence 
of battles, elections, games, 


fires, religious rites, etc.”, for 
the information of the populace of ancient Rome. 





Because fires were of public interest then, are now and 
always will be, fire insurance is the universal form of in- 
demnity. Fire insurance is known and purchased where a 
many other lines have never been introduced. ‘ 


Because of the universality of Fire Insurance that line of 
indemnity is the backbone of practically all successful local 
agencies. For that reason the Springfield leaves no stone 
unturned to render the best in fire insurance service. 


SPRINGFIELD 


FIRE AND MARINE INSURANCE COMPANY 


Home Office: Springfield, Massachusetts 
A. W. DAMON, President G. G. BULKLEY, Vice-President F. H. WILLIAMS, Treasurer E. H. HILDRETH, Secretary 
Western Department: Chicago, Illinois 
A. F. DEAN, Manager J.C. HARDING, Assistant Manager . H. LININGER, Assistant Manager E.G. CARLISLE, 2nd Assistant Manager 
‘ Pacific Coast. Department: San Francisco, Cal. 
GEO. W. DURNIN., Manager JOHN C, DURNIN, Assistant Manages 
Agencies in All Prominent Localities Throughout the United States and Canada 
Genera! Marine Managers: TALBOT BIRD & CO., Inc., 63-65 Beaver Street, New York 


The Springfield Has Been Accumulating Good Will for Serenty Years 
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Community of Interest 


ore 5 HERE is a definite community 


of interest between the home 


office, its policyholders and its 
agents. 


The Ohio Farmers is a unique institu- 
tion. Its agents feel a keen sense of 
loyalty to the institution. It seeks op- 
portunities to get its agents together and 
confer with them on topics of mutual 
interest. Agents know that they can 
always have a hearing and that their 


requests and suggestions will receive 
full consideration. 


There is nothing austere about the 
home office. Cordiality and sympathy 
are apparent in every transaction an 
relationship. 


The Ohio Farmers typifies most clearly 
the harmonious relationship that should 
always be found between the adminis- 
trative and selling side of insurance. 


It pays to be an Ohio Farmers Agent. 
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ECENTLY fire broke out in the Ham- 

ilton, Canada, plant of the Canadian 
Shovel and Tool Company, Limited. It 
started in a large fuel oil tank. 


F. Skelton, Managing Director, writes 
that the fire burned for four hours and 
that water had no effect whatever on it. 
As soon as Foamite Firefoam was thrown 
on the fire it was quickly extinguished. 

This was a bad fire. The entire plant 
was threatened. The local fire department 
did all in its power to stop the fire. The 
firemen fought the blaze heroically. It 
was a case where water was of little value. 
New conditions called for new fire-fighting 
apparatus and methods. 

A. B. Ten Eyck, Chief of the 

Hamilton Fire Department, wrote: 

“As the water would not extinguish the 
burning oil, the firemen devoted their atten- 
tion to saving the factory. I called up Mr. 
Lindsay, Sales Manager of the Canadian 
Foamite Firefoam Co., Ltd., and requested 
him to bring down some of his Foamite 
Firefoam. 

“Mr. Lindsay then went to his place of 
business, got a supply of Foamite Fire- 
foam and proceeded to the fire. In less 
than five minutes after his arrival the 
Foamite Firefoam had the fire practically 
extinguished. 

“In my opinion, Foamite Firefoam is 
the best extinguisher for oil fires I have 
ever seen, therefore I recommend it to 
all users of oils of every description.” 





FOAMITE 





f1@el 


THIS IS FIREFOAM 
More than 20 gallons of it 
from one 2% gallon extinguisher 


Firefoam is a fire-smothering, fire- 
extinguishing foam which covers 
all burning objects like a blanket. 
It puts out fire quicker than 
other extinquishing agents, and 
prevents re-ignition. It coats and 
clings to all surfaces, and floats on 
even the most inflammable liquids. 
t is effective against every 
kind of fire. Unlike 
water, it does 
not damage. 
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A Lucky Escape 


For Some Insurance Company 


Two days after the fire W. T. James, 
First Assistant Chief of the Hamilton Fire 
Department, wrote: 

“T thoroughly coincide with the rec- 
ommendations given by Chief Ten Eyck, 
and would add the expression used by 
myself at the fire: 

““Foamite Firefoam is a wonder.’ It 
did great work. Although we never had 
any experience in handling Foamite Fire- 
foam, we quickly put out the fire with it. 
I can’t say too much for Foamite Firefoam 
as a fire extinguisher. 

“It is the greatest thing I ever saw. The 
fire at the Canadian Shovel and Tool 
Company would be burning yet without 
the use of Foamite Firefoam.” 

The Canadian Shovel and Tool Com- 
pany, Ltd., ordered Foamite Firefoam En- 
gines and Extinguishers the day after the 
fire. The big plant is now fully protected 
against fire. 

Foamite Firefoam apparatus is endorsed 
by the National Board of Fire Under- 
writers, the Underwriters’ Laboratories, 
the U. S. Steamboat Inspection Bureau and 
others. 

The widespread use of oils and other 
highly inflammable liquids in every indus- 
try makes the likelihood of fire an ever- 
present peril. Foamite Firefoam offers the 
only sure protection against this peril. 
Does not sound business judgment suggest 
that you recommend it on every risk you 


underwrite? Our new booklet “This Must 
Stop,” has a message for you. Send for it. 


FIREFOAM COMPANY 


Dept. 113E, 200 Fifth Avenue, New York City 


Our own Sales Companies represent 
us in principal cities 
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“INSURANCE IS AS OLD AS THE SUN” 


The Sign of Sun Service Brightens the Underwriting Sky 


SUN SIGN SERVICE 





Told in a Little Series of which This is No. | 


HE OLD SUN was established in 1710 

and is the Oldest Purely Fire Office in 

the World. Really, it came into being in 1706 

when the “‘Exchange House Fire Office’’ was 

formed, as the Sun was organized out of this 
prior venture. 


So it is that modern fire underwriting was 
cradled in the lap of the Sun, which for 210 


SUN INSURANCE OFFICE 


years has been steadily developing in efficiency 


and strength. 


Customers want Sun contracts because they 
are assured of Sun Settlements—always 
prompt; always liberal. A Sun Sign in your 
agency means warm, comfortable and cheer- 
ful Sun Service—the Individual kind of 
Service that means so much to every office. 


OF LONDON 


Was Established in 1710 and is the Oldest Fire Insurance Company in the World 


United States Branch 
54 Pine Street, New York 


Preston T. Kelsey, U. S. Mgr. 


Western Department 
76 W. Monroe St., Chicago, III. 


John F. Stafford, Mgr. 


Pacific Coast Department 
San Francisco 


C. A. Henry, Gen’! Agent 
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W. H. BENNETT GOES 
WITH AGENCY BODY 


Is Elected Secretary of the Na- 
tional Association of Insur- 
ance Agents 


HAS A SPLENDID RECORD 


Served Illinois Most Acceptably as Its 
State Fire Marshal—Is 
Now Attorney 


NEW YORK, May 12.—It was an- 
nounced at the office of the National 
Association of Insurance Agents this 
week that Walter H. Bennett of 
Quincy, Ill, the well-known lawyer 
and former Illinois state fire marshal, 
had been elected secretary-treasurer of 
the association. The executive com- 
mittee has had Mr. Bennett under con- 
sideration for some time. He received 
high endorsements from the insurance 
men of his state, while as state fire 
marshal he demonstrated his capacity 
and ability. He is a splendid speaker 
and a good administrator. 

Mr. Bennett’s Career 


Mr. Bennett was born and reared in 
a rural community in Brown county, 
Ill. After graduating from high school 
he taught school for two years and 
attended college for two years. He 
then located in Quincy, Ill. After he 
completed his law studies he was ad- 
mitted to practice in 1896. In his legal 
work he has been engaged in some of 
the most important litigation in the 
Middle West. One of his early notable 
cases was defending and acquitting 
Col. William J. Reed on a charge of 
murder. Col. Reed had a brilliant mil- 
itary record with General Shafter in 
the Apache Indian uprising. For five 
years Mr. Bennett was master-in- 
chancery of the circuit court of Adams 
county, Ill, In 1912-13 he was cor- 
poration counsel of Quincy, during 
which period many important munic- 
ipal problems were solved by his de- 
partment. Perhaps the most important 
achievement during his administration 
at Quincy was the development and 
perfection of a plan whereby the mu- 
nicipality came in possession of the 
water works system and municipal 
lighting plant. This was done largely 
through Mr. Bennett’s instrumentality. 


Appointed Fire Marshal 


In 1914 Governor Dunne of Illinois 
appointed Mr. Bennett as state fire mar- 
shal. He filled that office to the satis- 
faction of all who knew him. He 
brought the department to a high point 
of efficiency. Prior to his appointment 
as state fire marshal there had grown 
up in the Middle West a powerful arson 
trust with headquarters in Illinois and 

‘ extending its operation to surrounding 
States. Mr. Bennett took an active 
hand in prosecuting this band, and as a 
result some 20 real estate and business 
men and bankers were sent to the pen- 





WALTER H. BENNETT 


itentiary. Mr. Bennett served as pres- 
ident of the Fire Marshals’ Association 
of North America for two years. In 
this capacity he was brought into in- 
timate contact with fire prevention 
activities all over the country. He got 
a comprehensive view of the various 
fire prevention agencies. 


Author of Several Works 


Mr. Bennett is the author of a num- 
ber of fire prevention booklets, a fire 
prevention school reader which has 
been generally adopted throughout the 
United States, and a treatise on arson 
and burning to defraud which has been 
of much service to prosecuting attor- 
neys handling such cases. 

During the war Mr. Bennett was 
called upon to perform much organiza- 
tion work. He was made chairman of 
the war industries board of western IIli- 
nois, which had to do with a large 
volume of industrial contracts relating 
to war work. For a number of years 
he has been director of the Quincy 
Chamber of Commerce and president of 
a number’ of civic organizations. Mr. 
Bennett is married and has three chil- 
dren. One, a daughter, is married. He 
has a son in the University of Mich- 
igan and a four-year-old daughter who 
he acknowledges is the present ruler 
of his household. 

The local agents who know Mr. Ben- 
nett are gratified of the manner in 
which President F. J. Cox and his as- 
sociates have handled the securing of 
a successor to former Secretary 
Chauncey S. S. Miller. They had a dif- 
cult task, because they were anxious 
to get a man who would fill the bill 
in every particular. Mr. Bennett is a 
diplomat, a man of sound judgment, 
and one who will leave a splendid im- 
pression on the insurance forces of the 
country. 





Most field men now use The National 
Underwriter field men’s expense account 
book. This is specially designed for the 
needs of field men and is made in _vest 
pocket size. A set of twelve, good for 
one year, cost $1.50. 





CHANCE FOR SHIPPING : BILL ) ECONOMIC CONDITIONS 





| Sidetracking of Revenue Legislation in 
Congress Improves Prospects of | 
Marine Measure 





| 

WASHINGTON, D. C., May 11.— | 
The sudden determination of the steer- | 
ing committee of the senate to side- 
track all revenue legislation until after | 
election, or at least until the conven- 
tions are over, with the strong prob- 
ability that the soldiers’ bonus bill also 
will be held up, leaves a chance for the 
consideration of the Jones shipping 
bill, which is regarded as one of the 
most important measures now pending 
in congress. Senator Jones expects 
fully to reach a vote on the bill in the 
senate in the next two weeks. Other 
senators who favor the legislation are 
not so optimistic, although it seems to 
be conceded that a majority of the 
upper house favor the Jones bill. 

In the house there is sure to be op- 
position to some of the features of the 
senate measure, but the cloture rule 
in the lower branch furnishes assur- 
ance of little delay there, if there is a 
majority favorable to the bill. 

The provisions in regard to marine 
insurance, carried in the final draft, 
will probably be introduced in confer- 
ence, after the bill has passed both 
houses. These provisions are regarded 
among shipping men as among the 
most important in the whole body of 
proposed legislation concerning the 
merchant marine. The house bill ex- 
empting marine insurance associations 
or pools from the operation of the anti- 
trust laws will not pass without some 
debate, but its proponents feel sure 
that a majority of both houses can be 
brought to the support of the plan. 


Plan for Holding Business 


A Chicago local agent stated that he 
is finding it very successful at this time 
to go to his customers that have riot 
and civil commotion insurance and ex- 
plain the fact that rates have been 
reduced on the strike insurance end 
and advise that the insurance be can- 
celled and rewritten. This. he says, 
will serve to carry the insurance farther 
along and will probably save it. If this 
is not done, the assured may want to 
drop it on expiration. He says that he 
is finding this plan meeting with very 
favorable receptions on the part of 
those who have taken out this insur- 
ance. He suggests that every local 
agent follow up this suggestion. 


April Fire Record 


April fire losses as compiled by the 
Journal of Commerce aggregated 
108,750 comparing with $27,597,700 in 
March of this year and with $15,484,760 
in April of last year. The first four 
months of the year show an exception- 
ally heavy record of property destroyed 
by fire, the total reaching $113,350,700 
as compared with $98,556,125 for the 
same period last year and $94,024,925 
in 1918. The loss record in April re- 
flects the higher valuations placed upon 
property destroyed. During last 
month, there were three fires where 
the loss amounted to $1,000,000 or 
more in which fire insurance was but 
little interested. In April there were 
221 fires, where the loss amounted to 











$10,000 or more. 


AND POSSIBLE FUTURE 


| Factors That Are Important in 


Bringing About Present 
Abnormal Situation 


WILL A BREAK COME? 


One of the Leading Underwriters 
Makes Some Illuminating Ob- 
servations On the Subject 


BY GEORGE A. WATSON 
NEW YORK, May 
fire underwriters are following closely 
the trend of industrial and economic 
conditions throughout the country, ap- 
preciating that those now existing are 
abnormal and that readjustment most 
come about. Whether the change will 
be gradual and orderly, or will be the 
result of a sharp upheaval cannot be 
predicted. The proposition may be, 
and is, being argued either way. 
Those inclining to the former theory 
hold that as the result of the world 
war, when for nearly five years not 
less than 25,000,000 men were taken 
away from peaceful and productive 
pursuits, and were engaged in the 
savage destruction of life and prop- 
erty, years must elapse before the 
property damage wraught can be re- 
paired. 


Many Buildings Are Needed 


The United States as well as the 
countries of the old world require tens 
of thousands of homes and mercantile 
buildings to meet their pressing needs. 
These preperties in turn must be fur- 
nished in order to make them habitable 
or in which to prosecute business. 
Hence our factories are likely to be 
long profitably employed in order to 
supply home demand, even though high 
costs and the rate of exchange militate 
against export shipments. They further 
point out that the United States is the 
greatest credit nation on the globe and 
that payments upon loans to Great 
Britain, France and other European 
powers will be made to us for many 
years. Hence there will be no dearth 
of money in this country, thus permit- 
ting investment in industries that will 
supply further activities for our people. 


Searcity of Labor Seen 





Just now the country is suffering 
from a scarcity of laborers, mainly un- 
skilled, but the immigrant ports report 
an ever growing number of arrivals 
from the old world, who are attracted 
by the high wages paid here, and the 
numerous advantages afforded for get- 
ting ahead compared to those offered 
at home. The building trades council 
in New York City has just arranged a 
new wage schedule for mechanics and 
their helpers, the result of which it is 
confidently predicted will greatly stim- 


ulate building activity. 
The other side of the picture is to 





(CONTINUED ON PAGE 6) 
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CASUALTY ANNEX IDEA 
WILL BE CONSIDERED 


Commissioners’ Committee Plans 
to Hold Series of Confer- 
ences on Question 


SUBMITTED AT HARTFORD 


Superintendent Phillips of New York 
Is in Charge of Investigation and 
Framing or Report 


NEW YORK, May 11.—As chair- 
man of the committee on laws and leg- 
islation of the National Convention of 
Insurance Commissioners, Jesse S. 
Phillips, superintendent of insurance 
for New York, plans to hold a series of 
meetings, both in this city and at Al- 
bany, to consider the wisdom of amend- 
ing the general insurance laws of the 
different states so as to permit home 
fire insurance companies to enter the 
casualty insurance field as well, if they 
so desire. He hopes to have sufficient 
data upon the subject in hand to per- 
mit his committee to present a report 


upon the subject at the fall gathering 
of the convention. 


Question Up at Hartford Meeting 


The question was submitted at the 
annual meeting of commissioners at 
Hartford last September. President 
Henry Evans of the Continental ad- 
dressed Governor Smith of New York 
upon the subject and the communica- 
tion was sent by the chief executive to 
Superintendent Phillips. In his letter Mr. 
Evans said: “At the present time we are 
considering forming a casualty company 
because we find that our companies 
and other American companies are 
handicapped in competition with the for- 
eign companies, who are able to issue, 
for example, an automobile policy that 
cevers not only the hazard which the 
fire companies are permitted to write 
under the law, but the liability as well. 
This is done under a joint form of pol- 
icy, the liability risk being assumed by 
the casualty company owned by the 
foreign fire insurance company. * * * 
The subject is of great importance, not 
only to the American insurance com- 
panies but to American business gen- 
erally, and the time seems opportune 
for action.” 

The communication being received 
too late in the session for extended 
consideration by the convention as a 
whole, it was referred to the committee 
on laws and legislation for mature re- 
view, the committee to report later. 


Companies Launching Casualty Annexes 


Within the past six months the 
North America and the Firemans Fund 
have both announced their purpose to 
launch casualty company annexes. The 
Home may follow later, although it 
has no immediate purpose of doing so, 
and doubtless the same is true of other 
fire offices. 

On the other hand, the Maryland 
Casualty is expected, through the me- 
dium of an allied organization, to em- 
bark in the fire insurance business, and 
it is generally known that the Travel- 
ers has long held a fire insurance 
charter, which it may conclude to use 
whenever the time seems opportune. 
Still another strong casualty company 
is seriously talking of engaging in the 
fire insurance business, and at a late 
gathering of its general agents the de- 
sirability of such departure was 


threshed out, meeting the cordial en- 
dorsement of the field men. Sh 

For a time the Fidelity & Casualty 
issued a joint policy with the Norwich 
Union Fire, granting complete auto- 
coverage. 


mobile The arrangement 








APPRAISAL IS NEEDED 


IMPORTANT FOR PRINT SHOP 





F. M. Lloyd of Lloyds Appraisal Com- 
pany Points Out Value at 
Typothetae Convention 





The importance of appraisals to busi- 
ness concerns in general and especially 
to printing plants, in view of the rise 
in values in recent years, was pointed 
out by Fred M. Lloyd, president of 
Lloyds Appraisal Company of Chicago, 
in an address at the Typothetae Con- 
vention at Nashville, Tenn. Mr. Lloyd 
said in part: 

In an experience of more than 20 
years in the appraisal field I have dis- 
covered that in nearly all cases the pur- 
chaser of an appraisal has obtained from 
it a very considerable benefit in many 
directions. 


Should Show Three Valuations 


An appraisement for cost system to be 
at its greatest value at the present time 
should properly be one that shows three 
valuations, namely: 

1. Original cost or purchase price, to- 
gether with freight, cartage and instal- 
lation added to the various items, or in 
lieu thereof a value as of March 1, 1913. 

2. The reproductive value now of the 
various items constituting the property, 
as of the date of the appraisal, together 
with the cost for freight, cartage and 
installation. 

3. The actual depreciated or sound 
value of the property, applied to the 
various items in detail, except minor 
equipment, showing the total accrued 
depreciation that has taken place from 
the time of the property’s purchase down 
to the time the appraisal was made. 


Should Be Kept Up to Date 


In order to obtain the full value of 
such an appraisement it should be 
brought down to date at least once each 
year, preferably at the close of the fiscal 
year of the concern for whom it is made. 

In these days when values have so 
enormously raised, the average owner of 
a print-shop, and practically all of the 
owners of print-shops, have so lost sight 
of the fact of this raise in value that 
without an up-to-date appraisement they 
are basing their costs, so far as plant 
values are concerned, upon an entirely 
inadequate basis, and it is desirable for 
the entire trade that all who can afford 
it should have appraisements made, and 
for the future act upon the basis of the 
information therein disclosed. 


Important from Insurance Standpoint 


From the standpoint of insurance it is 
impossible for the owner acting upon 
original cost data either to properly 
place his insurance, or, in the event of 
damage or destruction, to collect any- 
where near the amount of money that he 
should collect, either to restore or re- 
place the property, hence the desirability 
of appraisals from this standpoint. 

The cost of work of this kind is not 
extraordinary, and the cost of its annual 
upkeep is comparatively little, and any 
printing concern or any other concern 
that does not avail itself of such service 
and act in the light of the information 
therein shown, is making a mistake from 
the standpoint of its own best interests. 








was terminated, however, when the 
Norwich Union Indemnity was formed 
as an adjunct to the British fire office. 


Northern Has Company 


The Northern of London is another 
foreign fire company that plans enter- 
ing the casualty field in the United 
States, having incorporated the North- 
ern Indemnity Company in this state 
several months ago. Beyond this initial 
step, nothing has been done, nor will 
there likely be positive action before 
the first of the year. 

More and more the American fire 
insurance companies are coming to 
favor the British idea of granting com- 
plete insurance protection through the 
medium of one company, or allied or- 
ganization, and hence their insistence 
that the laws of this country be liberal- 
ized to permit their doing so, upon a 
basis of equality with the foreign com- 
petitors. 





TROUBLE NOT REMOVED 


UNSETTLED IN PHILADELPHIA 





Automobile Situation Not Entirely 
Cleared by Abrogation of 
Penalty Rate Charge 





PHILADELPHIA, PA., May 11.— 
Although the recent abrogation of the 
penalty rate charge has improved the au- 
tomobile insurance situation here some- 
what, it has not entirely removed the 
cause of the trouble, which is still dis- 
turbing company men and _ local 
agents. Nearly two years ago, when 
Vice-president Culver of the Niagara 
Fire was chairman of the Philadelphia 
committee of the National Automo- 
bile Underwriters Conference, he sug- 
gested that the local agents of this city 
present a statement of their position 
and an outline as to what in their opin- 
ion was needed to place the automobile 
insurance business here upon a satis- 
factory basis. Without consulting 
their associates, three local men, consti- 
tuting a self-appointed committee, went 
to New York with a reform program. 
This was not acceptable to the Phila- 
delphia agents generally, who were 
incensed at not being taken into the 
confidence of the three who assumed 
to speak for them. 


Conference Committee Change 


In the midst of the disturbance Mr. 
Culver was succeeded as chairman of 
the conference committee by Assistant 
United States Manager Young of the 
North British & Mercantile, who 
wrestled with the Philadelphia situa- 
tion until his term of office expired, 
and he in turn was replaced by Assist- 
ant Manager Pitcher of the Royal. 
Mr. Pitcher and his associates have vis- 
ited this city several times and are still 
“taking testimony.” 

The Conference men last year recom- 
mended that the agreement in force in 
New York City be adopted for Phila- 
delphia, and such action was ordered as 
of Jan. 1, 1920. The arrangement, how- 
ever, was never enforced. 


Agents Want Self Government 


The local agents of this city, in so 
far as their opinion has crystallized, 
want self government, with entire 
freedom not only to limit the number 
and character of agencies companies 
may have here, but to fix commissions 
and also rates as well—a concession, it 
is safe to assert, the companies will 
never allow, holding that, unlike the fire 
line, automobile insurance is a national 
business, of practically equal hazard in 
New York and San Francisco, and 
must be legislated for, both as to tariffs 
and underwriting conditions, along 
the broadest possible lines. 

Two strong Hartford companies are 
still insisting upon their right to carry 
on agency connections entered into in 
good faith long ago, while a leading 
British office is unwilling to surrender 
an arrangement it has with an allied 
automobile concern, although, in the 
interest of complete harmony, it might 
later be induced to make the sacrifice. 

Meantime the loss experience of Phil- 
adelphia is being carefully tabulated 
by the companies in an endeavor to see 
whether the claim of the local men of 
distinct improvement in such connec- 
tion, due to more stringent police regu- 
lations and general efficiency, is borne 
out by the records. 


“Wolffs Law of Insurance Agencies” 
by Lewis H. Wolff, Indiana state agent 
of the Aetna, is sold by The National 
Underwriter for $2. It is a digest of im- 
portant decisions affecting fire insur- 
ance agents. The index by cases makes 
the volume most invaluable to the agent. 





“Hall On Insurance Adjustments” by 
Thrasher Hall, the well known Chicago 
adjuster, sells for $3.50 at The National 
Underwriter office. He has covered the 
field in a most thorough manner. It is 
an invaluable help to field men and 
adjusters and local agents who wanted 
to be posted on the loss. 





prises. 





W. E. MALLALIEUIS 
ELECTED PRESIDENT 


General Manager of National 
Board Made Head of Fire 
Protection Association. 


ADVANCED STEPS TAKEN 


New Building Standards, Electric Code 
and Dust Explosion Prevention 
Discussed 


NEW OFFICERS ELECTED 
President—W. E. Mallalieu, New York, 
First Vice-President—H. O. Lacount, 


Boston, 

Second Vice-President—W. C. Robin- 
son, Chicurgo. 

Secretary-Treasurer — Franklin H, 
Wentworth, Boston, 

Chairman of Executive Committee— 
Rudolph P. Miller, New York. 

Executive Committee (for three years) 
—George H. Greenfield, Montreal; Wal- 
ter A. Hull, Washington; H. L. Miner, 
Wilmington, Del; Benjamin Richards, 
Chicago; Robert Scott, Wilmington, N. C, 

Nominating Committee (1921)—Henry 
Vv. Thayer, Boston, chairman; Henry A, 
Fiske, Providence; George W. Booth, 
New York, 


BY RALPH E. RICHMAN 


With the election of these officers, 
the National Fire Protection Associa- 
tion closed its 24th annual convention 
at Chicago May 6. In thanking the 
members for the presidential honor 
conferred upon him, Mr. Mallalieu, the 
general manager of the National Board, 
stated that he had been prevailed upon 
to accept the place only because H. O. 
Lacount of Boston was unable to do 
so for personal reasons. Mr. Malla- 
lieu pledged his best efforts to make . 
the next annual meeting, which will 
be the silver anniversary convention 
of the organization, one of the most 
notable yet held. He hoped that all 
members would aid in making that 
convention worthy the 25th anniver- 
sary of a service giving organization 
such as the National Fire Protection 
Association. 


New Executive Committee 


On its executive committee there 
were at this convention two men rep- 
resenting protection of large private 
property interests. George H. Green- 
field of Montreal is in charge of the 
fire safety work of the Canadian Car 
Company, which has several large 
plants in Canada, and Robert Scott, 
of Wilmington, N. C., is superintend- 
ent of insurance and fire safety of the 
Atlantic Coast Line Railroad. The 
selection of these men for positons on 
the executive. committee is a deserved 
recognition of the increasing attention 
which the great corporations are giv- 
ing to problems of fire control. 

One of the most valuable contribu- 
tions made to the advancement of fire 
control knowledge during the past year 
was reported to the conventica by H. 
E. Miner, fire safety engineer of the du 
Pont interests. His report covered the 
methods for protection of pyroxylin 
plastic compounds, now used very gen- 
erally in many manufacturing enter- 
His report was acccmpanied 
pictures demonstrating 


by motion 


clearly to the eye his conclusion that 


correct use of automatic sprinklers 
could overcome the fire hazard of this 
rapidly burning substance particularly 
when it was stocked after approved 
methods. The report of the tests made 
will be issued shortly by the National 
Board in a special! pamphlet. The re- 
port of the committee on hazardous 
chemicals and explosives outlines the 
rules of safety in handling pyroxylin 
products. ; 
Another report accompanied by mo- 
tion pictures was that given by 
(CONTINUED ON PAGE 35) 
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AUTO MANUFACTURERS 
OBJECT TO SCHEDULE 





Claim New Analytic System Was 
Put Into Effect Before 
Agreed Time 


SAY IT IS NOT ELASTIC 


Contend That Automobile Insurance 
Companies Have Violated Under- 
standing in Making New Rates 


DETROIT, MICH., May 12.—Quite 
a stir was caused in insurance circles 
here this week when officials of the 
Hudson Motor Company voiced their 
displeasure with the new analytic sys- 
tem of rating automobiles that has been 
put into effect in the eastern and 
southern states. It seems that a num- 
ber of officers of the Hudson and other 
Detroit motor car companies feel that 


the automobile insurance companies 
have acted hastily and have put the 
new schedule into effect before the 
automobile factories were ready for it. 


Held Joint Conferences 


When the new analytic schedule was 
first proposed, conferences were held 
with autcmobile engineers and the 
whole question of standardization of 
parts, improvements of engine and 
body to remove the more serious fire 
hazards and other motor car refine- 
ments were discussed, the idea being to 
have the automobile manufacturers 
work in co-operation with the insur- 
ance companies in arriving at a merit 
system of rating cars. 


Complain of Hasty Action 


The plan was first talked of by a 
number of automobile insurance men 
in conference with officials of the Au- 
tomobile Chamber of Commerce. The 
general scheme was approved by all, 
and it was decided to go ahead. Auto- 
mobile manufacturers say that later 
two imeetings to further discuss the 
question were held, to which many au- 
tomobile insurance men were invited, 
but none attended. At the last meet- 
ing it was agreed, according to Detroit 
automobile manufacturers, that the 
new rating schemes should not go into 
effect before Aug. 29, 1921. The man- 
ufacturers now complain that by put- 
ting the schedule into effect at this 
stage of the game they are being 
treated unfairly, as they have had in- 
sufficient time to make the necessary 
changes in their models. 


Improvements Not Considered 


For instance, the officials of the Hud- 
son Motor Company say that since the 
analytic schedule was tentatively drawn 
up there have been 22 separate and dis- 
tinct improvements made in the Hud- 
son car which are not taken into con- 
sideration in the new schedule. It is 
claimed by the automobile manufac- 
turers that the new schedule is un- 
wieldy and is not so designed as to 
give credit to the improvements made, 
when they are made. The Hudson 
Motor officials say that no body of in- 
surance men acting for the purpose of 
tate making has looked at a Hudson 
machine and that no agent of the Hud- 
son Motor Company has been given 
authority to exhibit the Hudson car to 
iMsurance men for purposes of rating. 


Condition of Material Market 


Detroit automobile manufacturers 
Say that the time is very inopportune for 
putting the analytic schedule in effect, 
for the reason that the materials mar- 
ket is very uncertain. All automobile 
factories using large quantities of cars 
are now forced to purchase their ma- 





MANAGER WORLEY TO ARRIVE 





North British Home Office Executive 
Will Visit This Country, Reach- 
ing Here Next Week 





NEW YORK, May 12.—Arthur 
Worley, general manager of the North 
British & Mercantile, is due to arrive 
in New York from London next week, 
making his first visit here since Cecil 
F. Shallcross assumed the United 
States management of the corporation 
and its allied interests. He will find the 
organization far more effective than 
when he left the States early in 1919, 
for during the 15 months of his ad- 
ministration, Mr. Shallcross has im- 
parted a great deal of his own en- 
thusiasm to the special and the local 
agents of the organization and has 
reared a fine superstructure upon the 
broad foundation left by his predeces- 
sor in office, E. G. Richards. 








terials when and where they can. They 
cannot select exactly the material that 
they want to go into their cars. They 
are forced to do the best that they can. 
They have very little selection. The 
factories that produce only a limited 
number of cars and manufacture a 
high-grade machine can select the ma- 
terials they want, but the big plants 
producing several hundred cars a day 
must at this time put into their ma- 
chines a certain amount of inferior 
material in order to keep up quantity 
production. This is an undesirable 
condition, but one that cannot be rem- 
edied until the materials market be- 
comes easier. 


Claim Violation of Understanding 


Automobile manufacturers seem to feel 
that the insurance men have broken 
faith with them. They claim that they 
had no idea the new schedule was to 
be put into effect so soon. They assert 
that the understanding was that there 
were to be a number of conferences and 
Several more meetings with the men 
having the new rate schedule in charge 
before the system was fully worked out 
and the new rates finally decided upon. 
There have been, automobile manufac- 
turers say, only a few meetings and now 
the companies announce the_ schedule. 
Automobile manufacturers make _ the 
claim that the insurance men have sim- 
ply gained from them all possible in- 
formation and then gone ahead. 


May Increase List Price 


An officer of the Hudson Motor Com- 
pany was in Chicago last week, and 
while discussing the rate questions, dis- 
covered that if the Essex car manufac- 
tured by the Hudson people were listed 
at $1,800 instead of $1,795, the insurance 
rate in Chicago would be just $56 cheaper 
for full coverage insurance. In other 
words, if the list price of the Essex 
were increased $5 the purchaser taking 
out full coverage automobile insurance 
would enjoy a saving of $51 net. Officials 
of the Hudson Company are now under- 
stood to be considering the advisability 
of increasing the list price of the Essex 
in order to place the car in a more de- 
sirable classification in the territory in 
which the analytic schedule is not used. 


Insurance at Factory 

Because of their dissatisfaction over 
the way in which the analytic rate 
schedule has been handled, it is under- 
stood that a few of the automobile manu- 
facturers in Detroit are considering issu- 
ing an insurance policy with every car 
delivered from the factory. At least one 
concern now has a representative in New 
York taking up with Cornwall & Stevens, 
the New York brokers, and the North- 
ern Securities Company, the proposition 
of issuing a policy and financing the car 
for those who purchase on the partial 
payment plan. 


Opinion of Manufacturer 


The head of one of the big Detroit fac- 
tories said this week: “This merit sys- 
tem of rating is all right in theory, but 
it has not been worked out fully enough. 
For instance, we do not know all of the 
things that the insurance companies re- 
gard as hazardous or undesirable. We 
may be putting the wrong stuff into our 
cars today, but we do not know it. We 
have not had sufficient information on 
this proposition. Another thing, it is 
very much doubted if improvements that 
are made are given credit when they 


ASSISTANT MANAGERS NAMED 





Lyle E. Osborne and Russell D. Hobbs 
Appointed to Succeed Elliott Middle- 
ton in Western Actuarial Bureau 





Lyle E. Osborne and Russell D. 
Hobbs have been appointed assistant 
managers of the Western Actuarial 
Bureau of Chicago, succeeding Elliott 
Middleton, who recently resigned to 
establish a new bureau on the Pacific 
Coast. It is planned to transfer a high- 
grade man from one of the state rat- 
ing bureaus to the Western Actuarial 
Bureau in Chicago, in order to be 
equipped to render the service that will 
be necessary in connection with the 
scholarships to be established at Ar- 
mour Institute in Chicago. 

The two men who become assistant 
managers of the bureau have spent 
practically all of their business careers 
in rating bureau work. Mr. Osborne 
began with the Tennessee Inspection 
Bureau, filling various positions, and 
was later transferred to Grand Rapids, 
Mich., as branch manager of the Mich- 
igan Inspection Bureau. Two years 
ago he was sent to the Chicago office, 
where he has served in various capac- 
ities. He has hag about nine years’ 
experience in bureau work and is well 
equipped to assume his new duties. 

Mr. Hobbs, who is a graduate of the 


reau work with the Oklahoma Inspection 
Bureau about seven years ago. In 
1915 he went to the Western Actuarial 
Bureau in Chicago to take charge of 
the rule book department. During the 
war Mr. Hobbs served overseas for 18 
months. He is a student of rating 
problems and has applied himself to a 
study of bureau work. Both Mr. Os- 
borne and Mr. Hobbs are young men, 
vigorous. and active, and are thor- 
oughly familiar with the workings of 
the Western Actuarial Bureau. 








are made. I don’t know of any engineer- 
ing body or bureau that regularly looks 
over all the automobiles in the country 
that are manufactured. Suppose we 
make a few changes. Who knows any- 
thing about it that has anythine to do 
with the insurance business? What sys- 
tem have they for giving immediate 
eredit for improvements? I do not know 
of any. If this thing were fully worked 
out, there would be some sort of a bu- 
reau established that could take up this 
question. The system is all right in 
theory, but I do not think it is working 
out well in practice.” 


Another English Company to Enter 


Maurice Diaz, managing underwriter of 
the National Benefit Assurance of London 
is in this city arranging for the entry 
of the corporation into the United States. 
It plans to write marine business and 
may later enter the fire field for direct 
writings or reinsurance. It was estab- 
lished in 1890. The National Benefit has 
assets of approximately $8,400,000. 





American Equitable Expanding 


The American Equitable of New York 
is making rapid progress in establishing 
its agency plant throughout the country. 
R. A. Roberts has been appointed special 
agent of the company for western New 
York with headquarters at Buffalo. He 
was formerly with the Sun. Edson C. 
Price has been appointed special agent 
for eastern New York, making head- 
quarters at Albany. The company is now 
entered in 28 states, having just been ad- 
mitted to Arizona, Delaware, Maine, Mary- 
land and other states. 





Appleton & Cox Have Incorporated 


Appleton & Cox leading marine under- 
writers of New York have incorporated 
under the name of Appleton & Cox, Inc. 
These officers have been elected: Presi- 
dent, Douglas F. Cox; vice-presidents, 
Herbert Appleton, Frank H. Appleton, J. 
Floyd Johnson, Harry E. Manee, Oscar 
W. Smith, Chauncey J. Ziegler, George 
D. Hoffman, Theodore A. Kruse and C. 
Curtis Macy; secretary, C. Curtis Macy; 
assistant secretary, George D. Hoffman; 
treasurer, Chauncey J. Ziegler; assistant 
treasurer, Theordore A. Kruse. 


University of Chicago, commenced bu- ; 


NEW YORK AGENTS 
PROGRAM IS OUT 


President Bruns Has Arranged for 
a Big Convention Next 
Month 





NAMES OF THE SPEAKERS 





Empire State Agents to Convene in 
Syracuse June 9-11—Strong 
Speakers Arranged for 


SYRACUSE, N. Y., May 12.—Fred- 
erick V. Bruns, president of the New 
York State Association of Local In- 
surance Agents, has announced the 
program for the annual meeting, to be 
held in Syracuse, June 9-11. The offi- 
cers of the New York State Associa- 
tion are expecting to have a great meet- 
ing this year. Local agents in the 
state are interested in several prob- 
lems and, as a consequence, at- 
tendance at the annual meeting is 
expected to be greater than ever. The 
business sessions will be held at the 
Hotel Onondaga. 

The convention proper will cover 
two days, the meeting on June 9 being 
a get-together affair in the evening. 
Each business session will close with a 
selling demonstration. The first day 
will be devoted mainly to reports of 
officers and committees which have had 
charge of special activities during the 
vear. On Thursday evening there will 
be a banquet. with an excellent list of 
speakers. Friday morning will be 
given over to discussions and the meet- 
ing will close with the afternoon ses- 
sion. The program is as follows: 


Wednesday, June 9, 7 P. M.—Dinner, 
with five-minute speeches by officers of 
inter- 


companies, agents and_ guests, 
spersed with community singing and 
cabaret. 


Thursday, June 10, 9:45 A. M.—Sing- 
ing, “America; welcome to agents, W. 
H. A. Munns, president Insurance Agents 
Club, Syracuse; president’s address and 
report of year’s activities. Frederick V. 
Bruns: seé¢retary’s report, Harry C. Webb; 
treasurer’s report, W. Maxwell Fiero; 
executive committee report, E. H. Warner, 
casualty section; A. C. Edwards, fire sec- 
tion: Legislative report, Frank Gardner, 
acting chairman; discussion, “Proposed 
New Fire Rating Plan Explained,” Law- 
rence A. Daw, assistant secretary Under- 
writers Association of New York State; 
practical demonstration, sale of automo- 
bile fire and theft, liability, property dam- 
age and collision policies on autos. 

Thursday, June 10, 2 P. M.—Reports of 
committees on non-board situation, mu- 
tual casualty competition, increased com- 
missions, graded dues and budget and 
increased membership and _ service to 
members. 

Address (speaker yet to be named). 

Practical demonstration selling a stock 
fire insurance policy to a manufacturer 
now insured in a mutual fire company. 

Auto ride. 

Thursday, June 10, 7 P. M.—Banquet. 
Speakers, Hon. Thomas B. Donaldson, 
Insurance Commissioner of Pennsylvania; 
H. A. Smith, president National Fire In- 
surance Company of Hartford: A. G. 
Martin, United States manager Northern 
Assurance Company: Fred J. Cox, presi- 
dent National Association of Insurance 
Agents. 

Friday, June 11, 9:45 A. M.—Discussion 
of and action on: (a)—Increased com- 
mission; (b) non-board situation; (c) mu- 
tual casualty competition; (d) graded 
dues. Discussion led by chairman of vari- 
ous committees who reported yesterday. 

Reports of special committees. 

Practical demonstration. Sale of stock 
insurance to a contractor now insured 
in a mutual casualty company. 

Friday, June 11, afternoon.—Election of 
officers. 

Address (speaker yet to be named). 


(CONTINUED ON PAGE 12) 





























































































Sgr Song BS Didbesesy 

















May 13, 19 































Windstorm. 


countries. 


STRENGTH 


‘“‘Unexcelled Service to Agents and to Policyholders Alike’’ 


ELBRIDGE G. SNOW, President 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


CASH CAPITAL $6,000,000.00 





American-Owned Property 


In Foreign Countries 


THE PRESENT is a good time for our repre- 
sentatives to solicit the insurance on American- 
owned Property located anywhere in foreign 
Special facilities for covering same. 





FIRE, MARINE AND ALLIED BRANCHES 


OF INSURANCE 


Aircraft, Automobile (Complete Cover in Combination Policy), Explosion, 
Fire and Lightning, Hail, Marine (Inland and Ocean), Parcel Post, Profits 
and Commissions, Registered Mail, Rents, Rental Values, Riot and Civil 
Commotion, Sprinkler Leakage, Tourists’ Baggage, Use and Occupancy, 


REPUTATION 






















































New Orleans 


nderwriters Agency 


JAMES B. ROSS, General Manager 


ALLEN E. TURNER, Asst. General Manager 


308 CAMP STREET 


NEW ORLEANS, LA. 


INLELULLORA ARR 


Reliable 


Responsible 
Respectable 


RNAI 


Brokerage Business Our Specialty 


Facilities Unlimited 
Binders by Wire 




















FEW DEMANDS FOR COVERAGE 


Newspaper Reports of Millions of 
Bushels Held in West Believed to 
Be Exaggerated 


NEW YORK, May § 11.— Under 
“scare” headlines the daily papers of 
this city are telling of millions upon 
millions of bushels of wheat alleged to 
be held in line and terminal elevators 
in the West, through inability of the 
railways to furnish box cars for its 
transportation to Eastern ports. It is 
asserted that “while people in the East 
are paying exorbitant prices for food 
products, food is piling up in the Mid- 
dle west to an extent that threatens 
financial disaster.” Continuing, the 
alarming reports declare that “eleva- 
tors, granaries and farmers’ bins are 
bulging with last year’s wheat crop 
throughout the entire Mississippi Val- 
ley, live stock is not being shipped and 
potatoes are rotting in cellars.” To re- 
lieve the situation reputed to exist, 
appeal will be made to the Interstate 
Commerce Commission to force the 
railways to hurry their box cars to the 
West, even though they be returned 
from the East empty. 


No Calls on Fire Companies 


If such an accumulation of wheat 
exists throughout the West and the 
Northwest as the press dispatches 
claim, the fire insurance companies 
have no knowledge of the alleged fact, 
the calls made upon them for indem- 
nity by no means equaling their carry- 
ing capacity. There have been periods 
in the past when the wheat crop of the 
country was so abundant that farmers 
were compelled to store their surplus 
in barns, the local and terminal ele- 
vators being filled to safety limits. No 
such condition obtains at this time, or 
if it does, insurance upon the product 
is not being sought. Insurance upon 
the terminal and line elevators is 
largely taken care of through the 
Grain Association, though many of the 
country co-operatively owned  prop- 
erties are insured in individual com- 
panies. 


Experience in Northwest 


In connection with insurance upon 
grain, it is interesting to record that 
the experience of the companies has 
been more satisfactory with elevators 
in Kansas and Nebraska than with 
those of the Northwestern states of 
North and-South Dakota and Minne- 
sota. Just why this is so, no one pro- 
fesses to know, but the theory is 
advanced that the moral hazard may 
have exercised a considerable influence, 
many of the losses in the latter terri- 
tory having occurred at night and in 
sections where the farmers were 
peculiarly incensed at the reputed un- 
fair grading practices of Minneapolis 
millers. To this alleged action on the 
part of the mill men is attributed the 
great growth of the Non-Partisan 
movement in the Dakotas and the ef- 
fort of the farmers to market their 
product without the intervention of the 
middlemen. 


Work Ceases June 1 


On June 1 the office of the United 
States wheat director will cease to func- 
tion, or at least its activities will be 
materially curtailed, congress having 
failed to appropriate funds for its con- 
tinuance. A number of inspectors in the 
service of the office have been seeking 
connections with fire insurance com- 
panies, feeling that the experience 
gleaned while in the government employ 
would be peculiarly valuable to the un- 
derwriters. For the most part, however, 
the work of these men has dealt with 
a study of the explosion hazard, the sur- 
veys of the mills and elevators from a 
fire safety standpoint having been con- 
ducted usually by the trained inspectors 
of the insurance companies, or the vari- 
ous rating and inspection bureaus. 








AND POSSIBLE FUTURE 


(CONTINUED FROM PAGE 3) 


be found in the recent financial upheava] 
in Japan, attributed to over-speculation 
in raw and finished silks and the call. 
ing of loans thereupon by the Japanege 
bankers. While Wall street men deny 
any connection between the Japanese 
financial difficulties and the severe break 
in values on the New York Stock Ex. 
change that immediately followed news 
from Yokohama, a number of, under. 
writers maintain that the two incidents 
were intimately related, and that as the 
United States is no longer a_ pent-up 
Utica, but is a world power, no! impor. 
tant financial event can occur anywhere 
without its influence being felt in larger 
or smaller degree in this country. 
Opponents of the continuously pros- 
perous idea further hold that evidence 
is not lacking that the people of the 
United States are in revolt against the 
profiteering that has been going on in 
ever-increasing measure for the past 
two years. Evidence of this is afforded 
in the flat refusal of the great railway 
systems to stand for further wage in- 
creases by their employes, and the de- 
termination of some of the large manu- 
facturing plants to quit business rather 
than be held up in the same connection. 
The “overalls campaign,” now sweeping 
the land, is pointed to as another evi- 
dence of the public’s refusal to be held 
by the throat longer, and of the evident 
willingness of the people either to wear 
freak clothing or to appear in shabby 
garments rather than to pay the charges 





demanded by the clothiers and. dress 
goods merchants for new apparel. The 
spasm of real activity shown by the 
federal Department of Justice in run- 
ning down excess profit merchants and 
manufacturers, they aver, will have a 
marked effect in reducing the demand 
for goods of all kinds and will aid in 
helping production catch up with legiti- 
mate demand. 


Merchants Buying Sparingly 


Special agents report a notable ten- 
dency of retail merchants to buy spar- 
ingly, arguing that they would rather 
run chances of paying even higher prices 
for desired goods than be caught with 
large stocks on hand in the event of a 
sharp drop in the cost of commodities. 
Banks and trust companies are watch- 
ing loans very closely and are calling 
for payment in many instances, feeling 
that the period of too free investment 
has carried long enough, and that sharp 
retrenchment is desirable. 


Revolt Against Profiteering 


Fire insurance companies are riding 
with the tide. Their managers appre- 
ciate that any slump in prices or fall- 
ing off in the demand for merchandise 
would create a moral hazard, and some 
profess to see such result in the in- 
creased number of losses that have been 
reported during the past few weeks. 
However, it is hard to trace such con- 
nection. Managers are contenting them- 
selves with warning their agents and 
underwriters to pay special attention to 
the moral hazard of every risk offered, 
particularly upon concerns that have 
come into existence of late years. 


Use and Occupancy Lines 


Perhaps the need for caution during 
the present time applies to the writing 
of use and occupancy insurance more 
emphatically than to the acceptance of 
general lines. Companies that special- 
ize in this class of business refuse, save 
in exceptional instances, to accept, the 
risk of concerns that have not been 
established a long time and are well 
and favorably known in their respective 
trades. It is appreciated that special- 
ized plants, requiring peculiar machinery 
for their output, are not good risks, 
owing to the length of time needed for 
making replacements in the event of 
loss. 


Comment By aa Underwriter 


Discussing present general business 
conditions in the United States and the 
relation of fire insurance thereto with 
one of the best-informed underwriters 
in the business, he said to me: 

“We are wont to speak of the high 
eost of living as if it were a matter 
of the price of everything going uD. 
For those of us who do not produce 
commodities, but simply furnish service, 
it really amounts to that. To the pro- 
ducer of commodities it is somewhat 
different. For instance, the farmer can 
take his bushel of wheat and exchange 
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NINETY YEARS OLD 


HALE AND HEARTY 


The Franklin Fire 


Organized 1829 


Insurance Co., of Philadelphia 
ELBRIDGE G. SNOW, President 


Charter Perpetual 








“Topay, even more than ever before, ‘‘The 

Franklin Fire of Philadelphia’ stands for 
positive indemnity through the medium of 
insurance by reason of the fact that its liberal 
contracts are guaranteed by funds ample to meet 


without 


delay all obligations, 


and are also 


backed by a complete service organization and 
by a management well known for its practice of 
prompt and equitable adjustment and payment 
of loss claims. 











Cash Assets 


Cash Capital. 


Liabilities 
Net Surplus 


Fire 


Explosion, Hail, Marine, Profits an 


STATEMENT JANUARY, 1920 


‘Wamsen x as mois Policyholders, $2,298,019.45 
Lightning, Automobile (Com ~ Cover in Combination Policy), 






Commissions, Rents, Rental Values, 


Riot and Civil Commotion, Sprinkler Leakage, Use and Occupancy, 


Windstorm. 






































































Fire 


Theft 


Windstorm 
Liability 


Property 
Damage 


Colliston 


ATTENTION—-KANSAS, 
MISSOURI, and ILLINOIS 


AGENTS! 


THE MID-WEST DEAL- 
ERS’ POLICIES are the most 


complete and liberal. 


Special Rates which assure 


big production for 
ires. 


Adjustments. 


tional business. 


nsurance, 


Live 


No Company excels in Loss 


Promptness and fair dealing 
which pleases and bring addi- 


Specializing in Automotive 


The Mid-West Insurance Company 


(Reserve Mutual Corporation writing through Local Agents) 


WICHITA, KANSAS 
J. B. Henderson, Gen. Mgr. 























| cost of food, 


it for as much of the other commodi- 
ties as he ever could. In so far as his 
transaction relates to the exchange of 
the commodities he produces for those 
he consumes, he is in no sense injured. 
Thus, when wheat was selling for $1 a 
bushel the farmer could buy 20 pounds 
of sugar with the money received for 
his wheat, or, in other words, a bushel 
of wheat was equal to 20 pounds of 
sugar in value. At the then market 
value of wheat and of sugar the rela- 
tive value had been maintained. When 
wheat sold at a dollar a bushel, shoes 
could be bought for $5 or $6 a pair. 
Today, when shoes sell for $12 or $15 
a pair, five or six bushels of wheat can 
still purchase a pair of shoes. The rela- 
tive value of wheat and shoes has not 
changed. 


Dilution of Money Value 


“While the exchange value of com- 
modities has not been materially af- 
fected, something has happened to our 
medium of exchange, and that some- 
thing is its dilution or expansion. Had 
we printed and put into circulation mil- 
lions upon millions of dollars in green- 
backs without adding to the gold re- 
serve behind them, we would all have 
understood the inflation of our currency, 
or the dilution of the gold reserve be- 
hind it. To further illustrate: If an 
insurance company with a capital of 
$1,000,000 would issue another million 
dollars of stock without bringing in any 
additional money, the stock would be 
worth just one-half of what it was be- 
fore the inflation. While as a country 
we have not issued the greenbacks, we 
have put out millions upon millions of 
bonds, and sold them on credit. By so 
doing we have diluted our currency, or 
medium of exchange, as surely as though 
we had issued the greenbacks, and 
through this dilution of currency we 
have reduced its purchasing power to 
that degree. 


How Prices Have Increased 


“According to government experts, the 
quoting from a report is- 


| sued some months ago, had advanced 75 


percent; of clothing, 81 percent; of fuel, 
57 percent; of sundries, 55 percent, and 
of rents, 22 percent. These percentages 
have since been increased, but the gen- 
eral relation remains. It would be hard 
to say just what these would average 
to the general householder, but it would 
likely be about 58 percent, and would 
bring the value of the dollar down to 
about 63 cents. Bankers estimate its 


| worth to be slightly less than 56 cents; 


therefore the purchasing power of the 


| present dollar is 56 cents, compared to 
100 cents in pre-war days, which marks 





the measure of our currency inflation. 
Bearing on Fire Insurance 

“The bearing of these conditions upon 
the fire insurance business is this: We 
have no commodities to exchange for 
other commodities. We simply have 
service to render, which is being paid 
for in 56-cent dollars compared with 
100-cent dollars paid for the same serv- 
ice a few years ago, and we are still 
accepting liability under the schedule 
of rates adopted when we were being 
paid in 100-cent dollars. The companies 
attempted to forestall the trouble that 
might be expected to follow this condi- 
tion by putting a 10 percent surcharge 
upon all premiums, 
or as a measure of protection against 
the conditions that the war induced. 

Effect of Surcharge Removal 


“We have had the benefit of that sur- 
charge for something over a year in 
most states, but the insurance commis- 
sioners, in their great economic wisdom, 
have told us that, the war being over, 
we did not need this surcharge. They 
succeeded in having it removed. While 
it is true that the actual fighting was 
over when the excess charge was taken 
off, the effect of the war upon the coun- 
try, its industries and its currency was 
by no means at an end, nor is it likely 
to be for some time. I predict that if 
we continue to collect one-eleventh less 
in premiums than we had been receiv- 
ing, and the dollar we are getting con- 
tinues to have the- purchasing power 
of but 56 cents, we will soon face a 
serious situation. 

“History may not repeat itself, and 
our period of inflation or so-called ‘pros- 
perity’ may not be followed by a sea- 
son of depression. If not, we will wit- 
ness a new era in national economics. 
The greatest panic and financial disaster 
ever known in the United States oc- 
curred in 1837, following a season of 
unusual expansion and apparent pros- 
perity, during which the federal and 
several state governments tried to legis- 
late prosperity to every one, even as 
they are endeavoring to do it now. Gov- 





as a war measure, | 





ernment ownership of railways and simi- 
lar ambitious schemes were commonly 
advocated; speculation and the struggle 
for favoritism ran riot, taking the place 
of honest endeavor and individual initia- 
tive. A far harsher term than ‘profiteer’ 
was used to describe those people that 
were reaping benefits at the expense of 
consumers in general, and that term was 
‘extortionist.’ 

“Conditions very similar to those that 
obtained in 1837 have since occurred, and 
with like result. Today we are propos- 
ing all sorts of legislation designed to 
benefit certain classes at the expense of 
the public generally, and we will indeed 
be fortunate if we escape the penalty 
paid under like circumstances in bygone 
days. 

“Underwriters should look the situa- 
tion squarely in the face, appreciate its 
gravity and exercise the best judgment 
they possess in the selection of business 
during what is generally known as the 
‘reconstruction period.’” 


Bank Deposits Shrinking 


The most recent report of the comp- 
troller of the currency discloses a shrink- 
age of almost $1,000,000,000 in the bank 
deposits of the country on Feb. 28, com- 
pared with the figures for the preceding 
quarter. Government experts see a deep 
significance in the figures as reflecting 
the financial and economic trend of the 
nation. After increasing in great jumps 
from the very beginning of the Euro- 
pean war and practically doubling in six 
years, bank deposits began to decrease 
at the end of last year. In the first two 
months cf 1920 the decrease was rapid 
and if maintained will bring the 1920 
figures below those of 1919. 

Loss in deposits is ascribed to many 
economic causes, but primarily to a 
shrinkage of earnings by the people and 
a decrease in the total volume of busi- 
ness of the country. Labor unrest, 
strikes and other disturbances were no 
doubt large contributing factors. 


Curtails Credit Resources 


Lessened deposits with lessened re- 
sources means a natural curtailment of 
the credit resources of the country, an 
end for which the Federal Reserve Board 
has striven through artificial means by 
the increase of rediscount rates at the 
Federal Reserve banks. With the lend- 
ing power of the national banks de- 
creased nearly a billion dollars there is 
still a great demand on every hand for 
credit that is responsible for high money 
rate and a pinch on the business com- 
munity. 

In face of the financial situation ex- 
perts here look for a slowing up in pur- 
chasing by the general public and a 
leveling of prices. The cost of living, 
it is said, has reached its peak and is 
on a slow but sure decline through in- 
ability of the public to expand further 
individual credits and keep up what the 
Federal Reserve Board has character- 
ized as a mad spree of spending. 





PROMOTIONS ARE ANNOUNCED 


Manager Palache of Commercial Union 
Is Dividing Fields With General 
Agents in Charge 


NEW YORK, May 12.—Whitney 
Palache, United States manager of the 
Commercial Union fleet of companies, 
announces the following promotions: 

Arthur C. Broderick, now agency su- 
perintendent for the southern field, to 
be general agent for the same terri- 
tory. 

Frank W. Young, now special agent 
of the western New York field, to be 
general agent in charge of New York 
state. 

G. Hope Miller, now special agent 
for New Jersey, to be general agent in 
charge of New Jersey, Pennsylvania, 
Delaware, Maryland, West Virginia 
and District of Columbia. 

Mr. Young and Mr. Miller will make 
their headquarters at the head office 
in New York City as soon as their suc- 
cessors in the fields now covered by 
them have been selected. These are 
well-deserved promotions and open 
some good positions for desirable men. 

The intention is to divide certain 
fields which will give greater oppor- 
tunity to young men of ability, the kind 
Mr. Palache is looking for. His pur- 
pose is to substantially build the busi- 
ness of the companies under his map 
agement. 
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Look for a Gradual Change 


INSURANCE are not alarmists. 
They keep their feet on the ground and 
they are not inclined to view conditions 
from an extreme angle. It seems to be 
their opinion that business conditions 
will gradually adjust themselves, but 
the reconstruction process will likely 
require some time following the great 
world upheaval and the present period 
of extravagance and high prices. 

The insurance men do not look for 
a sudden and sharp collapse. There 
are indications now of a decline. Mer- 
chants evidently are trying to get rid 
of their high-priced goods. Wana- 
maker in Philadelphia announced a 
cut in prices. Advertisements in the 
Chicago daily papers indicate a reduc- 


men 


tion in prices on certain goods in de- 
partment stores. The banks are cer- 


tainly becoming tighter in their loaning | 


policy. They are refusing to back up 





commercial paper having to do with | 


luxuries. The federal reserve bank 
legal reserve is within about a half per- 
cent of the minimum allowed. 


There | 


is a general sentiment throughout the 
country that prices have gone far 
enough. Merchants are getting some- | 


what uneasy. However, with every per- 
son employed and with the demand for 


all articles so great it is difficult to see | 


where there can be a sweeping panic. 
The insurance people are inclined to 
stand pat, view the future optimistically 
and hope for the best. 


Value of the Examiners’ Club 


Every general office in Chicago that 
employs an examiner of daily reports 
or an assistant should make it possible 
for him to become a member of the 
ASSOCIATION OF FIRE INSURANCE EXAMIN- 
ers of Chicago. This is one of the 
best insurance organizations. Its meet- 
ings are of vital importance. Here are 
gathered the flower of the underwriting 
profession so far as examiners are con- 
cerned. They are men of wide experi- 
ence, of comprehensive knowledge and 
possess a vision. They are men who 
are anxious to advance in their occu- 
pation. They assemble to compare 
notes, to contribute to the general wel- 
fare of the business and to add to their 
stock of knowledge. It is of great 
value for a man to attend these meet- 
ings and come in contact with examin- 
ers from other companies. There is the 


educational effect, which is probably 
the most desirable. The social and 
personal contact should not be over- 
looked. In all respects it makes a man 
bigger to come into contact with an- 
other man who knows something that 
he does not. 

The Examiners’ ASSOCIATION is cer- 
tainly a most valuable adjunct to the 
insurance business. 
by every means possible encourage 
their men to join, see to it that they 
attend the meetings and make it part 
of their employment. Companies can 
well afford to be liberal with their men 
in this respect. Every company derives 
material advantage from having its men 
become members of this organization 
and be regular attendants at all its 
gatherings. It is an organization well 
worth hearty support. 


Analysis of Dwelling Losses 


The analysis of dwelling losses for 
1918 shows $64,150,474 as the total fig- 
ure. In 1917, the dwelling losses 
amounted to $66,166,420. There were 
210,740 dwelling fires reported in 1918 
as opposed to 232,021 the previous 
year, In the statistics it is shown that 
defective chimneys and flues were the 
chief cause of fires, they bringing a 
total loss of $7,987,687. Lightning was 
second with losses of $4,873,671 on un- 
rodded buildings. Stoves, furnaces, 
boilers and pipes were responsible for 
$4,689,276. Matches and smoking 
caused $3,812,134; losses and electricity 


came next with $3,788,600. A large 
part of this loss could have been pre- 
vented if due care had been exercised. 
There is a big field for the fire pre- 
ventionist. 


7 


A good many agents who have hired 
young men to act as assistants or un- 
derstudies have been disappointed and 
then said the plan was no good. They 
should turn back to their school day 
copy books and read that injunction: 
“Tf at first you don’t succeed, try, try 
again.” 
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Neal Bassett, western manager of the 
Firemen’s, Girard & Mechanics, woke 
up last Thursday morning in New 
York and discovered by reading in the 
New York “Journal” that his wife had 
lost between $15,000 and $20,000 of 
jewelry the day before. This came as 
a distinct shock to Mr. Bassett, as 
until that time he was unaware that he 
was married. But here it was in clear, 
bold type in the New York “Journal.” 
The story was telegraphed to the Chi- 


cago “Examiner,” the Hearst paper 
there, stating that the Neal Bassetts 
were well known in Chicago. The 


story stated that Mrs. Bassett, accom- 
panied by her husband, in the east had 
her handbag with a large amount of 
jewelry in it, and, on arriving at the 
Hotel Biltmore, discovered that the 
bag in which it was located was gone. 
The news of the supposed ‘Mrs. Bas- 
sett” 
popular manager’s 


friends. Telegrams 





created wide attention among the | 


and letters went to Mr. Bassett’s office | 
asking for an explanation and apology. | 


The jar was all the greater because at 
the Western Insurance Bureau 
ing at Atlantic City the same week Mr. 


Bassett distinctly disclaimed any matri- | 
a Se : é pe mathy | the company. 


monial intentions in congratulating 
Charles A. Georger of Buffalo, who was 
recently married. 

The story, however, was shattered 
and the romance was annihilated when 
Mr. Bassett arrived in Chicago this 
week. His friends all felt that although 
he had lost between $15,000 and $20,000 
of jewels, he had gained a wife. In 
spite of the flood of telegrams and let- 
ters, Mr. Bassett said that it is all a 
mistake. The true story is that his 
aunt, Miss Neal, sister of his mother, 
met him in New York and lost the 
jewels. Mr. Bassett was the main fac- 
tor in trying to locate them and in the 
general melee and _ excitement the 
papers got it that Miss Neal was Mrs. 
Neal Bassett. And now 


meet- | 


PERSONAL SIDE OF THE BUSINESS 









































































































































A. D. YEATON 


he has been in the Wisconsin field for 
He has been prominent 
in the fire insurance organizations of that 
state. The New Hampshire has not 
had a traveling general agent in the 
west since George K. March of Hills- 
dale, Mich., resigned to take the sec- 
retaryship of the Detroit National Fire. 
The appointment of Mr. Yeaton will 
keep the company in closer touch with 
western activities. 


J. A. O. Preus, former insurance 
commissioner and present state audi- 
tor of Minnesota, was nominated by 


| the Republican state elimination con- 


vention May 8 as the party choice for 
Republican nominee at the primary 


| election which takes place in June for 


Neal Bassett | 


goes on in single blessedness as before. | 


Cc. W. Le Meseutier has been 


ap- | 


pointed special agent of the automobile | 


department of the Hartford Fire and 
Hartford Accident in the central west. 
He is a brother of Harvey L. Le Mes- 
surier, manager of the western casualty 
department of the Hartford Accident. 
Mr. Le Messurier has been connected 
with the western department of the 
North America. His father is C. J. Le 
Messurier, the well-known local agent 
of Pontiac, Il. 


R. W. Conde of Louisville, general 


manager of the “Insurance Field,” has | 


been appointed a colonel on the staff 
of Governor Morrow of Kentucky. 
Mr. Conde, since going to Louisville, 
has become prominent in a social and 
business way. As a real example of 
personal pulchritude he is par excel- 
lence, in this respect rivaling that other 
brilliant “Insurance Field” colonel, 
Young E. Allison. With a uniform and 
a pair of spurs, Col. Conde will be the 
cynosure of all eyes. 


H. H. Landon, for ten years with 
the Agricultural of Watertown, N. Y., 
one year as chief accountant, has re- 
signed and was recently appointed as- 
sistant secretary of the Excelsior Fire 
of Syracuse, N. Y. Mr. Landon will 

also act in the capacity of supervisor 
of agencies. 


A. D. Yeaton, state agent of the New 
Hampshire Fire in Wisconsin, who was 
recently appointed western general 
agent, will ultimately be located at Chi- 
cago, but for the present is traveling out 
of Milwaukee. Mr. Yeaton is one of 
the young men whe graduated from 
the home office of the New Hamp- 
shire, all of whom have made good. 
The New Hampshire has educated a 
number of high-grade men. Mr. Yeaton 
is a native of New Hampshire, hav- 
ing been born at Epsom. For 12 years 


governor. 

There were a number of candidates 
for governor on the Republican ticket. 
The ~ plan of the Nonpartisan League, 
however, was well understood to be 
that of going into the June primaries 
and voting their members solidly for 
the league candidate while the balance 
of the Republican vote would be split 
among the half dozen other candidates. 
It looked so plausible a scheme that 
Republican leaders got together, and 
with consent of most of the candidates 
for governor, called the so-called elim- 


| ination convention. There was but one 


| roll call, 
| over the landslide for “Jake,” 








and when it was two-thirds 
as Preus 
is popularly known, began, and he was 
evidently going over on the first ballot, 
when a motion prevailed to make his 
selection unanimous, which was done 
by acclamation. 

The platform adopted declares in 
strong terms for Americanism and 
against the Nonpartisan League pro- 
gram, which includes state fund insur- 
ance in all lines of underwriting and 
the elimination of stock and mutual 
companies from operation in the state. 
The league has a strong hold on farm- 
ers throughout Minnesota, and the 
coming political campaign is recog- 
nized as being a critical one for all 
those interested in good government 
and opposed to communistic attempts. 


F. W. Clark, Michigan state agent for 
the Fireman’s Fund, had an uncommon 
experience last week Tuesday. He was 
making an inspection for his company 
of the Curtis Tire & Rubber Company 
in Muskegon, when the fire which de- 
stroyed that plant started. 

Mr. Clark immediately sent in an 
alarm from an A. D. T. box and found 
afterwards that he was just one minute 
behind Mr. Gray, superintendent of the 
factory. The record at the A. D. T. 
office shows there were two alarms sent 
in within two minutes. 

It would be interesting to read Mr. 
Clark’s inspection slip on the plant. 
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It Costs Mach More to Rebuild 
Today Than It Did to Build 


And the property owner who is not fully insured on a basis of present values is in a bad 


way. 


To care for these excess lines and to care for the volumes of rent, rental value and lease- 
hold insurance that can be secured in these unusual times many agents are increasing their 
capacity, are taking on additional companies. 


They are selecting companies capable of and willing to serve in a modern way the needs of 
their agency as well as the needs of their policyholders. 


They are selecting such companies as the 





GENERAL FIRE ASSURANCE COMPANY, PARIS—Organized 1819 
URBAINE FIRE INSURANCE COMPANY, PARIS—Organized 1838 


EAGLE, STAR & BRITISH DOMINION INS. CO., LTD., LONDON 
Organized 1807 





UNITED STATES MANAGERS 


FRED S. JAMES & CO. 


Fred S. James Geo. W. Blossom Wm. A. Blodgett 


AGENCY SUPERINTENDENTS 
Carroll L. De Witt P. A. Cosgrove 


123 William Street 
CHICAGO NEW YORK SAN FRANCISCO 
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CHANGES IN THE FIELD 











J. A. Hall | 
J. A. Hall, of Louisville, special 
agent of the Northwestern National 


in southern Ohio, Kentucky and Ten- 
nessee is transferred to Atlanta, Ga., 
where he will have charge of South 
Carolina, Georgia, Flortda and Ten- | 
nessee, as successor to H. Leon Lay- 
field. Mr. Hall is a native of Georgia 
and served the Northwestern National 
as special in Virginia and North Caro- 
lina prior to the war. I. H. Ramaker 
from the home office will have the en- | 
tire state of Ohio, as already an- 
nounced with headquarters at Colum- | 
bus. Howard Hudler, Michigan special 
agent who also had northern Ohio and 
who was transferred to Chicago to | 
take charge of Illinois, will have 
charge of Kentucky in addition. 





E. G. Frazier 


E. G. Frazier, who became vice-pres- 
ident of the Eldred Agency of Milwau- 
kee May 1, 1919, has resigned as Wis- 
consin state agent of the Springfield 
to give all of his time to the local busi- 
ness. The state will be divided, L. C. 
Hilgemann assuming supervision of 
Milwaukee and the northern half, and 
A. S. Gormly supervising the southern | 
and western half, the Soo line mark- 
ing the division of the field. 





Harry C. Wagstaff 


The Automobile of Hartford has em- 
ployed Harry C. Wagstaff as special 
agent for Philadelphia suburban terri- 
tory which includes the following coun- 


| 


| 
ties in Pennsylvania, Montgomery, | 
Chester, Delaware, and Bucks and |} 
Camden County, New Jersey, with | 
headquarters at 407 Walnut street, | 


Philadelphia. Mr. Wagstaff has been | 


| partment of the Aetna for a number of 


| been traveling in Nebraska and Iowa 


| are in Syracuse. 


in charge of this same territory for the 
Queen for a number of years and is | 
well and favorably known among the | 
fire insurance fraternity. 





George A. Richardson 


The National Security announces the | 
appointment of George A. Richardson | 
as special agent for its North Platte | 
field in Nebraska, succeeding Joseph F. | 
Gillham, resigned. Mr. Richardson | 
was connected with the western de- 





years when it maintained an Omaha 
office, and has for the past few years 


in connection with a film exchange in | 
which he was interested as manager. 





James J. Mahoney 


James J. Mahoney has been ap- 
pointed New York state special agent 
for the County Fire. His headquarters 
He has been in the 
underwriting department of the home | 
office of the New Hampshire for ten 
years. Mr. Mahoney was elected dele- 
gate to the Democratic national con- 
vention in St. Louis in 1914. He is 
an ex-service man and in his college 
and school days was prominent in base- 
ball. After graduation he played with 
some semi-professional teams. 








W. D. Swearingen 


special agent of the Glens Falls in West 


} 
| Virginia, with headquarters in the Vir- | 
| 
| 
' 


ginian Land Bank building at Charles- 
ton. 


He was formerly with the General | 


Adjustment Bureau, and more re- 


cently has been special agent of the | 


National Union in West Virginia. 


West Virginia was formerly super- 
vised by Special Agent R. E. Michaels, 
who also looked after Virginia, Mary- 
land and Washington, D. Owing 
to the increase in business it was found 
necessary to divide Mr. Michaels’ ter- 
ritory. 





Harold W. Purdom 


Harold W. Purdom, who for seven 
years has been connected with the 
Millers National of Chicago, has been 
appointed special agent of the Central 
National Fire of Des Moines, having 
charge of Wisconsin. 


Oscar Steenus 


Oscar Steenus has been appointed 
special agent of the Home and Franklin 
in Illinois, assisting State Agent H. M. 
Zimmer. His headquarters will be in 
Decatur or Springfield. Mr. Steenus 
was in charge of the insurance office 
of Robert Crawford at Mendota, III. 
for five years, previous to which he was 
in the western department of the Great 
American for eight years. He is a thor- 
oughly experienced insurance man. 
This gives Mr. Zimmer four special 
agents. 





A. G. Head 


A. G. Head, Oklahoma special agent 
of the Great American, has resigned to 
become manager of the insurance de- 
partment of the Guaranty Trust Co., 
now being organized at Muskogee. 


Guy H. Fuller 
H. Fuller, Oklahoma 





Guy state 


W. D. Swearingen has been appointed | agent of the Springfield, has resigned 


| and with E. I. Hoyle will open an office 


at Oklahoma City for the Southwest- 
ern Adjustment Co. 





F. F. Thompson 


F. F. Thompson, state agent of the 
North British in Oklahoma, has re- 
signed, having purchased an interest in 





the Cushing local agency of Winfield 
C. Price. 





Cook Cromwell 


Cook Cromwell, who has been an ad- 
juster at Henderson, Ky., has been ap- 
pointed special agent of the farm de- 
partment of the Continental in Kentucky, 





R. E. Hartshorn 


R. E. Hartshorn has been appointed 
special agent of the Aetna for northern 
and central New Jersey. 


NEW YORK AGENTS 
(CONTINUED FROM PAGE 5) 
Open discussion on any topic not cov- 
ered in previous sessions. 
Practical demonstration. 
and oceupaney policy to 
Camera Company. 
Adjournment. 
The arrangements are in charge of the 


Sale of a use 
the Rochester 


following committee: Sugene Beach, 
chairman; W. H. A. Munns, Joseph A. 
Geyer, W. E. Allis, W. E. Day, E. L. 
Haskell, D. E. French, J. A. Wood, J. 


B. Coykendall, G. T. Amsden, W. C. Bagg, 
James Doyle, L. W. Bronk. 


Blue Sky Law Doesn’t Apply 

MADISON, WIS., May 12—The blue sky 
law is not applicable to promoters of a 
corporation proposed to be organized un- 
der the laws of the state for carrying on 
an insurance business, according to an 
opinion of the attorney general. 

The two laws, one placing corporations 
to this extent under the control of the 
railroad commission and the other plac- 
ing insurance concerns under the insur- 
ance commission, were in some conflict. 
Since the insurance commissioner’s au- 
thority was granted subsequently to the 
other law, it was held that the legisla- 
ture intended to give him the control 
which would otherwise nave been exer- 
cised by the railroad body. 


New Agency at Dallas 
R. G. M. Cochran, son of F. D. Cochran, 
of Trezevant & Cochran, Dallas, and 
D. H. Houseman, for several years with 
same office, are entering the local busi- 
ness at Dallas. The firm will be known 
as Cochran & Houseman. 





F. H. CAUTY, Manager 





up too. 


THE COLUMBIA INSURANCE CO. 


NEW JERSEY 


COLUMBIA 


Of Course You Are Right— 


To drive hard for automobile business, before your neighbor wakes 
There is no greater opportunity, no surer promise of 
tremendous growth, than in the automobile industry—and there is 
no more certain way to share in this great profit, than to make 
connection with the specialized automobile department of the 
Columbia and its associated company, the Union Marine. 


THE UNION MARINE INSURANCE CO. 


LIVERPOOL 


27 William St. N. Y. C. 





CARROLL E. ROBB, Manager 


Automobile Department 
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The Big City Department store has many 

kinds of motor vehicles—big trucks, which 

bring goods from freight terminals and factories, 

big delivery trucks for heavy merchandise, 

smaller delivery trucks for short hauls and - 
light merchandise and even three wheel motor- 

cycles for special deliveries. 


HE average agent runs the best vehicle of the class 
a department store of for this work. He needs a 
insurance and like the company that is so equipped 
big merchant he needs all financially, so equipped in 


manner of carriers and the 
best of each type. For auto- 
mobile insurance he needs 
a specializing automobile 
company, one that can carry 
the entire load--fire, theft, 
collision, property damage 
and personal injury liability 
insurance. And he needs 


home office organization and 
so equipped by charter priv- 
ileges and legal and depart- 
mental safeguards that it 
will be equal to any load, 
that it will always be in 
service. He needs The Ohio 
Casualty Insurance Com- 


pany. 





The 


OHIO CASUALTY 
INSURANCE COMPANY 


“The Best in Automobile Insurance” 


B. D. LECKLIDER, HOWARD SLONEKER, 
President Secretary and Manager 


HAMILTON, OHIO 


An agency of The Ohio Casualty Insurance Company is a 
valuable franchise. 
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_ Agents writing Fire, Tornado, Rent, 

Business Interruption, Leasehold, 

Profit. Sprinkler Leakage, Explosion 
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Automobile Insurance Company 


of Hartford, Conn. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 
$2,000,000 


ASSETS 
$11,022,207.23 


LIABILITIES, EXCEPT CAPITAL 
$6,966,656.56 


SURPLUS TO POLICY HOLDERS 
$4,055,550.67 


FIRE AND ALLIED LINES 


Fire, Tornado, Rents, Profits, Lightning, Explosion, 

mmissions, Leasehold, Riot and Civil Commo- 
tion, Sprinkler Leakage, Use and Occupancy, Auto- 
mobiles, Aircraft, Floaters. 


OCEAN AND INLAND MARINE LINES 
Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, 
War Risks, Registered Mail, Transportation, Motor 
Truck Contents, Salesmen’s Samples, Personal Ef- 
facts Floaters, Parcel Post, Tourists’ Baggage. 





Affiliated with 
AETNA LIFE INSURANCE CO. 
| AETNA CASUALTY & SURETY CO. 



































ARKANSAS MEN MEET 
CONVENTION AT HOT SPRINGS 


Local Agents’ Association Holds En- 
thusiastic Session—E. M. Allen 
Discusses Mutuals 


HOT SPRINGS, ARK., May 12.— 
The Arkansas Association of Insur- 
ance Agents held its twentieth annual 
convention here yesterday and today, 
with a large attendance and a great 
interest manifested in the excellent pro- 
gram which had been arranged. One 
of the interesting features of the meet- 
ing was the address by E. M. Allen ot 
Helena, former president of the Na- 
tional Association of Insurance Agents, 
on “Mutuals and Reciprocals.” Mr. 
Allen pointed out the weakness of the 
protection which these concerns pre- 
tend to offer, but urged the agents not 
to minimize their competition, which 
so far has not been especially strong 


| in Arkansas, and to take steps at once 
| to combat the evil before it has had a 


| trouble they 


chance to go into a position of power. 
He said in part: 

I assume that you are familiar with 
the many varieties of mutuals, recipro- 
cals and interinsurers and know the 
have caused local agents 
parts of the country. Some 
local agents in Arkansas have always 
had a certain amount of mutual com- 
petition, 
not been menacing enough for many of 
us to give the matter very much at- 
tention. Therein lies the danger to Ar- 
kansas agents at the present time. Those 


in other 





ARKANSAS SITUATION 
DISPUTE WITH COMMISSIONER 


Settlement. of Rate Reduction Order 
Hinges on Interpretation of What 
Constitutes Underwriting Profit 


NEW YORK, May 12.—Company 
officials have not yet decided upon a 
course of action to be followed in deal- 
ing with Insurance Commissioner Bul- 
lion of Arkansas, who has ordered 
stock fire companies operating in Ar- 
kansas to decrease their rates 6.21 per- 
cent. The Arkansas situation is now 
in the hands of the actuarial commit- 
tee and it is expected that an answer 
to Mr. Bullion will go forward this 
week. Mr. Bullion issued his order on 
April 26, stating that new reduced 


| rates must be put into effect May 15. 
| The companies have discovered that 


the Arkansas law allows them 30 days 
in which to make an appeal in court 
after a commissioner’s order is issued. 
They are thus not forced to comply 


| with Commissioner Bullion’s order on 
| May 15 and have no intention of doing 


but the general situation has | 


of you who will give the matter a little | 


close thought must come to the con- 
clusion that the time to kill mutual com- 
petition is now, before the puny infant 
has a chance to grow into a powerful 
enemy. 


Insurance Guaranty Against Risk 


Insurance, as a matter of fact, is only | ex C 
| and an underwriting profit of 11.21 per- 


a guaranty against risk. If our custom- 
ers knew there would be no fires they 
would require no insurance at all, but 
they cannot afford to run the risk. 
we could be sure of annual dividends 
from the mutual companies, and knew 
that conflagrations or other catastrophes 
could not occur, and could be certain of 
no extra assessments, then mutual in- 


| surance would be by all means the most 


desirable form of coverage for all of us. 
But no mutual policyholder 


If | 


“i Will Probably Go to Court 

It seems very probable that the 
companies will take the case to court. 
They can either do that or withdraw 
from the state and the latter course 1s 
deemed inadvisable. Therefore, it is 
not at all unlikely that the companies 
will appeal the case, but attempt to 
have it tried outside of Arkansas, 
where impartiality would be shown. 

The whole controversy hinges on 
what constitutes underwriting profits. 
Mr. Bullion submits figures to show 
that in the five-year period ending 
Dec. 31, 1919, the companies operating 
in the state sustained a loss ratio ot 
54.23 percent, expense ratio of 34.54 


cent. Under the Arkansas law, the 
commissioner is required to order such 
reduction in rates as will reduce the 


underwriting profits to 5 percent. 
Commissioner Bullion bases under- 
writing profit upon total premiums 


written against expenses paid, while 


| most fire companies base their under- 


is sure of | 


any of these things, and every assured | 
| assumes a liability and runs a risk that 


should be considered contrary to good 


business judgment. The huge reserves 
of the stock companies are the safe- 
| guards of stock insurance. The real 





reserves of the mutual companies lie in 
the ability of their policyholders to pay 
extra assessments when necessary. With 
low rates, high dividends and equal ser- 
vice, it is perfectly obvious that when 
catastrophes occur, and they are in- 
evitable, either huge extra assessments 
must be levied or the losses of policy- 
holders will never be paid. 


Active in Compensation Line 


Mutual competition in employers lia- 
bility and workmen’s compensation is 
particularly severe at the present time. 
If anything, the assured with a mutual 
compensation policy runs a much great- 
er risk than he does in the case of fire 
insurance. How the mutual policy- 
holder can get away from the proposi- 
tion of deferred losses, continued and 
protracted disabilities, and changing 
compensation laws, is a mystery to me. 
To a man up a tree it would seem that 
the ultimate collection by a mutual com- 
pany of a large number of permanently 
or badly disabled employes in various 
parts of the country will hardly have the 
effect of increasing dividends to policy- 
holders. 

The greatest source of danger, from 
the standpoint of the local agent, is in 
the field of automobile insurance. The 
average automobile owner pays but 
little attention to the kind of insurance 
he buys, is intensely interested in the 
apparent low net cost of the mutual 
policy, and has implicit confidence, any- 
way, in his own ability to avoid acci- 
dents. 

é Must Render Equal Service 


Now is the time to demonstrate con- 
(CONTINUED ON PAGE 18) 





writing profits on premiums earned and 
expenses incurred. 
Show Loss of 10 Per Cent 


Those officials who have made a 
study of the records of the companies 
in Arkansas, say that if Commissioner 
Bullion based his figures upon total 
premiums earned and expenses in- 
curred, the stock companies operating 
in Arkansas during the five-year period 
closing Dec. 31, 1919, would show an 
underwriting loss of a little over 10 
percent, instead of an underwriting 


| profit of 11.21 as Mr. Bullion figures. 





All of the companies operating in Ar- 
kansas have been under the impression 
that they have operated in that state 
at a loss during the last five years, 
which they have according to their way 
of computing underwriting profit, but, 
according to Mr. Bullion, they have 
shown a very fair underwriting profit. 

If the dispute gets into court, the com- 
panies will be obliged to prove that their 
method .of figuring underwriting profit 
is the correct one and that Mr. Bullion 
is at error in arriving at underwriting 
profit on a basis of gross premiums writ- 
ten and expenses paid. 

There has been a great deal of talk 
about just what constitutes underwrit- 
ing profit during the past several years. 
The Insurance Commissioners Conven- 
tion has given some little thought to 
this question. It has never been really 
decided. As a matter of fact, companies 
themselves have not agreed upon what 
the profit is. If the case could be tried 
in an impartial court, it might serve to 
clear the air somewhat. 


Must Prove Bullion Incorrect 


Mr, Bullion compiles a set of figures 
which he claims are on the proper basis. 
The companies dispute his assertion but 
are not unanimous in pointing to the 
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ARM wealth in the United 

States has more than doubled 

in the past ten years. In 1910 it 
totaled forty billions. Today it ag- 
gregates eighty-five billions. 


This means that farming is the 
most rapidly growing big industry 
in the country. 


Unlike other growing industries, 
there is no concentration of owner- 
ship. The business is not growing 
and going to the big city brokerage 
offices. In farm insurance growth 
does not mean loss to the local 
agent. Farm growth means growth 
in business for the local agent writ- 
ing farm business. 


Considering the growth and ag- 
gregates of farm values, no insur- 


Why We Didn’t Overlook 
the Farmer and Why 
You Shouldn't 


ance company can afford to much 
longer ignore farm insurance. No 
agent, for the same reasons, can 
afford to overlook the farmer as a 
prospect and a client. 


When the plans were being drawn 
and the program adopted for the 
Peninsular Fire Insurance Company 
of America, farm insurance was 
naturally made an important feature. 


As many of the officers and stock- 
holders are big farmers, men promi- 
nent in farmers’ organizations, the 
Peninsular Fire is in an advan- 
tageous position to get farm busi- 
ness. So will Peninsular Fire Agents 
be so situated. 


The Peninsular Fire will be an 
asset to any agency. 


PENINSULAR FIRE 


INSURANCE COMPANY OF AMERICA 


Colon C. Lillie 
President 


J. Floyd Irish 
Secretary and Managing Underwriter 


GRAND RAPIDS, MICHIGAN 
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reat American 
Insurance Company 


New Dork 


INCORPORATED - i872 


CASH CAPITAL $10,000,000 


Company owns United States Liberty and Victory Loan 
Bonds in amount equal to its capital 


POLICIES ISSUED TO COVER 


Fire Registered Mail 
Lightning Profits War Risk Mail Package 
Tornado Commission Hulls Tourist Baggage 
Wind Storm Automobiles Cargoes Sprinkler Leakage 
Hail Motorcycles Inland Marine Use and Occupancy 
Explosion Leasehold Inland Transportation Riot and Civil Com- 
Rents Marine Floaters motion 











SEVENTY-ONE YEARS 
A LONG AND HONOURABLE RECORD 


1849 1920 


OLDEST FIRE INSURANCE COMPANY IN PITTSBURGH 


THE WESTERN 


INSURANCE CO. OF PITTSBURGH 


An old, reliable and growing American company, 

writing along conservative lines, and proud of its 

reputation for prompt and satisfactory loss 
settlements 


AGENTIS3SWANTED WIHERE NOT REPRESENTED 











e in Chicago, Cook County and the Greater Metropo'itan District. 

nspections QThis inspectorate very properly gauges the expectancy of fire risks 

and intelligently anticipates events before they occur. QThe undersigned 

sells this talent to companies, agents, brokers and the business public, 

herewith tendering counsel to all State Insurance Officials, Legislative and Municipal Committees and 
~ those who at iusurance = pry ee! for the public weal. 

years in this fie —Dixit at Facit— 
» Office with Knight, Smith & Co. e W. P ‘ E R * E 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 Independent Inspector and Fire Prevention Counselor 











HENRY J. WOESSNER WM. L. DICKELMAN 


“WOESSNER & DICKELMAN 
GENERAL AC” NTS 





1 Buil 5 hang Specializing in Floaters, Surplu. and Excess Lines Sere TP 
CHICAGO, ILL. Wabash 8128 








NATIONAL INSPECTION CO. 


108 South La Salle Street ~ CHICAGO 


A Clearing House for 
UNDERWRITING INFORMATION 


J. G. HUBBELL, Mer. H. B. CHRISSINGER, Ass’t Mgr. 


RELIABLE 


FireInsuranceCo. 








Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


‘ Security Ins. Co. 
Organized 1864 


Organized 1881 





COMBINED STATEMENT of D ayton, Ohio 
Acecte esas « ame INCORPORATED 1865 
a ee Cash Assets, - - - - - -  $1,091,990.00 
F. A. ROTHIER, Prest. Net Surplus over capital and all liabilities, 687,535.00 
ADAM BENUS, Sec’y : —— 
F.C, BARTON, Asst. Sec'y J. LINXWEILER, Jr.)Pres. WM.F. KRAMER, Sec. 


R. B. HEATON, State Agt. EDWARD J. WEISS, Special Agent. 




















one way that is correct. One company 
uses one basis and another another, and 
there is no uniformity of action. If the 
companies can prove that Mr. Bullion’s 
system of arriving at underwriting 
profit is incorrect, the bottom will fall 
out of his case. Therefore, the result of 
the present Arkansas controversy hinges 
upon what is the corect basis for ar- | 
riving at underwriting profit. 

Managing underwriters are not ais- | 
posed to calmly accept the order of Com- 





| missioner Bruce Bullion of Arkansas 


that they reduce fire insurance rates in 
the state 6.21 per cent from May 15 and 
will formally protest against enforce- 
ment of the mandate. Arkansas for 
years has been one of the most un- 
profitable states in the union for fire 
insurance companies and managers feel 
that if the demand of Commissioner Bul- 
lion were complied with similar orders 
would promptly be promulgated by 
other commonwealths and the financial 
solvency of the underwriting corpora- 
tions seriously impaired. 











AS SEEN FROM CHICAGO 








AGENCY CHANGES HANDS 


The Woessner & Dickelman agency 


| of Chicago has been purchased by the 


| W. Stephens, 
| for the 


| Dioyt, 


| nance governing 


| ance license to solicit any 
| surance 


| nance 
| the life men, 


| equipped 


Preferred Underwriting Company, Inc., 
Henry J. Woessner and Henry L. 
Dickelman will retain an interest in 
the agency under the new management 
and act in an advisory capacity. Joseph 
who is attorney-in-fact | 
Preferred Reciprocal Insurers 
of Chicago, has acquired an interest 
and he and his associates are now in 
control. A competent underwriter has 
been selected and he will be in direct 
charge of the affairs of the agency. 

Mr. Woessner and Mr. Dickelman will 
in the future devote the majority of 
their time to the organization of the 
Iroquois Fire of Chicago. 

The Preferred Underwriting Com- 
pany has an authorized capital of $250,- 
000. Associated with Mr. Stephens will 
be John M. Hays, Lafayette, Ind., and 
W. L. Le Dioyt, Chicago, vice-presi- 
dent; Cecil C. Erickson, secretary; 
Lowell J. Hays, treasurer. Among the 
stockholders are Albert Goslee, former 


president City National Bank, Lafay- 
ette, Ind.; John M. Hays, banker, 
Lafayette, Ind.; Charles Ss sa 


and W. Le 


stock and bond dealer, Ely 


banker, Champaign, IIlL., 


WANT ORDINANC E AMENDED 

It is likely that a movement will be 
started to get the new Chicago ordi- 
the licensing of in- 
surance brokers amended so as to pre- 
vent discrimination. The ordinance 
now charges real estate offices $25 each 
and then $5 for each man connected 
with the concern who is soliciting real 
estate. This entitles him to an insur- 
kind of in- 
except life. If he solicits life 
insurance, he must pay $25 more. The 
fire and casualty men say that the ordi- 
has been drawn yp to protect 
but does not protect the 
fire and casualty people. 

a 
COOK COUNTY FIELD CLUB 

Carl G. Whipple, assistant general 
manager of the Union of Canton spoke 
before the Cook County Field Club 
this week, explaining the steps that it 
is necessary for a foreign company to 
take in order to commence writing 
business in the United States. Mr. 
Whipple told in an interesting manner 
of the course that had been followed 
by the Union in establishing itself here. 
He said that the establishing of the 
Union of Canton in this coyntry had 
impressed upon him the necessity of 
insurance men being familiar with all 
branches of the business. The exam- 
iner is often prone to minimize the 
importance of the accounting depart- 
ment, when as a matter of fact the 
underwriter who has not some knowl- 
edge of the work and problems of the 


| president of 





accounting department is not a fully 
fire insurance man. Mr. 
said that underwriters and | 


Whipple 


| field men should have a broad knowl- | 


| County Field Club will be held June 8 | 
| at the La Grange Country Club. 
* * * 


edge of the business they are engaged | 
in, 
The of the Cook | 


annual field day 


PLANS FOR SCHOLARSHIPS 
The Chicago committee in charge of 
the engineering course scholarships to 
be established by the fire insurance 


| in Chicago enroute home. 


companies through the Western Union 
and Western Bureau for students in 
the department of fire protection engi- 
neering at Armour Institute of Chicago 
has completed its plans. Applications 
for candidacy for these scholarships 
can be made to J. V. Parker, Insurance 
Exchange, Chicago, who is manager of 
the Western Actuarial Bureau, or to 
the various state rating bureaus. A stu- 
dent must obligate himself to complete 
the full course and if he does not to 
reimburse the committee for the 
amount of money expended in his be- 
half. He also promises to devote at 
least six months of his four years in 
the institute to the field service of in- 
spection bureaus, for which he will re- 
ceive compensation for his time and 
also have his traveling expenses paid. 
He agrees also to remain in the service 
of the fire insurance companies for 
three successive years following grad- 
uation. Mr. Paster has associated with 
him on the committee E. B. Hatch, 
secretary of the Western Union; Fred 
A. Rye, general manager of the West- 
ern Insurance Bureau; W. H. Merrill, 
the Underwriters Lab- 
oratories, and W. R. Townley, of the 
Western and British America. Mr. 
Townley represents the Fire Under- 
writers Association of the Northwest. 
Each state will be entitled to one del- 
egate, and there will be four at large. 
Illinois, Michigan, Missouri, Ohio and 
the three northwestern states consisting 
of Minnesota and the two Dakotas will 
be entitled to two delegates each. 
ae * 
HUBBELL TALKS ON CHEMICALS 


Joseph G. Hubbell, manager of the 
National Inspection Company of Chi- 
cago, spoke before the Insurance Club 
of Chicago this week on “Dye and 
Chemical Plants.” It is found that 
many dye and chemical concerns are 
changing their manufacturing processes, 
getting into other lines and revamping 
to some extent the working order of 
their plants. Mr. Hubbell explained a 
number of the chemical and dye pro- 


cesses. He made a very interesting 
talk. 
Mr. Hubbell called attention to the 


general differences characterizing the 
manufacture of a number of heavy 
chemicals, such as soda, acid, silicate 
and insecticide works and the produc- 
tion of pharmaceutical chemicals, dyes 


and other organic or carbon com- 
pounds, 

* * * 
Manager Joseph G. Hubbeli of the 


National Inspection Company of Chicago 
has appointed as inspectors Joseph L. 
Erickson, formerly in the quartermaster 
corps of army; A. H. Fehniger, formerly 
assistant examiner of the Northern of 
London; H. F. Carlson, formerly an ex- 
aminer in the Firemen’s office and John 
B. Powers, formerly assistant examiner 
in the Great American office, 
* k x 

President Henry Evans of the Con- 
linental, Fidelity-Phenix and American 
Eagle, who has been on a sojourn on 
the Pacific coast, spent a day last week 
i He was met 
in Chicago by Vice-President Fred W. 
| Koeckert. 


Kk *K * 

President Otho E, Lane and Vice-Pres- 
ident B. M. Culwer of the Niagara Fire 
spent a couple of days in Chicago the 
latter part of the week. 

* * x 

The home office of the Lumberman’s 
Mutual Casualty of Chicago and the 
western department of the Central Man- 
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Rent, Rental Value and 
Leasehold Insurance 
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United States Offices 


CHICAGO, ILL. SAN FRANCISCO 


NEW ORLEANS, LA. 





NEW YORK 
Hugh R. Loudon, President R. H. Purcell, Manager Thos. H. Anderson, Manager Clarence F. Low, Manager 
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ufacturers Mutual Fire, which have been | 


in the Lumber Exchange building, Chi- 


cago, have moved to 4624 Sheridan road. | 


James S. Kemper is in charge of both 
offices. The local office of the Lumber- 
man’s & Manufacturers Insurance | 


Agency, of which Mr. Kemper is mana- 
ger, will take care of the Chicago local 


| 
} 
| 


business and its office will be maintained | 


in the Lumber Exchange building. 
* * xX 

A. G. Fairbairn, Cook county special 
agent of the Firemen’s of Newark, has 
gone to Capitola, Cal., for a few weeks’ 
vacation. 

E. M. Cragin, secretary of the Great 
American, accompanied by his wife and 
daughter, was in Chicago this week on 


his way to the Pacific Coast for a 
month’s vacation. 
* x* * 


I. W. Rockey, vice-president and man- 
agin underwriter of the Bankers Fire of 
Lincoln, was in Chicago this week on his 
way to the east, where he will make 
agency arrangements for the company in 
New Jersey and other eastern states. 

* * * 

William M. Murray and Arthur M. Jens 
have been taken into partnership with the 
firm of Pred S. James & Co., of Chicago. 
Mr. Murray is president of the Insurance 
Club of Chicago. Both men are well 
known in Chicago insurance circles. 

* *K * 

H. H. Walker, western secretary of the 
farm department of the Home, who has 
been spending the winter at Eustis. Fla., 
is leaving the south this week and will 
return to Chicago next week. 


ARKANSAS MEN MEET 

(CONTINUED FROM PAGE 14) 
eclusively to your customers that the 
insurance you sell, the companies you 
represent, and the service you render 
cannot even be approached by any mu- 
tual company in the business. You must 
prove your own case before your clients 
even hear of the mutuals. 

Remember that equal service means 
equal cost, and if the mutuals propose 
to serve their customers as well as you | 
ean, if you try, there will be no money | 
left for dividends. We must learn our | 
business by a careful study of its many | 
angles, by attending insurance meetings | 
whenever possible and by constantly | 
reading good insurance journais, Then 
when we know what we are talking 
about, and really understand the mean- 
ing of our own words the highly paid | 
attorney in fact of a mutual company 
will have a hard time trying to convince | 
one of our clients that the signing of a 
blank power of attorney is an unim- 
portant everyday occurrence not worthy 
of consideration. 





President Martin’s Address 


President N. B, 
said in part: 

The Arkansas Actuarial Bureau, now 
known as the Arkansas Fire Prevention 
Bureau, continues to do a great work in | 
this state. Mr. Baker, the present man- | 
ager, is a very capable and likeable gen- 
tleman. I have been advised that the 
bureau is finding it very difficult to keep 
competent inspectors and other em- 


Martin in his address | 


|} tract binding 


| he contract was executed, 


ployes. I request that each of you ren- 
der all assistance possible in your re- 
spective localities should you be called 
upon. While speaking of the bureau 
and its work, does it not strike you 
that there should be some action taken 
relative to making a difference in rate 
for dwellings according to location? I 
do think that dwellings outside of the 
prescribed limits for fire protection 


| should be entitled to some better rate 


than the dwellings located in the small 
and unprotected towns. 


Complain of General Agency 


Last fall, I understand that practically 
the entire line on oil mill products in 
this state was lost to the brokers. 


We now have complaint against a 
general agency in which it is alleged 
that it is writing certain lines at less 


than the published rate. It claims a con- 
it to write the business 
at an agreed rate for a period of three 
years. The policies were not to be 
three-year policies but written annually 
for a period of three years. This con- 
tract was executed prior to publishing 
the present rate, but it continues to 
write the business at the rate agreed 
upon or that was in force at the time 
This appears 
in strict violation of our 


to me to be 


laws. 
Suggests Compensation Increase 


Every profession as well as all classes 
employed on a salary have received sub- 
stantial increases within the last few 
years, except the insurance agent. His 








| 


office expenses are more than double 
what they were a few years back, to 
say nothing of the increase in cost of 
living expenses for his family. Yet he 
is working for the same commission as 
when office and living expenses were 
normal. I feel that we should be given 
an increase in some form. A plan might 
be worked out whereby we might re- 
ceive a contingent on the profits of the 
agency. It might not be fair to expect 
this from each company individually, for 
should a particular company sustain a 
heavy loss early in the year, it might 
be said that the agent would place with 
that company the undesirable business 
in order to get his contingent from the 
other companies in the agency. A plan 
might be worked out whereby each 
agent and company could report the 
business and losses together with other 
deductions to reach a basis of settlement 
to the Arkansas Fire Prevention Bureau 
the business of each agency, this to be 
by the bureau tabulated as to show the 
net income of the agency for the entire 
year and the contingency to be paid on 
the entire profit of the agency. Each 
company to stand its pro rata on the 
amount of business or profit received. 


New Florida General Agency 


Mills & Whitner of Jacksonville, Fia., 
on June 1 will open a general agency 
representing the Atlas and the Federal. 
reorge W. Mills has been state agent of 
the Aetna in Florida and John A. Whit- 
ner has been special agent of the Liver- 
pool, London & Globe in the state. 














by selling insurance on hogs. 
vast. Every road out of town is lined with 
prospects. The high value of hogs makes 
every herd worth insuring. We furnish so- 


But bacon (on the 


There are tens of millions of hogs in the 
middle west, and they are all insurable. 
Plain, ordinary hogs, such as farmers make 
money on. Every farmer is a prospect, not 
merely the fancy stock breeders. 


The State Mutual Hog Insurance Com- 
pany, Springfield, Ill., has a plan that will 
interest every farmer—and every insurance 
agent. Veterinary service combined with in- 


GENTS CAN 


The field is 


surance takes the risk out of hog raising, and 
costs very little more than vaccination alone. 


Our VACCINATING POLICY provides 
for vaccination of the herd, and PAYMENT 
OF LOSSES THAT RESULT FROM THE 
TREATMENT, as well as the ordinary 
losses. Vaccination is expensive and the re- 
sults are not always certain. A farmer some- 
iimes has the expense of vaccination and 
loses part of his herd from the treatment it- 
self. For very little more than the ordinary 
cost of vaccination, he can secure INSUR- 
ANCE as well as treatment. ° 


AKE MONE 


liciting material that will help convince the 
farmers. Write today for an agency and 
ask for our book of Questions and Answers 


for Agents’ Instruction. 


ents! What are your 


profits on PORK? 


Always thought of BACON as an EX- 
PENSE, didn’t you? 
hoof) will readily yield you an income. 


STATE MUTUAL HOG INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 


“The Company that Pays” 
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ARTE ARTKRR 


The Management of the 


“TWO INTER-STATES” 


is constantly striving in 
every way to merit the slogan 


“THE BEST IN THE FIELD” 


Hail 


A GREAT many agents and policyholders 

are benefiting by this sincere effort. 
Simplicity of methods, honest desire to serve 
and the determination to deal fairly have 
played a big part in the success of these 


companies. Are you an “INTER-STATE” 
Agent? 





INTER-STATE 
AUTOMOBILE 


Insurance Company 


INTER-STATE 
LIABILITY 


Insurance Company 


Combined Paid-up Capital, $450,000.00 


ROCK RAPIDS, IOWA 





TEXAS STATE AGENTS KANSAS STATE AGENTS 
Burt & Stebbins J. C. Hoyt & Co. 


1106 Rusk Avenue El Dorado, Kansas 
Houston, Texas 
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The Money Saving Service 


The service of 


A “Live Wire” Insurance Agent 


does not end with placing insurance. He 
realizes that business is a complicated 
matter and 


Is Always Recommending 


things that he believes will benefit his 
clients. 


Nothing that he can recommend offers 


greater opportunity of substantial ben- 
efit than 


A First-Class Appraisement 


In an experience of more than twenty 
years we have found that 


This Is Strictly True 


The agent realizes that such a work 
is a positive benefit to himself as well as 
to his clients. 


It Increases His Income 


in a legitimate way, with benefit to his 
clients, 


By Increasing His Premiums 


and increasing their protection; and is 
a constant source of satisfaction to his 
clients and to himself. 


Every insurer should have one. 


Lloyds Appraisal Company 
Transportation Building 


Chicago 


Branches: Cleveland, Detroit, Memphis, Pittsburgh, St. Louis 
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CONDITIONS AT NITRO, W. VA. 





Recent Inspections Show Town to Be 
in Improved Condition From Stand- 
point of Fire Protection 





CHARLESTON, W. VA., May 11. 
—A number of fire insurance men have 
recently made a thorough inspection of 
Nitro, W. Va., in order to determine 
what policy their companies will pur- 
sue regarding business on properties in 
Nitro. Some companies are of 
opinion that there has been a great 
shut down, that most of the manufac- 
turing establishments in Nitro have 
suspended operations and that there is, 
therefore, a decided moral hazard at- 


The inspections that have been made 
show the town to be in good shape in 
every respect. The 
properties in the town are owned by 


chase power and water from the cor- 
poration. No dwellings will be sold to 
individuals, but the companies buying 
manufacturing sites will purchase the 
dwellings for their workmen in quan- 
tities. There is every indication that 
the buildings will all be used for manu- 


| facturing purposes of one kind or an- 


the | 


| panies, 


other within the year. 

Already the Central Foundries Com- 
the International Aluminum 
Company, the Nitro Pulp Mills Incor- 
porated and the Fibrated Products 
Company and a silk mill, the name of 
which cannot be given, have purchased 
portions of the plant and will start op- 
erations as soon as the building can 


| be renovated and put into operating 


condition. The Central Foundries 


¢ ; Zar | Company has purchased buildings 809 
tached to all business written in Nitro. | 


manufacturing | 


the Charleston Industrial Corporation. | 


Forty men are maintained in the 
watchmen and patrol service operating 
three shifts. There is an efficient fire 


taining motorized apparatus and seven 
to 12 men in each fire house. There 
is a complete fire alarm system in ex- 
cellent working order. 

Great quantities of goods have been 
disposed of to the highest bidder so 
that the storage hazard has been greatly 
reduced. The corporation will not lease 
any of the manufacturing rights, but 
instead, the land is to be sold with the 


buildings and the new owners will pur- | of Cincinnati. 


to 815 and buildings 833 to 840. 





The | 


International Aluminum Company has | 


acquired buildings 120 to 174 and that 
portion east which forms a triangle 
and outlined by the railroad and switch 
tracks. 
porated have bought the irregular posi- 
tion occupied.and bounded by build- 


E C ire | ings 402 to 406 and 411 to 415, inclusive, 
department with three companies main- | 





and 432 to 439, inclusive. The Fibrated 
Products Company has purchased build- 
ing 1,056. 


Cincinnati Loss Settled 


CINCINNATI, O., May 12—That some 
fire companies are unduly alarmed about 
the dangers of writing use and occu- 
pancy insurance is shown in the settle- 
ment of the loss on the Elmwood Cast- 
ings Company of St. Bernard, a suburb 
This concern was re- 


The Nitro Pulp Mills Incor- | 





ported as a total loss about a month. 
ago. It was one of the biggest foundries 
in Ohio and the fire resulted in a total 
suspension of 48 days. The loss settle- 
ment shows 74 percent property damage 
loss and only a 16 percent U. & O. loss. 
The concern was greatly underinsured, 
carrying only $150,000 property damage 
coverage and $50,000 U. & O. 





Cincinnati Insurance Society 


CINCINNATI, O., May 12—At the May | 


dinner meeting of the Cincinnati Insur- 
ance Society (fire) next Monday night 
at the Chamber of Commerce, Harvey S. 
Moore, district manager for Keasbey & 
Mattison, will talk on ‘“Asbestos—Its 
Discovery and Uses: from the Mine to 
the Finished Product.” Mr. Moore is 
one of the best informed men in the 
country on this topic and as he will 
illustrate his talk with samples of the 
crude mineral 
in various forms, 
exceedingly interesting address. 
President Vold will name nominating 
committees to report lists of candidates 
for office, to be elected at the June meet- 
ing, which probably will be the occasion 
of the annual outing. In other years 
this has been a trip on the river, 


ably that will be the program this year. 


Ohio’s March Fire Loss 


COLUMBUS, O., May 11—The March 
fire loss just reported by State Fire ‘Mar- 
shal Leonard shows 494 fires with a total 
loss of $1,410,678, compared with 377 fires 
with a total loss of $613,150 in 
1919. 
the total. 


Field Club Summer Outing 
COLUMBUS, O., May 12—The summer 
outing of the Fire Underwriters Field 
Club of Ohio will be held at Cedar Point 
Aug. 3, 4 and 5, according to the an- 
nouncement today by Aaron W. Jones, 


and the finished product | 
it promises to be an | 


with | 
music, dancing and a dinner, and prob- | 


March, | 
Several large fires this year boosted | 


| secretary. He urges early reservations 
| by members. 

The following new members have been 
elected to the association: toy W. Jones, 
special agent, City of New York; E. J. 


Hepp and R. S. Winnard, special agents 





Springfield Fire & Marine; William T. 
Wienaber, special agent, Continental; 


William Reed, special agent, Northern of 
| England. 


Fire Prevention Week in Columbus 
| COLUMBUS, O., May 13—Fire preven- 
tion week is being observed in Columbus 
| this week and there is every indication 
that much good will be done along the 
line of conservation and fire prevention. 
| Under the direction of the Chamber of 
| Commerce and the cleanup committee, dis- 
plays have been placed in many down- 
; town stores, showing fire hazards in a 
vivid manner. These displays are the 
work of Glenn A. Beall, of the Columbus 
| fire department, who has. been doing 
effective preliminary work in the schools. 
He has visited every school in the city 
lecturing on fire prevention. 

In one window opposite the state cap- 
itol, the hazards of flimsy wooden build- 
ings, and especially of dilapidated sheds 
are shown. Bonfires, matches, cigarette 
| butts, and other common hazards are 
portrayed, with placards driving home the 
truths. In another store is shown an 
exhibit which has attracted great atten- 
tion—the first hand fire pump used in 
Columbus. It is in striking contrast to 
the modern gasoline pumps now being 
installed by the Columbus fire depart- 
ment. 


Test New Steam System 


COLUMBUS, O., May 11—TIn 
|} ence of officials from the 
shal’s department and the Columbus fire 
department, a test was made last week 
of the steam system of fire protection for 
dry cleaning. The new dry cleaning law 
provides that all new plants be provided 


the pres- 
state fire mar- 
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Buckeye National Fire 
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ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 





OHIO AND MICHIGAN AGENTS WANTED! 














A USEFUL AND DESIRABLE AGENCY COMPANY 
5 om 


For Agents in Iowa, 
\ 
y We wer FIRE, 


Kansas, Colorado, 
Wyoming and 
TORNADO, AUTOMOBILE, 
FARM AND CITY PROPERTY 


Nebraska 
1406 Farnam St., Omaha, Neb.. 
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ae Office: 

















ANTHONY MATRE 


President 


HENRY REIS, M. D. 


Vice-President 


JOSEPH BERNING 
Vice-President 
DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O’NEILL 


NAPOLEON PICARD 
Secy-Treas. 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 
FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 
ASSETS OVER $1,400,000 


CHICAGO 











THE CENTRAL STATES 


Fire Insurance Co. 


FIRE : FARM : AUTOMOBILE : TORNADO : HAIL 


Paid in Capital 
$205,600.00 


WICHITA 


Surplus to Policy Holders 
$385,897.97 


HOME OFFCE 





KANSAS 








etn. 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS . - - - = 
SURPLUS TO POLICYHOLDERS - = 


_$1,859,693.98 
- 1,128,562.31 
LICENSED IN 
Michigan, Ohio, Pennsvivania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Isiand, Louisiana, California, 
Tennessee and Kansas 
A Reliable, Progressive Agency Company Representatives solicited 




















THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCKE ANNEX INDIANAPOLIS, IND. 








Capital Fire Insurance Company of California 

Agents wishing to represent a high elass pogressive company, apply to 

BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Bldg., Detroit 

Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 

Prompt Service Telephone, Cherry 5154 
















| some 
) 1 would personally favor making the pro- 


with a steam system that will flood 
apartment where fire occurs, in 
minute or less. 

A 15-horsepower 


an 
one 


boiler supplied a 
pressure of 70 pounds. A pan 24x36 
inches was set upon a table and an inch 
of gasoline poured in. Two tubs contain- 
ing gasoline were set upon the floor. One 
tub and the pan were touched off and 
allowed to burn for 30 seconds. 

The live steam line was then opened 
and the pan fire was extinguished in two 
minutes and five seconds. At the end of 
three minutes the tubs were hauled out 
and the steam turned off. There were 
still 20 pounds pressure in the boiler, but 
the water had dropped to three inches in 
the gauge. From the results of the test, 
it is highly probable that boilers of 
higher power will have to be installed. 





Ohio Notes 


Miss Grace Violet, assistant secretary 
of the Ohio Association of Fire Under- 
writers, has gone to southern Ohio for 
several weeks’ visit. 

L. G. Hubbard is planning to leave 
Sylvania and has sold his interest in the 


Dow & Hubbard agency to Harry W. 
Cooper. It will be known as the Dow & 


Cooper agency hereafter. 


The North Carolina Home Fire has 
been licensed in Ohio. No agent has 
been appointed. The company formerly 
roe business in Ohio but withdrew in 
19 

J. KE. Amadon, secretary-treasurer of 
the Tuscarawas Agency Company at New 
Philadelphia, has sold his interest in the 
agency to Charles R. Marlow and it will 
be conducted under the same _ name. 
Charles R. Marlow is president; Wilbur 
S. Marlow, vice-president, and John W, 
Marlow is secretary-treasurer. 
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WANT THE AGENCIES LIMITED 


imum of Eight Representatives 
to Each Company 


DETROIT, MICH., May 11.—The 
Detroit Local Agents Club is now 
feeling out companies on a project to 
reduce the number of agencies in the 
city and its environs, including High- 
land Park and Hamtramck. Detroit | 
is one of the most notorious cities in 
the country so far as multiple agencies 
are concerned. It is said that some 


| companies have as high as 40 agents in 


the city, all with policy writing power. 

The Detroit Local Agents Club has 
been considering the subject for some 
time and feels that the period has ar- 
rived when some limitation should be 
made. It is stated that the limitation 
of eight agencies will not conflict with 
an established underwriters’ agency, as 
it will be given eight, the same as the 
parent company. The opposition un- 


| after we 


} 


this 
be Tair. “I 


another in 
not 


against 
would 


regard, as it 
do not take this 


| stand because we do not want new com- 


Detroit Local Club Would Put Max- | 


panies to enter Indiana, 
protect the public 
panies which may 


but simply to 
against untried com- 
not prove successful. 


| Our intention is not to keep out legitimate 


companies. We welcome new companies 
are satisfied that they are on a 


substantial basis.”’ 


Agency Change at La Porte 


The Frederick Miller agency at La 
Porte, Ind., has been purchased by the 
| Dorland, McGill & Jack agency. The Mil- 
| ler agency was one of the largest produc- 


doubtedly will come from companies | 


that have a large number of agents. 
The Local Agents Club, however, 
hopes to be able to push its program 
to a successful issue. 


MacEnaney Wins Verdict 





INDIANAPOLIS, IND., May 11—L. S. 
MacEnaney, former underwriting man- 


ager of the Columbian of Indiana, last 
Saturday won a verdict of $1,000 against 
the company in a suit which he 
brought to recover $10,000 following an 


alleged attempt to cancel his contract 
with the company. Mr. MacEnaney 
claimed that his contract was for three 


years and that there still remained two 
years due him when the connection was 
severed by the company. His salary was 
$5,000 a year and he brought suit for two 
years’ pay. By change of venue the case 
was taken from the Indianapolis courts 
to the Shelby county circuit court and 
tried at Shelbyville. 

Mr. MacEnaney is now engaged in the 
organization of the Universal Lloyds and 
he has the bulk of his subscriptions 
already secured. He has leased the third 
floor of the Baldwin Block in which he 
will make headquarters for his company. 


Won’t License New Companies 


INDIANAPOLIS, IND., May 11— 
Among the companies which have _ re- 


cently made application for admission to 
Indiana are the Millers Mutual Fire, Har- 
risburg, Pa.; Pittsburgh Fire, and Marine 
Insurance Company, Ltd., of London. 
Several other companies have also re- 
cently indicated their desire to enter the 
state, but have been advised not to make 
application because they are not a year 
old. Miles Schaeffer, actuary of the state 
insurance department, made aé_e ruling 
shortly after 
to the effect that no company would be 
admitted to Indiana until it has rounded 
out its first year. 

“T believe that a company should be in 
business at least a year before entering 
Indiana,” says Mr. Schaeffer, “as it takes 
at least that long for a company to give 
evidence of its future dependability. 


bation period two years instead of one.” 
Mr. Schaeffer says that he cannot make 
a concession in favor of one company as 


had | 


taking his present position | 


ers of farm business in the northern part 
of the state while the Dorland, McGill & 
Jack agency is considered a good producer 
of mercantile business. The combination 
of the two agencies will make one of the 
largest insurance agencies in the number 
of companies represented in the district 


as the new agency will now represent 
more than 40 companies, and will also 
make it one of the largest producing 


agencies in the district. 
only recently become a 
Dorland, McGill agency. 


Othie Jack has 
member of the 





Report Made on Freeport 


The National Board in reporting on 
Freeport, Ill, shows that the fire ioss for 
the last five years was $174,840. The 
average loss per capita has been $1.83. 
The engineers find the water supply 
somewhat unreliable, the capacity of the 
system being deficient to deliver the re- 
quired quantity into the business dis- 
trict at pressure sufficient for direct 
hydrant hose streams. The fire depart- 
ment is weak because of serious lack of 
men, although the apparatus and equip- 
ment are mainly adequate. The fire 
alarm system is inadequate and unreli- 
able, Practically all of the alarms are 
transmitted by telephone with gogd 
supervision. The building ordinances are 
very meager. The fire limits are too 
small. The enforcement of the ordi- 
nances is only nominal. The inspections 
are of little value. There are practically 
no municipal ordinances governing ex- 
plosives and inflammables. The city or- 
dinance controlling electric wiring is not 
enforced. 

The engineers say that the conflagra- 
tion hazard is serious in most blocks 
owing to the numerous structural weak- 
nesses with the imminent possibility of 
a general conflagration developing from 
the several conflagration breeding 
blocks, because of the seriously under- 
manned fire department, poor fire alarm 
systems and insufficient and unreliable 
water supply. Engineers declare that 
good fortune alone has saved the city 
from such a fire already. 





Criticize Buying “Small Pumpers” 

INDIANAPOLIS, IND., May 11—Among 
some local underwriters in Indianapolis, 
criticism has been voiced regarding the 
program of the local fire department to 
enlarge its motor equipment by purchas- 
ing a number of “small pumpers.” The 
eritics say that what is needed is more 
motor hose trucks which are quicker in 
getting water on the fire than are pump- 
ing engines. It is pointed out that, of 
course, the city water company must be 
able at all times to furnish quickly the 


| proper fire pressure if hose trucks are to 
| be effective. 


| 
| 
| 
| 
| 
| 
| 





Finds Films “Doctored” 


State Fire Marshal H. H. Friedley of 
Indiana has found a number of instances 
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where motion picture films alleged to be 
non-inflammable have been so only for 
several feet of the end which is ordinarily 
likely to be tested, the bulk of the film 
being of the inflammable variety. He is 
dealing severely with such attempts to 
evade the law and every precaution is 
being taken to detect such doctored films. 


Mr. Friedley is now making use of the 
moving picture idea in his campaign 
against fire waste in the state and has 


an up-to-date outfit. ‘And the films that 
we use are non-inflammable,” is a com- 
ment which he adds when referring to 
this part of the department’s activities. 
Mr. Friedley will go to Delavan, Wis., on 
June 16 and 17 to address the Fire Pre- 
vention Society of Wisconsin which will 
meet there on that date. 


Watching New U. and O. Risks 


INDIANAPOLIS, IND., May 11—“I am 
giving pretty close attention these days 
to new U. and O. risks,” says the state 
agent of one of the large fire companies. 
“If a business slump comes, as many 
seem to consider as being inevitable, 
this will create a moral hazard in this 
coverage where but little has existed 
since the time this country entered upon 
its era of unprecedented production be- 





| ered by 


cause of the war and since the armistice. | 


If production is curtailed or if 
slump there will be a temptation 
some owners to feel indifferent over the 
possible loss of their plants as they 
would continue to enjoy, under a U. and 
O. policy, the same rate of income for 
the term of the settlement that they 
had been deriving from their enterprise 
for the sixty or ninety day or the six 
month or one year period upon which the 
measure of their loss might be predi- 
cated. Of course, it would not be ethical 
to cancel risks in force generally if busi- 
ness conditions should become unfavor- 
able and it would not be fair to the 
agent as his assured could claim that he 


prices | 
for | 


was being deprived of protection just 
when he needed it most. So, in my 
opinion, risks should be carefully se- 
lected now with consideration of possi- 
ble future contingencies. The nature of 
the product of the plant enters largely 
into the question as there are some in- 
dustries which may be regarded as so 
essential that they may not be seriously | 
affected by hard times as would others. | 
I think the field man can now exercise 
some good underwriting judgment that 
may later prove of considerable value 
to his company.” | 








Indiana Notes 

George R. Davies, manager of the 
Pittsburgh Underwriters, was in Indian- | 
apolis recently on a business trip. 

fire damaged seven dwelling houses | 
at Indianapolis to the extent of $22,000. | 
Firebrands carried by the wind dropped 
on houses as far as a block away, set- 
ting them on fire. Firemen were handi- 
capped in fighting the flames by low 
water pressure. The loss is partly cov- 
insurance. 
At New Albany, 


| 
| 
| 
| 


Ind., the city council 
has voted a $10 increase in salary to 
every member of the fire department, 
this giving the chief $120 a month; the 
assistant chief $100, and firemen $100. 








Illinois Notes 
The Illinois supreme court has denied 
the motion of John G. Gamber, state 
fire marshal, for a default of the county 








| board of supervisors of Gallatin county | 
|} and for judgment on his petition to com- | 


pel the board to place the court house at | 


shawneetown, Ill, in good condition. 
| The fire marshal, after personally in- | 
specting the court house, declared it to | 


be a regular fire trap and habitation for | 


rats. ‘The answer 
was allowed to be 
mentioned. 


Eldorado, 


of the county 
filed with the 


Ill., is working now on in- 


result | 


board | 


| 


stallation of a $400,000 waterworks sys- | 


tem being done by Crane & Co. of Chi- 


i] 
| 





I desire to offer my services to a good stock com- 
pany as State or Special agent. 
state in Union, prefer West. 

experience in soliciting, adjusting, collecting and 
extending notes, starting agents, and soliciting 
farm business. 
only. Have written as high as $5200 in premiums 
in 3 weeks while adjusting losses. Will Give Ref- 
erences. ¢ 


| 

| 

Could go into any 
Have had 16 years 

| 

| 


My work is with farm department 


A. C. Oxley, Scott City, Kans. 


STEEL MAP CASES 


For sale, by Chicago office at 4 value, 
Steel map cases, 16 units. In excellent 
condition. Immediate delivery. 
Address 77-R, care 
The National Underwriter 








Special Agent. Desires position 
with good company, Bureau preferred. | | 
Large connection over Minn., Iowa, || 
Nebraska and Dakotas. Highest ref- | | 
erences. Address 
80-U, care The National Underwriter 





FIELD MAN WANTED 
State Agent for Wisconsin by old es- 
tablished American company. Large 
plant, good opportunity. Answer in 
confidence, state age, experience and 
salary expected. Address 
75-P, care The National Underwriter 








“General Agency wanted for State of 
Nebraska for Company writing fire, } | 
tornado, hail and automobile insur- 
ance. This will be a good connection 
for the right Company.” 

Address 63-D, care The National Underwriter 


Insurance Accountant Wanted 


By specializing automobile company in Iowa. 
Answer in confidence concerning age, experi- 
ence and salary expected. Position open at 
this time for right man; act quickly. Address 
48-0, care The National Underwriter. 

















CONTROL | 


Should you wish to obtain 
a controlling interest in the 
stock of your Company or an- 
other Company, we believe 
we are in a position to assist 
you. All correspondence |) 
strictly confidential. 


Address, E. W. Barrows, Mgr. 


A large and well known Live 
Stock Insurance Company, 
licensed to operate in Illi- 
nois, desires a good, live 
wire agent to take charge 
of state if satisfactory ar- 
rangements can be made. 
This is a first class propo- 
sition and we want a first 





r in 





neces 










‘class man. Experience in 
this line would be an advan- 
tage but not necessary. 

Address 34-A, care The 


National Underwriter. 


cago. 


| STATES OF THE NORTHWEST 








INVESTORS BANKING SERVICE 
CORPORATION 


| 312 LAW BUILDING 
INDIANAPOLIS, INDIANA 




















TAXES GREATLY 


INCREASED | formerly connected with the western 
| departments of the Hanover, Aetna and | 
| North America. Later he was a rater for | 
Are the Michigan and Indiana Inspection 


Bureaus. | 
| | 











North Dakota Property Owners 
Feeling the Effects of Non- 
Partisan League 











Plans for Field Men’s Outing 





HAWKEYE SECURITIES FIRE 


: o The annual outing of the Minnesota | 

An insurance man who formerly trav- | and Dakota Fire Underwriters’ Associa- | —— INSURANCE CoO. - —— = 
eled in the Dakotas purchased a farm | tion, which is to be held at Birchmont, | Inc. 1918 
in North Dakota. He was transferred | 0" op “rep = Lake pgacerse — o 24 | 
to anoth r stz > se: is s 4 y " ies. and Zo, 1s obea rea! ou ing with buSsl- x r 
Garcee his Prang: 08 Samia do teams ness session formalities eliminated. The | FIRE, TORNA DO, HAIL 

ay oo Soe na aaa < oe committee in charge consists of Jacob | 
of about 98 percent in taxes. Think- | AND 


ing some mistake had been made, he | Wirth. They have not formulated the | 
wrote to a friend near his farm to take | program, but learned addresses on un- | 
the matter up for him with the county | derwriting are to be eliminated. In their | 


authorities and see if a revision could | Place will be a program of sports with | 


| Nelson, chairman, R. J. Jordon and E. S. 
| AUTOMOBILE 


Applicants for agencies address 


not be made This friend in reply the usual worth-while prizes for the | 
ae: ‘. 5 fs tournament winners. The events will | ° e 
informed the insurance man that his | inelude tennis, golf, quoits, fishing and Home Office, Masonic Temple, Des Moines, lowa 











| 
archery. There will be the usual annual 
meeting of the Minnesota Blue Goose. 
As the program is one of fun and solid | 
enjoyment with business cares left be- 
hind and the place of meeting a new one 
with modern summer resort improve- | 
ments along all lines, a large attendance | 
of underwriters is looked for. 





tax bill was correct. | 

The taxes have jumped up immensely | 
since the Non-Partisan League people 
got control of the state. The friend 
to whom the insurance man wrote ie 
formed him that his own taxes in 1910 
were $240, and this spring were over 








DIRECTORY OF LOCAL AGENTS 


[ma Nationa, Unpgrweiter Recommends the Following a» Among the Prominent and Keltable 
Agencies With Good Facilities for Exchange and Outside Business. Advertisements 





$500. In addition, this farmer pays —— pereenedaahaninintaaciatee- aaa 5 
three cents an acre on all his land for | Writes Aircraft Policies 
the benefit of the hail fund. This 


MINNESOTA wi OHIO 
INNEAPOLIS INSURANCE AGENCY | DWARD E. SHIPLEY 


GENERAL INSURANCE 
All Classes of Insurance 


| 
friend tells him that the agitators and|, Fritz A. Forseth, of the E. A. Flad- | 
henchmen of the Non-Partisan League | !and__ Insurance Company of Grand | 
are fattening themselves at the public | Forks, N. D., claims to be the first 
crib at the expense of the taxpayers. | agent in the northwest to write insur- 
The friend informed the insurance man | 42ce on airplanes. The a ge ep 
that the people are in rebellion against | Flying Circus of Grand Forks was the 
the imported agitators who are making | first concern to take out this coverage. 
living in North Dakota far more ex- | The planes belonging to the Canadian 
pensive than formerly. | Aircraft Company also have been in- 
sured in that agency. 





General Agents 
United States hers & Guaranty Co. 
Surety Bonds 
603 First National Bank Building 


| 
| 
| CINCINNATI, OHIO . 


525 Plymouth Bldg. 








MINNEAPOLIS, MINN. 





| 
Cliiais tiaiemasine dail | sit | HE O. M. STAFFORD-GOSS- 
- “: ‘ a ; ‘ om | Sprinkler Inspector Resigns H. WAGNER AGENCY BEDELL CO. 
homas J. Callen, Jr., of Milwaukee, ae SO m | 

for the past four years an adjuster for MILWAUKEE, WIS., May 11—Roy A. ° i INSURANCE 
the T. E. Brennan Company, has opened | Goppelsroeder, sprinkler inspector for | Insurance Agents and Adjusters 
an office as appraiser and engineer. Be- the be gee - anpearmen enh ring-me, a Plain Dealer Bldg 
fore he was connected with the T. E, | Signed. His new connection has not ye ildi 
Brennan Company he was for five years | been announced. Mr. Goppelsroeder 529-534 Plymouth Building CLEVELAND, OHIO 


with the American Appraisal Company | &Taduated from the fire protection en- 


of Milwaukee. Mr. Callen will confine his | 
work to Wisconsin. 








MINNEAPOLIS, MINN. 


CARD INDEX RECORD FOR 
AGENCIES 


The Only System that Is Right 
Furnished Complete—Lowest Prices 


THE NATIONAL UNDERWRITER 
Insurance Exchange Chicago 


HE BINGHAM & DOUGLASS CO. 
Established 1870 


GENERAL INSURANCE 


We are equipped to handle all classes of Insurance 
in eonauate wane or Gall. 


The Cuyahoga Bldg. 
CLEVELAND, OHIO 





Automobile Underwriters 


WANTED—By young man, position as Auto- 
mobile Underwriter in cal or General 
Agency. Has had five year’s experience in big 
Chicago Agency and can furnish best of ref- 
ences. 


Address 79-T, care The National Underwriter 


Jorgensen in His Field 


George A, Jorgensen, who has_ re- 
cently been appointed special agent of 
the Central National Fire of Des Moines 
in South Dakota, has now gone into his 
field and is at work there. He was 
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INSURANCE CO., LTD 


THE YORKSHIR OF YORK ENGLAND 


Established 1824, 


FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT AND 
EXPLOSION INSURANCE 


U. S. Branch, 80 Maiden Lane, New York 


Faane & DuBois, 
United States Man 
FRAN 


ERNEST B. BOYD, 
Underwriting Manager. 


KB. MARTIN, Y F. WANVIG, 
istant Manager. Branch Secretary. 
Assets $2,144,572.69 Surplus $1,023,469.75 
DEPARTMENT MANAGERS: 
TSP ORTT A ncccccccccccocces Willard S. Brown & Co...nccccccccscccscces New York. 
a elf 3 Sas bccsasnnsacenen MNS, ducnWecpesbcbedskatscuwcacenee San Franciseo, Cali. 
AROLINA-VIRGINIA  ........0006 —— I choc ba ccncedennacenanmeesssnen Greensboro 
SOUTHE eg ere = Seg eS rr ne Atlanta, Ga. 
LOUISIANA & MISSISSIPPI..... te Ga WE Micdpbakuhodeddemccucdsccsdae New Orleans, La. 

















THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $643,392 
SURPLUS TO POLICYHOLDERS, $322,523 


110 FORT STREET, WEST, DETROIT, MICHIGAN 











[FIRE] 


Great Lakes 


Snsurance Company 


Home Office, Insurance Exchange 


CHICAGO, ILL. 


N. L. Piotrowski, President 
A.C. Mack, Managing Underwriter 


CASH CAPITAL - - - - $400,000.00 
SURPLUS TO POLICY HOLDERS, $760,390.32 











N. BLACKSTOCK, President EMIL JOHNSON, Secretary 
Incorporated Under Laws of California 



















International Jndemnity Company 


LOS ANGELES, CALIFORNIA 


AUTOMOBILE INSURANCE 
FIRE, THEFT, LIABILITY, COLLISION 
PROPERTY DAMAGE 


Assets Over One Million Dollars 




























EDWARD H. SHERWIN, President WILLIAM WALSH, Secretary 


TWIN CITY FIRE INSURANCE COMPANY 


MINNEAPOLIS, MINNESOTA 
The Company That Aims To Excel In Service 


Fire Tornado Farm Hail Automobile Tractor 











DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT - - - . ‘ 


@ PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 
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| gineering course at Armour Institute in 








1916, and served as assistant engineer in 
the sprinkler department of the Under- 
writers Laboratories for some time after 
leaving the Institute. In January, 1918, 
Mr. Goppelsroeder went to Washington 
and served a year as engineer in the 
mobile gun carriage section of the En- 
gineering Bureau, and in January, 1919, 
became associated with the Wisconsin 
Inspection Bureau as sprinkler engineer. 
His resignation becomes effective May 15. 





Clothiers Organize Mutual 


MADISON, WIS., May 11—The Retail 
Clothiers’ Limited Mutual of Madison has 
been organized with a total of $239,300 
insurance in force and paid in premiums 
amounting to $23,089. The company is 
operated by the Wisconsin Retail 
Clothiers’ Association. At the present 
time the organization is licensed to write 
fire insurance only, but it plans to later 





write plate glass, burglary, and automo- 
bile insurance. 





Minnesota Notes 


G. C. Tyler, for several years with the 
bank of Canby at Canby, Minn., has 
opened a local agency there. 

C. R. Niswander, a well known insur- 
ance solicitor at Duluth, has joined the 
Wheeler-Merritt Company and will give 
his attention to developing the insur- 
ance department of that firm with a spe- 
cial reference to automobile liability and 
Plate glass. 





Wisconsin Notes 


Cc. L. Easton, Wisconsin special agent 
of the Northern Assurance, has removed 
his office to the Loyal Durand agency, 
120 Wisconsin street, Milwaukee, 

First Assistant Fire Chief George A, 
Nodone was elected chief of the Oshkosh 
fire department to succeed Robert A, 
Brauer, whose resignation became ef- 
fective’ May 1. The promotion came to 
Mr. Nodine after forty years of service. 











IN THE MISSOURI VALLEY 








FIGURES FOR PAST 11 YEARS! 





Ratio of Losses Paid to Premiums Was 
53.98 Percent, Superintendent 
Travis Shows 





TOPEKA, KAN., May 11.—In the 
past 11 years losses paid by the stock 
fire insurance companies doing busi- 
ness in Kansas have amounted to 53.98 
percent of their premium receipts on 
fire and lightning business alone. 
Losses incurred, for the same period, 
amounted to 56.41 percent of premium 
receipts. Superintendent Travis, in his 
biennial report now being compiled, 
will show the following total fire and 
lightning business for the stock fire in- 
surance business in Kansas from 1909 
to 1919, inclusive: | 








Premium Aver. Losses’ Loss 
Year receipts rate paid ratio 
1909... 3,844,520 $1.26 $ 2,354,092 61 
TOT0G. 3,503,931 1,17 27108, 112 60 
2. ae 3,627,855 1.19 2,715,997 75 
UY 3,710,089 1.21 2,546,904 69 
1913... 3,720,12 1.23 2,452,925 66 
1914... 3,761,124 1.11 2,334,632 62 
BORG... 4,327,741 1.27 1,989,040 46 
956... 4,887,380 1.20 2,546,588 52 | 
th by ee 5,649,418 1.22 3/307, 514 58 
i 6,589,647 1.16 2°639.710 40 
1919 -.. 8,321,435 1.17 3,034,656 36 


Total $51,923,610 $1.20 $28,030,170 53.98 


These figures will be the basis of | 
Travis’ threatened hearing to consider 
a reduction in fire and lightning rates | 
for Kansas. He has not called the 
hearing yet, but has stated that he in- 
tends to do so. In case the matter 
goes to court, as it probably will if 
Travis insists on a 10 percent reduc- 
tion or anyways near that much, the 
state probably will try to consider the 
losses for the last five years as repre- 
senting what might be termed a normal 
average for the state. 

Records in the state superintendent’s 
office show that in the last 49 years 
the stock fire insurance companies’ 
business, all classes, in Kansas has been 
conducted on 51.62 percent ratio. Dur- 
ing the 49-year period the companies 
have written $1,893,832,825 in risks, col- 
lected $142,446,643 in premiums, paid 
out $73,540,066 in losses. The average 
rate has been $1.31 per $100. Losses 
incurred totaled $74,430,286. 





Damage in Missouri Storm 
Property damage estimated at close to 
$500,000 was done by a heavy windstorm 
which swept over parts of Jasper county, 


Mo., near Carthage last week. Most of 
the loss was experienced in the rural 
sections. 





Plan for Mid-Summer Splash 


DES MOINES, IA., May 11—The mid- 
summer splash of the Iowa Blue Goose 
will be held at Lake Okoboji July 22, 23 
and 24, so J, C. Bauch of the Iowa Manu- 
facturers, chairman of the committee on 
arrangements, has decided. Arrange- 
ments are being made for the most elab- 
orate outing the Iowa Ganders have ever 
enjoyed. The Iowa Pond closed the win- 
ter season Saturday night with a dancing 


| curred were 


| percent; losses paid 33.48 percent. 





party. 











HAIL LOSS RATIO HIGHEST 


Tornado Insurance Was Most Profit- 
able Line for Companies in 
Kansas Last Year 





TOPEKA, KAN., May 11.—Hail in- 
surance was the least profitable line 
carried by the stock fire insurance com- 
panies in Kansas last year, according 


-to the official statement of 1919 busi- 


ness just issued by Superintendent 
Travis. Tornado insurance was the 
most profitable, reckoned on a per- 
centage basis in both cases. 

Hail insurance, written at an aver- 
age rate of $7.37 per $100, shows losses 
incurred were $40.93 of premium re- 
ceipts; losses paid were 40.76 percent. 
Tornado insurance, written at an aver- 
age rate of 56 cents, shows losses in- 
21.4 percent of premium 


| receipts; losses paid were 20.89 percent. 
| Fire and lightning, average rate $1.17, 
| shows a 36.14 percent loss incurred; 
| losses paid were 36.46 percent. 


On 


| marine and inland, with an average rate 


of $1.07, the losses incurred were 38.46 
The 
average rate on all lines was $1.72. 
Losses incurred, all lines, show 37.6 
percent of premium receipts; losses 
paid, 37.43 percent. 

Following are the official figures on 
Kansas business of stock fire com- 
panies for 1919: 

Losses 
Written paid 


re & 
L. ..$ 709,667,497 $ 8,321,435 $3,034,656 


Premium 
receipts 


_ 114,971,613 8,481,767 3,457,396 
Mar. 

io) Oe 73,034,116 783,323 262,236 
Torn’do 182,528,549 1,034,555 216,212 





Total $1,080,201,745 $18,621,080 $6,970,500 


Veteran Kansas Adjuster Resigns 


TOPEKA, KAN., May 11i—John D. 
Flintjer, who has been engaged in field 
work in Kansas for more than a quarter 
of a century, the last ten years as an 
adjuster for the National of Connecticut, 
has resigned, to take effect July 1. He 
intends to go to California, where he has 
a son and will retire from active work. 

Cc. M. Hill, who has had the northern 
Kansas field for the National will suc- 
ceed to the adjustment work on Mr. 
Flintjer’s retirement. 





Question on Rent Insurance 


TOPEKA, KAN., May 11—A showdown 
on rental insurance in Kansas is expected 
soon between the state department and 
the companies handling that line. The 
first case of the season has been filed 
from Smith county. A farmer had taken 
out rental insurance on 40 acres of wheat. 
The insurance was written in March and 
the crop destroyed in April. The land- 
owner claims the crop is a complete loss, 
and wants the face of his policy. The 
company writing the insurance contends 
it is liable for only two-twelfths of the 
loss, as the insurance was im effect only 
that long on a crop year basis. It also 
is maintained that the owner can plant 
another crop and still realize on his land 
this season. 

Another issue raised by this case is 
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"THE COMPANY WITH THE PYRAMID | 








NEW HAMPSHIRE 








FIREINSURANCECO. 








3.728, 800 36 "484.504 6! 

| 1.700, 781.60 

703.433 67 

©.350.078.09 | 1,728.713.78 
6,515,620 58 006,044 79 
6.969. 872.54 100.428 41 
7, 383,893.68 112,189.53 
8,011. 409.62 .137, 302.08 

9,054,147.84 513,380.92 
































POLICY HOLDER 





TOTAL LIABILITIES $5,040,766.92 


S SURPLUS $4,013,380.92 











WESTERN SPECIAL AGENTS—M. S. Moore, Exec- 
utive Special Agent, Terre Haute, Ind.; Wm. Biel, 


Terre Haute, Ind.; 


Mich., A. W. Jones, Columbus, Ohio; F. 8S. Chase, 
; J. H. Gosnell, 1126 McKnight Bidg., 


Bloomington, II 


Ss 

Iowa; W. G. Shipe, » Mo.; 

L. C. on” State Agent, Gas and Electric Bldg., Den- 
0. 








L. Bertram James, Hillsdale, 


. Yeaton, 217 West Water 
-; R. W. Miller, Webster City, 
Sharp Bldg., Kansas _ City, ; 





whether or nct the companies can write 
rental insurance in Kansas at all, The 
Kansas laws set out specifically what 
kinds of insurance can be written. Sev- 
eral years ago the state department ruled 
out several companies that were writing 
drouth insurance only. The state depart- 
ment still is investigating the several 
angles to the complaint. 


Spreads Fire Prevention Doctrine 


DES MOINES, IA., May 11—State Fire 
Marshal Tracy is preparing to spread 
the doctrine of fire prevention among the 
women of the country who make up the 
women’s clubs. He has arranged to have 
a showing of moving picture films on 
fire prevention put on during the bien- 
nial session of the women’s clubs when 
this big national gathering is held at Des 
Moines in June. 


New Angle on Registered Mail 


TOPEKA, KAN., May 11—Prof. E. H. S. 
Bailey, of the University of Kansas, has 
checked up a new one to the Kansas de- 
partment. The professor paid 5 cents to 
the North America for $2.44 insurance on 
a package of celery shipped him at 
Lawrence, Kan., from Michigan. The 
celery was shipped by parcel post. It 
was delivered, but had rotted on the Bur- 
leson delivery route. Bailey put in a 
claim to the company, which replied its 
insurance didn’t guarantee the quality of 
goods delivered. The package was deliv- 
ered intact. 

“T claim the package was lost so far as 
its value is concerned,’ says Professor 
Bailey. The company agent points out it 
insured delivery, and the package was de- 
livered. E. E. Brookens, claim adjuster, 
hasn’t found any court decisions along 
this line yet. He is investigating the 
case. 


Hutchinson Needs More Protection 











General Offices: 1234 Lytton Bldg., CHICAGO | 





LIGHTING RODS 
Prevents 
Lightning 

Losses 


Shinn-Flat is the only 
Lightning Conductor 
made in the form of a 
woven flat cable, which 
electrical authorities say 
is more efficient. 


Shinn-Flat has 36 per- 
cent more conducting 
surface than any round 
rod or cable containing 
the same amount of 
material, and it is con- 
sequently more_ eftec- 
tive in controlling an 
electrical discharge. 


Shinn-Felt is woven 
in a continuous ribbon- 
like form without joints, 
and the machines used in 
its construction are pat- 
ented. 


Ask for agency infor- 
mation. 


W. C. SHINN MFG. CO. 


W. C. SHINN, President - 








DELAWARE 
Underwriters Department 


Westchester Fire Insurance Co. 
The UNITED STATES and 
THEO L. WILSON 


anager 
UGO E. GUERRINI 
Asst. Mgr. 
Third and Walnut Sts., Philadelphia, Pa. 


of the 


New York 
For 


CANADA 














eat. 


a week is the cost of The 
National Underwriter by 
annual subscription. 








At Hutchinson, Kan., the National 
Board engineers urged the _ reinforce- 
| ment of waterworks distribution sys- 
tem, first by means of an arterial loop 
| surrounding the principal mercantile dis- 
| tricts. The city is in need of at least 
double the present number of hydrants 
| in closely built residential districts. The 
| fire department needs an automobile city 
| service ladder, at least ten more men 
| and 1,000 feet of three-inch hose. Hutch- 
| inson also needs a fire alarm telegraph 
system for the protection of the high 
valued districts, It also should have an 
adequate ordinance governing public 
garages and dry cleaning establish- 
ments. 


To Have Modern System 


The city authorities at Kansas City, 
Mo., will soon have its fire alarm tele- 
graph system installed. This is by far 
the largest city in the country that does 
not have such a system. It relies en- 
tirely on telephone service. At the elec- 
tion, April 6, $250,000 was voted as a 
bond issue to meet the expense of in- 
stalling the system. Engineer F. A. 
Raymond spent considerable time in 
Kansas City, representing the National 
Board and explaining to the city authori- 
ties, business men, clubs and citizens in 
general the necessity of having a fire 
alarm telegraph service. 








Recommendations for Leavenworth 


| The National Board has had another 
; inspection made of Leavenworth, Kan., 
where it was found that some improve- 
ments have been made or are in con- 
templation since the last report. No ac- 
tion has been taken toward installing 
reinforcing mains in the heart of the 
city, or the large number of additional 
hydrants required in closely built sec- 
tions, The fire alarm transmission sys- 
tem in Leavenworth is unreliable. The 
National Board criticizes the condition 
with reference to inflammables and other 
especially hazardous occupancies and 
electricity. The engineers urge the need 
of reinforcing mains and additional 
hydrants, more firemen and automobile 
combination hose wagon, a reserve hose 
wagon and three-inch hose, a modern 
fire alarm telegraph system and the 
adoption and enforcement of standard 
ordinances regulating explosives and in- 
flammables. 





Bad Condition at Atchison 


The National Board, in making a re- 
port on Atchison, Kan., says that with 
an inadequate water supply, a seriously 
undermanned and poorly equipped fire 
department, weak structural conditions 
and lack of supervision over special haz- 





Always Loyal To Our Old Friends 
Always Glad To Welcome New Ones 














ards, it is in constant jeopardy of large 


Hail Capacity Everywhere 


The agents writing hail insurance through the Hedwall- 
Sundberg Company are able to write $40.00 per acre on 
dry land and $60.00 per acre on irrigated land no matter 
in which state they may be located. 


The Hedwall-Sundberg Company has the largest capac- 
ity in this respect of any hail office in the United States. 
THE TIME IS NOW AT HAND 


to write hail insurance. A very large volume will be written 
this season and it is very important to the local agent that he 
have a connection for the handling of his hail business that can 


guarantee absolutely UNEXCELLED SERVICE. 


Would you like to transact this profitable line of insurance 
through an office so equipped? 


Write for further information. 


PIONEERS— HAIL INSURANCE —SPECIALISTS 


The Hedwall-Sundberg Company 


Metropolitan Bank Building 
Minneapolis Minnesota 


GENERAL AGENTS HAIL DEPARTMENT 


Providence Washington Ins. Co. Westchester Fire Ins. Co. 
of Providence of New York 

Automobile Insurance Company Hudson Insurance Company 
of Hartfor of New York 


JEDWALL— @UNDBERG 
@IGH CLASS ERVICE 








SUCTUAUGGEUERERUE EET EUETLLTEUEUECGEECUUTET OETA TROGEEU ERD ERE AERO EEE TED EEE RSG ES OOEE OPET EGER EET HS 
cal 


HULUAOROQOUOUGUQOQQUCHOQRARGGQQDQQQURQGRONRDOSOQCOGGGOOCUCGnGROtRCSOtesneseesteaccuncacens) 


A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New Y ork 


Representing local agents, under contract, wherever situated; 
guaranteemg to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 

Lines located in the territory of agents amd controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
_ writing, together with all essential information perteining 

ereto. 

Also surplus lines of agents PLACED with responsible companies. 

Accuracy, despatch and reliability assureds and all correspond- 
ence treated with the utmost confidence. 

Full detailsconcerning the “service” and references FURNISHED 
UPON APPLICATION. 











ARIZONA CENTRAL DEPARTMENT 
FIRE INSURANCE COMPANY) COVERING 


PHOENIX, ARIZONA 





{LLINOIS—OHIO—INDIANA 
ra WISCONSIN — MICHIGAN 
CAPITAL 
$200,000.00 CHAS. ae 
EDGAR M. DAVIS 2019 INSURANCE EXCHANGE 
VICE-PRESIDENT AND CHICAGO 
GENERAL MANAGER 
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PITTSBURG UNDERWRITERS 


Commonwealth Bldg., Pittsburgh, Pa. 


Geo. R. Davies, Manager 
L. M. Steph Asst. M 





Allemannia Fire Ins. Co. 
National-Ben Franklin Fire Ins. Co. 


Underwritten by 


All of Pittsburgh, Pa. 


Combined Capital $1,900,000 


Surplus to Policyholders $3,899,135 


G. R. Goodsell, Columbus, Ohio, State Agent for Ohio 
Eliel & Loeb Company, General Agents for Illinois and Indiana 
pham, Megr., Indianapolis, Ind. 
Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 


NEW AGENTS SOLICITED 


Republic Fire Ins. Co. 
Superior Fire Ins. Co. 


Assets, $10,011,358 











fires getting beyond control and involv- 
ing large areas. A very critical situa- 
tion has developed from the lack of or- 
dinances regulating public garages and 
other specially hazardous occupancies. 





Iowa Notes 
E. S. Day has opened up an insurance 


office at Clarinda, Ia. 
S. D. Bickford, local agent at Emmets- 
burg, Ia., has sold out to A. W. Jennet. 


There was a loss of $50,000 at Letts, 
Ia., last week when the electric plant 
and store were destroyed by fire. 

W. S. Barr has gone into the local 
agency business at Cedar Rapids. He 
has opened an office in the Higley build- 
ing. 





i 


B. S, Franklin, cashier of the Bank of 
Hamburg, Hamburg, lIa., disappeared 
last weex leaving a shortage of $140,000. 
Franklin was a partner in the Morgan & 
Franklin local agency at Hamburg. 


Missouri Notes 


On account of unprofitable experience 
the Northwestern National has ceased 
writing automobile business in Kansas 
City. The Insurance Company of North 
apes Sonar will take over its business at 

xpiration. 


L. A. Doyle, for fifteen years inspector 
for the mutual companies of the South- 
western agency of Kansas City, has re- 
signed to become inspector of flour mills 
and grain elevators for the Missouri in- 
spection bureau. 











STATES OF THE SOUTHWEST 




















INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


United States Branch, 92 William Street, New York 


E. C. STOKE, 
United States Manager 


GAYLE T. FORBUSH, 


Associate Manager 


ARTHUR WALLER, 
Assistant Manager 








Organized in 1883 


SECURITY FIRE INSURANCE COMPANY 


DAVENPORT, IOWA 


Assets, $955,247.71 


Cash Capital, $200,000 


Policy Holder’s Surplus, $290,750.47 


The lowa Insurance Department in its recent report says of the company: 


“The affairs of this company have been conducted along conservative and economical lines 


and its steady end substantial growth reflects credit upon the management.’ 








National Diberty 


Snsuranre Gompany 


of America. 


SRCORPORNTED WARER WE UES OF TE SUEE OF MENTOR In 1659, 


STATEMENT JANUARY 1, 


Cash Capital 
Assets - sae 
Liabilities, including. Capital - 


1920 
2 2 - $1,000,000 
$10,208,032 Net Surplus Sica oS) S 
7,638,598 Surplus to Policy Holders - - 


HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 


$2,569,433 
3,569,433 

















New Jersey 


Insurance Company 


CAPITAL ONE MILLION DOLLARS 


Head Office: 


40 Clinton Street, 
Newark, N. J. 


>. P. Stewart, President. 


F. L. Brokaw, Treasui 


Arthur Hoyt, Vice-President. 
J. B. Guthrie, Secretary 





WESTERN DEPARTMENT: 
Insurance Exchange Bldg., Chicago, Ill. 


H. H Ingalls, Manager. 


PACIFIC COAST DEPARTMENT: 
140 Sansome St., San Francisco, Cal. 
Seeley & Co., Managcrs. 




















of WatertowuN.% l 


arent MORGAN, 
EVAN 


& 
HERMAN 


J. ». TEER, 2127 Ins 


MAN 
FOLIAN. State Agent,. 
State Agent, 
PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas C 
& LEREEMAN, State ag Iowa, Nebraska and Minnesota, Gmahe, 
XC., 


LEAKAGE, RIOT AND 


State Agent, 


Michigan, 
, General 


East Lansing 
Agents, Colorado, Denver 
Ohio and West Virginia, Columbus 


Indiana and Kentucky, ag pe A Ind. 


State Agent, IWinois and Wisconsin, 


FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER 


EXPLOSION INSURANCE 


Mo. 
"Wigesshs 
Chicago 





TEXAS AUTOMOBILE PREMIUMS 





by Secretary Lucas of Ad- 
visory Committee 


DALLAS, TEX., May 11.—Figures 
on the automobile premiums received by 
the various companies in Texas in 1919, 
with partial figures for 1918, have been 
compiled by Parker V. Lucas, secretary 
of the Texas Automobile Advisory 
Committee. The 1918 figures are very 
incomplete, as many of the companies 
merely reported “minimum,” instead of 
giving the actual figures, and are so 
listed in the report. Complete figures 
for a few of the companies for 1919 are 


iness of those companies is estimated. 
Figures are as follows: 





Company 1918 1919 
PROIRAINOD 5 3.50 008s 3:3 <8 Minimum 4,503 
|; Amer. Central ....... $9,670 5,778 
| Automobile: ... .s...... 11,696 38,705 
VSSPICIBD WRMOP. 6.66 e éa. ~ Svs ees 19,604 
eae 51,808 *64,759 
| Camden’ Fire :....... 3,113 10,755 
Feo or 7c) ee eee re 398 302 
i; Colonial Natl... ...:... 2,777 3.419 
} Columbia ..........Minimum 6,158 
| Columbian Natl.....Minimum *2,500 
| Commercial Ins.....Minimum *2,500 
Commercial Ass. 6,590 *8,237 
| Commonwealth ...... 3,663 3,641 
| Fire Association..... 18,541 47,452 
| Firemans Fund ..... 84,215 123,731 
| Prankiin. ....:.:.:.. Minimum 10,54% 
eo. ee |) | er 4,106 6,967 
f UP CD ORIN ocean css soe 56,350 68,530 
| Home Fire & Marine. 2,660 11,999 
ie Co RES ornare ere an eee 86,110 118,380 
| Indemnity ee 9,356 4,965 
| Ins. Co. of N .Minimum 10,835 
|} L& L. & Capp te 18,469 
| Milwaukee Mech....Minimum 10,453 
| Minnesota Under.....  ..... 6,787 
1 NeEL URN .......6500 Minimum 2,500 
| Newark oy ....-Minimum 6,216 
| New Hampshire Baers 15,323 28,757 
| Niagara Fire ........ 9,074 40,081 
| Northern Assn. ..... 28,868 81,581 
| N. Brit. & Merc...... 10,734 14,811 
| Northwestern Natl..Minimum 2,500 
| aa ree Minimum 2,500 
| PATAEING §¢.6:064.04 00s. nem *2,500 
Ba Sree Minimum 5,935 
ig (lel oh > dae’) en 1,606 *2,500 
fe, «RR ee arr a rare 15,661 *19,576 
BC es 2. eee 4,049 21,152 
PURSE BUR IS calss'ieivssrsa'e a rerds'ecece 46,436 63,261 
| Seottish Union ...... 23,154 61,628 
PSY cA 5 S's ves. 3 eee Minimum 16,13 
NE OM MNNED. . gus, 0¢:050,8.8°Sb 36,702 61,093 
fe Rds CONC este ie ae pearl grat 9,520 15,532 
Wy oS AP Cy aera eee! 18,557 21,458 
Pe GWAR, 5 yas pes 34,026 24,339 
| Union vAgs.... <2:... Minimum *2,500 
Union Marine ....... 5,1 13,165 
co) ee Pe rarer ee $1,130,204 
*Estimated. 


Get Omaha Liberty 


Burt & Stebbins, Houstin, Texas, 
been appointed managers 
the Omoha Liberty Fire. 


have 
for Texas for 





After a service of nineteen years T. W. 
Reeve resigned as city fire marshal at 
talveston to take service with the Gulf 

Refining Company and has_ been suc- 
ceeded by W. B. Evers. Mr. Reeve made 
an enviable record at Galveston and has 
only the warmest commendation from 
ihe city officials. 





Examiner or Cook County 
Position wanted as examiner or Cook 
Co. special agent with fire ins. co., by 
experienced young man now engaged 
as state agent in Middle West. Address 
81-V, care The National. Underwriter 











Figures on Business for 1919 Compiled | 


| 


also missing, and in such cases the bus- | 


| being gathered. 


HEAVY TAXES ON INSURANCE 


Companies Paying in Texas at About 
Twice the Rates for Other 
Lines of Business 


DALLAS, TEX., May 11.—An inter- 
esting tabulation of the taxes paid by 
fire insurance companies in Texas for 
the last five years has been made by 
the Texas Automobile Advisory Com- 
mittee, which shows that insurance 
companies seem to be paying taxes at 
about twice the rates that other busi- 
ness lines are paying. These figures 
show that the fire’companies have paid 
a direct tax in Texas averaging 4.2 per- 
cent for the five-year period of 1914-18, 
on the gross premium. This is a much 
larger tax than is paid by other lines 
of business, figures for which are now 
For instance, the tax 


| on the gross production of oil is 1.55 





percent of its market value. 

The cool reception with which a 
great many public officials have greeted 
representatives of insurance companies 
in matters of law enforcement has 
shown that they do not realize that the 
insurance companies are already pay- 
ing more into the public treasurer 
and toward their salaries than any 
other one class of business and are 
entitled to common protection along 
with private citizens and other business 
interests. 

‘The taxes and fees paid by the com- 
panies in 





Texas for the five-year 
period are as follows: 
Occu- State Total 
Filing pation FireIns. Tax 
Fee Tax Com. Tax &Fees 
$ $ $ $ 
2 See 8,714 310,053 131,136 449,993 
ls Sera. 3,901 304,346 104,999 413,327 f 
i | eae 4,111 328,520 104,648 437,279 
4 Ree 4,305 388,168 119,962 512,435 
TOTS: 2505 4,977 438,444 131,650 575,071 
Totai. .26,008 1,769,531 582,395 2,388,105 


Premiums and losses 
period were as follows: 


for the same 





Loss 
Premiums Losses Ratio 
col GA Sareea $10,168,352 $ 7,124,704 70 
St 9,782,035 6,057,235 61.9 
hy Ar 10,935,581 9,760,865 89.3 
> 5 See 12,411,594 6,666,025 53.7 
POLO: is aes 13,181,004 6,193,477 47 
POUR! 3449 $56,478,566 $35,802,356 


The loss ratio for the entire five-year 
period quoted was 63.4. per cent, the 
three-year period, embracing 1916, 1917 
and 1918, was 61.9 per cent. 


No Insurance Man on Commisison 


AUSTIN, TEX., March 11—As newly 
constituted the Texas State Fire Insur- 
ance Commission consists of three mem- 
bers who have had absolutely no experi- 
ence in the insurance business. This 
week Governor Hobby announced the ap- 
pointment of A. P. Wooldridge of Austin 
as a member of the commission to suc- 
ceed S. W. Inglish, now manager of the 
Texas Inspection Bureau. The commis- 
sion now consists of J. C. Chidsey, ex- 
officio chairman; T. M. Scott and Mr. 
Wooldridge. Chidsey has devoted his 
entire business life to banking; Scott has 
been a railroad clerk and farmer and 
Wooldridge a banker and politician. 

This commission makes insurance rates 
and regulations for the state of Texas, 
which had fire insurance liability in 1919 
exceeding $1,000,000,000 and@ gross pre- 
miums ‘of some $15,000,000. Not only 














that, but the fire companies are taxed 
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ORIEN 


INSURANCE 
COMPANY 


of HARTFORD, CONN. 





A. G. McILWAINE, Jr. « 
HARTFORD, CONN, 


President 





CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 
39 S. La Salle St., Chicago, IIl. 
m 


SAM B. STOY, - - + - Manager 
SAN FRANCISCO 




















LIGHTNING 
RODS 





TRADE MARK 


ST. LOUIS LIGHTNING ROD 
COMPANY 


DeKalb and Trudeau Streets 
ST. LOUIS, MO. 











INSURANCE LAW 
JOHN WEAVER 


901 CORN EXCHANGE 
BAN K BUILDING CHICAGO 














INSURANCE STOCKS 
BOUGHT AND SOLD 


BABCOCK. RUSHTON & COMPANY 
137 So. La Salle St. Central 8900 
CHICAGO 








AGENTS OFTEN LOSE A 
GOOD FIRE RISK 


to competitors by not submitting to the as- 
sured an estimate for equipping their prem- 
ises with AUTOMATIC SPRINKLERS. 
We will co-operate with agent and assured 
and submit figures showing sprinkler cost as 
well as insurance saving, and extend pay- 
ments over several years. 


Fire Prevention Company 
First Nat’l Soo Line Bldg., Minneapolis 
909 Sharpe Building, Kansas City, Mo. 
1510 First National Bank Bldg., Chicago 





part of their Texas earnings for the entire 
support of the Fire Insurance Commis- 
sion, but no man with any insurance ex- 
perience has been placed on the board 
which regulates the affairs of the com- 


panies. The companies have absolutely 
no representation or voice in the commis- 
sion which they support and which regu- 
lates their business in Texas. 





City Wins Against Firemen 


SAN ANTONIO, TEX., May 11—Ruling 
on the general demurrer entered by the 
city of San Antonio in the injunction pro- 
ceeding instituted by the San Antonio 
Fire Fighters’ Local Union, to restrain 
the mayor and city commissioners from 
interfering with the members of the fire 
department joining the union and prevent 
them from discharging such members of 
the department if they were union men. 
Judge S. G. Tayloe of the district court 
here, upheld the plea of the city and re- 
fused to grant the injunction. Counsel 
for the union announced that the case 
would be taken on appeal to the court of 
civil appeals, and if necessary all the way 
up to the supreme court. 

Judge Tayloe granted the union a tem- 
porary injunction on April 26, but now 
refuses to perpetuate the injunction, ren- 
dering a decision in favor of the city. 





Fidelity-Phenix Changes 


Due to the growth in business, the 
Fidelity-Phenix is rearranging its field 
force in Texas. Charles L. Burns, who 
has had an extensive experience both as 
local agent and in the field, has been 
appointed special agent for east Texas 
with headquarters at Houston. Special 
Agent John C. Griswold has charge of 
the south Texas field with headquarters 
at San Antonio. As recently announced, 
F. A. Nisbet, formerly with the Treze- 
vant & Cochran general agency at Dal- 
las, succeeds Dallas Smith as _ special 
agent for north Texas, 





Special Hazards at San Antonio 


SAN ANTONIO, TEX., May 11—Fire 
hazards in the business section of San 
Antonio have come to the attention of the 
fire department officials and an aggres- 
sive campaign to eliminate them was 
started last week by a corps of inspectors 
appointed by the head of the fire depart- 
ment. The inspection is to be continued 
until every hazard which might cause a 
future fire in the city has been eliminated. 
Contrary to city ordinances it has been 
found that many business houses have 
been storing surplus supplies of gasoline 
and other inflammable liquids on their 
premises. Large quantities of straw and 
paper stored in basements and rear yards 
also come under the ban of the present 
city laws and will be ordered removed 
wherever found by the inspectors. 





Defines Texas Tax Laws 


AUSTIN, TEX., March 11—Massachu- 
setts is taking an inventory of insurance 
tax laws of the different states so as to 
be in a position to enforce retaliatory or 
reciprocal assessments. An answer by 
Chas. V. Johnson, Texas deputy insurance 
commissioner, makes it clear that Texas 
does not assess or collect taxes under 
any reciprocal or retaliatory provision. 
the taxes being collected in accordance 
with the laws of Texas without any ref- 
erence whatever to the laws of any other 
state. 

In 1919 Massachusetts companies and 
all other stock fire. companies paid three- 
fourths of 1 per cent of gross Texas pre- 
miums for the support of the Texas Fire 
Insurance Commission and in 1920 the 
assessment will be four-fifths of 1 per 
cent for that purpose. 

No tax of $50 per annum is collected 
from mutuals, advises Mr. Johnson. The 
only such tax is from mutual hail com- 
panies organized in Texas and not those 
of any outside state. Nor does Texas 
collect 2 per cent on cash paid by policy- 
holders. This corrects an erroneous im- 
pression on part of the Massachusetts 
officer. 





Lucas Prominent in Movement 





| committee which put on the safety cam- 


| committee was headed by E. C. Blessi of 











“Insurance Definitions” by Irving Wil- 
liams which gives a serio-comic diction- 
ary of insurance terms and phrases is 
sold by The National Underwriter for 

05. 


Fire and Police Commissioner McGee 
| of Dallas has made permanent the safety 
paign in Dallas from April 6-15. This 
the Dallas Automobile Club and Parker 
V. Lucas of the Texas automobile advis- 
ory committee was secretary. While the 
campaign was on, various things were 


one to impress upon the public the idea 
“Be Careful.” Fifteen thousand stickers 
were posted on automobile windshields, 
four-minute speakers addressed all of 








Choosing Your Company 


The more careful you are about the 
selection of your companies, the more 
certain it is that, ultimately, you will 
choose the OMAHA LIBERTY FIRE 
to be a leader in your agency. 

There are reasons. 

All stock companies are sound—so is 
the Omaha Liberty. The peculiarity of the co-operation lies 

All good progressive companies give a in the fact that it is the product of the 
high grade of Service according to their ripe experience of the officers of the 
lights—so does the Omaha Liberty. Omaha Liberty Fire as local agents. 

All of them want good agents—so does They know what the local agent needs. 
the Omaha Liberty. It is a point worth consideration. 


All of them should appreciate a loyal 
army of such agents—but 


THE OMAHA LIBERTY FIRE proves 
its appreciation every day by the pecu- 
liar quality of co-operation it gives its 
agents. 


oa e 
Omaha Liberty Fire Insurance Company 
OMAHA, NEBRASKA 
PAID UP CAPITAL, $200,000 PAID UP SURPLUS, $200,000 
P. F. ZIMMER, President GEO. J. ADAMS, Vice President 
JOHN A. WACHTER, Vice President R. J. WACHTER, Secretary and Treas. 
Licensed in New Jersey, Pennsyloania, Texas, Kansas, lowa and Nebraska 
L. A. Burnett Co., Pittsburgh, Pennsylvania, Managers for Pensylvania and Ohio. 
Burt & Stebbins, Houston, Texas, Managers for Texas. 
Miller & Jones, Topeka, Kansas, Managers for Kansas. 











INSURANCE 


a + OMG 
GROWING CROPS 
IN AN “OLD LINE” 
COMPANY IS A 
PROFITABLE LINE 
FOR YOUR AGENCY 




















An Agency Is Open In Your Town 
and the first request from a responsible party will get it. 


The Season For Your Activity is Now On. 


STATE INSURANCE COMPANY, Des Moines, lowa 


Third Floor Hippee Building 








CHARTERED A. D., 1794 








GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres, 
H. W. STEPHENSON, Vice-Pres 


JOHN J. P. RODGERS, Sec’y and Treas, 
SAM’L P, RODGERS, Asst. Sec’y 





CASH CAPITAL _ $1,000,000 
TOTAL ASSETS SURPLUS TO POLICYHOLDERS 
eee $1,651,117.74 
FIRE, ps ADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED. 








The North River Insurance Company 


Capital $1,000,000 
Assets 7,463,760 
Net Surplus 2,475,898 


Western Department Home Office Pacific Coast Dept. 
FREEPORT, ILL. 95 William Street, SAN FRANCISOO, - 
NEW YORK 











the noonday luncheon clubs, the matter 


CUSTOMERS’ EXPIRATION BOOKS 


Give your customer something useful. 
LL STYLES AND SIZES 
THE NATIONAL UNDERWRITER CoO. 


Insurance Exchange, 
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ORGANIZED 1853 


The Girard F. & M. "SSURANGF 


COMPANY 


JANUARY 1, 1920 


of Philadelphia 


Cash Capital, $500,000 Net Surplus, $277,907 
Surplus to Policyholders, $777,907 


Eastern Department Home Office _ Western Department 
D. H. Dunuam, V.-Pres. H. M. Gratz, Pres. NEAL Bassett, V.-Pres. and Mgr. 
Joun Kay, be eee a THOMASON, Sec 


A. H. HassItncer, 


Sec W. T. Bassett, Ass’t M 
NEWARK, NEW 


gr. 
CHIC AGO. ILL. 


| 
——$—$—— _ - | 
| 
| 


PHILADEL PHIA. 
"JERSEY PENNA 





ORGANIZED 1855 


FIREMEN’S 'NSURANCE OF NEWARK 


Cash Capital, $1,250,000 Net Surplus, $2,300,393 | | 
Surplus to Policyholders, $3,550,393 


Eastern Department 


Western Department 


D. H. Dunuam, President Neat Bassett, V.-Pres. and Mgr. 
Joun Kay, Vice-Pres. < : 
A. H. Hasstncer, Secretary W. T. Bassett, Ass’t Manager 


NEWARK, NEW JERSEY CHICAGO, ILLINOIS 











COMPLETE! 


HE organization of the CRAVENS, 
DARGAN & ROBERTS renders a 
complete insurance service. Equip- 

ped with every facility for handling large 
lines as well as small, the representative of 
this firm has an overwhelming advantage. 
The lines written are: fire, tornado, hail, 
automobile, farm, casualty, surety, marine, 
life and livestock. 


‘ Ati 


Set a 





712-720 MAIN STREET 
Agency openings in many cities and towns. 


Cravens, Dargan & Roberts 
HOUSTON, TEXAS 


Pioneer farm and hail writers of Texas 








INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 





Now Is the Time to Write 


WINDSTORM INSURANCE 











Lightning Controlled’ 


By PROF. DODD’S FAMOUS SYSTEM 


Most perfect lightning protection ever developed. 


Wili ab- 
solutely prevent more than 99.9% of losses due to lightning. 
250,000 users recommend it—2. 000 successful insurance com- 
panies endorse it. Has a 25-year record of practically 100% 
efficiency. Originated by Prof. West. Dodd, America’s 
Lightning Specialist. Every job absolutely guaranteed—rod- 
one done by responsible, skilled men ONLY. 

Investigate the Dodd System now—write for full information 

tad av 


DODD & STRUTHERS 


118 Eighth Street DES MOINES, IOWA 








ASSETS, $250,000.00 





Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 
Marine Insurance. 





J. W. McGINETY, Manager and Attorney in Fact 














| Hoyle, 


| Starkweather 


| derwriters 


| slightly 


| was presented to the public schools and 
| the churches and Sunday 
| newspapers gave 
| and warning to the public, detailing the 


The 
publicity 


schools. 
it unusual 


ways in which drivers should be careful 
in order to avoid accidents. All accidents 
were publicly written up in the papers 
with suggestions as to how they could be 
avoided. Immediately after an accident 
a photographer was rushed to the scene 
and a photograph taken. These were 
posted on sign boards in prominent cen- 
ters of the city and attracted consider- 
able attention, “Be Careful’ warnings 
and slogans were posted on all street 
cars, and these potsers were changed 
every three days. The street car publi- 
cations, known as Trolleygrams, were en- 
tirely devoted to the Safety Campaign 
for the issue of the period. 

The hospital records of the city dis- 
close that for the first time on a Sunday 


| when the weather was bright and invit- | 
| ing no hospital accidents were reported 


on Sunday, April 11. 


Open Oklahoma City Office 
DALLAS, TEX., May 
western Adjustment Co. 


office in Oklahoma City, 
formerly with the Bates Adjust- 


12—The South- 
is opening an 


Okla. E. I. | dition of the new 








ment Co., and Guy H. Fuller, for several 
years state agent for the Springfield in 
Oklahoma, will have charge of the office, 
The Southwestern Adjustment Co. now 
has offices at Oklahoma City, Dallas, 
Houston and San Antonio. 


Texas Notes 


George M. Easley & Co., of Dallas, 
general agents, announced the appoint- 
ment of Houston & Tyler as local agents 
for the Old Colony Fire at Houston, Tex. 

W. C. Miller, who left last week for 
his new duties in New York as manager 
of the farm department of the Great 
American, has been presented with a 
handsome diamond and platinum Shrine 


| pin by his insurance associates in Dallas. 


| power 
| department, 


W. H. Anderson of London, Eng., man- 
ager of the Norwich Union Fire, in com- 
pany with Frank H. Cauty, United 
States manager of the marine depart- 
ment of the Phoenix Assurance, spent 


lust week in Texas visiting State Agent 
M. D. Kinney of the Phoenix. 

The city of Austin has just entered 
into a contract with the Seagrave Com- 
pany of Columbus, O., for a combination 
pump and hose truck for the fire 
to cost $12,550. The city 
already has one power pump and the ad- 
pump will bring the 
fire department’s apparatus up to date. 











KENTUCKY AND THE SOUTH 











MAY PURCHASE §S.E. U. A. RATES 


& Shepley Companies 
Will Avail Themselves of Rating 
and Stamping Service Shortly 


ATLANTA, GA., May 12.—Consider- 


| able interest is being manifested by in- 


surance men in this section in the 


| course to be pursued in the south by 


the Starkweather 


& Shepley 
panies since 


their severance of 


com- 
rela- 


| tion with G. P. Williams, special agent. 
| Atlanta managers have never expected | 
| that 
| full members of the Southeastern Un- 
but they have | 


these companies 


would become 


Association, 
expected them to purchase the rates 
of that organization. Vice-president 
J. F. Huntsman, Jr., of Starkweather & 


Shepley was in Atlanta the past week | 


and said that this understanding is cor- 
rect. As soon as 
made for non-association companies to 
buy the rating and stamping service, it 
is probable that the Starkweather & 
Shepley companies will avail them- 
selves of this privilege. 
however, they do not 
themselves to observe the commission 
rule of S. E. U. A., according to Mr. 
Huntsman. 





Want More Commissions 


Increased commissions are likely to be 
a leading topic for consideration atthe 
forthcoming annual meeting of the South- 
eastern Underwriters Association. Agents 
throughout the territory being insistent 
in their demand for added emolument with 
which to meet present living costs. 


Fidelity-Phenix Rearranges Field 


Owing to growth in business, the Fi- 
delity-Phenix is expanding its special 
agency staff in the Virginia-Carolina 
field and is dividing the territory along 
different lines. Special Agent 
B. K, Clapp relinquishes South Carolina 
and retains supervision over Georgia 
alone, with headquarters at Atlanta. 

Special Agent John W. Clarke, who 
heretofore traveled Virginia and North 
Carolina, is relieved of the Virginia field 
and hereafter will supervise the two 
Carolinas. He will transfer his head- 
quarters in the near future from Rich- 
mond to Charlotte, N. C 

Louis P. Jervey has been appointed 
special agent for Virginia, with head- 
quarters at Richmond. Mr. Jervey has 
been in the southern field for some years 
past as special agent for Jerome & 
Brown of Atlanta. 


Agree on Farm Business 


RICHMOND, VA., May 11—Assurance 
has been given by most of the companies 
planning to write farm business in Vir- 
ginia that they do not intend to run 
counter to the wishes of Richmond local 
agents relative to Henrico county, of 
which Richmond is the county seat. Pro- 
test against the establishment of farm 





arran gements are | 


In doing so, | 
intend to bind | 


| Westchester, $500. 


| cover 


agencies in this county was recently 
voiced in resolutions adopted by the 
Richmond exchange, the members of 
which feared that such a move would 
jeopardize the cash basis plan upon 
which the city business is conducted. 
One company, 


in responding to inquiry 
from the agents, said that its plan was 
to write such business through resident 
agents just like any other line and that 
the Richmond locals need not have any 
fear that it would undertake to handle 
any of its business direct. 


Companies on Danville Loss 


RICHMOND, VA., May 11—There was 
estimated 50 per cent loss on the Mandel 
store fire in Danville, Va., May 3 on a 
schedule of $35,250 on stock and $6,000 
on fixtures. Insurance on stock was dis- 
tributed as follows: Colonial, $500; Atlas, 
32,500; American Eagle, $2,500; Aetna, 
$500; Hanover, $1,000; Union of Paris, 
$2,000; Tokio Fire and Marine, $2,500; 
Royal Exchange, $1,000; Scottish Union 
and National, $750: Northern, $2,000; 
Rhode Island, $500; Boston, $1,000; Old 
Colony, $500; Firemen’s of Newark, $2,- 
500; Westchester, $5,500; Northwestern 
National, $1,000; Phenix of Paris, $2,500; 
County, $2,500; Queen, $2,000; Norwich 
Union, $1,000; Commercial Union, $1,000. 

Companies on fixtures: Colonial, $1,- 
500; American Eagle, $1,000; Scottish 
Union and National, $250; Northern, $500; 
Niagara, $750; Great American, $1,500; 
Damage to the build- 





ing was small. 

Gilmer's, Ine., which 
of $229,000 and was_ seriously 
threatened by the flames, suffered an 
estimated loss of only $2,000. The fire 
was supposed to have started from a de- 
fective flue. 


carried a total 


Agents Find “Business” in Louisville 


LOUISVILLE, KY., May 11—For some 
peculiar reason many special agents are 
finding lots of work to do in Louisville 
this week, and are not anxious concern- 
ing work out in the state, while others 
cleaned up out in the state during the 
previous two weeks in order to be at 
home this week. Local agents in: many 
instances are doing most of their work 
in the morning. “No, it ain’t baseball;” 
it’s the sport of kings, and the elusive 
chance of putting down a bet on a win- 
ning thoroughbred. Among the 45,000 
present at Churchill Downs on May 8, at 
the 46th running of the Kentucky Derby. 
were many insurance men, sorme coming 
a considerable distance for the holiday. 





Made Kentucky Farm Special 


N. H. Wells, formerly in the local 
agency business in Kentucky, has been 


appointed special agent for the farm de- 
partment of the Continental in Ken- 
tucky, associated with H. H. King, state 
agent. 





Autos Hamper Fire Department 


LOUISVILLE, KY., May 10—Chief 
Neuenschwander of the Louisville fire 
department is rather put out concerning 
the methods of both street car men and 
auto owners to aid to the confusion at 








big fires, the automobile owners being 
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News has leaked out to the effect that | 
effective June 1 the agency of Bland & | 
Gaunt, general agents for the London 
Guarantee & Accident at Louisville, will 
be merged with the local agency of C. D. 
Harris & Co., which represents a num- 
ber of companies, handling fire, tornado, 
automobile and other lines. The merger 
is reported to become effective as of 
June 1. 





Louisiana Notes | 


Robert Mable, superintendent of the 
New Orleans Underwriters Agency, left 
last week for Belize, British Honduras, 
to appoint a representative for one of 
his companies (presumably the Home) 
in that field. 

Leon Irwin of New Orleans, accompa- 
nied by one of the members of his office 
corps, leaves shortly for Central Amer- 
ica, where he will appoint representa- 
tives for the Fidelity and the Continen- 
tal Fire, 
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especially to blame in blocking rapid 
movement to fires and fighting them A ; 
after the equipment is on the scere. The F, C, VAN DUSEN, President JOHN D, McMILLAN, Vice-President WALTER C. LEACH, Secy, 
chief gave a lurid picture of the situa- é i 
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local papers following the stockyards FIRE AND 
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Kentucky Notes MINNEAPOLIS, MINNESOTA 
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assistant secretary 0 ° 
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INSURANCE 
COMPANY, 


Net Surplus $160,493.14 


NORTH BRANGH FIRE 


Incorporated 1911 Capital $500,000 








Incorporated 1870 Capital $250,000 


PITTSBURGH FIRE 


Incorporated 1851 Capital $200,000 


Net Surplus $68,381.07 








INSURANCE 
COMPANY, 


Net Surplus $116,057.35 


SUNBURY, PA. 


Assets $1,392,556.14 


CITY com OF PENNA., PITTSBURGH 


Assets $660,328.77 


PITTSBURGH, PA. 


Assets $644,677.62 














PACIFIC COAST FIELD 

















THORNTON MADE PRESIDENT 





London Assurance Manager Is Elected 
the Head of the Pacific 
Coast Board 





SAN FRANCISCO, May 12.—A. W. 
Thornton, manager of the Pacific 
Coast branch of the London Assurance, 
was elected president of the Board of 
Fire Underwriters of the Pacific at its 
annual meeting at Del Monte, Calif., 
Friday. Willard O. Wayman, general 
agent for the National of Hartford, was 
elected vice-president, while new mem- 
elected vice-president. The committee 
included C. E. Allan, Pacific Coast sec- 
retary for the Continental; F. M. 
Branch, New York Underwriters; Ar- 
nold Hodgkinson, secretary Vulcan 
Fire of California;’ J. A. Hougaard, 
general agent for the Rhode Island, 
and E. M. Davis, vice-president Ari- 
zona Fire. 





Gets the Great Lakes 


SAN FRANCISCO, CAL., May 12—The 
Frank Howard Allen Company, a prom- 
inent brokerage firm of San Francisco, 
has entered the general agency business 
with the appointment as general agent 
for the Great Lakes Fire of Chicago in 
California, Oregon and Washington for 
both fire and automobile lines. George 
W. Action, who has been city manager 
for the Norwich Union Fire, has been 
elected vice-president and underwriting 
Manager for the Allen Company. 


W. E. Tracy 

W. E. Tracy has been appointed spe- 
cial agent in the mountain field for the 
George H. Tyson general agency, with 
headquarters at Salt Lake, and succeed- 
ing Richard Orlob, resigned. Mr. Tracy 
has been with the Pacific Board at Salt 
Lake for the past six years and has been 
chief surveyor for the past three years. 





DES MOINES 
P. J. CLANCY, President 


Began business January |, 1920. Re-insurance contracts now 
being negotiated with standard companies. Correspondence solic- 
ited. Conservative underwriting. Experienced management. 


RE-INSURANCE FIRE COMPANY 


F. E. HATHORN, Secretary 





Reinsurance Only. 








No Direct Business Written. 








PROVIDENCE WASHINGTON INSURANCE CoO. 


PROVIDENCE, RHODE ISLAND 





Every Form of Policy Issued Covering the Hazards of Fire—Tornado 
—Marine—Transportation—Riot and Civil Commotion—Sprinkler Leakage— 


Automobiles, Against Fire, Theft and Collision. 


New England’s Oldest Company—One Hundred and Twenty-one Years of Service 


WESTERN DEPARTMENT, CHICAGO, ILL. 


S. T. COLLINS, Manager 


Cc. E. CLUTIA, Asst. Manager 











(Established in 1782) Head Office: 
100 Williams St., New York 
PHOENIX ASSURANCE COMPANY, Ltd. Me an 
Insurance Exchange, Chi 
OF LONDON MOT Wiles Se, Now Yok 
Automobile—Use and Occu Ti do—Sprinkler Department: 
FIRE Leahege—Eaplosion end Fact end Civil Commotion. aac accom 9 
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AN ILLINOIS 
COMPANY 


PIONEER 


Fire Insurance Company 


29 South LaSalle Street 


of America 


CHICAGO 








Assets 
Liabilities 


Incorporated 1833 


British America Assurance Co. 
HEAD OFFICE—TORONTO, CANADA 
FIRE AUTOMOBILE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 


| 
United States Branch, Ist January, 1920 | 


Sind nalebiadie aalndee ewe oseenepies sees cs6e . + -$2,297,356.46 
Sega died cane desig sees oe Sas sghanee 1,517,850.59 











“GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


PN egg 


The Columbian Jnsurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Surplus to Policyholders. 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors | 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


A. M. WAGNER, Supt. of Agencies 


$529,005.00 | 
344,529.00 | 








SURPLUS 
LINES anpb 
FLOATERS 





Exceptional facilities for handling Surpius and difficult lines 
and unusual forms of insurance in best American and Foreign 
companies and at Lloyds, London. 


Re-Insurance Contracts Drawn and Placed. 


Insurance Exchange 


PROMPT ATTENTION 


F. R. THOMPSON 
Chicago, Ill. 








} 
YOU BUSINESS SOLICITED; | 
| 
| 
| 
| 











INDEPENDENT ADJUSTERS . | 











{[LLINOIS MISSOURI IOWA 
QUINCY ADJUSTMENT 
VICE BUREAU 


Well’s ora ess GEORGE C. GILL, Mgr. 


INDIANA-MICHIGAN ADJUSTMENT CO. 
American Trust Building 
H. J. Lederer, Vice-Pres. South ~teogee 
C. W. Ginz, Secy. & Trea India: 

This concern is well ameeel to handle all od a losses. 





ILL., WIS., IND. 


Ph 
ADJUSTER OF TIRE LOSSES 


*LLINOIS AND EASTERN IOWA 
Western Illinois Adjustment Bureau 


62 S. Cherry St., Galesburg, Ill. 
et. F. Arnold F. R. Hazlett . A. Bartlett 
Fire aud Automobile Losses 


ALLINVIS INDIANA 
ELDRIDGE H. SPERRY 
506 & 7 Robeson Bldg., (hampayn Ul. 
QVestern Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates prompt service 


ILLINOIS—Northera asa Centra 
Ben. S Coo per, Insurance Adjustments 
Central Life Fig AN eran ILL. Phones 9138 and 791 














Adjuster of FIR! WINDSTORM LOSSES for Companies 
85 years in insurance work 
IND. 09215. KY. 
H.N. ODELL 
110 Upper Second Second , Evansville, Ind. 


Adjusters oi Fire, Tornado, ona and duel 


I accor 


EASTERN ILLINOIS WESTERN INDIANA 
W. A. McMAHON, Adjuster 
Fire and Tornado Losses. Experienced. Prompt and 


efficient Service, 
tack Building Georgetown, Ill. 








NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich 
WMAINNESOTA AND TRIBUTARY STATE? 
J.-F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
506 Palace Bidg., Minneapolis, Minn. 
MISSOURI 
F. W. LITTLE,*JR., Adjuster 


FIRE and AUTOMOBILE LOSSES 


1625 New Lae” Life Bldg. KANSAS CITY, Mu 
Over 30 Years Experience 











KANSAS 
JOHN M. KINKEL  W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 





FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 
HUTCHINSON _ - -__- KANSAS 
NEBRASKA WESTERN IOWA 


CORRIDETNAL. ADVICE & ADJUSTMENT 8UREAU 
H. Hatteroth, Attorney and Manager. 
reports. Investigation and adjustment of 
all classes of claims. Cases handled in court ff nee- 
First National Bank Building, OMAHA 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 


Claims & Adjustments 
Ohio Bldg., Akron, O. Main 50, O. C. 266? 


eieunnts 


essary. 1418 











Phone No. 77 

SOUTHERN INDIANA KENTUCKY 
H. L. MAURY 

ADJUSTER OF LOSSES 


612 Columbia Bldg. Louisville, Ky 


Kansas Oklahoma Eastern Colorade 


WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 


Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 








WISCONSIN AND MICHIGAN 
Fire Loss Adjustments isconsin and Nurthern Michigan | 
Over 25 odaaa experience. 
DAVID LAWSON 
Room 1, Cook Block Oshkosh, Wisconsir 
Local and Long Distance Telephone 786 
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|} in the same agency, 
; no regulations regarding the amount of 


| these 
| commissions to brokers, with the result 


| when this rule went 


| panies, 


| ness. 
| special 








IN THE MOUNTAIN FIELD 











DISCUSSES DENVER SITUATION 


General Agent in Colorado Capital 
Comments on Conditions Which 
Exist There 





David J. Main of Standard & Main, 
Denver general agents, comments as 
follows on the “Denver situation,” in 
view of statements recently made in 
regard to the situation there, which he 
feels are not altogether fair and hardly 
express the real conditions as they 
exist: 

The so-called Denver situation origi- 
nally consisted of an evil that was 
brought about by the fact that certain 
companies appointed general agents in 
Denver, and also had a local department 
and as there were 


brokerage that could be paid to brokers, 
offices paid the full local agent’s 


that many of these general agency com- 
panies were enabled to build up an undue 
share of Denver business through this 
advantage over companies that did not 
have the general agency connection. 
The supervisory committee, when it 
met in Denver last fall, passed a rule 


| that did away absolutely with the dual 


agency proposition and prohibited the 
payment of brokerage in excess of 10, 
15 and 20 percent. When this matter of 
regulation of brokerage became a com- 
pany matter, as it did by the action of 
the supervisory committee at the time 
mentioned, the evil in question was ab- 
solutely eliminated, and since Dec. 1 last, 
into effect, there 
has been no deviation from this rule, 
nor no question as to its enforcement 
by the companies, and all of the offices 
in Denver have lived up to it. There- 
fore, the real evil was corrected. 

There still existed, however, a situa- 
tion that was caused entirely by jeal- 
ousy between certain classes of com- 
that the supervisory committee 


| attempted to handle, and it passed a rule 


whereby a general agency could only re- 


| ceive from the company a local agent’s 


commission on Denver business if the 


| one recognized Denver agent was in the 


local department of the general agency. 


| The motive back of the passage of this 


rule was purely a matter of jealousy of 
the companies operating on the direct 
reporting plan. As a rule, these are the 
larger companies, and this rule was an 
endeavor on their part to curtail the 
growth of the smaller companies without 
allowing them a fair deal. 

It is recognized that there are two 
bases upon which the insurance business 
is conducted. One is the direct report- 
ing plan and the other is the general 
agency plan. Each of these plans offer 
advantages which cause companies to 
elect how they shall conduct their busi- 
The expense of maintaining a 
agent in the Rocky Mountain 
field is unusually great in view of the 
amount of premiums that can be written 
and it is for that reason that some com- 
panies have elected to conduct their bus- 
iness on the general agency plan, The 
result has been that there are several 
substantial general agencies in Denver 
and the companies in these offices are 
probably, notwithstanding the general 
agency commissions, conducting their 
business on a cheaper basis than com- 
panies having a like volume of premium 
conducting their operations under the 
direct reporting plan. 

The growth of these offices, which has 
been occasioned by the service that these 
general agencies can render, and which 
local agencies throughout the territory 
in many instances deem superior to that 
furnished by the direct reporting com- 
panies, has caused the jealousy in ques- 
tion, and the rule referred to above was 
passed to curtail the growth of these 
general agencies; in other words, to give 
every advantage to the direct reporting 
companies on the theory that the gen- 
eral agency companies were usually 
smaller companies and were not in a 
position to stand up and fight the greed 
of the others. 


Water for Irrigation 
During 1919 -irrigation reservoirs in 
Colorado reached their lowest stage, in 
some instances being practically ex- 
hausted. Recent heavy snows of large 
water content assure these being filled 











to capacity before being called upon for 
irrigation water, much to the satisfac- 
tion of farmers who depend upon ditches 
from reservoirs to furnish them suf- 





ficient water to mature their crops. 


Expect Record Floods 


Western Colorado is preparing for the 
highest floods in streams since the days 
the red man relinquished the land to his 
white brothers. Forest rangers report 
tremendous totals of snow fall, far above 
the seasonable average. The Grand and 
Gunnison rivers are already raging and 
have just barely started emptying the 
hills of excess water. In many instanceg 
rangers report two to four feet of snow 
now on divides which were entirely bare 
on April 30, 1919. Workmen everywhere 
are busy strengthening bridges and em- 
bankments, preparing for the hardest 
tests these have ever been called upon 
to face. 

The season has been a very backward 
one, with the heaviest snowfall of years 
reported. The favorable weather of the 
past week has started the growing sea- 
son, and peach, pear and apple trees are 
beginning to blossom and the seeding of 
sugar beets, small grains and potatoes is 
well under way in many districts. Some 
winter killing of fruits and serious live 
stock losses are reported in northwest- 
ern Colorado especially. 





Values of Colorado Property 


DENVER, COL.. May 11—Records of 
the state tax commission recently com- 
piled for the Colorado year book fix the 
valuation of property in the state as 
$1,498,663,128, and rank Denver as the 
leading county, with $352,000,000 and 
Weld county second with $108,000,000, 
there being no other counties in the state 
showing an assessed valuation of more 
than $100,000,000. This is an increase of 
$74,000,000 over the valuations of last 
year. : 

While most of the mining counties 
show a decrease in valuation, all of the 
agricultural counties show increases, 
County taxes levied for the year amount 
to $10,795,395, which is on the basis of 
an average levy of 7.2 mills. 


Fire at Soldiers’ Home 


The administration building of the 
Sailors & Soldiers Home at Monte Vista, 
Colo., was badly damaged by a fire which 
started in the attic. The inmates were 
removed and the only casualty was suf- 
fered by a member of the fire Gepart- 
ment, who suffered the loss of an ear 
when he was hurled from the fire truck. 
Loss is estimated at around $15,000, with 
insurance of less than half that amount. 


Steinmann With Niagara 


Lloyd C, Steinmann has been appointed 
special agent for the Niagara Fire in 
Colorado, New Mexico and Wyoming, 
effective as of June 1. He will assist 
General Agent George S. Whitford, and 
will maintain headquarters in the Col- 
orado building, Denver. Mr. Steinmann 
is now associated with the Rocky Moun- 
tain Board of Fire Underwriters as its 
deputy inspector in charge of the Albu- 
querque, N. M., branch office. 





Tornado in Northern Colorado 


A tornado hit northern Colorado in the 
vicinity of Fort Collins, Wellington and 
Severance, on the Weld-Larimer county 
line, razing houses, barns and garages, 
killing live stock and wrecking automo- 
biles and telephone lines, but without in- 
jury to human life, although many nar- 
row escapes were reported. Farther 
south in the Denver district the storm 
took the form of hail and rain, accom- 
panied by no wind. The Rocky Moun- 
tain states, while subject to occasional 
high winds, have always been free from 


anything approaching a tornado, al- 
though 1920 seems to be a year that 
insofar as weather is concerned, to say 


nothing of other things, smashes all 
precedent. The amount of tornado in- 
surance sold in Colorado is smail, but 
more of this class of indemnity will un- 
doubtedly be carried from now on. 





County Fire’s New Managers 


DENVER, COL., May 11—The County 
Fire has changed from L. S. Stire, spe- 
cial agent in Colorado and Wyoming, 
and has appointed Schuyler & Hartung 
as managers for that territory. Mr. Stire 
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Write Hail and Cyclone Insurance 


Leta & Stebbins, H 


ST. PAUL MUTUAL HAIL & CYCLONE INSURANCE CO. 


805-806 Pioneer Bldg. 





Highest Commission Paid 


23 YEARS SUCCESSFUL BUSINESS—ALL LOSSES PAID IN FULL 


For Agencies Address As Follows 


COLORADO—E. J. Vieno, P. O. Box 1255, Denver 
ta, Wi in, Illinois, lowa, So. Dakota, Wyoming, Nebraska, Idaho 








ST. PAUL, MINNESOTA 











The greatest automobile state 
in the Union today is Ohio. 


The largest and strongest auto- 
mobile insurance company in 


Ohio is 
THE GREAT AMERICAN 


Full coverage automobile in- 
surance at reduced rates. 








MANSFIELD,OHIO. 














Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T.MARTIN & CO. 


FORT WORTH TEXAS 


The only exclusive hail insurance general agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 





STRENGTH 





More than 60,000 property owners 
cooperate through the Northwestern 
Mutual Fire Association to insure 
their own property and to combat 
the fire waste. To date they have received over $3,000,000 in losses paid, and 
an even larger amount in dividends and savings, while the Company has re- 
sources of over $1,000,000. Associated with the Northwestern Mutual are 20 


other strong mutual Insurance 
Northwestern Mutual 


companies. 
Fire Association 
Main Offices: Central Building, Seattle 


PF. J. MARTIN, Pres. 
H. K. DENT, Vice-Pres. 
M.D.L. RHODES, Sec’y. 








MANUFACTURERS’ 
MUTUAL INSURANCE 


Oriio’s OLDEST- LARGEST~ STRONGEST 


‘Cash Assets Over“), 6000002 





THE CENTRAL 


AUTOMOBILE INSURANCE 


LUMBERMENS 
MUTUAL CASUALTY 





COMPANY 





C.A.L.PURMORT, secretary 


Maximum Protection 
at Minimum Cost 


COMPANY 


Onty Lega. Reserve MuTuaAL WRiTinG 
AUTOMOBILE InsuRaNCE In Ono. 


CashHAssets Over*650 0002 


JAMES S$. KEMPER,manacer 








CENTRAL MANUFACTURERS’ BLDG. 
VAN WERT, OHIO 


FOR REPRESENTATION ADDRESS 


11 SOUTH LA SALLE STREET . 
CHICAGO, ILLINOIS. 








Oayton Mutual Fire 
{nsurance Co., ° 





KNOX MUTUAL INSURANCE CO. 


The Mansfield Mutual 





Incorporated 1838 
DAYTON 


OHIO 


B. C. COLEMAN, Secy. B. M. ALLEN, President 


SURPLUS OVER $200,000.00 
Business Confined to Ohio 


Fire Insurance Co. 
MANSFIELD, OHIO 
An Agency Company Incorporated 1873 


Cash Assets - - - 206,427.93 
Liabilities $61,370.93 


MT. VERNON, OHIO 


H. S. JENNINGS, eee 





Net Cash Surplus $145,057.00 $206,427.93 





Sonservative and Careful 
Managemeut 


AGEN1S WANTED 
Address Home Office 


INSURANCE CO. 
J. B. RATERMAN, President 








MINSTER MUTUAL FIRE | 


Inc. 1849 


JOS. E. SCHMIEDER, Secretary 
VERNON B. ARNOLD, Special Agent, Lima, Ohio 


Contingent Assets 330,439.35 


$536,867.28 

ate  pomoey: peel eee oy 

tt - 703,212.0% 

MINSTER, OHIO Total Savings to Policy Holders 606,683.69 


E. J. FORNEY, President J. M. COOK, Sec’y 


Present Rate of oe nee he Policy Holders 


t 
| Total Resources of Company 
» 
t 
i 
—_ 25 Per 

















HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
AtActual Cost—Participating—Three Year Policies 
Extra Low Rates to Rural and Sma!l Town Auto Owners 


The Liberty Mutual Insurance Company 
J, R. JONES, Secretary and Manag DAYTON, OHIO 





AUTOMOBILE INSURANCE ASSOCIATION OF AMERICA 


Incorporated 
MINNEAPOLIS, MINNESOTA 
Minnesota’s largest Automobile Mutual writing full floater, Fire, 
Lightning, Tornado, Transportation, Windstorm, Theft, Property Dam- 
age and Collision. We specialize on term coverage and dealers’ insur- 
ance. Attractive rates and agency proposition. We want live agents 


in every town in Minnesota. A. J. Schunk, Supt. of Agents 
. ° +] ° % 

















The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


It is the Age of the Specialist. Our Specialty is Automobile Insuranes. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 





( Richland Mutual Insurance Company | 








MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - -¥~- - - $2,486,445.48 
A. C. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 
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Nearly Fifty Yom x4 success sy ue management 


THE OHIO MUTUAL F IRE INSURANCE CoO. 
Total Cash Assets $344,207.54 SALEM, OHIO Net Cash Surplus $250,358.96 


Losses Paid Since Organization, $1,290,498.45 


J.R. VERNON, Presid=nt J. AMBLER, Secretary 





The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’! Agent 
The only Ohio Company Specialising on Plate Glass Insurance. Not an Experiment. 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 

















The one big complete weekly newspaper of insurance, covering all the news of all 
—That’s The National Underwriter. 


lines of insurance in all parts of the country 
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THE NATIONAL UNDERWRITER 





May 13, 1939. 








Automobile 





Agents, 





Attention! 





NEARE, 


“The Office With the Quick Service” 


THE GENERAL AGENCY OF 


GIBBS & LENT 


CINCINNATI 


Handles eight companies for automobile fire, theft and transporta- 
tion insurance and has an agency organization, with first class 
special agents and adjusters’ service, in fourteen states. 

Prompt correspondence with agents, quick adjustments and settlements. Only 
high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registered mail, tourist, 
floater, transportation floater and traveling salesmen floater insurance. 














FEDERATED FIRE RE-INSURANCE COMPANY 


NOW ORGANIZING 
When Completed Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 
Home Office 


314-320 M. B. A. Building 


Mason City, lowa 

















LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting 
jos. policies, and trouble of calculating 
earned premiums. No troublesome signa- 
tures to be obtained. Safer than putting 
out a second policy. { Designed by Carey 
& Zimmerman, local agents at Cincinnati, 
Ohio. Thousands have been used. 

12 50 100 200 SOO 1000 2000 Se00 
$2.75 $1.80 $3 4.50 $7.25 $12 $2 $0 


Sold to 
THE NATIONAL UNDERWRITER 
ROUGH NOTES 


Chicago Indianapelis § New York Cincinnati 








GEORGE M. 





LOVEJOY, Vice-President 
THOMAS C. TEMPLE, Secretary 

HENRY P. WHITMAN, Ass’t Sectretary 
EDWARD V. CHAPLIN, Ass’t Secretary 


EDWARD MILLIGAN, President 
JOHN B. KNOX, Secretary 

RGE C. LONG, JR., Secretary 
FRED C. GUSTETTER, Ass’t Secretary 
F. MINOT BLAKE, Ass’t Secretary 


Surplus to Policyholders . . . . . $11,740,470.60 
Total Losses Paid ... 95,259,732.06 


Cash Capital - Tece Million Dollars 


Reinsurance Reserves .... . . - $8,213,006.94 

Reserve for Outstanding Losses and all 
other liabilities . . .... =. . 1,785,053.20 
8,740,470.60 


IGE TOMPTMIS: ache). sso ws RE es 
$21,738,530.74 


Total Assets . .:. . 








INS. CO. OF AMERICA 


QU EEN ‘ez: 


NEW YORK 


**One of the Giants’’ 


Western Department 


CHICAGO 


P. D. McGREGOR, 2 | . 
A.R.MONROE, -_ - 
W. E. McCULLOUGH, - 


Manager 
Assistant Manager 
Agency Supt. 


Loans on Bond; and 
Mortgages .... 

Cash in Banks on 
Hand 


Accrued Interest a: 
other Assets 





Bonds and Stocks of Municipalities 
Bonds of Railroads ..... 
Guaranteed Stocks of Railroads .... 
Preferred Stocks of Railroads 


Miscellaneous Securities 


TOTAL ASSETS... 


TOTAL ADMITTED ASSE 
“Security valuations on basis fixed by National Convention of Insurance Commissioners. 


STATEMENT JANUARY 1, 1919 





ASSETS petember 31, 1018 LIABILITIES 
Sait $2,025,000.00 
. Unearned Premium 
Dine shst 1,125,735.84 veeseeees $6,162,361.72 
2:232.277.16 
iS 4'316.588.67 | Losses in the 
1,622,093.50 Adjustment ..... 989,574.98 
Bhs, 275,635.00 
BOs :750.00 | Commissions and 
* Liabilities....... 644,763.63 
62,000.00 <7s7an nen 7 
; $12,086.080.17 | Cy aital Stock .......00 2,000,000.00 
927,503.43 $9.796.700.25 
1,174,819.13 
Net Surplus beyond Capital and all 
266,519.29 $ 2,430,841.85 Tabane” epee vi Rasa $4,660,450.04 
ieee $14,518,922.02 Policy Holders aneen 
. Dep. in Excess of Liabiliti 61.71.73 | Net Surplus to Policy Holders....... 36.669, 
$14,457,150.29 
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Its Name Indicates Its Character. 
Operating Along Sound Lines. 


JOHN W. ZUBER, President 


American National Fire Insurance 


COLUMBUS, 
OHIO 


Company 
Capital $500,000 


JOHN A. DODD, Secretary 


Progressive, Yet Conservative. 


‘smothered within 











ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE REINSURANCE 











American Merchants 
Fire Insurance Company 


Capital and Surplus 


$250,000.00 





ay 





Kansas City 


NL 


~ Missouri Reinsurance 














will confine his field activities to the 
New Hampshire Fire exclusively. 


Outlook at Leadville 


The 1920 census returns show a loss of 
2,459 in the population of Leadville, 
Colorado’s leading mining camp. This 
is a decrease of 34 per cent over 1910 





figures and undoubtedly represents the 
shifting of the transient mining pcpula- 
tion. During the past three months there 
has been some increase, owing to the re- 
opening of properties that were closed 
at the signing of the armistice, which 
lowered the demand for metals. In the 
Leadville district, at the present time, 
some 53 mines are in operation or pre- 
paring to deliver ore. The outlook for 
silver and zinc-lead ores is good and a 
busy summer will be had in that dis- 
trict. 


Colorado Notes 


The Federal Fire & Hail of Colorado 
will also operate the Associated Federal 
Underwriters. 

Taxpayers of Kersey, Colo., are con- 
sidering the construction of a system of 
waterworks for the town. 


Chester Williams of Chicago, general 
agent of the Standard of Hartford, is 
spending the week in Denver. 

Cashman & Evans at Denver have 
been appointed general agents of the 
Peoples National Underwriters. 


The 40-room boarding house at Steam- 
boat Springs, -Colo., recently destroyed 
by fire, is being replaced by a concrete 
structure. 

B. M. McDonald, state agent of the 
Aetna Fire, has moved his field head- 
quarters to 732 Gas and Electric build- 
ing, Denver. 

The new court house at Montrose will 
be erected on the site of the old Baptist 
church, according to a recent decision of 
the county commissioners. 

Walter J. Kulp, assistant manager, 
and L. A. Barley, engineer of the Rocky 
Mountain Fire Underwriters Association, 
were in Chicago last week to attend the 
convention of the National Fire Preven- 
tion Association, 


The Denver Fire Insurance Agents As- 
sociation, through its executive eommit- 
tee, is issuing Bulletin No. 1 to its mem- 
bers, it being the intent to issue these 
from time to time, in order to keep all 
members officially informed of what the 
association is accomplishing. 

Firemen in Denver are petitioning the 
city council for an increase of pay of 
$25 per month, the petition to take the 
form of an initiated ordinance. The men 
are now receiving $120 to $135 per 
month, which ts stated to be below the 
average paid in other cities. 


The De Spain Chemical Corporation 
has purchased the plant of the Neef 
Brothers Brewing Company at Denver 
and it is reported that the manufacture 
of dyes will be the object of the con- 
cern and its investment around $500,000. 
The brewery plant is 150x500, running 
up to four stories, and cost originally 
$750,000. The property was sold for a 
reported consideration of $225,000. 





Mountain Notes 


The Van-Dusen-Murphy Agency at 
Rock Springs, Wyo., has been trans- 
ferred to Robert D. Murphy. 

The office of the Rocky Mountain Fire 
Underwriters Association has abandoned 
the card system on its entry desk and 
has again adopted the individual com- 
pany registers. This change seems to 
meet with the approval of all field of- 
fices having occasion to check incoming 
business at that point. 

All daily reports for the Camden Fire 
as well as for the Eastern Underwriters 
of the Camden, for Wyoming business, 
are now being reported to Reynolds- 
ee Company of Omaha, 
Neb. 

Agents of the Jersey Fire Underwrit- 
ers, effective May 1, will report direct 
to C. E. Sheldon, manager at Rockford, 
Ill., instead of through a Denver general 
agency. 

The Newark Fire is entered in New 
Mexico and agents of that state will re- 
port to Rollo V. Watt, manager at San 
Francisco. 

Thirty-five head of beef cattle were 
the city limits of 
Cheyenne, Wyo., during the recent un- 
precedented April blizzard. This fact 
was revealed when the melting of a high 
drift exposed the huddled bodies of the 
animals that had sought shelter in @ 
small grove and were snowed under. 
They were the property of the Ham- 
mond Packing Company. 


The National Underwriter and Rough 
Notes Companies, with their weekly 
newspaper of insurance, their four 
monthly magazines, their state hand- 
books, their correspondence course in the 
Dean Schedule, their numerous book 
publications, their office po Sep and 
bookkeeping systems are rendering an 
incomparable service to the insurance 
business as a whole and to thousands of 
individuals in it. Offices at Cincinnati, 
Chicago, Indianapolis and New York. 










hr 


| In 








Of 















ry 13, 19399 
oe 
ies to the | 
ely. 


e 


Ww a loss of 
Leadville, 
imp. Thig 
over 1910 





esents the 
lg pepula.- 
nths there 
to the re. 
ere closed 
ice, which 
ls. In the 
sent time, 
nm or pre- 
itlook for 
od and a 
that dis- 


Colorado 
d Federal 


are con- 
System of 


. general 
rtford, is 


ver have 
S of the 


it Steam- 
destroyed 
concrete 


t of the 
ld head- 
ic build- 


rose will 
1 Baptist 
cision of 


nanager, 


4 


May 13, 1920 


— 


THE NATIONAL UNDERWRITER 























GEORGE 


Apply to your Agent for Insurance covers on 
EXPORTS and IMPORTS 


PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


| Insurance Company of North America 
Marine Department 


L. McCURDY | 


MANAGER 


1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS 
| Telephones: 


Wabash 1543—1027 
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SAM B. 


London & Lancashire 


FIRE 


Insurance Company 


Limited 


of Liverpool, England 





CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St., Chicago, Illinois 





a. G. McILWAINE, JR., Manager 
Hartford, Conn. 





STOY,. Manager 


San Francisco 














The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 

Jan 1,1920 . . $4,055,050.19 
Capital Stock . . 750,000 00 
Re-Insurance Reserve . 2,271,265.04 
Reserves of other 

Liabilities . . . 332,712.26 
Surplus to Policy - 

holders . . . . 1,451,072.89 

—Writing— 
Fire Tornado 
Sprinkler Leakage 
Rents Use and Occupancy 
Automobile 
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Strictly Fireproof 
NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near La Salle 
One minute from the 
Insurance District 
The Patronage of In- 
surance Men is 
Solicited 


Laurence R. Adams, Sec’y and Mgr. 
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LUDLUM TO BE PRESIDENT 
New Officers Have Been Nominated 
for the New York Board of 
Fire Underwriters 


NEW YORK, May 12.—The follow- 


ing named have: been nominated as 
officers of the New York Board of 
Fire Underwriters for the new year 


President, Clarence A. Ludlum, vice- 
president, Home; vice-president, Hugh 
R. Loudon, manager, Liverpool & Lon- 
don and Globe; secretary, Bennett El- 
lisson, local agent; assistant secretary, 
Charles W. Sparks of the Fred S. 
James & Co. agency; treasurer, Wil- 
lard L. Chambers of the North British 
& Mercantile; assistant secretary, W 
M. Ballard, branch secretary, Commer- 
cial Union Nine. 





Demand for Riot Cover 


NEW YORK, May 11—The threatened 
strike of textile mill workers at New 


Bedford and other New England manu- | 


facturing centers has stimulated the de- 
mand for riot and civil commotion in- 
surance and companies are writing a 
great deal of such business at the pres- 
ent time. The volume could easily be 
increased, however, if the agents gener- 
ally would push the branch, particularly 


in districts where labor troubles are 
feared, 
New Fire Prevention Chief 
PHILADELPHIA, PA., May 11—Maj. 


Lyon G. Adams, superintendent of state 
police of Pennsylvania, has announced 
the appointment of Capt. C. W. Wilhelm 
of Pottsville as chief of the State Bureau 
of Fire Prevention, to succeed the late 
Howard E. Butz. The approval of the 
appointment by Governor Sproul signi- 


| fies that the bureau, formerly known as 
| the fire marshal department, will be con- 
| ducted 


as a branch of the state police 
department upon a non-political basis. 
The new appointee has been a member 
of the state police force since it was 
formed. He served as major in the intel- 
ligence department of the American 
army in the world war. 


Insurance Institute of Hartford 


HARTFORD, CONN., May 11—At the 
annual meeting of the Insurance Institute 
of Hartford last week, Charles S. Blake, 
president of the Hartford Steam Boiler, 
elected president. The’ vice-presi- 

are James E. Rhodes, assistant 
of the Travelers; C. Barstow 
Langdon of the Factory Insurance Associ- 
ation, and Albert Yost, assistant secretary 
of the Phoenix Mutual. Cyrus T. Stev- 
ens, who is also with the Phoenix Mutual, 
was elected secretary. The new directors 
are: George Goodwin, assistant secretary 
of the Connecticut General Life; F. Minot 
Blake, assistant secretary of the Phoenix 
and W. P. Barber, Jr., assistant 
actuary of the Connecticut Mutual Life. 
Kemp S. Kirkby, with the Connecticut 
General, was elected treasurer. 

For several months past the 
has been without a president as there 
were two resignations from that office 
during the year, Sidney E. Locke quitting 
because of ill health and H. J. Houge be- 
cause of his removal from Hartford. 


institute 





Middle Department Fires 


BALTIMORE, MD., May 11—Field men 
report a large number of small fires 
through the Middle Department recently. 
There was only one fairly large fire, that 
at Crisfield, Md., when the Crisfield Ship- 
building Company suffered a $25,000 loss. 
A total of $12,000 insurance was carried, 
placed as follows: Home of New York, 
$5,000; National of Hartford, $5,000; 
Delaware Underwriters, $500; Western 
of Canada, $500; Fireman’s, N. J., $1,000; 
Automobile of Hartford, $1,000. 





Massachusetts Fire Figures 


BOSTON, MASS. May  11—Figures 
offered by State Fire Marshal G. Neal 
show a considerable reduction in the fire 
losses throughout the Commonwealth of 
Massachusetts for the year 1919, as com- 
pared with previous years. For the 
whole state, the fire loss in 1919 was 
$10,988,685, a reduction of $1,907,758 from 
the 1918 figure. For that portion of the 
state outside of the Metropolitan fire 











prevention district the figures were 
$7,025,032 in 1918 and $5,721,148 in 1919, 
a reduction of $1,661,487. 

In the city of Boston the loss in 1918 
was $2,827,263 and in 1919 $2,590,991, a 
reduction of $246,271. The Metropolitan 
district, outside of Boston, showed a loss 
of $2,136,389 in 1918 and $1,778,787 in 
1919, a reduction of $357,602. The num- 
ber of fires in Boston last year was 1,918, 
an increase of 158, and outside of Boston, 
4,970, a decrease of 84. 


Walter T. Reed Paroled 


Walter T. Reed, former treasurer of 
the Seaboard Fire of Atlantic City, who 
was sentenced to three years’ imprison- 
ment after he had pleaded nolle con- 
tendere upon indictments for unlawful 
conversion of the company’s securities 
to the amount of $25,951.72, has been 
placed on parole by Judge Ingersoll to 
the Atlantic county court, upon a show- 
ing that Reed had made restitution to 
the extent of $20,000 and appeals for 
mercy made by victims of his pecula- 
tions. 


Raise for Gloucester City 


The New Jersey department has 
authorized an increase of the tariffs in 
Gloucester City on the grounds of in- 
sufficient fire apparatus, lack of dis- 
cipline in the fire service and defective 
condition of the fire hydrants, condi- 
tions that were determined by an in- 
spection following the complete destruc- 
tion of the Gloucester ferry terminal and 
other properties. 

Insurance interests have been notified 
by Rating Expert Atlee Brown that 
Gloucester City has been changed from 
the E to the EE class. This ruling ad- 
vances the rate on brick dwellings from 
14 to 21 cents, on frame dwellings from 
19% to 24% cents, on brick stores from 
56 to 8% cents and on frame stores from 
85 cents to $1.05. 

Mr. Brown also made an announce- 
ment Saturday including with Gloucester 


City in the reclassification and 25 per- 
cent increase, the South Jersey towns, 
Paulsboro, Bridgeport, Laurel Springs, 


Lindenwold, Westville and Brooklawn 
and the Fairview section of the city of 
Camden. The last named ruling was a 


| surprise, is puzzling the Camden authori- 
| ties and will met with strong protest by 





the city council. Fairview constitutes 
the fourteenth ward of the city of Cam- 
den, which has an efficient paid fire de- 
partment. 


Fire Liability Bill Defeated 


BOSTON, MASS., May 11—A bill to 
establish personal liability for the cost 


of extinguishing fires, ably championed | 


by Alfred Davenport, chairman of the 
fire prevention committee of the Na- 
tional Association, and which the metro- 
politan affairs committee had voted to 
report favorably, was suddenly switched 
to the joint ways and means committee 
today, given a hurried hearing, reported 
unfavorably and defeated in the house 
of representatives. Singularly the de- 
feat of the bill came about through the 
opposition of the state fire marshal, 
George C. Neal; opponents of the bill on 
the floor of the house successfully quot- 
ing the state fire marshal’s opposition. 





Eastern Notes 

Demo & Duffy at Endicott, N. Y., have 
been appointed agents for the Automo- 
bile of Hartford. 

The Western Alliance of Chicago has 
been admitted to membership in the 
Philadelphia Fire Underwriters’ Associ- 
ation. 

The Guaranty Fire of New York has 
been admitted to Massachusetts. Arthur 
W. Ashenden has been appointed Boston 
agent. 

Adelbert D. Thompson, one of 
largest agents of Binghamton, N. a 
died suddenly this week. Mr. Thompson’s 
agency was established 1899 and is well 
known in that part of state. 

The city council of Reading, Pa., has 
been notified by the fifteen companies 
comprising the fire department that un- 
less they get an appropriation of $5,000 
per annum they will quit serving the 
city Oct. 1, 

Louis N. Steinbicker has returned to 
Syracuse, N. Y., to reenter the insurance 
business with his. father in the A. Stein- 
bicker Agency. Mr. Steinbicker has 
spent 20 months in Washington in the 
compensation claim department of the 
War Risk Insurance Bureau. 

Arthur I. Nash; of the staff of George 
A. York & Co., New Bedford, Mass., died 
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suddenly last week of heart failure, fol- 
lowing an attack of influenza. Mr. Nash 
was for several years at the home office 
of the Boston and after that connected 
with the Underwriters Bureau of New 
England. 

The following agency changes 
taken place in Philadelphia: 
Furlong succeed John W. Buckman as 
agents for the Caledonian-American of 
New York; Charles T. Evans & Co. suc- 
ceed E. R. Hunt & Co. as agents for the 
Cleveland National Fire; Keighler, Geg- 


have 
Brady & 





ler & Co. succeed Heyman, Arnold & Co, 
as agents for the American of Newark; 
the Vulcan of Newark has withdrawn 
from the John W. Buckman office. 





W. E. Gildersleeve, Jr., the new spe- 
cial agent of the Rochester Underwriters 
in New York, has established headquar. 
ters in 639 Onondago Savings Bank 
building, Syracuse. Mr. Gildersleeve 
traveled in New England territory for 
the Rochester. He succeeds L. G. Leon- 
ard as special agent in New York. 
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PLANNING RADICAL CHANGES 





Counsel for Conference Studying Con- 
stitution in Connection With 
Committee Proposal 





HARTFORD, CONN. May 11.— 
Counsel for the National Automobile 
Underwriters Conference is understood 
to be studying the constitution and by- 
laws of the organization attentively to 
determine whether such radical changes 
in its membership requirements and 
general plan of operations, as will likely 
be suggested by the managerial com- 
mittee of nine—named as the result of 
a general meeting of company execu- 
tives in New York April 7 to consider 
the automobile insurance situation 
throughout the country—can properly 
be acted upon at the quarterly gather- 
ing of the National Conference, sched- 
uled to take place at Atlanta late in 
the present month. While keeping its 
counsel very closely, the committee of 
nine is known to be industriously at 
work upon the task assigned it, and 
making distinct progress toward the 
desired end. 

The marine companies are blamed 
for much of the trouble that has de- 
veloped in the automobile field during 
the past few months, but those in posi- 
tion to know stoutly assert that such 
charge is most unjust, the marine 
offices being honorable competitors. 
The loss of business, they declare, is 
to fire companies that pay excess com- 
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missions, and have deals with agents 
who are granted concessions beyond 
those allowed under the rules of either 
the National or the several divisional 
conferences. 


CONFUSION 





ON COLLISION 





Local Agents Are Still Writing at the 
Old Rates in Almost All 
Points 





There is still a vast amount of con- 
fusion in many points as to collision 
rates. The casualty companies got out 
their manual after delay and then the 
fire and marine companies followed. 
The fire companies did not get out their 
notices to agents promptly and in the 
meantime the casualty companies had 
instructed their agents to get the new 
rates. The result was that the agents 
balked and began placing all their col- 
lision insurance with the fire com- 
panies. This resulted in most of the 
casualty companies instructing ther 
agents to hold to the old rates until 
the two classes of companies get to- 
gether. 

Chicago perhaps is typical. Collision 
insurance is still being written at the 
old rate by almost all the agents. The 
casualty companies are holding off un- 
til the fire companies get their agents 
in line. The agents agree that about 
the biggest muss that has ever taken 
place in rating matters is exemplified 
by the promulgation of the new col- 
lision automobile rates. 








Matters Before Automobile Executives 
Are Still Being Threshed Out 
by Special Committee 





NEW YORK, May 12.—Although 
no definite decision has been reached 
in the matter, it is highly probable that 
the gathering of the National Automo- 
bile Underwriters Conference, sched- 
uled to be held at Atlanta, May 21, 
will be postponed. The matters of im- 
portance upon the program for review 
are still being threshed out by the 
Committee of Nine, conforming to the 
thought expressed at the general 
meeting of company executives, held 
in this city on April 7 that member- 
ship in the National Conference should 
be direct, instead of through the 
medium of the five sectional confer- 
ences. A mail vote upon the subject 
is now being taken. Sentiment thus 
far expressed is overwhelmingly in 
favor of the proposed change. 


Subcommittees at Work 


Subcommittees of the committee of nine 
have been conferring with the marine and 
the casualty men and once their respec- 
tive reports be completed the committee 
as a whole will review the findings and 
formulate its recommendations. These it 
is anticipated will be laid before com- 
panies executives at a special meeting 
likely to be held here and assuming that 
the report of the committee of nine is 
endorsed, the national conference will be 
reformed in accord therewith. 

Members of the conference have all 
been supplied with the new rate manual 
and in keeping with a wire for such ac- 
tion company men have instructed their 
local representatives to strictly. observe 
the revised tariffs which is being doné 
Like result followed similar action by the 
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Workmen’s Compensation Service Bureau. 
J. H. Harrison who recently resigned 
the secretaryship of the National Theft 
Committee of the National Automobile 
Underwriters Conference to take the man- 
agement of the automobile department of 
the Royal in the south is still handling 
the work of his old office and will continue 
to do so until his successor is selected. 


North Caroiina Action 


Insurance Commissioner Young of North 
Carolina has notified that on and after 
July 1 the only automobile insurance pol- 
icy that will be authorized in his state 
will be the form adopted by the National 
Convention of Insurance Commissioners 
in December last. After its preparation 
by a joint committee of state officials and 
representative underwriters. 


No Report from Committee 
NEW 


YORK, May 12.—Automobile in- 
surance men have been able to learn noth- 
ing of what the committee of nine com- 


pany executives appointed to investigate 
the whole automobile situation, has done 
up to date. Apparently some company 
executives are just beginning to 
the importance of the automobile 
ness. It has been for years regarded by 
many as purely a side line and not worthy 
of very serious consideration. 
at last year’s automobile premiums shows 
the prominent place that automobile in- 
surance has assumed. 

It is quite 


report. Although the Western Union has 
voted to assume jurisdiction over the au- 
tomobile business, it is safe to predict 
that the Western Insurance Bureau will 
not take similar action until the report 
of the committee of nine 


public. If the committee should 


realize | 
busi- | 


A glance | 


likely that no important step | 
will be taken until the committee of nine | 


has been made | 
recom- 
mend the supervision of the automobile 


advance on this class 50 percent over last 
year’s rates, as a 20 percent increase was 
established at the beginning of the year. 
At the same time commercial vehicles 
are being increased 40 percent over last 
year’s figures. 





| Hubbard Made Special Agent 

| G. L. H. Hubbard, for the past eight 
years with the western department of 
the North America, has been appointed 
special agent of the automobile depart- 
ment and will travel in the west. The 
company now has three automobile special 
agents traveling in western territory. 


Votes on Automobile Plan 


The Western Insurance Bureau sent 
| out a few days ago letters to all mem- 
| bers that were not present at the recent 
| Atlantic City meeting asking them to 
vote on whether the Bureau should as- 
sume jurisdiction over the automobile 
business. At the Atlantic City meeting 
there were but two adverse votes. It is 
| confidently expected that the measure 


| will carry. 
| 





rapidly in Kansas in the last few years. 
The ordinary police and_ other peace offi- 


cers seem helpless. A young Topeka 
business man reported at the Topeka 
police station his car had been stolen. 


The man behind the desk was sympa- | 
thetic. 

“They do that trequently,” he 
mented, and that seemed to be the 
of his interest in the matter. 

Lynn G. Adams, of the Pennsylvania 
constabulary, is scheduled to address the 
annual convention of the Kansas Bank- 
ers’ Association May 21 at Wichita, re- 
porting especially on what his force in 
Pennsylvania has done toward cutting 
down motor car thefts. The money te 
support the constabulary may be taken 
trom the auto license fee fund, although 
this plan may meet objections from the 
good roads enthusiasts. 


| 
com- | 
limit 


Break Indianapolis Theft Record 


Automobile thieves broke all records 
in stealing cars in Indianapolis for two 
days on May 2 and 38. Twenty-two cars 
were stolen in the two days. Larger and 
higher priced cars were stolen than usual 
by the thieves and the value of the 





Increase in Indiana Business 


Indiana field men report a considerable 
increase in automobile insurance all over 
| the state of Indiana. Part of this in- 
crease is due to the lowering of the auto- 
; mobile rates April 1. Many new cars are 
being purchased this year and the Indiana 
| automobile dealers are far behind on de- 
liveries. The majority of these new auto- 
mobiles are being purchased by paying a 
small amount as first payment and a 
small amount every month. Banks and 
dealers who are behind this plan of buy- 
| ing cars are 
new cars to carry automobile insurance 
and many policies are being written that 
would not be written if the holders of the 
purchaser’s note did not require insur- 


business by a separate body, the Wester : . 

Wuion ané@ the W o oe are ito j ance. Indiana field men as a whole are 
110 é e ester irez xh : ‘ ; j 

- gee : \ sureau might |-wel]) pleased with the increase in auto- 

find themselves in an embarrassing posi- : - - ; p 

‘ : 3 . 4 | mobile business since the lowering of the 

tion. As a result, the Western Bureau | rates 

members will probably not take action| ~~ 

until the committee of nine 


Rate Increases in England 





is heard from. 
| 


Seek State Constabulary 
TOPEKA, KAN., May 11—Insurance and 


Automobile insurance rates have been | banking interests in Kansas have com- 
greatly advanced in Great Britain, owing | bined forces to attempt to get the next 
to the unfavorable experience of last | legislature to establish a state constab- 
year. The new rates are made effective | ulary, especially to run down motor car 
as of April 15 for new risks and May 1 for | thieves. It is hoped to model the organi- 
renewals. tates for pleasure cars are | zation on the Pennsylvania state constab- 
increased by an additional 20 percent of | ulary. 
the 1919 schedules, thus making the total | Auto theft rates have been mounting 


twenty-two cars is estimated at more 
than $25,000. Some of the cars were only 
taken by “joy riders” 


doned some time during the night. 
eral of the machines taken by the “joy 
riders” were found in a badly damaged 
condition, one large car being almost a 
total wreck. Most of the cars taken 
have literally disappeared and no traces 





requiring the owners of these | stolen in the city in 1920 will be twice | 


of them have been found. Since the first 


| unusually active in Indianapolis and it 
| looks as if the number of automobiles 


as large as last year. 


To Have Automobile Man 
The Central Fire Office will 
an automobile department in connection 
with its western department in charge of 
George W. Stuck and Charles W. Davis. 
H. W. Allen, manager of the automobile 
department of the New York office, is now 
in Chicago to select a western automobile 
superintendent. 


establish 





No Reduction for Several Cars 
BOSTON, MASS., May 11—Attorney 
General Allen in an opinion to Commis- 
sioner Hobbs has ruled that the giving 
of a lower rate of insurance to an in- 
surant of several automobiles than to a 





person who insures a single car is pro- 
hibited by the statutes of Massachusetts. 
The ruling does not apply, however, to a 
blanket policy to an automobile manu- 


facturer covering a large number of cars 


in warehouses, on trains or in transit. 


American Automobile’ s Surplus 

President Charles W. Disbrow of the 
American Automobile of St. Louis an- 
nounces that $225,000 has been contrib- 
uted by the stockholders to the surplus 
of a company. ‘This has been done in 
order that the American Automobile may 
safely increase its scope, as it will give 
it greater ballast. The company has been 
enlarging its territory and its business 
has increased. During the first four 
months of this year the American Auto- 
mobile’s business increased materially. 


W. E. MALLALIEU IS 
ELECTED PRESIDENT 


(CONTINUED FROM PAGE 4) 


Price of the United States Department 
of Agriculture, who has charge of the 





and have been | 
found in and around the city, being aban- | 
Sev- | 


| of the year automobile thieves have been | 





explosion prevention work in mills and 
I elevators for the government. Mr. 
| Price said that the government had 
| been able to accomplish really wonder- 
| ful results in preventing grain losses 
| during the past three years, largely by 
| reason of the remarkable co- operation 

received from fire marshals an’ «> 
| In the period of 
| 


vation associations. 
two years and 11 months, although 
the United States Grain Corporation 
| had under its direct control an average 
of $100,000,000 worth of grain continu- 
| ally and sometimes grain to the value 
| of $500,000,000, yet the losses from 
dust explosions had not exceeded $25,- 
000. At the same time many severe 
dust explosions were occurring in 
properties which had not had the su- 
pervision given by the government, 
notably the starch dust explosion at 
Cedar Rapids. The association at its 
final session unanimously endorsed the 
resolution introduced by Mr. Mallalieu 
recommending that congress continue 
} an appropriation which would make 
| possible the maintenance of the grain 
| dust explosion prevention work in the 
future. The prese nt appropriation will 

carry the work only to the first of June. 

Many important committee reports 
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Agents Writing HAIL Insurance 


Our territory for the Globe and Rutgers Fire Insurance Co. of New York 

(assets $33,087,274), and the Camden Fire Insurance Association of 

New Jersey (assets $6,075,176), comprises the following states entirely: 
Kansas, Nebraska, Colorado, Wyoming, South Dakota, Iowa. 

We offer wide-awake, up-to-the-minute service to agents writing hail 
insurance. 
REYNOLDS-MORRISON-RATHBURN CO. 

Brandeis Theatre Bldg.. OMAHA, NEB. 512 Main St., FREMONT, NEB. 


We also write Fire, Tornado, Automobile, Riot and Civil Commotion and 
Inland Marine Insurance. 
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.should be recognized as standard. 


were accepted by the convention either 
tentatively or for promulgations by the 
executive committee after changes sug- 


| gested during the convention had been 


made. The 1920 revision of the Na- 
tional Electrical Code is now being pre- 
pared by fifteen sub-committees of the 
electrical committee. The report of 
the committee on signalling systems 
was adopted after a long discussion in- 
volving the question whether systems 
not under central station supervision 
It 
was the opinion of the convention that 
sufficient experience with the automatic 
alarm systems had not been developed 
to warrant permitting them to be con- 
sidered as standard without connection 
with a central station which would 
give them careful supervision. 
Building Construction Standards 
The committee on building construc- 
tion presented a report outlining stand- 
ards of construction for three classes 
of apartment buildings, classes A, B 
and C. It was considered that at this 
time of housing shortage, standards 
for buildings of less than the best fire 
resistive construction should be put 











out so that what was erected would 
at least be the best of its kind. This 
report was given to the executive com. 
mittee with power to promulgate when 
slight changes’ suggested on the floor 
had been made. 

Revised rules and regulations for 
fuel oil burning equipments formed one 
of the needed changes completed dur. 
ing the session. It developed that thus 
far no automatic shut-off valves for 
the oil supply had been discovered, 
Use of an automatic shut-off valve js 





considered desirable if a reliable one 
can be devised and it is hoped that in- 
ventors will be able to bring one into 
service which wili help to minimize the 
fire danger of these equipments. 

The committee reports presented 
should be studied carefully by inspect- 
ors who hope to examine intelligently 
the fire hazards introduced by ad- 
vancing production methods. The con- 
vention was a continual demonstration 
of the truth that cnly the most vigilant 
watchfulness and constant study can 
keep the practices of fire safety en- 
gineering in step with rapidly chang. 
ing manufacturing conditions. 
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| mences when the policy is issued. 


SERVICE FEATURE IMPORTANT 





| Live Stock Companies Aid Policy- 


holders in Many Ways Other Than 
in Payment of Claims 





“If you people never paid me a loss, 
but just kept on giving me the kind 
of service that I have had from you 
during the last year, I would feel that 
the premiums I paid you were money 
well spent,” wrote a live stock dealer 
to the company in which his animals 
were insured the other day. The serv- 
ice feature of live stock insurance has 
probably been underestimated by many 
agents selling the business. 
live stock insurance on the 





They talk | 


basis of | 


what the company will pay in the event | 


of death. 
about service, and yet, in ignoring the 
various things that live stock insur- 
ance companies do besides pay claims, 
they are failing to take advantage of a 
very strong talking point. 

Live stock insurance service ~ 
bulletin is sent out with the policy, 
giving instructions concerning the gen- 
eral care of the animals insured. At 
regular intervals thereafter, the farmer 
receives bulletins and booklets which 
give him pointers on the proper care of 
feeding of animals. As the seasons 
change, the live stock companies sup- 
ply the farmer with advice on how to 
take care of his animals to avoid any 
illnesses or disease that come with a 
new season. 

The veterinary service now given to 
farmers, whether insured or not, has 
been decidedly improved owing to the 
activities of the live stock companies. 
The veterinary who has to make a re- 
port to a live stock insurance company 
is very careful about what he has to 
say. He makes a thorough examina- 
tion. He goes into detail. He knows 


| that his report is going to be checked 


over and questioned if-it appears to 


They do not say very much | 





be incorrect. As a consequence, he 
makes a real examination and gets at 
the bottom of the trouble. 

Some years ago, before the live stock 
companies did very much business, vet- 
erinarians in the country districts gave 
a very indifferent sort of service. They 
knew that whatever they said to the 
farmer would be accepted. There was 
no one to question them. They were 
not checked up. Nowadays, when they 
are called upon to make an examina- 
tion or treat an animal, they do not 
know in advance whether it is insured 
or not. They make a careful exam- 
ination and render the best service 
they are capable of. Disinterested vet- 
érinary service is a thing of the past. 
The live stock companies have brought 
about this great improvement. 





Dr. Hubbard Laid Up 


Dr. Gaius W. Hubbard, underwriting 
manager of the Capital Live Stock at its 
Chicago office, has been confined to his 
home for the last three or four weeks on 
account of illness. Dr. Hubbard is a 
hard worker and has been closely con- 
fined to desk. 





New Rhode Island Company 


A new live stock company is being or- 
ganized in Rhode Island, known as the 
International Live Stock. 





The Michigan Live Stock has made ap- 
plication for admission to Indiana. 


Charges to Be Heard 


DETROIT, MICH., May 12—Wesley 
Hibbard, formerly special agent of the 
General Casualty & Surety of Detroit, 
will be granted a hearing before Com- 
missioner Ellsworth at Lansing this 
week on charges preferred by the com- 
pany involving the altering of policies 
after they were given to him for de- 
livery. The General Casualty has re- 
quested the revocation of all licenses 
held by Mr. Hibbard to act as an insur- 
ance agent or solicitor in Michigan. The 
company has submitted as its evidence 
a number of altered policies. 



















































Pre: 


FO 








Michigan Livestock Insurance Co. 


308 Davidson Building, Bay City, Michigan 
COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J. WELLS, Secretary and General Manager 


‘Organized, owned and managed by Michigan men. Backed by 
the substantial interests of Michigan. 
and owners of livestock against death from any cause. 


AGENTS WANTED 


Insuring Michigan farmers 














Agents wanted in 
ILLINOIS 
and IOWA 





DES MOINES, IOWA 


‘NATIONAL LIVE STOCK INSURANCE CO. 


Cash Capital $100,000.00 
FLYNN BUILDING, 


The Original 
Hog Insuring 
Company 
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JOHN T. STONE’S DEATH 
WAS GREAT SHOCK 





President of the Maryland Casualty 
Was a Builder of 
Business 


FOUNDED GREAT COMPANY 


Was Stricken With Influenza Two 
Weeks Ago and Double Pneu- 
monia Set In 





BALTIMORE, MD., May 10.—Busi- 
ness and insurance circles of Balti- 
more were greatly shocked when it 
became known that John T. Stone of 
the Maryland Casualty died last eve- 
ning at his home about 9:30 o’clock. 
President Stone was taken with influ- 
enza about two weeks ago. He was 
making arrangements to go to Chicago 
to assist in establishing the new branch 
office in that city, which has been 
placed in charge of Col. Harvey L. 
Jones. Col. Jones was President 
Stone’s personal choice for this place. 
He was anxious to see the office start 
out under splendid auspices, and was 
greatly disappointed that he could not 
make the trip. Seemingly, he was re- 
covering in good shape, but double 
pneumonia set in. 


Mr. Stone’s Career 


Mr. Stone was 60 years of age last 
November. He was just in the prime 
of his years. He was a native of Balti- 
more, was educated in the public 
schools, and later attended Baltimore 
City College. In 1874, he became a 
clerk in an oyster packing house, work- 
ing as office boy on a small salary. 
Later he entered the employ of the 
American National Bank of Baltimore, 
becoming assistant cashier. Then he 


organized the American Bonding & 
Trust Co., serving as secretary and 
treasurer. Mr. Stone conceived the 


idea of combining a trust and banking 
business. This company later became 
the American Bonding Company do- 
ing a general fidelity and surety busi- 
ness. Mr. Stone continued as Secre- 
tary of the Company. 


Organized the Maryland Casualty 


He conceived the idea of organizing 
a company to do all lines of casualty 
and surety business, and in 1898 es- 
tablished the Maryland Casualty, be- 
coming its President. It started with 
$250,000 capital and $100,000 surplus. 
August, 1898, the capital was increased 
to $500,000 and $200,000 was added to 
surplus. Then the capital was later in- 
creased to $750,600 and $350,000 was 
added to surplus. January, 1910, the 
company declared a stock dividend of 
$250,000 increasing the paid in capital 
to $1,000,000. In 1916 the capital was 
increased to $1,500,000, and $700,000 
was added to the surplus. On Aug. 6, 
1918, the stock was again increased to 
$2,000,000 by the transfer of paid in 
Surplus. Last year the Maryland Cas- 











JOHN THEODORE STONE 


ualty received in premiums something 
like $19,000,000. 


Stone Was Dominant 


Mr. Stone has been the dominant head 
of the company, taking active charge of 
all its affairs. Throughout its entire 
operations, Mr. Stone has been the man 
at the helm. He assumed full responsi- 
bility. He knew what was going on 
throughout the organization, and made 
his personality felt all along the line. 
Mr. Stone conferred with his associates, 


but reserved the right to say the final 
word. When he made up his mind, that 
ended it. 


Mr. Stone was a man of great ambi- 
tion. endeavoring to build up an insti- 
tution that would be a national organi- 
zation of great force and power. He was 
a keen analyst of his own company’s 
operations. His annual reports to stock- 
holders were most illuminating. Mr. 
Stone was frank in his confessions of 
the weaknesses in his own organization. 
If any department did not come up to 
scratch, he let it be known. He watched 
every operation with deep interest. 


Organized the Maryland Assurance 


Mr. Stone concluded that he wanted 
a life insurance adjunct, and organized 
the Maryland Assurance. He turned over 
the accident and health business of the 
Maryland Casualty to it. The way the 
Maryland Assurance started out did not 
suit Mr. Stone, and a year or so ago he 
took personal charge, giving much of 
his time to the company. The influenza 
came and the other unfavorable health 
experience hit the Maryland Assurance 
Company hard. 

Mr. Stone, during the last few months, 
has given great attention to the new 
home office program of the Maryland 
Casualty, inasmuch as it involved new 
buildings in a different section of the 
city, a welfare project, and other inter- 
esting features. 

Mr. Stone was always very outspoken 
in expressing his opinions. The last 
time that he came to public notice in 
insurance circles was when he resigned 
from the National Workmen’s Compen- 
sation Service Bureau. During the dis- 
cussion over the future of the bureau, 
especially involving commissions and 
limitation of general agencies, Mr. Stone 
took a prominent part. He was a mem- 
ber of a special committee to work out 
a satisfactory program. 

Mr. Stone was a leading factor in the 
various organizations, and made his 
presence known. 

His brother, James H. Stone, is third 
vice president of the Maryland Casualty 


and is in charge of the surety depart- 
ment. One of Mr. Stone’s sons, Clarence 
Stone, has been connected with the 
Maryland Casualty ever since he entered 
business, and is now associated with the 
Maryland Assurance. He is a young man 
of ability and enterprise. Dr. Harvey 
Stone, another son, is an eminent phy- 
sician, being connected with Johns Hop- 
kins University Medical School. 

Mr. Stone was one of the leading 
Methodist laymen of the country. He 
was a man of deep religious convictions. 
He was most faithful in his devotion to 
his church and its various institutions. 


Burns Natural Successor 


Now F. Highland Burns, the first 
vice-president, is the natural successor 
to Mr. Stone, unless the directors decide 
to place a business man at the head of 
the organization. At any rate, Mr. Burns 
will be the active insurance head of the 
institution. He is in direct charge of 
the compensation, liability, elevator and 
physicians’ liability department, and has 
supervision of the compensation and lia- 
bility claims division. Mr. Burns is a 
man of high ability and wide experience. 
He has been with the Maryland Casualty 
and President Stone since the company 
started business. He had the confidence 
of his chief in every particular. 

Mr. Stone in his recent stand in leav- 
ing the compensation bureau had won 
the warm regard of the general agents 
of all companies, They looked upon him 
as their ardent champion. 


Preparing California Glass Tariff 


NEW YORK, May 11—W. F. Moore, 
plate glass insurance rater, is gathering 
data upon the experience of the plate 
glass insurance writing companies in 
California, and when the information is 
fully in hand and a complete analysis 
thereof made, a new schedule of tariffs 
for the state will likely be prepared. 
The rates now in force in California 
were issued in February last, and dif- 
fered but little from those promulgated 
twelve months earlier, save in certain 
cities. California imports its plate glass 
direct from Belgium and France, rather 
than have it come overland from New 
York, and doubtless the stocks on hand 
up to within a recent period have influ- 
enced the rather favorable loss record 
for the territory. When the supply of 
lights has to be replenished and the pre- 
vailing prices paid, the cost of replace- 
ments to the insurance companies may 
be expected to take a sharp upward turn. 

The new rates for Oklahoma, effective 
May 1, are just about double those for- 
merly charged and of course were com- 
pelled by the rising price of the product. 





General’s Auto Rates Unchanged 

The General Accident has made no 
changes in its automobile rates. It will 
be recalled that the General operates in- 
dependently so far as automobile rates 
are concerned. It was expected that the 
company would announce some change 
when the bureau companies adopted the 
new rate schedule a short time ago. The 
General Accident has been collecting the 
full bureau rates for collision and prop- 
erty damage, but has had its own liabil- 
ity schedule in effect. The company 
contemplates making some sort of a 
change in its automobile rates, but has 
not arrived at a definite decision as yet. 


Small Bureau Companies Object 


NEW YORK, May 12.—The recent rul- 
ing of a special committee of the National 
Workmen’s Compensation Service Bureau 
on the question of. brokerages in this city 
has still further strained an already seri- 
ous situation in casualty circles. The 
smaller bureau companies feel that the 
effect of the ruling will be to induce busi- 
ness away from their offices and to favor 
companies of greater capacity or having 
superior facilities for cultivating for pa- 





tronage of brokers. 


PROBATE JUDGE TALKS 
TO THE SURETY MEN 


Henry Horner of Chicago Says 
Bond Should Have Perma- 
nent Elements 


PERFECTION OF SERVICE 


Shows Need of Corporate Bonds to 
Give the Most Complete Satis- 


faction to All 


Henry Horner of Chicago, judge of 
the probate court of Cook county, 
one of the greatest probate courts in 
the country, spoke before the Surety 
Underwriters Association Chicago 
on Tuesday, being introduced by Presi- 
dent Philip B. Shillito. Judge Horner 
made some very interesting observa- 
tions on his work in the probate court, 
and the relation of suretyship to it. 

Probably the most impressive words 


that Judge Horner uttered were the 
revelation as to the results that his 
court is finding in its efforts to go 
back and close up old estates. It so 
happens that the probate court has 
allowed many estates to drift along 
without any official close. He is re- 
quiring administrators, guardians, ex- 
ecutors, conservators, and so on, to 
close estates as soon after one year as 
possible, so that the decks can be 
cleared and the sureties relieved. 


Finds Deplorable Condition 


of 


Judge Horner said that he is finding 
a deplorable condition in regard to 
some of these older estates. Many of 
the administrators are dead or have 
left for parts unknown. Many of the 
personal sureties are dead or insolvent 
or have transferred their property. 
There are numerous claims on the ad- 
ministrators and sureties from these 
older estates that cannot be fulfilled 
because of present conditions. Some 
of the weaker surety companies that 
were on bonds have gone into the 
hands of receivers or been liquidated 
in other ways. He is requiring pres- 
ent companies that are on these old 
bonds to make good any deficit. 


Should Be Permanent 


Judge Horner in his remarks in- 
ferred that a bond in probate court 
should be given by a company that 
has the elements of permanency in it, 
because of the obligations resting on 
the surety. Here are cases that date 
back many years, and the surety com- 
panies that are in existence now that 
were on these old bonds are required 
to make good. Judge Horner said 
that in forcing early action on the 
part of administrators, the surety com- 
panies can then see what liabilities 
there are and can get immediate action 
if there have been any irregularities. 


Give Perfection of Service 


Judge Horner said that the aim of the 
surety company in its relationship to its 
probate work is to give perfection of 





surety service. The aim of the probate 
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High construction costs 
increase contract bond 
premiums just the way 
high values increase 
fire insurance premiums 









And the insurance agent who is over- 
looking the possibilities for profit in the 
bonding field is just as negligent of his 
opportunities as the agent who is not 
increasing all other lines of insurance. 









The Southern Surety Company is hap- 
pily in a position to render unusual bond 
service to insurance agents. 


SOUTHERN 
SURETY 
COMPANY 


Des Moines, Iowa 
















C. S. Cobb, President 
J. H. Huckleberry and Jno. T. Suggs, Vice-Presidents 
E. G. Davis, Secretary M. H. Cohen, General Counsel 
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judge is to give perfection in probate 
court service. 

He said that the surety bond is the 
most important feature in the admin- 
istration of probate courts. The safety 
and the proper administration of estates 
rest upon the character of the surety 
given. The administrator and attorney 
may be indifferent, ignorant, careless, 
or dishonest. A good bond is security 
against all these. A good bond means 
that orders of a court will be obeyed. 
It means that the property will be 
looked after carefully. It means that 
the estate will have a good admin- 
istration. 

He said that prior to 1914, the pro- 
bate court practice in Cook county was 
lax as to personal surety. It was in- 
different in its requirements. A surety 
would file a statement as to his net 
worth and then might obligate himself 
for many bonds and the court did not 
seem to care much about it. Under the 
present system, an individual surety is 
required to answer some twenty ques- 
tions and swear to them. He is then 
checked up to see whether the questions 
have been answered accurately. 

Formerly a commissioner was ap- 
pointed to investigate surety companies 
and testify as to their reliability. Judge 
Horner said that this was done 
perfunctory way, as the commissioner 
merely glanced over the financial state- 
ment and passed on it. The financial 


| ability of the companies is now passed 


| giving 


| upon by the court and there is no extra 


expense involved. Judge Horner requires 





in a} 


a statement from the surety companies, | 


in detail the extent of the 


| powers of their Chicago people in signing | 


bonds. 
Finds Companies Fair 


Judge Horner stated that during his 
term of office in the administration of 
thousands of cases, he had never en- 
countered a surety company 


| frivolous excuse to contest a case or de- 
| lay settlement. 


He said he had found the surety com- 


| panies eminently fair and only defended 








cases where they had a legitimate right 
to do so. He said that in compensation 
and liability cases, the court construes 
the policy against the companies in case 
of doubt, because the companies them- 
selves fix the terms and condition of 
their contracts. In case of a bond, how- 
ever, the statutes fix the condition of 
the bond. 


Binding On the Surety 


Judge Horner said that the 1919 
amendment to the administrators’ and 
guardians’ act stipulates that when the 
probate judge issues a statement as to 
an account it is binding on the surety. 
The surety cannot set up any defense. 
It can, however, make an appeal. 
surety need not be given any hearing in 
the case, but Judge Horner said that 
voluntarily he had ruled that the surety 
should be given a hearing before the 
statement is issued. Judge Horner 
asked the Surety Underwriters Associa- 
tion to form some notice that the mem- 
bers desired to be given by his court 
when a hearing is to be held on an 
account, 

Judge Horner said that he was anxious 
to have sufficient bonds in all cases, in 
order to play safe. He said that there 
would be no more nominal bonds given 
in his court. It has been the practice 
that when a guardian or attorney in 


a case gives notice that a minor is to | 


bring suit for personal injury, a bond 
of $500 would be required. He said that 
nominal bonds would not be allowed un- 
less application for settlement is made 
at the same time. Under conditions like 
the filing of a personal damage suit, a 
bond of sufficient size must be given to 
cover all possible recovery in order to 
protect the beneficiary. 


Wants to Save On Premium 


Judge Horner said that some times an 
attorney or administrator would under- 
estimate the value and amount of the 
property in order to escape paying the 
premium on a large bond, as the court 
requires a bord filed equal to twice the 
value of the property. Judge Horner 
now has an assistant check all the in- 
ventories of the property filed and com- 
pares each with the amount of the bond. 
In cases where suit is to be brought, 
he sometimes advises that it be begun 
in the name of the next friend and then 
no bond is required, This is in case of 
personal injury litigation. Many law- 
yers take these cases on a contingent 
basis and want their rights protected, 
so that they can be sure to get their 
fees in case the plaintiff gets an- 
other attorney. Judge Horner said that 


The | 


| advantage 
| estate, 


using a/| 


in this court there are between 30,000 
and 35,000 estates in process of proba- 
tion. There are about 9,000 new estates 
started each year. 

Judge Horner said that attorneys have 
been paying little attention to orders of 
the probate court, while they would give 
prompt attention to orders of the other 
courts, knowing that their clients would 
be cited for contempt if they did not 
answer the call. When an order was 
issued by the probate court, the at- 
torneys would ignore it, feeling that 
they could comply some time ahead. 
Judge Horner said he is now checking 
up all these orders and has issued at- 
tachments in numerous cases. He is 
imposing fines and in some cases has 
sent persons to jail until they could 
present accounts of estates which they 
had in charge. 

Judge Horner said that the cost of 
probating small estates is very high in 
comparison to the amount of estate. The 
court, however, has power to reduce the 
fees in these small estates, and each 
year’ he releases several thousand dol- 
lars in this way. He, however, turns 
$35,000 a year to the county treasurer 
after all the cost of adminstering the 
probate court is paid. When the court 
requires a hearing as to a current ac- 
count, the statutes require that the se- 
curities be brought in and checked. The 
judge stated that in case of trust com- 
panies or surety companies where joint 
control was exercised, he had ruled that 
he would accept an affidavit as to the 
securities, instead of having them 
brought in themselves. 


Value of Corporate Surety 


Judge Horner said that he would not 
underestimate the value of corporate 
surety bonds. Such a bond is a great 
in the administering of an 
The only disadvantage is the 
eost. Yet the character of service and 
indemnity is so much greater than that 
of a personal bond that the cost should 
not be considered. He said that it is 
getting more and more difficult to get 
reliable personal surety because a man 
does not want to involve himself and his 
estate. Judge Horner said that in his 
opinion, a man who signed a bond places 
himself and his dependents and business 
in jeopardy because a personal surety 
never knows how an estate is being ad- 
ministered nor what liabilities are being 
incurred. Many people, he said, where 
they feel obliged to sign a bond will get 
a surety bond and pay the premium out 
of their own pocket rather than sign it 
themselves.. He said that an individual 
could well afford to do this rather than 
sign the bond. An individual who signs 


| a bond has no knowledge of what is go- 


| happen. 





ing on in the administration until the 
estate is closed and then some very sur- 
prising revelations may be made. 


Continuous Bond 

The corporate surety bond is a con- 
tinuous one that does not depend on 
numerous contingencies that affect a 
personal bond. The personal surety may 
transfer his property or become in- 
solvent. He may die. There are hun- 
dreds of other contingencies that may 
None of these affect the cor- 
porate surety. The surety company if 
it is sound and ably managed goes on 
and on and it is liable for all that hap- 
pens. The court and the beneficiaries 
under an estate can rest easy under such 
a bond. 


Joint Control 


Referring to joint control of an estate, 
Judge Horner said that such a practice 
is advantageous to the court. He is often 
asked why double the amount of the 
estate is required as a bond if joint 
control is required. He said in answer 
to this that the court has no control 
over this subject. It is a private econ- 
tract between the surety companies and 
the principal. 

Judge Horner said that the surety 
companies require a certified copy of a 
court order and this is expensive as # 
costs $1 or $1.25 to have these copies 
made. He has devised a system where 
a slip is made out and signed by the 
clerk, stating that such orders have been 
given, and the surety companies, he 
thinks, can well accept these, especially 
in cases of small estates, so as to save 
expense. 


Requiring New Bonds 


Judge Horner said that the act of 1919 
conferred power on the probate court on 
its own motion to require new bonds. 
This is done where the present, existing 
bond is not sufficient. Where a new 
bond is required, it must date back to 


(CONTINUED ON PAGE 43) 
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President John T. Stone 


Tue death of President Joun_ T. 
STONE of the MaryLanp CASUALTY re- 
moves from insurance circles one of 
the dominant and powerful personal- 
ities of the country. No one could be 
mistaken as to who was the boss at 


the head office of the MaryLanp 
CasuaLty. The death of President 
STONE will change the MaryLanp 


CasuaALty from a personally conducted 
institution to an organization operated 
largely by co-operation of the chief 
executive staff. The TrAveters changed 
from such a company when President 
BATTERSON died. This was also the case 
with the Fineriry & Casuatty when 
GrorGE F, SEwarp, its president, died. 

In the upbuilding of these great in- 
surance institutions, men of towering 
and forceful personality that permeate 
the whole organization are needed. 
President STONE was one of the great 
Baltimore presidents who wielded a 
strong influence on the business. Presi- 
dent Epwarp WarrFIELp of the Fipetity 
& Deposit died a few months ago. 

President JoHn R. Brann of the 
Unitep States Fiperity & GUARANTY 
is the only one of this trio left that 
made Baltimore famous in casualty 
and surety circles. These men had in- 
deed to be reckoned with. They had 
their own ideas. They were men with 
individual opinions. Naturally there 
has been more or less rivalry among 
these organizations. Each organized 
the institution of which he was head 
and directed its operations. 

President Stone showed himself to 
be a most successful organizer and ad- 
ministrator in the development of the 
Marytanp Casualty. This company 
was started in 1898 with no business 
and last year its premium income was 
upward of $19,000,000. That is some 
achievement. President Stone was 
essentially a builder. He was a man 
with a vision. He saw far ahead. His 
mind was resourceful and fertile. He 
started out to do things and: he did 
them. Sometimes in doing them he 
found others in the way, and then en- 
sued something of a battle. President 
STONE, however, in all his undertakings 
had an abiding conviction that he was 
right. When he reached this conclu- 
sion, nothing daunted him. 

He was wont to retire to that famous 
tower room in the MaryLAND CASUALTY 
home office building and think things 
over. When the “old man” secluded 
himself in this room, no one was al- 
lowed to go near him. It was in there 
where he was closeted with himself that 
he thought it all out. 

Mr. Stone has had some vital prob- 
lems to deal with in establishing his 
company. To get together an organ- 
ization that produced $19,000,000 in 
Premiums in a year meant hard work, 
constructive faculties, resourcefulness, 
administrative ability, imagination, 
good hard sense and an abundance of 
courage. 

President Stone has had the ability 
and good sense to select able lieuten- 
ants. He had a splendid home office 
Organization. In later years he has 
had two important projects in mind. 





One was the organization of the Mary- 
LAND ASSURANCE to do a life business 
and to which was turned its accident 
and health business. Mr. Stone found 
that he had a problem on his hands 
with the MaryLanp ASSURANCE, espe- 
cially due to its health insurance opera- 
tions. He found it necessary to give 
that company his personal attention. 
Another big project was the new office 
plant of the MaryLanp CASUALTY which 
is now under way. Mr. Stone planned 
out this new home office with all its 
ramifications, its welfare projects and 
its community atmosphere. When 
these two big things were out of the 
way, President Stone intended to give 
very serious thought to organizing a 
fire insurance company. 

In everything that he undertook 
President StonE was a dominant force. 
He was a power in the Methodist 








church, not only in Baltimore, but in 
this country. He headed the move- 
ment a few years ago in the Methodist 
church to raise something like $5,000,- 
000 for missions. As a layman in the 
Methodist church he was one of its 
most conspicuous leaders. He recently 
undertook the organization of the 
movement in Maryland to create pub- 
lic sentiment for Herrpert C. Hoover 
for president of the United States. He 
was giving this project very much time 
and thought. In civic work in his city 
and state he was a leader. Altogether 
Joun T. Stone was a useful citizen. 

President StoNE was an approachable 
man at his office. He was very busy 
and every moment of the working 
hours was occupied. However, if any- 
one went to the home office of the 
MARYLAND CASUALTY On a serious mis- 
sion and wanted to see the president, he 
would see them. In this way Presi- 
dent STONE spent much of the time dur- 
ing the day in receiving men who called 
to see him on various missions. This 
obliged him to take much work at 
home. It was a familiar sight to see 
President Stone carrying his portfolio 
with him as he started for home in 
the evening. He was a hard worker all 
his life. 

Mr. Stone was very human and took 
a deep interest in the people about 
him. It was his custom to have people 
to whom he had rented his houses in 
Baltimore come to his office on Satur- 
day afternoon and pay their rent. There 
they came in contact with their land- 
lord. President Stone kept his own ac- 
counts in a book that he had in his 
desk. The woman of the house or 
the man would come with the money 
to pay the rent. He bade each one sit 
down and then he would inquire about 
their household and their families. If 
he had missed them at church or Sun- 
day school he would inquire as to the 
reason for their absence. Many of the 
men in the MaryLanp Casuatty family 
owe their positions to Mr. Stone’s 
kindly interest. However, when a 
man became identified with the Mary- 
LAND Casuatty President SToNE was 
exacting. The man had to make good 
or get out. President Stone had no use 
with an idler, a loafer or a man who 





PLATE GLASS FIGURES | | 
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LOSS RATIO LAST YEAR 45.16 





Premiums for 1919 Were $9,234,000, 
Against $7,144,000 the Year Before | 
—Still Not Much Profit | 





_NEW YORK, May 11.—An examina- 

tion of completed returns discloses that 
the aggregate premiums of the plate 
glass insurance writing companies in 
the United States for the past year 
were $9,234,000, with a loss ratio of 
45.16 percent, as against $7,144,000 in 
1918, with a loss ratio of 47.84 percent. 
While the loss ratio for 1919 shows 
improvement over the previous year, it 
must be remembered that it was upon 
an increased income, and that tariffs 
throughout a considerable part of the 
field had been materially advanced dur- 
ing 1918. A normal loss ratio for the 
plate glass insurance business would 
be about 40 percent, so that the record 
of the companies in this respect for 
1919, while distinctly better than that 
experienced in the preceding twelve 
months is still susceptible of consider- 
able improvement before it can be 
termed satisfactory te the underwriting 
offices. 


Business One of Service 


While to the lay mind the return in | 
losses of but 40 cents for each dollar | 
collected in premiums, might seem dis- | 
proportionately small, it must be borne | 
in mind that plate glass insurance is | 
largely one of service to the assured, | 
and that the expense of conducting the | 
business on that account is very heavy. | 
A critical survey of each risk must be | 
made, such investigation frequently | 
disclosing the improper setting of | 
lights, and enabling correction by the | 
assured. he expense of adjustments | 
is charged, not to losses, but to ex- | 
pense, and is a factor in the latter item. | 
Agency commissions, because of the | 
low average premium collected, are | 
considerably higher than in other lines | 
of underwriting, while state, federal and | 
municipal taxes and fees take a heavy 
toll as well. Add to these the general 
overhead and the company that aml 
close its year’s operations with a trade 
profit of 2 percent may consider itself | 
lucky. | 

The suggestion submitted a_ short | 
time ago by Rater W. F. Moore, that 
the plate glass insurance companies 
offer as an alternative proposition to 
such of the assured as objected to pay- 
ing a premium upon the steadily ad- 
vancing cost of glass, a policy for a 
lesser cost, providing payment upon the 
basis of the cost of the light as the 
time the contract was issued, has been 
adopted by practically all of the offices. 
While a number of such contracts are | 
being written, it cannot truthfully be 
said that there is demand for them, the 
great majority of the assured much 
preferring the replacement of damaged 
lights to the collection of the loss in 
cash. The issuance of the policy, how- 
ever, has proven to the assured the | 
good faith of the insurance companies, 
and exonerated them of all responsi- 
bility for the constant and rapid in- 
crease in the cost of glass. 











tried to impose on his employers. He 
applied the acid test to everybody. 
Perhaps the Maryranp CASUALTY 
has reached the point where its future 
development will be more uniform 
without so outstanding and dominant 
a personality as its head. Organizations 
reach a point where it is wiser to have 
divided authority and more responsi- 
bility placed on other executives. It 
is fortunate for the MARYLAND CASUALTY 
that President Stone lived to see it ac- 
quire so great momentum that nothing 
can stop it. It is a mighty monument 











to its founder and president. 


| pletely demolished. 


| lision insurance so he is safe. 





PERSONAL GLIMPSES 
OF CASUALTY MEN 


nr 


The accident that befell Dr. David 
H. Keller of Chicago, the well known 




















| claim adjuster and insurance medical 
| expert, illustrates the need of higher 


property damage limits and shows the 
necessity of carrying collision insur- 
ance. Dr. Keller had recently bought 
a brand new Pan-American car and 
was traveling down Michigan avenue, 
the crowded thoroughfare of Chicago. 
There were two lines of cars going 
each way. A car going in the same 
direction as that of Dr. Keller struck 
his car on the hub, throwing it over 
into the line of cars going in the op- 
posite direction. Before the cars that 
were moving rather rapidly running 
closely one behind each other, could 
stop there were some twenty cars piled 
together. Dr. Keller’s car was com- 
Fortunately there 
were no serious injuries. The owner 
of the car that was responsible for 
the smash-up will have a pretty bill 
to pay if he can be held. The loss 
easily could run up to $10,000 or $12,- 
000. The usual property damage limit 
is about $1,000. Dr. Keller carried col- 
In the 
cities, collision insurance of some char- 
acter is absolutely essential. 

Ernest W. Brown, secretary and 
manager of the Interstate Business 
Men’s Accident of Des Moines, is a 
fisherman from away back. His col- 
lection of mounted specimens in the 
Brown hotel at Des Moines is wonder- 
ful. He has just added to it a shark 
measuring ten feet in length that he 
snagged in November, 1918, in the 
Gulf of Mexico off the Texas coast. 
Mr. Brown has now taken his wife and 
son for a fishing cruise around the 
waters of Hawaii. 


Charles H. Neely, United States man- 
ager and attorney for the Ocean Acci- 
dent & Guarantee, will sail for England 
June 22. He plans to spend some time 
at the head office of the corporation, 
and if opportunity offers will run over 
to the continent for a brief season. 

Peter Hopper, assistant superintend- 
ent of the bonding department of the 
Fidelity & Casualty Company of New 
York, and in immediate charge of its 
fidelity business, died some days ago. 
He had been connected with the office 
for nearly forty years and was recog- 
nized throughout the country as an 
authority in his particular line. As one 
of the incorporators of the town of 
Bogota, N. J., Mr. Hopper was active 
in every move affecting its welfare, and 
for years served as a member of its 
board of education and other municipal 
bodies. 


Unofficial announcement is made that 
William Jones, secretary of the Prov- 
ident Life & Casualty of Charlestown, 
W. Va., has resigned, has sold out his 
stock interests in the company, and has 
opened a general insurance agency in 
Charleston. His casualty connections 
include the Fidelity & Casualty and 
Ocean Accident. Mr. Jones’ connec- 
tion with the Provident L. & C. was 
only one of his many activities. He is 
strongly identified with West Virginia 
coal interests, as he is president of one 
mining company, vice-president of an- 
otHer, and on the directory of a third. 





Casualty Notes 

J. L. Maehle of the American Surety 
in Chicago is on a trip to California. 

The Ohio Casualty of Dayton, O., has 
made application for admission to Indi- 
ana. 

W. H. Gordon has been appointed spe- 
cial agent of the London Lancashire 


Indemnity, with headquarters at Boston. 

Lester L. Johnson has been appointed 
special agent of the London & Lanca- 
shire Indemnity, with headquarters at 
Indianapolis, Ind. 
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Liability 





The Lion Bonding 


& Surety Co. 
Home Office: OMAHA 


Takes a keen pleasure in announcing to 


ALL AGENTS 


IN THE STATES OF 


INDIANA SOUTH DAKOTA UTAH 
MINNESOTA ILLINOIS CALIFORNIA 
IDAHO MISSOURI KANSAS 
MONTANA OKLAHOMA NEBRASKA 


THAT IN ADDITION TO OUR OTHER LINES 


WE ARE NOW WRITING 


A Full Coverage 
Automobile Policy 


Property Damage Fire Theft 


LET US SHOW YOU THE ADVANTAGES OF REPRESENTING 


THE “LION” 


rN YOUR TERRITORY 


Collision 


— 





























































Workmen's Compensation 
All Liability Lines 
Automobile Insurance 
Accident and Health 


Where We Are Doing Business: 


Cal., Conn., D. C., Ills., Ind., Ia., 
Md., Mass., Mich., Minn., Mo., 
N. J.,N. Y., Ohio, Pa., R. I. and Wise. 


United States Head Office : 
431 Insurance Exchange, Chicage 



































AMONG SURETY MEN 








CHECK ALTERATION BONDS 


Fidelity & Casualty Is Now Writing 
This Class—Scope of the Cover- 
age Is Wide 





The Fidelity & Casualty has now 
started to issue check alteration and 
forgery bonds. The National Surety, 
Globe Indemnity, United States Fidelity 
& Guaranty are the other companies 
writing these bonds. Last year some- 
thing like $30,000,000 was lost through 
forgery and check alterations. Six 
years ago the loss was $23,000,000. The 
increase is due partly to the greater 
volume of business and the enlarged 
opportunities for fraud of this nature. 
Another factor is the increasing skill 
and boldness of forgers. These bonds 
protect the assured against altered 
checks and forgery. The depositor at a 
bank as a general rule is held respon- 
sible for altered checks, but the bank is 
generally held responsible for forged 
checks. However, if there is a dispute 
there is considerable feeling. The pre- 





mium on this bond is $5 a thousand for 
the main concern and $1 a thousand for 
any branch or auxiliary office provided 
the main house is: bonded. The com- 
panies also. give the privilege to in- 
dividuals with a house recommended by 
the management for bonds at $1 a4 
thousand, if the house itself is bonded. 





Effect of “Speculation” Clause 


The provision added recently by some 
of the surety companies to the brokers’ 
blanket bond, which provides that the 
companies will not be liable for any loss 
sustained through speculation, is consid. 
ered by many surety managers and 
agents to reduce very materially the 
value of this bond and is expected to 
lessen the demand for it. The specula- 
tion hazard is. the biggest one to which 
brokerage firms are exposed, so far ag 
the inside coverage is concerned and it 
is probably even more pronounced there 
than in other ciasses of business. With 
this provision in the blanket bond they 
can get much more complete coverage 
for their office employes under the or- 
dinary fidelity bond, which does not con- 
tain any restrictions as to how the losses 
shall have occurred. 
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SELLING COLORED PROSPECTS 





Great Tact and Care Required in Diffi- 
cult Field—Must Work From 
Different Angle 


There is no field into which the 
personal equation enters sc much as in 
the selling of life and health insur- 
ance to colored people. In selling to 
the colored prospect the salesman must 


tics of these people. He must not treat 
them as an alien race because of the 
difference in color and great care is 
necessary so that no act or word may 
give expression to that difference. 

The great difference in selling to the 
colored prospect lies in the motive for 
which he buys insurance. There is an 
absence of family respect and very little 
thought is given to the future. To 
meet this peculiar characteristic the 
agent must revise his arguments and 
approach his prospect from an entirely 
different angle. The most successful 
method of approach is to appeal to a 
more selfish motive than merely the 
protection of family. Because of this 
some agents have found it more ad- 
visable to interview one of the prospec- 
tive beneficiaries rather than the pros- 
pect himself. If they have the money 
at their command to pay the premiums 
they will very often buy insurance on 
some member of the family other than 
themselves. But they must first be 
shown that they will benefit by the 
insurance in the event of the assured’s 
death. The agent must talk his policy 
from a purely commercial standpoint 
and not from the sentimental view that 
might be applied in the case of a white 
prospect. It is for the same reason that 
the negro is so good a prospect for 
health insurance. The prospect of re- 
ceiving money in the event of illness 
in the family appeals to him, and he 
readily accepts the insurance when it 
is presented to him properly. 

The agent should remember that al- 
though his prospect may be ignorant 
of a great many other things, he is not 
ignorant of insurance. The negro of 
the south has been listed as an insur- 
ance prospect for more than 20 years. 
Companies operating in the south have 
educated him to the benefits of insur- 
ance and he can discuss it almost as 
readily as the average white person. 
Those who have migrated to northern 














states have carried this knowledge of 
insurance with them and it has been so 


| widely disseminated among them that | 


adapt his arguments to the characteris- | 


ACCIDENT AND HEALTU | 








in this one respect they may be said to 
be similar to the white prospect. 


Vogts to Chicago Office 


Charles H. Vogts has been appointed 
manager of the accident and health de- 
partment which the Maryland Assurance 
has just opened in Chicago, with Col, 
Harvey L. Jones in charge as resident 
manager. Mr. Vogts has been with the 
Maryland for several years, most of the 
time at the home office. He spent two 
years in the field as a special agent in 
accident and health lines, and has also 
had experience in the company’s claim 
department. 


Grant Is Optimistic 


An optimistic view of the situation as 
regards the continuance of big insurance 
production is taken by W. T. Grant, vice- 
president of the Business Men’s Assur- 
ance of Kansas City, formerly the Busi- 
ness Men's Accident. 

“Reports that we get from all sections 
of our territory, as well as from other 
companies operating there,” he said, “in- 
dicate that the tremendous volume of 
insurance of all kinds transacted during 
the first four months of the year is likely 
to continue to come for some time to 
come.” 

In spite of the fact that a number of 
the company’s agents gave practically 
their entire attention to life insurance, 
which branch the company has just en- 
tered, its accident and health business 
showed an increase of about 1,200 appli- 
cations in April over the correspending 
months of 1919. Claim payments for the 
month, amounting to more than $96,000, 
established a new record, due largely to 
the payment of an immense number of 
influenza claims which had been reported 
during February and March. 





Against Compulsory Idea 


NEW YORK, May 11—At its annual 
meeting, recently held at New Orleans, 
the American Medical Association went 































squarely upon record as being opposed 
to compulsory health insurance, through 
the adoption of this resolution: 
“Resolved, That the American Medical 
Association declares its opposition to the 





institution of any plan embodying the 
system of compulsory health insurance 
against illness, or any other plan of 
compulsory insurance which provides for 
medical service to be rendered contribu- 
tors or their dependents, provided, con- 
trolled or regulated by any state or the 
federal government.” ” } 
The resolution was offered and_ its 
passage largely effected through 4 
strong presentation of the case by Dr. 
| Eden V. Delphey, chairman of the com- 
| mittee on compulsory health insurance 
of the Medical Society of the County of 
New York, who has long been zealous 
in his opposition to compulsory insur- 
ance by the state and for three years 
has endeavored to have the medical as- 









2 a 











, 13, 1999 








usand for 
isand for 
provided 
‘he com- 
e to in. 
ended by 
at $14 
yonded, 


vlause 

by some 
brokers’ 
that the 
any loss 
S consid. 
ers and 
aliy the 
ected to 
specula- 
to which 


not con- 





pointed 
ilth de- 
Surance 
ith Col, 
resident 
rith the 
. of the 
nt two 
gent in 
as also 
s claim 


tion as 
surance 
\t, vice- 
Assur- 
e Busi- 


ections 
1 other 
id, “in- 
ime of 
during 
3 likely 
ime to 


iber of 
‘tically 
lrance, 
ist en- 
isiness 
appli- 
ending 
‘or the 
96,000, 
rely to 
ber of 
ported 


innual 
rleans, 

went 
»posed 





May 13, 1920 





THE NATIONAL UNDERWRITER 









CASUALTY 41 








CAPITAL ONE MILLION DOLLARS 


Paid in Full and Depesited in Securities 
surance Department ef lews 


with In: 


Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines. 





EXPERT SAFETY ENGINEERING 
and INSPECTION SERVICE 





HOME OFFICE: 
715 Locust Street, 
DES MOINES, IOWA 


EMORY H. ENGLISH, Pres. 
JOEL TUTTLE, Secretary 








A COMPANY WITH 
A RECORD 


for 
MEN WHO CAN MAKE 
A RECORD 


tI 


sd. 


All forms of Health and A 





Low-premium Commercial Policy pay- 
ing for life for total disability from 
Accidents. 


Good territory open in nearly 
all of twenty-two States. 


INTER-OCEAN CASUALTY 
COMPANY 
Cincinnati, Ohio 
J. W. Scherr, President W.G. Alpaugh, Secretary 











THE 
JIFFY 
PEN 


The word “Jiffy” de- 
notesspeed and action 
The shape and bal- 
ance resembles the dip 
penholder. It is built 











rough 





for those who appre- 

ciatea properly shaped 

and balanced pen. 

Prices from $2.50 up 

Self-filling without a 
~Ner sac. 


Sen. ‘or descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 














sociation record its opposition to the 
general idea. 





Equitable Into Massachusetts 


NEW YORK, May 11—Following the 
amendment to the Massachusetts law 
permitting companies without capital 
stock to write health and accident insur- 
ance in the state, the Equitable Life of 
this city is preparing to take advantage 
of the new condition and has made ap- 
plication accordingly. The statute re- 
vision, which was advocated by the Mas- 
sachusetts department, becomes effective 
June 15. 





Form Chicago Association 


Ten accident and health agency mana- 
gers of Chicago met to plan the forma- 
tion of an agency managers association 
in that city, A committee of three was 
appointed, consisting of G. H. Garretson 
of the General Accident, M. T. Davis of 
the Continental Casualty and Stewart E. 
Gifford of the North American Accident, 
who will organize the conference along 
the lines of the Claim Association of 
Chicago which was formed several weeks 
ago. The organization is formed for the 
protection of members, agents and pol- 
icyholders and will aim to eradicate all 
bad practices such as twisting business 
and taking agents from other companies. 


Argument for Blanket Bond 


A very large proportion of the claims 
received recently by the big surety com- 
panies under the bankers’ blanket bond 
has been on “mysterious disappearances” 
and other losses which could not be 
covered under the ordinary fidelity bond 
or burglary policy, and that fact has 
been found to be an especially effective 
argument in selling this form of cover- 
age. 

It is pointed out in most banks there 
is not a very close check kept, for ex- 
ample, on the teller when he goes out to 
lunch, and it would be a comparatively 
easy matter for him to stick a package 
of money in his pocket, take it out and 
secrete it some place or hand it to 
someone else. Then at the end of the 
day he would report his cash unaccount- 
ably short. The bank could hardly 
charge him with taking the money, espe- 
cially if he had had a good record in the 
past, and such a loss would not be cov- 
ered by the ordinary fidelity bond. Un- 
der the bankers’ planket bond, the bank 
has only to submit proof that there has 
actually been a loss, and it is not re- 
quired to assume the burden of proof as 
to how the loss occurred. The fact that 
there have been so many losses of this 
kind recently has increased the appeal 
of this sort of coverage to the average 
banker. 





Stock Issue Oversubscribed 


The Union Indemnity of New Orleans, 
which recently announced its intention 
to increase its capital and surplus by 
$500,000 each, has already received ap- 
plications to the extent of much more 
than the $1,000,000 to be issued. With 
the full amount subscribed, the new 
issue has been formally authorized by 
the board of directors. Three-fourths 
will be allotted to present stockholders, 
while the reminder will go to the pub- 
lic. Part of the proceeds from this stock 
sale will be used in launching the new 
Union Fire & Marine, which will be 
owned and controlled by the Union In- 
demnity. The New Orleans “States” re- 
fers to the over-subscription of its stock 
as another illustration of the big things 
New Orleans is doing. 


i Federal Savings Convention 


The annual convention of the agents of 
the Federal Savings of Indianapolis, will 
be held at the home office May 27-May 29. 
The first quarter of the year showed a 
gain of 40 percent in premium income 
over a similar period of last year. 


Confer on Casualty Annexes 


NEW YORK, May 11—Jesse S. Phillips, 
superintendent of insurance of New York 
and chairman of the committee on laws 
and legislation of the National Conven- 
tion of Insurance Commissioners, is ar- 
ranging for a series,of meetings in this 
city and in Albany to consider the wisdom 
of amending the general insurance laws 
of the different states, so as to permit 
American fire insurance companies to 
enter the casualty insurance field as well, 
if they‘so desired. Efforts will be made 
to get the data in subject in shape, so as 
to permit the committee to present a 
report on the subject at the fall meeting 
of the convention. 
































American 


Indemnity Company 
Home Office 
Galveston, Texas ; 


CASH CAPITAL ASSETS OVER 


$600,000.00 $2,000,000.00 


WE announce the appointment of F. J. Carroll as 
Executive Special Agent for Indiana with offices at 
3355 College Avenue, Indianapolis. Mr. Carroll has 
been equipped to give SUPERIOR SERVICE. Applica- 
tions from reliable and responsible Agents for Indiana 
territory will be given prompt attention. 


ARTHUR S. NATHAN & COMPANY 


GENERAL AGENTS 
1925 Insurance Exchange CHICAGO, ILL. 
























Interstate Casualty Company 


Home Office: Birmingham, Ala. 


| Capital, Surplus and Reserves, $747,657.55 


Specializing in Automobile and Public 
Liability and Excess Insurance 


General Agents 


THE AGENCY COMPANY 
Salt Lake and San Francisco 


CRAIG BELK & CO. FERGUSON & HARRIS 
Chronicle Bldg., Houston, Texas Columbia Bldg., Louisville, Ky. 


STATE AGENCY, No. 1 Montgomery St., Jersey City, N. J. 


STATE AGENCY 
Insurance Exchange, Chicago 






























§ Federal Savings‘and Insurance Co. | 


FOUNDED 1889 
INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 
with non-classification of risks. Benefits paid weekly. 
Policy includes $100.00 funeral benefit. 
€ Representatives Wanted in Indiana and Illinois. Our Victory Policy Will Interest You 
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The American Credit-indemnity Co. 


of NEW YORK 


CREDIT INSURANCE ONLY 
E. M. TREAT, President 

The American’s Unlimited Policy not only provides absolute protection against abnor- 

mal loss on all outstanding covered accounts, but serves to prevent losses. { 
If you are a manufacturer or jobber, write for the full particulars of this service. 

415 Locust St., St. Louis, Mo. 91 William St., New York 

OFFICES IN ALL PRINCIPAL CITIES 
R. J. LYDDANE, General Agent ~1140 Marquette Bldg., Chicago 




































CLAIM SUPERVISION 





Expert Claim Adjuster and Confidential Advisor 













The busy claim executive likes to feel that the cases he 
refers to a field ive will be and Thirty years’ experience In adjusting 
efficently handled i Health and Accident Claims, etc. 
R. L. NASE 
Adjuster for Casualty Companies J. STEPHENSON 





624-26 M. & M. Bank Bidg., 
Milwaukee, Wis. 


For Wisconsin and Northern Michigan 





| ioei0 Mutual Bidg., Richmend, Va. 
ality, Compensa Accident and Health Claims. 
be rma: 5 and No. Carolina 
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Record For 
Growth Unsurpassed 


THE NATIONAL 


LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 


Capital, $300,000.00 





Money-Making Contracts 
For Good Agents 











Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 


BOSTON 
Paid-in Capital $1,500,000 


T. J. FALVEY, President 
Write for Territory 











SURETY 
BONDS 


“OUR BONDS GUARANTEE INTEGRITY” 


CASUALTY 
INSURANCE 





NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 
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Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 


and Surety Bonds 








Chas. L. Nicholso: 
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DEPOSITORY, FIDELITY 
WAREHOUSE 


PLATE GLASS and BANK BURGLARY INSURANCE 


mn, President Harry R. Wood, Secretary 


NTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


BOND S JUDICIAL, OFFICIAL and 
MISCELLANEOUS 
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CHICAGO COMMITTEE TO MEET 





Will Make an Investigation of the 
Burglary Situation in 
That City 





The special committee of the 
Burglary Underwriters’ Insurance As- 
sociation, which was appointed to look 
into the Chicago situation and among 
other features to investigate the coin- 
surance feature, will hold a meeting 
May 26. There is decided opposition 
in the city to the limited coinsurance 
clause in dwelling policies which ap- 
plies to furs, jewelry, oriental rugs and 
oil paintings. Some of the home offices 
say that thé opposition to the coinsur- 
ance clause comes from the brokers 
who do not try to understand it and 
are always seeking the line of least 
resistance. The companies say that the 
coinsurance clause has been a great 
success at Kansas City, where it is re- 
quired on every policy and for all sizes. 
In Chicago it is required on dwelling 
policies for less than $2,000 on the 
items mentioned. 

One of the Chicago agents who is 
not a burglary specialist declares that 
the limited way in which the coinsur- 
ance clause is used is confusing both 
to the brokers and the assured. It is 
difficult to make the assured understand 
its results where the clause applies only 
to a part of his belongings. This agent 
suggests that the remedy for the pres- 
ent situation is the so-called “A. B. C. 
Policy’ where in A. are scheduled 
jewelry and furs, in B. are scheduled 
liquors and in C. other household 
articles. Then a man can carry the in- 
surance he desires on each one of these 
classes. 

This agent says that the burglary 
policy is becoming so restricted that it 
is difficult to sell. He advocates a 
broader policy and less restrictions 
which would create a larger volume of 
business. The trouble, he thinks, now 
is that the companies are not getting 
the spread of business that they might. 
With the numerous restrictions and ex- 
actions a burglary loss frequently in- 
volves much friction. This harms the 
other insurance that an office has with 
the assured. He likens the present 
burglary policy to the old restrictions 
in the accident and health policy. A 
man buys burglary insurance and when 
burglars purloin his possessions he 
wants his claim paid. This man says 
that the moral hazard is the main thing 
to guard against. He says that there 
will be no difficulty in collecting the 
rate if the policy is fair and square. 
Inasmuch as the fire companies do not 
require coinsurance on household goods 
it is difficult for the burglary companies 
to make the requirement on a portion 
of an assured’s possessions. 





Establishes Speed Record 
The burglary department of the Amer- 
ican Surety’s Chicago office established 
a new record last week by closing a 
$500,000 burglary contract, which came 
in after the regular office hours, in less 
than half an hour’s time. The risk was 
one of unusual hazard, which could not 
be handled in the ordinary way, but au- 
thority for its acceptance was secured by 
long distance telephone from the com- 
pany’s home office and the whole deal 
closed by 5:30, although the application 

was not received until 5:05 p. m. 





Coverage for Americans Abroad 

Some of the larger American com- 
panies are extending their burglary and 
theft coverage to Americans who may 
be abroad on business or pleasure. Here- 
tofore, the coverage has been confined to 
the continental United States. No rates 
are quoted for the new coverage, as it is 
recognized that an unusual hazard exists, 
and all applications must be submitted 
to the home office, which will fix the 











rate in accordance with the hazard of the 
specific case. 
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Other Companies Writing Burglary 
Business May Follow Similar 
Course in Near Future 


Hy 


NEW YORK, M&¥,.10—Wide in- 
terest has been created in casualty 
circles through the announced sharp 
advance in its rates for burglary busi- 
ness by the General Accident. It is 
understood that two other companies 
are prepared to increase their tariffs 
in the same condition, and that notice 
to such effect willwbe made very 
shortly. 

The Burglary Insurance Underwrit- 
ers Association has now received from 
the Library Bureau the tabulated ex- 
perience of all the membership com- 
panies for 1919. The figures, together 
with those for the preceding four 


years, will be segregated into classes ' 


by the statistical committee and the 
aggregates in each turned over to the 
various standing committees for care- 
ful analysis. Interest centers upon the 
showing for residence burglary busi- 
ness, the prevailing opinion being that 
existing rates upon this division of 
underwriting are entirely too low. In- 
deed, the Burglary Association sev- 
eral weeks ago ordered an advance of 
about 35 percent upon former figures 
for residence risks. The increase, how- 
ever, was not enforced and _ was 
rescinded shortly thereafter because of 
the refusal of the Aetna Casualty and 
three other offices to adopt the new 
figures until the loss experience had 
been tabulated. On the other hand, 
the Fidelity & Casualty withdrew from 
the governing organization for its fail- 
ure to continue the increase. F. S, 
Garrison of the Travelers Indemnity is 
chairman of the residence committee 
of the Burglary Insurance Underwrit- 
ers Association. 





Go After Country Banks 


Local agents in the smaller towns 
where banks are located have been mak- 
ing a strenuous canvass for bank bur- 
glary business, because with the drying 
up of the roads it will be much easier 
for bank robbers to escape with high 
powered automobiles. During the muddy 
season where roads leading out of the 
towns are in bad condition it is almost 
impossible for autos to get through. 
Many of the country banks are sending 
their securities to the bigger cities for 
safe keeping during the months in the 
year when the roads are good. 





Casualty Notes 


Hedley C. Wright has resigned as as- 
sistant manager and secretary of the 
General Accident of Canada to re-enter 
the service of the Canadian department 
of the London Guarantee & Accident. 


Reese & Company of Wichita, Kan., 
have been appointed general agents of 
the Royal Indemnity. The firm has rep- 
resented the Travelers for the past fif- 
teen years and has resigned that con- 
nection to take on the Royal Indemnity. 


The Columbia Casualty has been ad- 
mitted to Massachusetts as of May 1 and 
will write steam boiler, fiy wheel, auto 
and teams property damage, liability, 
burglarly and theft. Arthur James, 101 
Milk street, Boston, has been appointed 
Boston agent. 


Frederic H.. Kenyon, special agent at 
the home office of the Hartford Steam 
Boiler for the last ten years, has been 
promoted to the position of general 
agent in charge of the home office de- 
partment, made vacant by the resigna- 
tion of F. H. Williams. 


O. M. Doyle, who resigned several 
weeks ago as chief claims adjuster for 
the Pacific department of the Royal In- 
demnity in order to engage in the pro- 
duction end of business, has been 
appointed assistant to Pacific Coast Man- 
ager Kenneth Spencer of the Norwich 
Union Indemnity. 


Eugene A. Sheehan, who has been con- 
nected with the Maryland Casualty in 
Louisiana and Mississippi for a number 
of years, has been appointed manager 
of the surety and casualty departments 
of Leon Irwin & Co. of New Orleans, 
general agents for Louisiana and Mis- 
sissippi of the New Amsterdam Casualty. 
The change is effective May 15. 
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PROBATE JUDGE TALKS 
TO THE SURETY MEN 


(CONTINUED FROM PAGE 38) 

the beginning of the administration. In 
other words, the new bond must take 
eare of all the liabilities of the admin- 
istration since it started. In releasing 
a surety, he said that this can only be 
done by the act of court, A final ac- 
count must be rendered and a new 
surety filed and confirmed. He said that 
a surety bond is part of the administra- 
tion, given to protect the interests of 
all parties. Therefore, the court must 
be sure that a new bond filed is equally 
as good as the old one and it must be 
substituted for the old one. The old 
bond, however, is not absolved from any 
liability items that do not appear in 
the account presented at the time the 
in the account presented at the time the 
new bond is confirmed. There is this 
contingent liability therefore that hangs 
on. There is another argument for cor- 
porate surety. 

Judge Horner was asked why he 
placed a limit of one-fourth the amount 
of its capital and surplus as the amount 
that a surety company can write on a 
single bond. He said that this is an 
arbitrary ruling of his own. He feels 
that a surety company should not pledge 
more than one-fourth of its policy 
holders’ surplus on a single bond. He 
said that he has no control over rein- 
surance. He only deals with the original 
company. If a surety company reinsures 
part of its bond that is its own busi- 
ness and not his. 


Continuing a Business 


Judge Horner was asked as to his at- 
titude as to having a business continued 
after the death of the main factor in 
case of a partnership or an individual 
business. He said that it all depended 
on the individual case. If the deceased 
had started on a contract, he would feel 
that it was obligatory on the estate to 
fulfill the agreement, If he found that 
a business could be carried on advan- 
tageously by an administrator or exec- 
utor, it would be profitable to the estate 
to continue it. If, however, he felt it 
would be of greater benefit to have the 
business closed as early as possible he 
would do it. In some cases, he found it 
desirable to continue a business during 
the entire period of administration. He 
said that in case of a partnership, the 
surviving partners act in the capacity of 
trustees. They must file an inventory 
and account from time to time to show 
the interest of a deceased partner. 

Judge Horner said that he disapproved 
very strongly of any attaches or em- 
ployes of the court endeavoring to swing 
business to any particular surety com- 
pany. He said that it would be pos- 
sible if this were allowed for a clerk 
to not give 100 per cent of service un- 
less the bonds were signed by a favored 
office. He said that such a system would 
be abominable and he would not tol- 
erate it. 


STRONG FOR FIDELITY BONDS 
Surety Companies Find That Now Is 


the Opportune Time for This 
Business 








Surety offices are pushing harder 
than ever these days for fidelity bonds 
and even at that there are a number 
of concerns that are not adequately 
bonded and do not carry fidelity bonds 
on employes. However, with the higher 
cost of living pressing down on em- 
ployes there is a greater temptation to 
steal. Those who are in close touch 
with the fidelity bond business say that 
undoubtedly the loss ratio will increase 
materially. In many cases the size of 
the bonds has been increased and 
more people have been bonded. A 
surety man said the other day that 
many solicitors could make a good liv- 
ing by canvassing for fidelity bonds 
these days and making a straight can- 
vass. In this way they could scare up 
numerous prospects and point out the 
value of fidelity coverage. The com- 
panies pay 20 percent commission to 
agents producing a small amount of 
business and 25 percent to those pro- 
ducing a larger amount. The fidelity 
business is easy to handle, does not re- 
quire much time or extra service and 
those that have worked up a large 
volume find it a most satisfactory class 











American Bonding & Casualty Company 





Home Office: Sioux City, Iowa 
Assets December 31st, over $3,000,000.00 
Writing Fidelity and Surety Bonds and Casualty Insurance 


The unprecedented growth of this Company is evidence of the quality of our service. 
Agents are invited to avail themselves of this service where we are not represented. 


























Farmers and Bankers Accident and Health Company 


Home Office, Mattoon, Illinois 


WHY WE GROW 


Our new Policies containing real selling features, and our 
Prompt Service and assistance to Solicitors are among the 
Reasons for our growing Agency Organization and business. 


Write us. You don’t have to be from Missouri to be shown. 


H. B. Miller, Pres. T. S. Lyons, Vice-Pres. A. S. McKellar, Vice-Pres. F. B. Gore, Secy. 


Lincoln Bancroft, General Manager. 




















A Progressive Surety and Casualty Company 














to handle. 


W. E. SMALL, President E. P. AMERINE, Secretary GENERAL CASUALTY 
When Insured in Georgia Casualty Company & SURETY COMPANY 


114 Woodward Avenue 
DETROIT 
You Everyone A Michigan Company for Michigan 
are 1s People 
URE F ERVICE Live Agents Can Secure 
Liberal Contracts. Up-to-Date Policies 





WRITE US 
Surplus and Reserves to Policyholders Over Two Million Dollars ELMER H. DEARTH. Pres. 
HOME OFFICE: MACON, GEORGIA . GEORGE E. TAYLOR, Vice-Pres. 





















TESTOR {sims DEE_A, STOKER 


Excess Re-Insurance RE-INSURANCE UNDERWRITER 


Catastrophe Hazard 11 So. LaSalle St. CHICAGO 
Accident Re-Insurance Underwriter. Employers Indemnity Corporation 


Disability Insurance 


+  W.R. Sanders, General Mgr. 
Citizens Nat’l Bank Bldg., CINCINNATI, OHIO 














$100,000.00 Insurance Department Deposit 
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WANTED — Bright, energetic 
young man for Casualty and Lia- 
bility Department, experience pre- 
ferred but not essential. Apply 


JOHNSON & HIGGINS, 
INSURANCE EXCHANGE CHICAGO 


SPECIAL AGENT WANTED 


for Indiana. Most interesting Casualty 
Line, Unusual Opportunity for ambi- 
tious and capable young man. 
Address 78-S, care 
The National Underwriter 























MISCELLANEOUS 
CASUALTY 


REINSURANCE 


Arranged by Correspondence 





Employers Indemnity Corporation 


35 Nassau St. Commerce Bldg. 
NEW YORK KANSAS CITY 


Ins. Exchange 
CHICAGO 


















The Sign of Good Casualty Insurance 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 


ESTABLISHED nl 
London Guarantee & Accident Company, Ltd. 
OF LONDON, ENGLAND 

Head Office, Chicago F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB............ Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 
FRED. L. GRAY COMPANY............Northwestern Managers, 328-336 Security Bank Bidg., Minneapolis 
_. Serre ree General Agents, Southern Michigan, Journal Bldg., Detroit 






ALFE ee sina a cn arsinte 5 06 General Agents, West Virginia, Board of Trade Bldg., Wheeling 
MAXSON, PERDUE & KETCHUM ......... Gen. Agts., Northeastern Ohio, Leader-News Bldg., Meveland 
0. C. ROTHIER | re Gé 


& COM n. Agts., So. Ohio, 1217-18 First Nat. Bank Bldg., Cincinnati 

HANSEN & ROWLAND, Inc., Gen. Agts., Wash., 214 Tacoma Bldg., Tacoma; 1708 L. C. Smita Bldg., Seattle 
} s 3E o£ i See Gen. Agts., Lucas Co., Produce Exch. Blidg., Toledo, Ohio 
O'CONNOR BROS.-McCUNE AGENCY.......ccccccccccccccccccccces Dist. Agts., Savings Bidg., Lima, Ohio » 
' 








GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 








Accident—Health—Burglary—Liability—Auto- 
mobile—Teams—Elevator—Workmen’s 
Compensation 








FREDERICK RICHARDSON, 
General Building 


United States Manager 
4th & Walnut Streets 
PHILADELPHIA 











Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 

Central Business Men’s Association, 
Westminster Bldg. 
CHICAGO, ILL. 


H. G. ROYER, Pres. 
C. O. PAULEY, Secy. & Treas. 

















THE CASUALTY REVIEW—A MONTHLY MAGAZINE FOR 
ACCIDENT AND HEALTH MEN 


HOLDS GREAT MEETING 
BIG RALLY AT PHILADELPHIA 


Pennsylvania Organization Has an En- 
thusiastic Gathering—Secretary 
Wold Resigns 


PHILADELPHIA, PA., May 11.— 
At the annual meeting of the Insur- 
ance Federation of Pennsylvania a 
great surprise to the membership was 
the resignation of Secretary Wold, who 
has rendered invaluable service in 
building up the organization in Penn- 
sylvania. The regret of parting, how- 
ever, was overcome by the gratification 
of learning that Mr. Wold is to become 
a member of the executive staff of the 
Insurance Federation of America, hav- 
ing been appointed assistant secretary, 
with headquarters at Detroit, Mich., 
and will enter upon his duties after 
June 1. 

Putnam Reports Great Gains 


President Putnam in his report stated 
that the recent membership campaign 
has resulted in placing on the rolls 
more than 500 new members in Phila- 
delphia. In Pittsburgh over 400 new 
members were secured. Altogether the 
new accessions exceed 1,000. 

He called attention to state insur- 
ance monopolies having been created 
in six other states and the necessity 
of vigilantly keeping in touch with leg- 
islation in this state and of co-operat- 
ing with the Americanization move- 
ment. He urged that the federation 
should advance from purely defensive 
to a constructive organization of serv- 
ice, including federal and state taxation 
reforms. 

New Officers Elected 


The following officers were unan- 
imously elected: President, Henry H. 
Putnam; vice-presidents, J. B. Long- 
acre, Jere Barr, John L. Rivolta, 
N. S. Riviere, Gilbert L. Cullmerry; 
secretary, Kent Packard; treasurer, Al- 
fred G. Hare; directors, E. H. Bair, A. 
H. Reeve, James C. Murray, George R. 
Packard, J. E. Parnell, William M. Rob- 
inson, W. S. Diggs; delegate to the 
Insurance Federation of America, 
James W. Henry. 

The appointment of a committee of 
five members, to be known as the com- 
mittee on laws, to meet constantly dur- 
ing the year and co-operate with the 
board of directors, was authorized. 

The resolutions adopted express ap- 
preciation of the services rendered by 
Mr. Wold, the retiring secretary; en- 
dorse the methods adopted by Com- 
missioner Donaldson in the conduct of 
his office and pledge the fullest support 
to the Americanization movement 
launched by the National Board and 
the Chamber of Commerce of the 
United States. 


Speakers at Dinner 


Among the speakers at the annual 
dinner were Commissioner Donaldson, 
James H. Carney, president of the Boston 
Board and former president of the Na- 
tional Council of Insurance Federations 
N. S. Riviere, of Pittsburgh, and Vice 
President William H. Kingsley of the 
Penn Mutual Life. A. H. Reeve, manager 
of the Travelers in Philadelphia, acted as 
toastmaster. 

Mr. Riviere added much to the merri- 
ment of the event by his address in 
French vernacular, in which he made 
-telling hits at existing incongruities of 
underwriting conditions, not forgetting 
the discrimination by the 10 per cent 
differential. Mr, Carney presented con- 
vincing proofs of the great service be- 
ing rendered by the Federation in pre- 
venting the enactment of unjust and 
detrimental laws. 

Commissioner Donaldson in his usually 
entertaining manner covered matters of 
vital interest to insurance men. Among 
other things he referred to the improve- 
ment effected in the methods of selling 
insurance. He placed much of the blame 
for the appointing of incompetent 
agents and the nuisance of “feeders” 
upon the home offices of companies. He 


of interest among professional insurance 
men. 

Vice President Kingsley in referring 
to the criticism of the employment of 
part time agents, commonly called 
“feeders,” told of the reduction in the 
percentage of business received by his 
company from part-timers. 
Toastmaster Reeve in introducing the 
speakers remarked that he is prepared 
to guarantee that the 10 per cent differ- 
ential would be eliminated during the 
term in office of Commissioner Donald- 
son. The failure of Governor Sproul to 
keep his promise to address the gather- 
ing was much commented upon among 
the assemblage and the prevailing 
thought was that he deemed it wise to 
stay away because of his responsibility 
for restoring the differential discrimin- 
ation. : 


Continental Casualty Resigns 


The Continental Casualt has resigned 
from the Casualty Undewriters Board of 
California, alleging as a reason that sev- 
eral member companies are paying excess 
commissions to agents and brokers. 


Higher Limits Needed 


Higher limits for liability insurance 
are being urged to protect the assured be- 
cause of the larger verdicts rendered. 
This week in New York the supreme court 
gave a verdict to a minor for $20,000 for 
the loss of an eye. The case was brought 
against the Third Avenue Railroad Com- 
pany. 


Time Is Extended 


The licenses of surety companies in 
Illinois expire June 30, instead of Jan. 
1 as heretofore. Judge Horner of the 
probate court of Cook county announces 
that he will extend the qualifying pow- 
ers of surety companies in his court to 
Aug. 1 in view of the change. By that 
time the companies will have received 
their new licenses, and can then file new 
papers in the court. 


Casualty Notes 


R. L. Simmons has been appointed spe- 
cial agent in Illinois and Wisconsin, with 
headquarters at Chicago, for the London 
& Lancashire Indemnity. 

John R. Bland, D. G. Luckett and Al- 
bert W. Whitney represented the Na- 
tional Workmen's Compensation Service 
Bureau at the funeral services of the 
late John T. Stone, held at Baltimore 
this morning. 

The Commercial Casualty has applied 
for admission to the Bureau of Personal 
Accident & Health Underwriters. Fight 
companies have joined since January, the 
Commercial making thirty companies in 
the organization. 

NEW YORK, May 12—The semi-annual 
meeting of the Casualty Actuarial & Sta- 
tistical Society will be held in this city 
May 28. Aside from the president’s ad- 
dress, the program will consist of the 
presentation of new papers and the dis- 
cussion of those offered at the former 
gathering. 

Under court order, Superintendent 
Phillips of New York will take over the 
affairs of the Catholic Mutual Benefit of 
Buffalo and at once re-insure its busi- 
ness with the American Insurance Union 
of Columbus, O., following which the 
first named concern will be liquidated. 
A late examination of the Catholic Mu- 
tual Benefit disclosed assets of $328,000, 
with liabilities of nearly $600,000. 


Best Selling Strategy 


“Probably the safest, sanest, surest— 
and one might say the rarest—selling 
strategy in the world is to know one’s 
line so thoroughly that nothing can 
surprise, confuse or shake one. 

“Other forms of strategy are all right 
for special occasions—emergencies; but 
the strategy that wins in selling, day 
after day, week after week, month after 
month, is knowing one’s line so well 
and being so cram full of enthusiasm 
about it that one forgets to use selling 
arguments and confines oneself to giv- 
ing actual, definite information, with 
the assurance and enthusiasm that go 
with thorough familiarity with the 
goods one is selling —Saturday Evening 
Post. 


Why is the circulation of the Casualty 
Review growing by leaps and bounds? 
There are reasons. A sample copy will 
explain. Send for one to 1362 Insuranee 





said that there is not enough community 








Exchange, Chicago. 
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Casualty Premiums Received and Losses Paid in NEW YORK in 1919 on Several,Lines 
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Accident-Health Liability Workmen ¥ —— Fe ape ree | Plate Glass Burglary-Theft 
Prems. Losses Prems. Losses Prems. Prems. Losses Prems. Losses Prems. 
Aetna Cas. & Sur..........eeeeeees $ 9,844 867 $321,992 $189,256 sit 359 g1sa079 sist 4d $ 85,760 $ 31,511 $209,354 $ 78,685 506 
AOtHS Toile. . pvdcinscciccdncevencccnds 747,323 242,777 1,347,922 682,326 2,539,241 988,9 mit € 
NIRS DOME BABB eo.5cs ionic gateve sdacee ' eudace,  coaese: | eee 531,521 180, 190 
American Indem........scecsercceee cesses onde “| eulmaiiide: > oldie ategn \lomniiain,), ~ a cae 
SPECS MEME, LANE... 0c ccc tec escetacecese §  <deeece 139,728 29,998 1,747,774 620,459 
American Re-Ins.........cccccccccee seeeee ceeces 15,300 ee. | 
AIVIOUUOMNN MOUPOEN osc ccc cc cccceccces sectee  seccee  eeeeda  soecee . Semmae (Caseas 
MEE MER coca cctscccceceseeecn Ceécee. ~Seecee- | coneel E.6ebeine 14,803 
Capital Ge cMURSEY oc cece ts weecee 8 8 sense “ sesece  se0nee 129. 290,074 
Commercial CasS....... cece cece eeee 190,296 65,002 946,393 418,643 133,418 41,396 
Continental Cas...... cre ccceccccee 329,967 114,904 152,895 98,036 145,168 41,466 
Employers Indem.......--..+.-+eee8 1,460 1,27 9,308  ...... 10,7: 19,425 
Employers Liability.............+.. 63,067 35, "990 1,652,443 586,589 3,003,409 1,463,764 
WmPlOvers MGC... ccc cect ciccccecss esees — sseses 45,497 11,755 684,213 218,103 
Buropean Acci.......ccccccccccccces 268,510 92,207 135,301 137,759 SAGO sw we eee 
Wederal Mut: Ldad.... sc cccsccccccs ccaese 8 emeces 6,633 ...... 842 
Fidelity & Casualty..............-- 843,886 409,537 716,057 297,890 1,185,312 539,366 
Fidelity & Deposit..........e..e00. —125 6,518 —5,928 47,306 § . cacees — 49,087 
General Acci. & Life............+4.-- 178,137 67,834 316,253 252,006 92} 968 
ANON, 34 bo 40s bccaeceseokes chebeat - steleg’  SuMeee"”  weaeeg, «items. esate 
Globe Indemnity ...........cccccvee 165,190 74,528 930,001 325,588 742,444 315,533 
Great Eastern Cas..........ceeeeees 195,404 101,763 172,782 39, 1,305 »26 
RR WE Re A ne ciacasscdvcctae Ceagce. <Chdcees 'ceeeean! 9 +eenen ' Aer eke aae 
Hartford Acci. & Indem............ 33,949 14,870 409,255 94,940 599,638 269,527 
TitOPONUNIE BENG ob pias cs sect ccccden aactete Bewees 170,020 128,798 ,089 78,609 
PGUIIINEE O c-c ncceccncessoccsee cettes i detsee  (samhee -<¢eede | Seeeaee | See eae 
Liberty Mluttlal......cccccccccccccce ceccee cecces 37,073 1,567 351,004 73,445 
BAOWOM TCG GIRS... cc ccceccccsetes caeeee  <eeeac. cemeene <seeee |. (eemaeel, — setae 
London Guar. & ACCi.......-.-+eeee 29,342 13,771 769,101 297,884 1,458,597 638,339 
Lon. & Lanc. Indem........c.ccccccoee 4,737 1,495 331,000 83,62 30,841 23 
a PG CMM. octavedbtcdivecs quecee” | sebecuea *umemeren ) easnas 481,079 166,174 
Manufacturers Liab......cccccccccce ceovcce cescce 90,999 45,034 1 »503 898,985 
Maryland Casualty.......ccceescseee —s98 643 772,908 504,478 1,679,568 825,553 
Merohants Mut, Auto. ....ccccsscces sasces. se0sdia 181,644 Stee. ccteen =| 6 anaes 
SE ae ae er ee 208,531 85,553 583,865 404,527 76,487 39,500 
MGtPOPOIIER CAS... cccccccccccesece 359,195 23, CO a I eee Pe Se ee ey 
MEV EIEN cet se Kccswtdccccccss sacoee: Pdameans 90, 45,034 1,331,503 898,985 
Motor CRP BlUt. CaS... cccccctecsce ccccte § seeece 169,352 SiSGR-  cacads 1). ~ Seecce 
National Auto. Mut. Cas.........ee00 ceceee cecvee 104,751 SQTGR.  cacess 80 0=— tito 
We Mg: costed ei bekdecestecs cession. . dedene ° waeee  leaeumh: Acad . enue 
New Amsterdam Cas........+++ecee% 128,107 54,698 443,793 135,339 492,557 213,894 * 
TE, Fc TO, Ge PE. Gh cc ctccccsccccnce coscse 8 8 eects 337,532 106,648 <ccces $$ cocces 
TE: WTR, QUNOS ook cos cahsdctereccase “édaee 8 <ededae | “Gente . sesedes Cagpmeem  ¢04064 
N. Y. Printers & “Bookbinders Stécocos abeee:  enaten CSameawe | <eenee 73,013 24,89 
Norwegian Globe.........e.eeeeeeee 291,549 118,238 76,399 3,000 365,750 127, 666 
Norwich Union Ind@M......ccsccccs cdsece casees Dae - sennne 0 Ser 
Ocean Acci. & Guar....ccccccccccccs 107,962 55,211 534,644 224,454 1,198,964 405,260 
Preferred AGCl....ccacccccccccccccce 331,677 124,863 724,642 S35Z3,50B cccse <steses 123,462 OG | advance. cthens 172,381 64,982 281,436 
RS rrr re ere ra 54,151 32,570 9. 267,244 861,252 318,610 309,202 41,797 82,394 37,139 147,959 60,310 215,185 
MING! GEE OURS ics ceicccsce ceked cacede ehecee 7, 3,809 105,728 BEURG < ccdetars -Soctwe  sdecea? GC heeea Y eedeue |. eeaeueu, ame 
CRORGRTE BGOl. 0025 de cccscvccsdccses 236,857 101,953 470,775 153,884 890,923 368,441 Seesed Gaddas cecagd. lnecsds 1 ieackae 5 edges 111,391 
inte Iie WOM TE: Wis. ccvcccctosenst sttaem saekee . peebee, seteeee SE DAROONEE. wnccee’- 4idaen 8 ecdeca” . Heldade  bacdses.  sdnéuce  Saceen . 
NCI = rac See 66a 4 60 Mec erpceede 1,473,409 651,582 2,901,498 937,363 5,823,997 SEGRE”. ecacee .  Seeede”. Nawawas.- 44a (ee. Dy eda eae 
Travelers Indem..........scscsecces 45,476 7.856 pA ee eee reer e rT ee ree y 36,765 216,839 57,204 651,800 
U. S&. Camtalty ...cccccccccccccccccce ,906 72,376 348,6 208,384 353,494 152,089 eocces coecses 40,106 19,522 66,133 25,971 76,143 
GD. So WIG, EB Guar. .ccccccvccceccacs 43,509 25, 019 877,251 771,969 1,255,193 578,784 951,863 100,829 49,227 21,558 312,842 75, ,296 146,510 
i SK GMIOE fnidlécecbarcoccscads \0cdeba.. Sweecedll exten” Seeene 5. aeene—nn oo uemmas 340,994 GWE vcteun, | cadada (| Sdedes vadéduet ) eae 
TT, © TERR ccccccdccccccccscce é60600 8 sev eve. “aungel. “oneean 24, Meee. Secced.  ateaae i ededec. oeeeen eoceee 8 ceecee —«s-_ ae sv wwe 
PE PE ec iee ges caeeasesehedende <eéeek < dabaidert 41,2 2,886 1,162,189 SENG -eckaae. endane | wteded ceenad | (ewmeaned, Daewede 7,485 
MUCHIEIOD BEE ie ccc cccdcccccvecsccecs estees  seeces 120,711 27,980 329,409 91,000 4,707 DOGG? sucane eerced -' Vachon “x cauees 11 
POMONEEE CORIO cick cides tcccdcees Sesaga, 'euanes 21,147 0,025 58,008 Dn ‘curacy § ieocaes 1 Ane hed. ei wRt eee Wieaeae ce” @ Ogempeee | Gcomeonee 
Zurich Gen. Acchi...cs.cccccscccsccs STB ween 6 328,506 640,425 Gee Vdheced. iesdude aaecas “ aaeess | deaeeat Senedd 140,576 
Companies Writing Only Accident and Health in New York 

ms. Losses Prems. Losses Prems. Losses Prems. 
Brotherhood Acci. ..... $ 56,589 $ 26,181 Equitable Life, N. Y. ..$150,561 21,164 Masonic Protective ....$205,973 $ 89,339 No. Amer. Acci. ....... $217,894 
Columbian Nat’l Life .. 42,251 14'532 Federal Casualty ..... 086 15, aoe MSGS. AO. 2 iicciccece 76,092 27,599 Pacific Mutual ........ 212,582 
Conn. Gen. Life ....... 131,584 36,911 Great West. Acci. ..... 1,691 Metropolitan Life ..... 407,594 293,382 Red Men’s Frat. Acci. .. 4,056 
Equitable Acci. ........ 510 20 Loyal Protective ...... 91,332 42 O78 National Cas. ......... 105,398 40,9 Ridgely Protective 86 
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37,307 
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eeeeee 
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$22,751 
3,681 
Gs 368 


56,686 


Losses 
$122,884 
67,869 


44,715 





Casualty Premiums Received and Losses Paid in OHIO in 1919 on Several Lines 


Workmen’s Compn. 
Losses 











Prems. 





1,773 
310,414 
135 


—229 
er 





2,384 


ee eeee 


Pidelity-Surety 
Prems. Losses 


$172,704 $ 18,011 


101, sey 


eee 





Plate Glass 
Losses 


$ 9,497 $ 4,155 $ 48,247 $ 13,671 $190,391 $ 82,096 


Prems. 


24,693 9,876 1 3,209 
Etteiciads wedaee 7,176 5,53 
568 103 548 sw. ww a ee 
Sctede ~ sdedac 31,040 168 
iteeta «lueace 935 Sedeee 
10,402 5,369 24,448 6,377 
eccecs ~ veb'eec 59,928 20,542 
33,094 13,693 108,072 47,098 
ciawsa -wonesie 22,486 13,574 
stewed - ~aaqaas 871 11,025 
1 27 710 1,053 
33,162 15,849 31,788 17,780 
20,499 10,381 5,312 5,193 
9, 3,075 5 8,430 
49,891 RESES a cweaa. ~ skeges 
aGecda). “eds 12,912 11,207 
1,533 62 2,1 90 
28,412 14,828 54,610 35,787 
23,371 9,415 9,425 6,23 
38,189 15,363 4,929 5,378 
eer ae 54,447 14,521 
11,872 4,778 12,477 6,668 
21,952 9,387 5,162 3,370 
. RGGRR oo ncwcce.*)- ese-wes 
11,102 5,051 35,157 10,091 
¢iagen “teeeas 10,440 1,233 
4,376 2,660 57 
14,982 5,635 32,854 17,683 
3, 1,367 1,694 1 
30,105 13,249 ,086 21,137 
3,067 922 3,912 2 
22,059 5,397 73,252 34,386 


eeeeee 


Burglary-Theft 


Prems. Losses Prems. 


eeeeee = ae eeeee 


eee seeeee 


Returns of Companies hes Only Health and Accident ‘niiotee’ in Ohio 


Accident-Health Liability 
Prems. Losses Prems. Losses 
Botna Cam. & DUP. oc cccsccccescccecss $ 2,191 $ 300 $135,131 7 7 568 
i MME. 4-5 ...'s cist Ce ebeas et eeleme 329,878 123,535 453,883 1,297 
i DO Meet ccctédeteessees C2edee- ceeeee. | Geeeeee «eee 
Ag ES oe re ee te 24,170 24,500 7,426 
Amer. Guaranty, O. éacé” ° etamenr, . beeken 
Amer. Indem., Tex. 2,148 1,487 
MemeriGem BUTety .cccccscesececesse secesé  <sheese  s¢s008 i $c8¢S 5's 
CoOmMORWERIEH; PA. sc. cccccccseceds 9,844 575 
Continental Casualty ........-...++. 13,059 
Employers Liab. ....ccccssccccccces 252,511 54,638 
MUPOVOON BOGE. ...ccccccsacvececcocsa 32, 7,172 
Fidelity & Casualty .............e06 273,130 64,714 
Fidelity & Deposit .........ccceeces 20,945 
a eS Seer rere ere eee 161,373 88,219 
DEE, EMD s nabs ddeesceteneeeseesee 48,567 15,77 
Me SION aio kc ce desccccdsccens 218,669 67,624 
Great Eastern Casualty ............ 66,884 21,467 ....-- «seuss, 
Hartford Acci. & Indem. ............- 187,770 77,170 
TROT: OO, ME CMMUEENS SC bee Cec ccccncds Seewee , Cadeee... CeNéeen. asedee 
PGs WemGe GES occcccccccccécoss ecsene i cenens theeee. ¢adass 
London Guar. & AcCi. ......2..-2020% 124,194 56,910 
atk: GF Re DINO. eisecccscccewses 87 6,161 
MAPVlGNG CASUBIEY «coos ccc cscsccece 186,112 63,967 
Ree cre 35,188 ,90 
MOLFONOMUATA COG. ccc cceeccvesctsecs [aun caaaeae » teabace 
MIGH, -MONES i casa oc coer ccecece  tuende. | Sheer BOOST sn acces 
MOLIGUMS TEMEEON cobsccerieerecctatéve Shade ) Sueeee .Gaeene  eéGdes 
New Amsterdam Cas. ........seee08 9,348 31,426 692 
New Jersey Wid.) &@ Pl. Gl. ..ccccccce cccden 8  coccse  eeeses seeece 
INOW SOT PMCS GERBER oc csccicccesce Chencs <sevce@ iadeeee “eusas 
Ocean Agel. & Guae. 2 20.06sccccccocs 12,519 202,923 69,616 
Preferred AGCIGeMt ..ccccscccicsicce 14,989 68,01 25,101 
Republic Casualty ....cccccccccsece 5 15, 13,846 
Royal Indemnity 10,857 242,610 116,428 
MOUChCIE GN. ca srole < ccnew det acme 196 16,518 1,186 
BtANGATG AGERE occ cccvcecesouccdes's 141,64 67,814 173,460 65,629 
PRIN VGIGUNE OMICS iia in 6/0's-0's'64 6/6 we cia's a's 19 177,102 677,010 257, 133 
Travelers Indem 4.6008... - sudaee  wemuee 
i SE io c:s Saiva-e seas cemiaeis-e 14,533 52,287 16,588 
U. S. Fid. | Ee eee eee ¥ 5,17 213,042 72,666 
biel: GGG MOE: 6 asics obit cceadics S.8ebaO  waneus 17,723 5,504 
Prems. Losses 
American Liability . $ 28,326 ,»589 Economy Mut. — we ci "3.132 
Brotherhood Acci. ..... 1749 11,944 Equitable, N. 7,822 
Buckeye Mut. Acci. O. 12,770..... 5,838 Federal Life ... 722 
Buckeye Mut, Health, O. 10,536 4,744 Federal, Mich. .... 23,619 
Central Cas., O. ....... 49,558 15,364 Gem City Life, O. 10,721 
Clover Leaf Cas. ...... 02,423 32,987 Globe Cas. ...........- 14,234 
Columbia Life, O...... 15,242 4,529 Great ee Ta. .... 2,496 
Columbus Mut. _ oO 23,881 Inter-Ocean .......... 49,647 
ae rad 28 Ky. Central Life & ‘Acci. 94'960 






Losses 
$ 7,299 


9 
17,266 
25,527 


Loyal Protective ..... —_ b mer $ rr ,765 


Midland Casualty .... 
National Cas., Mich. ... 100, 

Nat’l Life & Acci.,-Tenn. 500,969 
National, U. 





Ss. A. 
National Relief, Pa..... 


North Amer. Acci., 


Tnl.. 


Prems. Losses 
3179 4,245 
18366 5,014 
14,250 4,579 
838 45,115 
170,935 

»182 

40,624 11,268 
97,105 33,350 


Ohio State Life 
Pacific Mut. Life 
Peerless Cas. ...... ee 
Provident Life & Acci. 1 
Red Men’s Frat. Acci. . 
Reliance Life, Pa. ..... 
Ridgely Protective .... 
Woodmen Acci, 





Auto-T.P. Dam. 


Losses 





122,952 
11,370 
33,590 
67 





171,947 
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Liability Workmen’s Compn. Pidelity-Surety Plate Glass 
Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses 
Aetna Cas. & Sur $ 80,455 $ 42,168 $ 36,209 $ 17,147 $169,661 $ 4,517 $ 52,534 $ 21,846 
ey FS Ere 231,175 75,718 635,311 SUGISL Vr ences 11) ppheein + Meee © eae lon 
re TIMED os eg cw $s 01g, 4.0 "ec 0) enaig wp hese eho + Bkeaea “aeeetia dl. “eee: © ceyipie ge. 't, Vpkemines! caters ck tae alee 
Amer. Bonding eT Res eae 30,219 12,706 69,470 9,249 7,673 10,111 155,510 47,144 293,794 134,546 
NTI ot iio cc baie bee nd sei bees 57,920 57,147 PN CSc obs wists.” > aie St PAsve enters 17,806 15,404 
NN sos Sk eke SR HRW Lease. 0. wee be 25,782 4553 .:=<-B 3 8. suis ee 6,134 153 1,479 652 
i PTL AMEMD LS .\52\ tite sAeSe Mok Rui dpe See dds dmtiry 30,118 3,682 466,981 LEONE. fr Puceiae  Prsedewl)) Cit eeaao ' eenee 
Ess es a caw ess aeh hes Seneee?  e¥eswe” ¢ WER Scleeec MEE. Sthd Se ool ce a ations © Raa ae Boe eats 
i ta gre os ate ae gt a gcael 2 decease 5 wiibelae’ anaes een. (aks wee ee 367,438 ae Sawa | eke as 
ree ra 7 ee ee ee 56,149 Ree. titetre, | Seeger ee eae. Baa. Seater ‘Oaneeke 
rs ee, Ci Cs. cs giana) See  aGebex . ‘nbasws. ~-Sebans 146,899 BRD. waeawe > ““Gkewee oceans: (bbe 
re el PRR Se tee aan | iaiatek oi) cease ows PeRRA GS Ts SS OHREL Soeee, one Curae © hanes 10,835 5,737 
Commercial Casualty ......ccceseses 13,828 6,891 8,414 235 53 Mane |. vkcene- etaeven “sancmas  aatieee 
eer er ere 405,447 124,852 97,437 18,676 257,134 PI eewicers epmmela (, Scheie Ly eae 
Employers Indem. Corp............. 28,174 7,744 18,304 1,020 35,918 Ie oS Scabies! — '.keedied ae 
Ee SP Pee ee ee 81,402 40,867 223,303 34,237 745,532 312,604 13,099 4,459 28,879 17,409 
ROS CINE. oss ios o'oue spn O45 107,689 56,849 ers aw 27,971 5} Ce oe a ee 
oe ee es Oe ee ee 369,094 203,768 245,483 57,726 711,689 275,665 138,075 23,976 92,779 65,416 
a OR er ee 10 550 30 he ae ore 5,932 229,180 17,912 9 264 
MPN, | MI BS neg sacha eie <<: «16. 0,016 abet 94,073 37,950 175,820 63,044 316,812 EGRET eset (Gwe) semen, lee eae 
CE ORM Rae. Chen 6s pip BIS bel, TR SGA R. |! Sew SS pepeeht | ) cee “mc eeiegl ls kuctpe, “ teneinta. OF Sama cate | Seren 
CE. Lincs wace shee aaucas cuietisa | (scam 109,035 84,557 86,670 | re ae 2,427 2,888 
Globe Indemnity...... baal bie eaters. eet 16,316 88,038 41,082 93,434 39,398 94,044 1,406 48,341 21,755 
Great Eastern et Pt ee ee 2,658 20,022 1,748 ae <o\bsewee  —-seueee | keene 8,873 5,495 
I EE RS Pas ns Cae SOs. 6M Pape gael “dati pnkhee) «tase. aahieat. - tenis 8, es? Fe ee 
Hartford Acci. & cov 30,404 214,005 82,290 325,640 143,993 57,737 32 29,338 12,006 
EE EA Satan kG ta EN eh bikes ee” baie es sabe e bm, “Shh berds). “Saete. o0 dleepetin Pie mes .  -paeene Scr 
ee 2, 2. ews! Oeaad bas akS Oaaeeee, 1 kb Meat AS eamekse 4. Bibaive samen” | Geectas 6,274 3,137 
Indemnity Co. of Amer......... al" Kole pew 9 eater 5 Aedpe eee! |. aieacse Ureerumeeaer |) ee ep gigas) An |) RMR, Toten 75 
EE A II dao 05'S kOe Sib cere! Ae eae Lk Daves 8,668 2,309 158,029 Se ee ee ee) ee 
NOE OT 5 EL Cee ee ane eee ee 42,253 12,410 5,400 we |. Vides oe eal 
TS SPS ERE OO” 5 ee ee ee ee ee, oe 4,106 39 16,269 ME | Nowa ssd.| —'attatsban 1. enlace J De creche 
i eh. cove els kaeecheelekis  a'sece-or \ sVke eu Aeron 76,575 A Sears. DOR tategte Eee!) SaAee 
es er ae hia os ae ia bs. SeeSieelS. ROMS = ikewee > Signum) hee ev) Rontsiear. ouput. | ase eer). auitike -agittcten 
i oe os bos w alee 4 signe be 8 oe? ewanion (nee Ce ees ee 0. amreateh fy loee eae Fee ae (eek ee 
SC RE os 56s cic Ak ls'd oie epee ine |" ae Reiee + ge Ras |. guna (Wiebe, + ubemee. -Gatbeaa. * <amate 80,614 50,819 
meen Bear. © ACG. .cccccsvcivdss 60,186 39,196 218,827 35,176 891,702 SS. wide oaas + | “amie 1) dese | ees 
ie AE AMIR FS REMONIR 5 aise Sib din wc SS cisvee cies os 182 17,855 15,381 45 5,678 26,351 2,507 34 31 
NS EOE, NO Ss wre seas op oheeee. 0 Sarees 48,345 SOS. sae. saeceen.  Ukeieamele ) ighadiece) Noemetll A Abe 
MERU VIN COMUBITG§: 6 6..056 cic gccswee 488 1,441 67,664 14,190 344,748 188,614 71,046 18,262 17,779 7,623 
OE Ser ron 146,845 64,700 19,567 4,348 9,218 3,173 102, 653 15,492 24,962 16,634 
Ce Ee ef eens 3,549 ROS. Acutss Saeesin  USewe ck, . <emek.dew Goh keener 125,949 54,404 
National Mut., SI SG ate ia eee kee: 0 Aes oO odes > peewee... commas ibis © | sees pt ee 
RES fot otk Ae Soot ee (PSM oRy lak | i ane of Ae ole ey Nome 387,580 SGeeee...  eeeeee <i ad 
New Amsterdam SR a aba sks lee 33,313 24,187 53,951 12,487 90,567 56,577 78,498 17,035 21,423 8,584 
i NE EAR icc cc cisco eR M Cw aiken s wiesses 4, See) ce” OR yweeee. ° eaeapecen. le ereare 90,452 122,540 
i TeEen Acts sss sscekheEb al Ss bee. (| cASe SRD 6 SS eeeer >) a ehdaw i . -atacemad- spege.” Ramee my Lene 30,524 54,872 
Norwich Union Indem............... ME > oeSiikons, () mama). eiud bus pbiisbie ~ » cae. + deen. caiatedee .-. eee = ae ee 
neat, BOC Be ASGOT . o.o...65.s.60c00ass 59,108 23,873 127,561 18,179 434,560 177,097 16,686 544 63,007 22,310 
en ees 6A Skis he hace Wee Mean “gladisinss: — comecisd | Saeeee - lb egeakak [ dplephew . owieaue? bua © Veen roe ec ae 
Preferred Acci... 150,301 78,462 73,387 Rade. ceca: cetera 10,459 Me. bans. se we 
Republic Cas... i 5402 189 24,115 7,344 33,794 8,743 , 6,629 5 13,566 2,303 
i Pi stns cots bat 0s 6 endea ooo 16,178 4,288 53,665 13,600 114,901 51,118 27,388 4,463 3,888 
PC Cs chee bi cticehcédss aehee | <bewes 465,169 102,993 1,889,368 De «.tekeee-  “sSonens > “kamen senna 
SO: a ee 37,509 17,682 38,015 2,051 146,229 62,878 131,264 1,106 7,493 3,444 
ES GO! ee eer rn 227,264 81,366 78,958 13,048 210,786 SOs. Noma > Uscietae  “sbeean . Steen 
ee eer er Cer rr yee er 553,150 198,811 259,082 72,688 1,003,988 Pees) sakes. Sabeas, | Sama ee 
MEM OGIDEN SUMIOIO 5.0 65 0 Sie fectewius 16,248 EL eS eee 35,822 ae ile Ral Se RR tee 21,890 7,581 
ee See eee 70,573 29,917 43,261 8,286 100,447 SOO tai) |) Sele gays 9,038 4,462 
AS RG We MADRE 5... sas coo bc ee 21,907 10,845 165,598 38,428 496,851 174,556 278,400 39,263 29,045 11/858 
UW. DB. GURPRMIOO wccccsccrcncs FeenOes asehes .* ehess Cdaiienss = seeeba> — aang” | Casi 2,311 5,018 re ee 
DO Ren S00 oo mh A slGewSies khecova |. weakios 28,413 140 829,857 Pee. © ERS teetace. “sekeea eee 
ie seerawere TitG> Mat. Tiab....6. scedes (aed ess ee See te a ee ee 1,281 70 
Zurich Gen. Acci. & Liab........... a ee 272,502 67,278 589,427 Cee. © iat. Set eta eee ee - La eats 
Companies — Only Accident and Health i in Illinois 
Prems Losses ems. Losses Prems. Losses 
Amer. Mutual, Ind..... $ 7,532 $ 1,492 Equitable Acci., Mass. Fs "2.474 $ 1,216 Mass. Accident......... $ 5,390 $ 1,682 
Aemer. Old Tine. ...... 1,252 907 Employers Mut. Health. 12,181 8,638 Masonic Protective..... 83,458 4,293 
Bankers Acci., Ia....... 4,474 2,183 Equitable Life, N. Y.... 5,534 374 Merch. L. & C., Minn. .. 37,877 11,747 
Bankers Casualty...... 24,183 12,943 Federal Casualty....... 23,275 20309 . Misignd COs.).<s scccs < 51,372 25,530 
Brotherhood Acci....... 12,327 Geer Meme Lars... wcvccs 336 23,008 “WGtiomal GAS... 0 cc cccce 5,404 12,964 
Clover Leaf Life & Cas. 164,385 39,183 Great Western Acci., Ia. 15,713 6,635 National Life & Acci... 279,980 81,301 
Columbian Natl. Life... 26,041 rb gee ae oS era 73,616 31,405 National, U. S. A....... 2' 55,985 UL 
Commonwealth Cas.... 9,685 1,581 Inter Ocean Cas........ 55,457 25,397 No. Amer. Accident..... 301,188 145,348 
Conn. General Life..... 29,048 —1,138 Loyal Protective....... 47,293 20,564 Old Line Life.......... 17,236 7,286 
Eastern Cas., Mass..... 20,363 7,967 Maryland Assurance... 62,164 32,158 Pacific Mutual Life . 269,280 92,056 


Burglary-' 


Theft 


Prems. Losses 


$127,291 $ 


85,114 


Red Men’s Frat. Acci.. 
Reliance Life, Pa 
Ridgely Protec 
Royal Protective 
State Brut. Cas. ...5 626. 


tive... 


Casualty Premiums Received and Losses Paid in ILLINOIS in 1919 on Several Lines 


Accident-Health 


Auto-T.P. Dam. 


Prems. 


Losses 


$145,309 $ 92,086 


33,198 


41,508 
840 
22,167 


41,788 
3,75 
19/160 





Casualty Premiums Received and Losses Paid in TEXAS in 1919 on Several Lines 





Accident-Health Liability Workmen’s Compn. Fidelity-Surety Plate Glass Burglary-Theft 
+ , Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses 
Cs ES | ee eee am 3 | ere $ 22,174 $ 3,939 $ 512$ 40 $ 44,386 $ 15,971 $ 9,134 $10,293 $ 8,126 
American-Indemnity, Tex.............. 506 $ 31,894 34,531 57,447 68,781 —402 63,704 SOR no 650% 1,410 1,273 
i So 55 6d a npiso.b ke eek ie EO 1 Lea ~ SIR) |v de toas-  RRene 4 ioe eee (i GN SHES | Seediors 8,801 660 
COOMCITIOTIAOIEMERS. <0. cc ccccccccces +... 202,234 82,557 6,360 126 12,317 One .  Saesca. Cee ala” Vekeeieea . waeoee ME sa eacctens 
Binployensieaility <...cccccccccccccce 4,701 9,097 539 10, 443 2,400 27 263 23 
RE Ss NNER 50 woe 00-0 s widiee 0.6 ee 55,604 15,665 41,138 13,554 12,727 1,936 17,024 7,094 11,218 7,590 
NIE eC MINE, So .c:ch 0.0.00 95 06 60500's —121 55 21 OU “dstutesoaieas “ <Seeee: acces 42 642 5,015 
IRM SS 5 oior6s' 0 x'n's ed wie a ere0 16,580 10,980 15,243 710 12,585 eee. Cecadee | Scare, -Wiata ieemte Cases BE) wee wwed 
i Nc cS nace ss ean ogee Micauion/ | MARRS. us siEa eo Paotende \ came “f@emek. _“sisetaa™ —- "sleds «> > oeeeeen poe See 
i SeNEED. & ciccisd bcc t ob abvidie cae cheeses & 11,614 25,811 9,994 84,306 48,478 6,195 4,210 547 334 
eS ts ciate seh eeekeas A CUE. Ledebes ee: a deeied: | “tkeesn <emeak Degeen” .) Gees.  cocctaenien »’ Saeeeeee . jae 
PPR. ships swickesueseoese  . GM “sowales duane. (lagebsn>  cachubs Goeibio. 2,348 1,137 724 
Hartford Acci. & Indem. 3 3,907 50,302 7,099 196, 329 75,653 8,525 2,597 2,458 
Home Life & Acci....... ene 5,047 2,625 70,583 GAWUR if SREIK RL, Odean (ee eR.  . cgrarmebe | ware. | eee sers 
i a NIL seis bc biey'e SacciSsde nawap ah). \ ,wedbaes \keaisen.s — Sapeciec.  OCER a, ehanGael -lalemuamel eRe, ob Suitable: Memes) Cleese Sunes - 
IEEE, SSG atoid'o 0H o.0 0:49. 6's eon bs >. -e Cae eeil pense’ |) eee “AoebaG’) (agate w ators. “ogres “seeker | Calan es We ee ee Oe 
MN cc Sil be bees hie cdnls <2 a . letiabus 72,803 19,561 377,185 157,805 39,353 24,668 12,262 9,551 
ere re eer 34,085 8,339 5,375 4,422 5,816 52,551 1,402 69 466 
IN wes Siena a osinin ee wipe eG. o:5eb bin | Sadie psis? .  atwletuew -  Ladeunine ts 463,754 244,833 ...... Sieh g he) cpeedre | eee ate 'w eles cals 
MIN ite SiS Eas tis) a,c /s'e Gail aele es Sto mum ea | “kee ews 1 acacia 1. cedekeG 1 eeailet Aeetoeme i ee ee ae ey 2,841 
ro Le vs cc + OOS Ren eto hee! Lees Umkes old,” Aa. dake, Be ceieee: 6 f Mees 29,435 TUT Neg” acade 
Oceah Acch. Be Gaar, -....2ccccc00s ews 2,601 65,913 10,415 2BBS88 $4,942 =. vcce 8,331 3,459 2,953 
Preferred Accident...........+....e0. 5,362 1,53 | ete | ame re BOC kisintce © secewe © etisvie 1,376 
i rn, ces evecchetsebeds buties +. . “Witenes 8,2' ee: sees ee. ee,  Seebike Cee eat. © oeseromroacen 
EL -oclhs aes «en a.c hse ae tehaeme)  Cakhnwas 25,594 650 ES ES arate =" eta. Giles dati | Sakeaie | “Saree 
UE SUES oes 5 oS oo give 6:8 0-01 0re'6) 6 39,967 76,494 26,487 235,494 78,380 79,669 23,232 13,471 2,410 
NING MENIRDSsis 5 So oko 5 oie 6 wie eidig ofe-6 0:4 10,278 11,903 2,309 3,2 Be Sd yereck’ | +. pie ndtane) "DM RESP SEIS). ARR ene eal 
ee UROL G's > «255 bd saw cee lKes soe) eases sar cee bse % bea eee eC ME. saQele 7 ele ateee a siicesie) See eeen-elesinwan | uabes 
es 6h hoch beswasine as ike ste,” Lasetaes: Eo bass Teeabee SS Wee ga See ee Gaabhew 1. orate es 
ee a nde ys onan Hg SOC 4is'> 9 4) ARNE A NC ERM AR OX. , CoumenaS\ -» coment RRND  siidls.o's  GAReeetel ) Sak Make 2 cue ERE @ Minato ores sae 
ae eh BS ERA res rere ee 862 3,750 3,426 3,358 5 Re RR hee One) CNS er Umer ES ag tee te 
U. S. Br., London Guar. & Acci........ SA SS 5,609 1,501 9,207 See eee ee eee SS eee ee ee, 0 ee 
w.. 8: Cuunity SR ee 5 eee 21,900 10,408 12,164 1,308 16,290 DIO . Baie ewe es a er. 
eee eC END 056 00 ip w19 9:0, 9. .0s'0 10) 15,437 2,474 87,408 14,576 440,490 198,193 149,594 22,974 11,740 5,743 
TL MIME UEER gv a sic'c Sees dative bo igte ee Geeta” Geddes aD:  Kidweer 95,615 Meee: | Shibiin — )cRekas,” ieee abe oe ob a cite tae 
SUED IRIE... bss be eisce oeks 50,355 26,624 40,330 7,007 88,885 10,218 23,586 17,869 296 

Companies Writing Only Accident end Health in Texas 
Prems. Losses Prems. Losses Prems Losses 

American National..... $ 30,970 $ 19,046 Maryland Assn........ 641 26,706 National L. & A. ... 774,021 248,615 Peerless Cas. ......... 
Bankers H.@ A.......% 16,762 ‘ Merchants Life & Cas.. avane N 41,374 Reliance, Pa.......... 
Federal Life, Ill....... 83,813 33,936 National Casualty...... 22,458 4 Ridgely Prot., Mass. 
First Texas Prudential. 77,212 29,877 National Life, U. S. A.. 119,665 13,493 
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Casualty Premiums Received and Losses Paid in WISCONSIN in 1919 on Several Lines 

















Accident-Health Liability Workmen’s Compn. Fidelity-Surety Plate Glass Burglary-Theft Auto-T.P. Dam. 
Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses 
Matnd Com Oe Br ec. cic kcrevessante $ . sees $ 8150 $ 1,406 $ 3,242 $ 463 $ 31,648 $¢ 461 $ 8628 $ 2,994 $ 9,994 $ 1,654 $ 7,869 $ 2,116 
2 ES er ie ey Pees, ewe o were 94,797 $ 29,211 29,300 7,595 181,129 GUE cc Meee- SeeeeGr ee see at. peutie  Cektheee. . Biebda . eine eaeeee 
OTIC Mie TGs 5. aes 868s 6 eRe. THEE EE ye ee Baw. Whee ea Hh UR eee a Ree esa: emake ard See em te Pee ele ce ate > a eee ee es 188,274 64,998 
Ct. SN Me, WOME Oss clad pues ce ddale: acces, | Ss aeMRs Sin oie Cake tT ease | + eemimes uth 9 kite cee Peed ieee al telecast Sree ee 
Amer. Bonding & Cas...........+06. 4,507 1,310 46,604 15,138 311 934 6,024 —37 8,856 2,616 See 17,643 8,612 
‘MmOr; TRGOMar WOR s 68. sc hcceRe eee. becdee ede ene 19,625 it Se er eae yee oe et) <eanes wee. Sceawe 5,799 3,201 
Gs GIG EIOEENT las FS 6s.0 pat bese sok av emeer N ccewts 2,496 4 58,769 AGRA e Fa doa tS ieee Sota, adc oe. a leeaies t bev aaa de 4 207 
OC RGGNIE) MPMI Cc ccc eee P EM UE ESTOS <.0cnes eit Rb eeeeliy) Cheba |  SeR ema GE ceases eeean serene i pees. 1. iSegade “i aoe Cs ag aan i Sateen eae 
POTION MUEIEE RS 6 e'slaw wes scaegsccau, csbeticn\ ceaeeglt «desea 6eeneks. Seamibde | wees 89,176 WER ae Genes Laks ase WUE... cccewe- Saeeue? nee oeeee 
es, Se MED eet eh teceee ioc s ctsece. | awereued, + sabe <2 acess 83,656 SIGE E  aivvcalatn - TWORbe, bhadaaker, @ eee eels. eaegen, ndac cued’: Ga: doa Uaereeen 
Pe ME, 6.6L es ccestcenemiaes Ge Ctinr.  eaeaih 3,473 Se P.ck aa eee: Caton | Vathameal UYugwheta: Gtieteace Saabs “eeamebet ‘aaaec 1,465 627 
en (ME? MINES ae: 5:0 <ai6'h od 6.0< inci seler sauce 18,643 pb a ee Reree dae teehee ak we atany A tenes. |  waeeed. 5 2 RIEL. ween uty, 1 eee ok eee 
OS Sit DEE CMe wks ssc e dee Seecce:. | eeveeel o aeedaek. .s Oe eee baa eaee. Caeds Se = Ros bee, cteeen. li .deede 46. Seeebat. wenden 
rises GC PIOGONS EGS. bc Ose se ) 3 hehe lL os eeaga = eee -«deces 50,838 GUE SXeRewea * Zebgad lceaeean&, Cddesea’. “senshi aeeae -— SCRGeee ee 
MRBURICY FUOCIOOCAL "TOE. eget ciccice senate” ~viabacd 1,881 87 2,125 MG “Kcccuns “WY eeee, cack ee Malla Caene he Akasa edness 895 298 
Continental Cas........... Ribs oo de e,9:6 133,018 33,627 16,234 1,044 110,424 PN. fede Leena eee) Skee 155 3,368 923 
MEDIO VOR: FRGG <2 6c wis vce e de cswee's 25,467 7,314 | JA 1,59 RMT ©) 0 cia en a de Sea tuxetia tS) ase — \e diaiatially «CEE ba ek oa “an. &¢.antn 
MU DLOV ORO LMM. 6.0 6 60.5 Scid sc eelie cee 16,889 6,322 37,791 6,512 197,128 82,997 ee ee 5,559 1,356 1,063 12,249 2,940 
PTROEGTE BENE WO URS co ke ic ce acteeed.. wactewar kc tiewel © je eueteal | sohbet 1,198,171 SORNOE = e.0lb 0 ? WAM a Chaat che gh een ee dees | kaka) san weeeees eued 
PINON TEU a ph wee Hons Cbs cea RebeCAD [ieee heh PAE NS, igdaiarate 83,656 OUGee” wet iad. 7 ae eltue” Catwinwe 0 ceemeleh -eetigliee ns owaas 1. g@eebiautl, setae 
Fidelity & Casualty... ..ckicccccecin 66,862 41,351 48,195 29,126 130,533 49,043 31,403 1,095 13,965 5,209 1,079 9,507 4,949 
ee ae BD Sa a Pee seen + 685 ee tie ees 835 109,410 pO ae 1 GGG | sec. 1 
General Acci. Fire & Life........... 19,593 7,692 80,070 35,019 153,927 CGE sp eeecat” candeS ]) Nteden a Mr imagens 5 25,702 12,111 
CEIOTRL, © PON a. 590.6 SV RPEAEGS ORCL Ee, Comey «| awtless” cee |”: eee vedea >.< Sele ce eae Wad Te eae Be > >) ckwiéation Sttes ens) skeeee. eae lane 
GeorBin CABUGICY. « cscccccveccsivsecs ae. edu med 42,229 19,979 8,991 SG ‘canteen. eandhis 5,669. 2,231 94 488 17,860 10,080 
oe nS eee eee 30,005 14,512 3,198 84 624 2,779 19,873 -—2,578 4,511 1,482 1,590 829 1,108 
Hartford Acci. & Indem............. 2,256 132 20,935 1,677 56,609 16,955 15,978 1,367 3,512 417 26 6,344 1,240 
See. CR Ce NOE Sess Vceee Secs see. Comey Sees | “Satna leebalelent Re tan ode OW ee date beaCee) Ubccerk stead Ole REIN eweden 21,936 
Wateerity BEws. GAG. 2 oc iccceccescides re Ge  cwsctens 36,263 awe). Sateadel  ctteae s ieee... adabeae> laa Seahes 53 
Se TNE GP Is Ses dceeqsecdinace sedan, cwoend 4,614 464 7,729 2,160 17,791 SEO SD. (dian ho sche ws ee ake 1,952 615 
ag SS eee reer errr re 264 34 56,137 SEG odsiced. oc dcens ee ee 902 7” ee ee eee 29,802 17,498 
SAUOTCY DOURNEs vcd. etecesse Seiececs she eea. lade) .) MEMO) lncoeers 163 Re”. Gedecal-. “kesess.  “cokemalt.  ceaate, dee deen A a dae. <a> (4 laa teeta) see 
SROGOGN FONGe CEOMMD cc ccicces cc SN ies cece | habe coedaeee cmanenee Miedo Waveae edu data. uo célate's 28,023 BUGUWE CL: 6 Sédmee) 6 ccede. 1 eelqmedl ae aaa eee 
London Guar. & Acci........ssceeee 17,821 4,934 28,149 12,109 258,429 SUUUEGED: Sinden,’ eau). decves. “seemel 737 6,571 990 
Wi Gi Rca aes Fakes oe Ss ce bedie eeucaety hanes 55 2 1 12,876 Gees wemene | eeaete oe. ee ates 203 191 
Reeve Mee, COMBS Fo S65 cc eck cae tn eteeel” Vweceea , S  6cilee, SEE: rideed) aucune d*dendteel eames. , «angedte ree mia’) seiner 7 eer 
Maryland Casualty. ... ccc cscccceces Sun D. x aanaoare 33,432 2,617 189,990 5,976 61,773 10,494 15,931 5,251 2,224 4,973 2,981 
NGL. PNG sc kv in taes Jtecdocs cen 44,063 16,698 2,582 1,147 1,074 ,729 . 45,273 1,021 12,806 2,641 28 2 
MRNbY PE, BAUS 06 5 ig d'0s chines Komeda. |. Cabeen ~ Ceegee.  & Saeee 17,021 ESE a dveus < Shlaee,. ) Cee » '<Samee 2 hguhhel Ly ckeckea.. eteeteewen 
MetrONOltGs “CONS 6.6 66 ic ceisccdcces 3,488 i ee ee . waaas Paglia |. Keegan — acdsee / oa euala 19,925 6,541 ry ee 
MEINOG DINO oo. 5 Sb cc yids hase a “eesada. . sates 32,733 MED: ahaa hie? Kddc cere. Ko QOUS” ARES 1 orcad? eSaadae ot “Ustew eer. caces 9,350 2,678 
Peres Bee QCWGIGR cccccvctesne svadsu ovecda 2,299 eee ee deca.) adielaaw. watBitdes, \ veda. “sn eee Sheen 657 16 
EE ont66 cS ea ckoétavoeee chen. . sven Leena obs. “ieeedemn «adie 87,913 9,208 ci Gaus +éeeaa ey ee Shedite 
New Amsterdam Cas.......--.ee006. 810 500 2,594 150 5,938 2,105 16, 211 3,465 1,360 912 25 
| 5 OR: a ee marr oe 29 ODER. Swodackt >. aac: | ican tee 16,436 Coes. OP BG cect oe 
Wey ee KE SES ce eS ee waetctcaccss lengema? | statgel~  daeeeh . sceeaer eee acumedt «cadre. (oot ame 15,665 SRA eye? nee et te 
Ocean Accl. & Guar... ccccccccccece 9,111 1,098 16,647 4,531 81,841 23,620 5,325 2,172 989 1,521 4,050 717 
loot ee Be ee ee 32,779 10,898 3,013 Dee, “Gear. saxtad aden em hee weer, 66s Sic | caw wale 977 436 
MECN Me 8 oS ots a ce aig deecch “aman cesarean SS > eis seme 10,618 992  . ee 32 97 1,499 10 
Se a errr et rye 10,248 3,117 12,346 —42 14,656 25,288 7,975 6,010 3,308 4,542 1,933 
i ey ee eer eee ee ee 54,965 39,905 843 13,047 125,101 EG Cs ee tig) Medea Cea ee sw aces 6,636 1,212 
Subscribers of Casualty Recip. Ex.. ......  ...... 1,882 87 2,125 BM chaceeg | SOR anand |. oateae 895 29 
"SRPORMIGUIIE INE) WI ccc ecivetes srctem “sae cee tabi tmenee 339 WIE Sadia Waris Reaetheat! theca | sdaeeale waneaa ll cusace Ree 
Dek ee ee ee er ee eee ree 241,874 125,866 120,853 28,562 492,019 SORE, Steeeat “seins € atedaen st theta” « caeeee i onweee 1 tee 
RAVONIE, MER oiceaseobecedegeacd Sakege! 2:65.00)! @ameety oma elaa ae 3,125 AGG. citewe aes 8,726 2,820 312 
RIGOR! AGG Beans WIR ec crpce tees Seg eae sanwde Vie waaene > “swine — baewaer >? ©AUbae ) -9cdige oc adele Ab te bene * cs aes 10,908 
Ag eer rer rer 509 1,832 2,847 1,035 3,975 RIEEe © caeuge Gawees 4,200 1,472 1,480 
1s ee ee Ps lies Ke cacleeacese 4,252 3,213 6,772 2,673 . 7,236 942 1,466 
ICRROONENE (QE 2k pre trdv.bug Veledee) eeedree. | “Redes 3,047 176 5,160 1,352 433 
MEOUROUE.. DE BEMIS Cis s Kickieecde secddeces” | Seeace” wena! opacee! (LAEREEEE © 6th awe 23,468 
PO GRIN con cima deco SOCCKss hatenat” of eenee ae. «ssect 5,554 GEN “eceaKi (i oMadeee se HV eadaeee”  Sakinds) ClbLeeeel | Ssdais 7 eee 
A RE Pe eee ee ee ae ee 3,839 OO See) weteae 15,359 
Wid, TGGenOG GE DMPOMMOCPIIONM. .. sicss CC nwceve§©«6eeaeee ee eae 13,697 ett oqaanie 
Se My ck utcccteesede wences 7,477 
WER, PROUT RE 6 che ieeeoscedede! geladee . -cedWeh.- Setar aieceteud + Oe DEMGEEONES. ca dace Md Ut eae cee (og eae hse eee ee x pet Sot aia 
WGI, DRUG EE MIN ose k dee ee i eeeee Rewee! ““dedetiel) “GtgmhenD . -xeanceer Geane! | comede- ~“abeatla, 1 a belnkieh gue et | MUM ¢ \b Cedlaol> \ateacee 2) aegis 
MESON 5 Cen cE N eos Oe aw Uk ee tdde ohewens 1,243 6,711 
Prems. Losses 4 Prems. Losses 
Amer. Old Line ....... 3 875 $ 5,397 Loyal Protective ....... $8 3,905 1,593 array 5 Ss mpeapend wtadl 3 8,719 $. 3,894 Ridgely Prot. ......... 4,754 $ 3,168 
Bankers Acci. ......... 9,229 5,177 Maryland Assur. ...... 79,136 43,065 N. A. Acci. ............ 5 A Gx Be | eee 131,791 
Bankers Cas., Minn. 43,152 28,099 Masonic Protective .... 1,672 3,751 No. yen my ‘Life & Cas. . 9,050 2,697 Travelers Equitable ... 7,923 2,663 
Equitable Life, N. Y. 2,054 53 Merchants Life & Cas. . 31,553 6,324 Old Line Life ......... 16,145 Wisc. Acci. & Health .. 55,939 23,454 
Great Western Acci. 848 446 Midland Casualty ..... 4,390 12,287 Pacific Mutual ........ 16,322 5,865 Wis. Nat’]L. (Cas. Dept.) 58,998 17,414 
Inter-Ocean Cas. ...... 8,597 3,506 





Casualty Premiums 


Acci.-Health 





Liability Workmen’s Compn. Fidelity-Surety Plate Glass Burglary-Theft 
Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. 
mete Cie OS BGP. oo bio ssh as ogee $3 me” .. sehen $ 2,543 $ 45 $ 3,466 $ 2,613 $ 53,568 $ 36 $ 6,097 $ 2,701 $ 8684 $ 821 $ 5,247 
PRORO TAU rid « vines ab-6'p as 60d Ones 20,029 $ 4,807 23,319 6,034 160,743 Ghaee™. cause’ * Diwbedk.  “obteees. TNekawe Os ceewee “Sean! = eintawe 
MANOR UNEEE UUOES SGs 66S eC Rec OCR Ree SHEER Yiiweasa § “Sgaitele \cdidest) aaa. eae eag A MRM! De gone 4° ad 4,997 mane. “cabaks 
Continental Casualty ............... 133,908 58,587 1,00@._—=s«.......... 7,672 ROG “ti anee Og eswnrc. aatebia on, 2eeee MR ow wae 220 
Bmployer® LARD. 2... cccvccescsoes 439 433 5,321 5,137 29, 18,862 335 1,326 25 264 
MEOOHEY COMUNNED oowiec cin sss chance 12,490 4,121 6,667 16 45,582 13, 861 4,711 11,874 11,758 371 
MBLC SINE a ice evekedes \ocaeky )  cameed Mm Seuges  Peaeewe’ <9 peu - QI? SRMBEM” cocaine | Siew OO bee Oy ent Oe uae 
Oe CEE! Seco cess ea cphaic “coieietene,) sami 2,434 195 16,465 9,676 1,051 309 116 65 
RNG I, aia oh cdc ca ols 0'd diate Ongena. 458 756 863 18 5,968 12 5 819 171 31 
ee Ee Tl ee rere 217 Oe << Weeden” sStaae” | 5 Geen => <p ates 356 MLS * om Keale in. adhe 
Hartford Acci. & Indem. ............ Gays wh eees 3,514 900 4,719 2,731 356 4,318 10,025 1,477 
Integrity Mutual Cas. ............+. 646 206 8,455 275 109,916 TOSCO i caece a thweed Teen” Beene th wen wae ace”. “Sy agate 
Iowa Bonding & Casualty ........022 seecee ceeces 594 2,29 ne; [Cd i. vpadn, |  pe Seah te 283 139 
be rere rn 18,181 Gaee -~ emede 3 ee ee 107 326 411 
Lloyds Plate GHEE cie3.siso0s Deectces «alae, OO EE es ee ee GUN °c vedas atsece 22) eeaitia 
Lon. & Lane. _ CECrea cee eee «cadens . cueem Oe > wena: woenae --vteecs - SR - 746 eee ses 60 i 
1 a OF Ce ae ear ee a 1,698 408: Sie. > Re Sesiecs. . ceceese | tacewee,) ..000bcal ee”. cooked .° \ Samak. a 0c ana ce. Bees 
Maryland Casualty dba 6 Oh 4 0 6Od cere —25 2~Ci cx ss 15,250 101,761 25,992 4,863 7,847 2,652 
MAG: HOMUINEE «Sec cides eediviwdsce cs 27,159 17,872 We  eekcaw’** MH eeeeas 4,752 1,157 91 
MEOUPONGIIEE GEM. 6.66 daikon sic ccne 85' 4G) “cant Cs ee cate Pe beeen! sate os 5,417 we 2 tecn “A eebene 
Mid-West Mut. Auto. Indem. ....... ...... seeeee Gime: GAR. cae ow tecce: veges: he beee”. onkesGusc eee waeae” as ekes 6,298 
PESUIONGL MUNUEE. C66 Cc dst ccccvedncces eesceal, | \seuswea + wiecae cdeaes UMameetaetier udec cs. ROG Slee 17,280 BRIA Yc aeeea 
New os a Views gaeveea os .: ere ee 82 1,421 46 SRE: eeeei > Se Oe iced 7 
TRG E: AG MOONE & Svie<at weds veckse , SQtever es eeuale. - cebuig Lor een like ademiee naweder 4,568 Be suas is "Rio ae 
New York Plate y = dome 66 CaP EC Cs - Cae ieeeaes - meme” Cue sone seen a seekers Pe canna > sackete ie. wae 
Qoean AGG B GUL... 203.65 sccceccce 1,042 376 5,569 34,971 16,760 906 605 660 —§ .....% 30,392 25,231 439 
DURMUIGM TMU Seeds cewsccccceuae «cembel. «kaeed GR ewes ee taba ee Sedaecic® Seecse, Nadtubed ys Csebeuee nae: Scekeeo™ «éntaa, tee 
SN Sere ree rere 3,486 612 Me vs ocean <a keke ee ca cS 6% 159 
MOUGN TN. cc Sie ocpiceioebeadds 114 49 292 1,034 (' See | ee Ee, ee ee wen day ous 
ith he IRR rr ere 31,157 17,493 4,668 ie.) uc cRRet, See ee os a lakes ees area - 7 sekeaah “easaen 362 
EUNOUONIE Stes 6 oo ache Keio gp hhee vee be 3 ,307 47,114 33,991 141,114 Gennes. en ehek: CO Sea's. oc eae ne. okecub ent aosaen es  -«oenan ao eee 
SIAVOIGTO BOM isc cece Faucets cues s 1,024 We: iccdean 5 2,613 25 2,406 114 2,038 
2,923 1,000 163 BOS. -“nediesas!  ~ebehn teen! v cece ee Sawaal 34 
1,460 68 8,838 81,730 36,724 2,229 11,197 23,160 369 
Sowesce 8 § ¢ensiae 6,094 332,715 48,730 eneews co nede vevnge eedees 
Companies Writing Only Accident and Health in Kansas 
s. Prems. Losses Prems. Losses Prem 

American Old Line 9 34,849 $ 18,754 Equitable Accident ....$% 319 $ 122 Maryland Assur. ...... $11,479 $ 3,891 No. Amer. Acci., Ill. ...$ 29,945 
nkers Accident ..... A ,836 Equitable, N. Y........ 1,742 36 Masonic Prot. ......... 72,085 44,009 Pacific Mutual Life .... 56,715 
Bankers Cas. .......... 359 3,887 Federal Life, Ill....... 6,091 13,600 Merchants Life & Cas. . rer Reliance Life, Pa. ..... 2,067 
Brotherhood Acci. ..... 11,482 7,678 Great Western Acci. ... 38,471 13,022 National Cas., Mich. 9,949 7,087 Ridgely Protective .... 24,293 
Cleveland Life & Cas 20,781 4,772 Inter-Ocean Cas. ...... 13,283 7,615 National Industrial -. 14,076 3,517 Western Casualty ..... 77 
Olumbian Nat’l Life 7,256 1,768 Lincoln Acci. .......... 8,626 127 National Life, U. S. A. 3,596 1,885 Western Union Life ... 279 

ommonwealth Cas. 2,964 Lloyd Protective ...... 4,055 National L. & Ac., Tenn. 146,434 45, "665 


Received and Losses Paid in KANSAS in 1919 on Several Lines 














Auto-T.P. Dam. 


Losses 
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CASUALTY THE NATIONAL UNDERWRITER 


May 13, 1920 — 















































Casualty Premiums Received and Losses Paid in MISSOURI in 1919 on Several Lines 


Accident-Health Liability Workmen’s Compn. FPidelity-Surety Plate Glass Burglary-Theft Auto-T.P. Dam. 
Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses 





DR A MOU, 240% gh sos oc Cena seu sed 3 _ Se oe $ 23,523 $ 16,536 $ —120 ...... 107,362 13,100 17,791 8,024 44,730 21,053 122,073 37,908 
ne ob ME SS IRS pa a es pene 110,850 $ 67,002 533,698 308,508 ND 2 SOOO a2 Wis Bolo, diyaccttteare lt, “Wipetadie "ssp aimee Salen ate PS ree en ee oe 
ee ME ae 595s ec Boda ooiiee vy dcse | epeleey GER aetil arate eee. © Lele ip lee: yh ecb ase |» Bika er oe cmatabe es Peale eg te koa Dee MMR 2) Re oe De aa 216,481 
Sears NER OIE 60S 68 cc lect. 0 06 0 57,035 17,161 23,090 LS 2 eer Pa ac 36,632 38,929 37,092 20,211 10,079 11,066 12,586 12,742 
I CRE os Soh ORS ein sok ameises — Geachine 20,550 BUMS sscine aet o nein 4,168 70 15,342 7,771 
REDS Sick Stn is t.saae cs domus ee 6,534 BR AROR ye Kk ciae:  eSibvenal® | Uateeeee — Ute ae Ceo hacen eh eda he Ge cai adh See A eames 49 466 
i SRR Nae bkip.a wags «vnleeniee 304,822 69,031 16,137 OO . Salnlgveie 6) Risic 0 Ree eM eae eds Uh cnales | eae eat 6,981 765 11,234 3,465 
PES SERIOUS. 5 wig ox oc otedgaw.osn 91,819 35,887 61,227 MEE: ©. tea cet." ateuleely Seen Cum pitas 4,434 3,245 869 215 19,504 21,706 
EE MEND 9 on Cie witty Gis Wace dare ew gers 18,008 bys} ee Ys ee 2,206 2,973 82 13,888 ,544 18,579 17,325 18,703 - 9,397 
EI ARIS «0 alo 5 S's wie sis'e'n ks WO. 188,845 101, 651 130,921 at RR ee Pree 40,298 5,721 25,649 12,164 90,794 91,065 7,662 6,054 
RE OS ee ee eke ee re 75 127 | See 5,065 163,705 MAN >. accdaernns 11 45,246 i) ee 659 
General Acci., Fire & Life............. 32,565 11,410 23,534 40,406 517 DOO ie ten Ba. WOR are, che a. omar ops aaa 7,347 3,613 2,767 3,316 
CHOOT OMOURITY 2... 5. cc cccene Sotin'si: eee se 2,588 123,975 122,674 1,085 Wa inwurhce a eee 2,781 1,515 1,583 23,982 15,077 
NN NINE 6 ooo! co oc Toke ie we Sie ie 9,895 7,636 37,707 eee) Mahe ho ocoeerae 12,247 829 3,840 1,216 8,920 * 5,681 1,074 3,230 
Great Eastern wrsqomead ee Sy ere 546 947 1,938 nave jhbtda keke es eee ee 9,316 6,505 4,632 0 1,888 
ee GS uo IES. URES gee Aa FSS ig ASE ng i a ORM Rael, Se EDI ee eA OFA A SPR a ES ecesle.-,  pieeem je Tuners CL. Mapepreta kite lei et au > bitte meas Cee colnene 
Hartford Acci. & A wel Se pis aie RL ea oe 14,016 418 56,863 BAe08. (tees sae 34,322 931 10,911 5,571 20,410 22,088 5,757 2,925 
SOME c/o Sac Soa sjciinsw easiness See ess mare geting te wee rOn” ease hGn ph hasheie sp Ree ete Te RE eee da, ee es Rae eee 529,995 301,274 
RRR SS cee eS Scie. gees). hee 58,583 OE. — ws g:cin elt, Vis ee cigia® Sars era ies) | Catdade abc. Llemioclecn.” Sigwbtenseree? 1. WO chats DMRS bree at 901 ’ 
PM ei R a Sak STs GME Sw Gb ee ebS. cages 7,880 SOGEO Ce Bee a op ee A) Chee ch eg eene Of eee se Se Re Oi OS cto ncaa + Se ceee ate. bo. | ca 
REIN ME MIR 5 osc siniicle tis cad Sea Oonwin” » ewe anh 48,968 RIRRD Ai i chatates “Sgeerete BESS... Seneca. Si nomen “ehcenets 14,215 6,054 18,196 3,089 
SN OR ae ees ines ¢. 10,562 ees. “eta tie Cte) a eiiseien aeioiacete 37,572 —20,676 3,416 49 2,724 
ic eee... k:sc-p-cude ies cena eaten cies.” van etpd) Si iitice St . DSEEEES ie Dian d> pusdownt, 1. Uae, ee 22,060 PEO! | Ticteahe, Sint eaten kere”) ee 
London Guar. & ACCi...............00 1,264 303 81,778 41,001 Es eticot + EP meee: nj coke. oer meee 2,566 —7 4 1,533 
Ns ee CRIN EINES. 5555 5s. via. oj. o-0:b Bibwloin. opi wbic aoe -pimis wien 11,452 EAOUU.”  Sswi<er \eneaee 2,544 2,589 676 126 1,920 984 10,799 5,087 
SE MINN soo 5°51 cide wo SSG ACATA Se 702 321,471 BEELOOE | iigeccs. Fees 40,813 19,573 11,694 4,915 24,225 9,903 55,245 12,315 
RMT SUNINIRIRRE 355-55. o 50 1c:'s.0'sceip ewe 29,376 16,218 Rey eee dala. c.sisince ueeteebre 1986 8,184 4,477 12,746 9,017 1,525 1,293 
PEOTTODOMONN TRB. cscs ccc ue is SE) > sees. . ose eas +) evdtd enter ya een’ Coe ne eee 26,430 11,692 4,559 Ae eee 
National Sur ee nee | eats 4 An See ls Me en ome 111,461 Oe aG rec hacen ip 29,912 14549. Bien ee 
PIO W. MSOMROTORIN CAB... .. 5s sik sais vc 8,426 1,967 46,030 BOE 5 csees ees 18,654 4,616 6,119 3,414 9,091 A 1,973 846 
ie Pn ee NOLS te Seite Hen eede.! dee neetie kote ees: «cauck  OdelOWeLiake ee aE tO. See 21,163 9,889 13,058 BAGR ht ihdccee .. ee 
a RUN MAIR (5, A: wish «cock ee BEES Basa. peewee | amen Magra se See tae wae Pah ee 32,214 BROS) a ce kee 5 Manges.” ? Seviceeeaie |. - seen 
ce ESS OF cS Saeco, eae 35,804 16,719 375,815 208,911 —222 55 16,334 5,024 7,858 3,451 51,761 19,327 17,635 
SeeRMN TM MIONS 55 01535050180 6 ood Sbiwig soe 1 6,128 ¥ URES” cases, “eee iee MEE eh scien tty.. 2 Weta oo Me twldy eee 2,019 1,531 7 
REE AUMMONUII Os 5 0.5 5 595 bee aniesictianie 3,651 12,459 17,227 eee lene 3,978 5,209 3,659 3,706 13,415 2,448 1,767 1,367 
ETE “TRTOCY ou. 5 o5:5 Sk 5 y0 victee'oy000.0:0'm 109,015 36,171 73,018 BMI. Fok wining aha) oe Coe ran 48,813 1,966 7,258 4,298 3,522 2,416 8,397 5,251 
0 SS eS a er re, ee 98,488 65,774 319,270 173,568 19,806 EEG 7 OAS. ¥ acer e- 2 Paleo cele ne'n, | aieaee. cea eee 51,181 17,445 
NINN 5's so o'his Gis wa Brahe week 6 wee eee = SPOS  * Pomee. | SEE SOE occ cite csewiw  ~S eee SO le Weltiuse © atadeeht ok auternie > quite: wuege = o. pee ie ee 
Travelers Indemnity. ..<..6..c.cccesce 3,425 RA ee oe on tana eco hein bits 10-6 eanel, Oa mete. Laas 9,439 5,082 26,218 6,338 15 15,906 
SEPOU REE AS 65 6 Ghiscins-s% sy oais cmieu ios ands 24,574 6,764 55,873 Bane iewdas hie. conces Shatgee Gg,” ‘ne ene Rone 4,095 2,532 6,310 2,451 6,317 fe 
ets I i na 35S cide Sc sete ee ae 16,248 6,885 381,003 169,221 SO. Soccue 227,379 56,416 26,869 13,762 96,583 92,631 92,133 24,703 
ee | ie aay ae ne 3,330 2,480 47,011 oa: Lege Se ete A ere ae 18,652 11,550 3,834 3,874 24,429 25,512 
Companies Writing Only Accident and Health in Missouri 

Prems. Losses Prems. Losses Prems. Losses Prems Losses 
American National ....$ 616 $ 277 Equitable Life, N. Y. .. 10,255 678 Masonic Mutual Acci. .. oy 731 15,120 No. Amer. Acci. ....... 45,877 17,729 
Amer. Old Line ....... 3,223 2.093 Federal Cas. .........- 27,405 10,707 Masonic Protective .... 1/964 37,429 Occidental Life ....... 176 69 
Bankers Acci. ......... 42,903 19,465 Federal Life .......... 48,023 $9,533. Mo. State Life ........ oy es1 acne Pacific Mutual Life .... 96,187 26,806 
Brotherhood Acci. ..... 1,385 634 Great Western Acci. ... 39,871 TO0ie NAGE CSS.. 26.58. is. Ses 17,768 8,062 Provident Life & Acci.. 7,004 2,173 
Cloverleaf Life & Cas... 107,310 32,564 Inter-Ocean Cas. ...... 22,785 10,162 National, U. S. A. ..... 63,616 26,267 Reliance Life ......... 2,701 980 
Columbian Natl., Mass.. 77,943 29,813 Loyal Protective ...... 10,812 4,767 National Lite & Acci. .. 461,526 169,792 Ridgely Protective .... 22,960 13,577 
Equitable Acci., Mass... 1,978 461 Maryland Assur. ...... 27,172 Otte NAEE BeHSE o)s oi0t ic cine ct 8,504 4,557 












































Casualty Premiums Received and Losses Paid in KENTUCKY in 












































1919 on Several Lines 


Accident-Health Liability Workmen’s Compn. PFPidelity-Surety Plate Glass Burglary-Theft Auto-T.P. Dam. 

Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses 

ee ME RUE sks 0 0 350 5,010 wd $ | re $ 10,017 6,584 §$ Bmore $ - BA $ 11,832 $ 724 $ 3,517 $ 1,055 $ 5,682 $ 908 $ 19,058 $. 8,902 

IN INO. 55s 5-5.< a ei0'o'0'e's'e e'n esa eau we 19,122 $ 6,021 40,321 8,880 9,044 pO ayes | arcceeieis Tele ela erareelauas | Meena ee pitlete ne . | eget 

Se RIGE “MUNDI: 550.1, 'a'n's's bo aa pbc ew) Sie's00cs Rate ge 13,326 Se steal, tte MON Ti wotees MR cacao <1 alerts Barre 6,524 2,575 

Senet Ne MmUMMOEREESE 50505.) 5.5. obo eee oemiece) lp sain m 2,554 396 22,218 DgeO EAH” Gilets «ie alole'es, WN aiee es, | Mae ee Wy saeco min were lore ee 
i Ci Cee lS fhe ta ed 6ca0se)  secheee  " deptee i beeaies 8,582 GFOSO Se aec  —Weklavn,” | Mileiate. | ee 


ne i.e tetaceeigberavne snchhs' * Suepex || eetaee. “eemest; “Lespick | "eine eee 55,725 Se OE ed oa Bae MGS SPO... “atest Pee 
Reese Mem BIOVOrS FLOCIBTOCAl | <..6:0° | cscs) eed cee epee, obs ee 49,513 AERP Re aiethicce.!) ei hiaretete Sy Aacoeane | Jeleretee One lag Cant eta 21,156 10,407 
Casualty Reciprocal Exch. .......... 1,825 BO bee | usta ete. ak MER awh” pricwic 6lRW nt plele karate S INGA Re gate ng CM ere amen re mean ee, See 
Continental Casualty ............... 642 Be. ie aie) an eee oak weenie Lege, acihie: a2" or oie gpa” Co | epeieemenh oe Sco oe ee 418 
ONG 8 PR, Se" Se pre Sep 53,846 16,428 305,286 111,593 We hs pustaxarene 1,875 1,478 2,662 853 11,111 5,182 
Ree Me AURAL 65.5 30.0 's\0 disi0000: 08 59,991 37,748 17,075 14,494 30,490 —466 11,450 4,005 15,280 6,766 14,166 5,322 
eet Je SPOOL fs 0.00 csrewesccds —151 + en Ae > <4 gee ee 33,865 BING lc Saiaasar § Seoredis wc. REE. WA ee cee 44 
SNORE | Ch iso Os pia. k wey Po ae els 44,006 6,112 19,516 DERE park aves 0 Se gtanetete: ai Seas oe les acne 2,522 643 16,411 6,845 
SE SEE. . ccicscaesctee sever 11,677 14,415 29,006 eee 2 atédas”.') a reRu%s 280 61 ES © *  edete*stdee 3,610 3,657 
6 ELE Ae Ss ey y Cry are 3,158 BO Scena. ‘spake 4,753 sw a a ee 1,243 453 1,394 32 1,380 
Great or EME his palsind bis ORE aie 8,546 BO. - See esa > Mathews Ho eke. t: ote ee omecetens 2,032 849 1,092 152 pS res 
Guar. Co., Be cts ws 24.5 so tba se ga hates. aGbEeaS octien is” “lapmeres Tl —pariouls ected -~ CORR “eee > ~ cgeel. «Pee — Geen a tc ee aie 
Hartford FoF ie OUE. < a'lo. 5:6 a 6 o.6 oss 1,618 9,436 1,479 89,585 36,937 TIO | ivan Xe 1,245 489 1,723 82 3,382 924 
SURROMNT AEN DUANE. COMM, 6 00 5 0 rcnsie'e o 104 See SOS Ses 618 4,783 23,150 DEW. secrce a ere artibin, “ospaMeots eae cae Via Cena tae cee 2,672 89 
CRIRTNINEIES. hos td ihc slain a paige mee) we madre 30,377 BStUG: . Cacaeel e a ake, Se OR ee) Dab eeite . - eoedee Ll. cee 2 ones 11,555 3,627 
Siren ea EOE 5... 5a bbe Meabse se! cmigisis . s.imineie ee 69,515 PEGE OOS “ec aheicie.:  Risiowsre p+ Ewa aie on Ooo lete pie) eae | wevelS gigas) ish hae cana or 
Peon Mer, Me OACCL, tS. kccsp aes 1,102 —121 36,009 24,542 246,256 ORG O St Senne -. lee ney 6. cote > ates 2,056 322 13,294 6,075 
ar eer Loe cll dict ee ek SEM a ewe et) bee piney Meicas | Mn Se) / pb Reenede SERA © outanaea o's Baie Tack eteacas 6,224 QUEEe: Se tigete ly we Mseeet. | Radeke ae Uh Vee 
PIONEER SHOCIDIDCEL: -i:c.cc.ca:6cs 6 cesta: Toon bia ree | | | Sal ee o> Sinema, a-Si ts ane oh a ON GNE Em bIE S es ee ese Pee ee 
DARPA MOREY 6 nino ks noch ewpe cite —174 Six. sss 49,944 20,866 303,468 138, 15 3 23,498 1,429 7,954 3,585 12,280 2,633 13,872 8,219 
DEO NE 606 o0)s opie cease bean 5,274 10,333 2,205 oo Ee ree 3,238 40 2,608 827 706 59 3,356 1,134 
Metropolitan Cas. .. hee SEES Area aee.  wieblsles | Genelia s Ucccbteueh& Dee Se eee 3,651 1,418 1 we ERO eee 
MNES cto Cin nisin aictsG ees se 3 eae. 1s SOLS Rema e)) seomaimae &. Lemiebearh a lesuenstete 72,384 SOS > ie hsvehalgs so bees 11,146 2968 >.< ceae y Meee 
New Amsterdam Cas. ............6- See. + sanee 2,539 992 2,041 555 3,463 30 BO. .3..% 0% | GaP 1,697 608 
Se ee EO ERE: GG bsick whe haren eo \lewisiap of¢ | ships RPE, Scrat ie sore, oO Oane atte’ w io Lbaeeershed P Te a Seen ee yr ee Cee 2,852 1,557 473 310 68 32 
See Se AEE CLS OS a as + | Aiba! Sb te Mi eet gi Ss ee Re ee ee ee Sg eae 7,985 DEED: Sadia. “erirctibag te S > es aaa es OO 
eee To hc a eee esa , Oe 15,643 4,483 136,896 62,005 aor ee 963 154 8,891 559 3,369 2,247 
Preferred Accident . 22.000 ccswcccee 17,477 6,054 5,955 of Re FR Sa Ee 701 sievophrs 6) wc etgauieaers “(Bake ete 1,000 198 2,763 1,689 
SEA” MERI co 2 so atin oo his 2 5 die wn 6,738 3,497 27,356 12,963 28,013 11,818 13,709 2,355 5,752 2,636 6,982 3,225 11,843 7,286 
OUTIL GUAR KORG. Sip ced sca ca Cien. cb¥ oes Tm eae. fae 3,541 ROOO fi rere bedteee ME iene. Rg. Pa Rene le ect eee a eahcehac thi greed en 
or EY SS Pee meee en, SRA 3,099 900 18,035 5,115 14,212 3,443 ROO tie pes 1,451 1,255 668 194 7,575 2,799 
ERRNO PRNMID Siig Tass oa!) 0 Sole" 00 « <'b,0.4%n'e 42,965 33,882 37,853 10,386 186,547 DRO SO pitegele ine ty ane] a Vege: pian Tcl PER ker ye eae 11,947 2,751 
aE NOUN cos acne ds pce bas 0:0 Eee oly aden 98,461 PME tS Sekiner.- diceuee | Te ase a eau Becket © career un tie ORS eros 41,669 15,521 
EMU RS at's oc.crtiss ness oss eee see 111,627 28,080 2,562 5,418 91,051 SRE ota coe ee ree ciele 5° 2 wiaumies”. eR RaOMs - eetameaele’ = Mcacetote ce dy Pat ies oe 
POR TSIOTE TEGO. eo aiSciesic cc cuats cde 690 RE a ak is or ;708 Be ate ake he com 2,406 638 mp |. Saket one 107 664 
tC ne: <7 62> «cs see ese |. chbdnda?. 2 .cee kee sey Lewes ©. ahibaiae 2. owes BRO = 6Sipie eles | -aceMatne | + 1d. c olateee | -armdimuerie oy Merete: | Speen; Sea 
Seen, REED in 5 db kph o.tamic'o sb where 11,832 4,51 12,146 2,927 15,757 BIE =. a sco gats.. Ao aeeers ,078 439 eT 3,701 1,224 
re UR AE Sec ee Ce eg Ug 7,051 9,557 1,181 82,133 22,644 81,067 19,264 2,538 915 6,479 301 1, 
Ree Ces III, MENOMLA 2. .aco-0'n Gib .0'o @0Sl-346 80-9. 6 5) Ob bb 0 4EN Glee ESSE OR Stee eee = POU Kae. Hoke ease. wleddieds ©) Giseviewic)  beeewes,” Oa ea es eee 2 eee 
Companies Writing Only Health and Accident in Kentucky 

Prems Losses Prems. Losses Prems. Losses Prems. Losses 
American Liab., O. ....9 836 $ 388 Federal Life, Ill. .....: $ 4,096 $ 1,962 Masonic Protective ....$ 50,541 $ 26,695 Ohio State Life ....... 3 141 
Columbia Life, O. ..... 952 119 Inter-Ocean Cas. ...... 46,717 15,510 Nat’l Life & Acci., Tenn. 638,409 250,734 Pacific Mutual Life ... 38,248 11,908 
Columb. Nat’l L., Mass. 1,680 329 Ky. Central & Acci. .... 837,409 225,259 National Life, U. S. A. . 59,240 19,475 Provident Life & Acci.. 26,118 14,196 
Equitable Acci. ....... 25 43 Loyal Protective ...... 6,066 7,044 National Relief ....... 2,444 1,195 Provident Life & Cas... 42,3892 29,377 
Equitable Life, N. Y. ., 1,594 312 Maryland Assur. ...... 24,116 12,629 North American Acci. . 27,361 5,019 Reliance Life, Pa. ..... 4,706 2,162 
Federal Casualty ...... 1,418 $23 
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The Average Man's Home 


has practically doubled in value in the 
past few years. 


Has he increased his insurance to cover 
the increase in values? 


Official figures — by the United 
States government show that a six-room 
frame house which could have been 


built for $2,932.36 in 1913 cost 
$4,930.58 in 1919. Asix-room hollow 
tile house, stuccoed, had advanced in 
cost from $3,362.65 to $4,930.58 and 
a six-room house cost $6,038.73 last 
year, as against $3,546.34 in 1913. 


Material and labor costs have advanced 
20 to 25 per cent more in the last year 
and are still going up. 


Concrete figures are the best argument 
for more insurance. 


Every householder is a prospect. 


Vena 


Insurance Company 
GLENS FALLS, NEW YORK 





E. W. WEST, President 
N. DICKINSON, Vice-Pres. ). A. MAVON, Asst. Secy. 
M. SMALLEY, Secretary F. L. COWLES, Asst. Secy. 
C. CARTER, Treasurer H. W. KNIGHT, Aast. Secy. 





H. 
F. 
R. 
Fire, Marine, Automobile, Riot and Civil Commotion, 


Tornado, Sprinkler Leakage, Registered Mail, Use and 
Oecupancy, Rents, Rental Value, Leaseholds, Profits. 


























Put More Dollars Into Your Pockets 


The most successful method of getting We will reply to this letter, giving you 
business on the books these days is to im- some facts and statistics that we have com. 
press the property owners with the tre- piled from our own records. This will be 
mendous increases in values. official and convincing information. It will 


; : Pyne be the best possible canvassing document. 
Here is a suggestion that we have made : 


to some agents resulting in their, writing  ~° | Have our letter photographed and let 
thousands of dollars of additional business. your advertisement or appeal to your pros- 
pects go with it. This is a double barreled 


: Write us a letter inquiring as to prices shot that will get the game. 
of building material, labor, machinery or y ee aE 
anything in which you think your clients er prospects irae We rex oe , willing to serve the agents of 
will be particularly interested or which you desire to ve SOREN Has WEY. 

stress in your bus ness-getting campaign. Just sit down and send us the letter of inquiry. 








The |loyd-Ihomas Co. 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 








4 


CHICAGO 


LETTER TO AN INSURANCE AGENT: 

In regard to your inquiry relating to the in 
crease of property values, we wish to say that at 
this date the situation is about as follows: 


Increase Over Pre-War 


The |loyd-Thomas Co. Concrete buildings.... 


Concrete and steel buil 
Brick and steel buildings. ... 
BRANCHES: Brick and wood buildings 


Frame dwellings 
CINCINNATI Store fixtures 


CLEVELAND Metal working equipment 





DETROIT 
INDIANAPOLIS m ; 
MINNEAPOLIS rhe replacement values have increased on prop 
Fone en erty onan average of 80% from 1914 to 1920. After 

ST os crnagy making-due allowance for depreciation a very con- 

TORONTO Servative estimate would be that insurable sound 

MEMPHIS values have increased from 40 to 50%. 


General factory equipment 


Almost every one of the appraisals we are 
making discloses that the average property owner 
must increase his insurance from 100 to 200% in 
order to have adequate protection. This shows that 
practically all property is greatly under-insured, 
which, as you know, means additional large losses 
through the operation of the co-insurance clause. 


We would recommend that you notify all of 
your clients in writing of these conditions, for by 
so doing, you cannot be held responsible for trouble 
in case of loss, The safest course for property 
.owners is to have an appraisal made so that they 
know exactly what their property is worth to date. 

Yours very truly, 


THE LLOYD-THOMAS COMPANY. 
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JOB HEDGES SEES A 
STILL GREATER DAY 


General Counsel of Presidents As- 
sociation Shows Tremendous 
Life Insurance Studies 


BIG BUSINESS WRITTEN 


Figures for the First Four Months 
Show Heavy Gains Over Last 
Year’s Record 


WASHINGTON, D. C., May 12.— 
If the life insurance business is an 
index, there is certainly no panic in 
sight in the United States, according 
to General Counsel Job E. Hedges of 
the Association of Life Insurance 
Presidents, in an optimistic speech to 
the Association of Life Insurance 
Counsel here today. Mr. Hedges sub- 
mitted original statistics showing that 
the amount of new business written 
by American life insurance companies 
in the first four months of the current 
year is 38 per cent greater than for 
the same period of 1919, which year 


produced 67 per cent more business 
than was written in 1918, 


Buying More Protection 


“The people of the United States are 
today buying twice as much life in- 
surance protection as they bought two 
years ago, and 1918, you know, was 
a record year,” said Mr. Hedges. “Our 
business is cash in advance. This 
kind of activity does not spell such 
complete lack of foresight as some 
people are charging against the Ameri- 
can public today. In 1919, although 
the country was still technically at war, 
there was written in excess of $8,600,- 
000,000 of life insurance. W hen it 
became apparent in the early months 
of 1919 that a much larger amount of 
new business was being written than 
ever before in the history of life in- 
surance, even our most optimistic 
executives said that the rate of speed 
could not be maintained throughout 
the year. Yet it was, and even better. 


Business Is Still Booming 


“It was generally agreed, not with- 
out some hopeful mental reservations, 
that we must expect business to drop 
a little in 1920. At the end of the 
first month of this year, reports seeped 
through of still larger aggregate sums 
being written. Companies that wrote 
more than 83 per cent of last year’s 
business have furnished me for this 
occasion their new business figures for 
the first four months of 1920. These 
show that last year’s outstanding su- 
premacy is already in the background. 
These companies in four months this 
year have written $3,073,000,000, as 
against $2,226,000,000 for the first four 
months of last year, an increase of 
38 per cent. Remember, these are not 
guesses oor fragmentary _ statistics. 
They are the actual living records of 

(CONTINUED ON PAGE 10) 
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Get Yours in Next Mail 


Every day we receive many inquiries concerning our far- 
reaching, ironclad, square-deal Agency Contract. We will wel- 
come your inquiry— 

If you can furnish good character references; if you can 
sell Life Insurance in Ohio, Indiana, Illinois, Michigan, Ken- 
tucky, West Virginia or District of Columbia; if you are not 
looking for a salary, drawing account or expense allowance, 
but are willing to work. 


This Company’s Agency Contract is designed for the earn- 
est, industrious Agent. It contemplates no advances, but guar- 
antees the solicitor ALL he earns. Renewals are VESTED. 
The Agent does not have to divide his compensation with a 
General Agent and he is not restricted as to territory. 


The Gates of Opportunity are wide open for the wide- 
awake Agent with vision and ambition. 


COLUMBUS MUTUAL LIFE 
COLUMBUS, OHIO 


To make a confidential inquiry concerning details of our Agency Contract, 
write your name and address in the margin of this advertisement and mail 
to us. You cheat yourself by delay. We have four times as many Agents 
as two years ago. There’s a Mighty Big Reason. . 








CAPITAL, $200,000.00 


A company born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 


Originators of the 
“Multiple Option” Policy, 
a three-in-one contract. 
A good policy fer the 


“4 


Vfl ges” 





Progressive In Its Ideas 


Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 














LIFE INSURANCE SECTION 


Part Two 


VOLUME OF BUSINESS 
WILL CONTINUE HIGH 


Increases May Not Keep Up but 
No Decreases Are Due, High 
Official’s View 


PUBLIC IS WELL “SOLD” 


Greater Disposition Seen to Retain 
Insurance After It Is Bought. 
Business On New Basis 


While the phenomenal increases in 
life insurance production noted in the 
last year or two may not keep up, in 
the opinion of a high official at one of 


the big New York life insurance com- 
panies, this does not mean that de- 


creases are going to set in. He ex- 
presses the belief that the volume is up 
to stay; that the life insurance idea 
has been thoroughly sold to the Ameri- 
can public and that there will be a de- 
creasing disposition to retain insurance 


after it has been obtained. This official 
says: 


Life insurance has, by reason of its 
abnormal increases in business written 
over the past year or more, developed 
a type of man who studies the life in- 
surance market with much of the appre- 
hensions which we have learned to 
observe among stock brokers and follow- 
ers of the exchanges. The constant 
question is, “When will the bull market 
of life insurance collapse?’ 

There are many factors in the situa- 
tion which have brought about -these 
abnormal increases in life insurance. 
Some of these factors are transitory. 
Such for example, as the hectic pros- 
perity, high wages and free spending 
which now obtains. There are other 
factors, however, which have come into 
the business to stay and upon these 
latter factors, it is fair to predicate the 
judgment that life insurance production 
is not going to fall back. It is quite 
probable—almost certain—that we will 
soon come to an end of the ratios of 
increase which have so astonished us 
during the past two years. 


No Prophecy of Reduction 


It is quite a different question, how- 
ever, when it comes to prophesying a 
reduction in volume. The increases may 
not go on but this does not mean that 
decreases are going to set in. The vol- 
ume is apparently up to stay. It will 
be kept there by the factors of an estab- 
lished new order of appreciation of the 
need of life insurance and recognition 
that life insurance in larger volumes 
than has heretofore obtained, is essen- 
tial for decent living today. The agency 
organizations of life insurance have 
been vastly improved. This is the big 
factor that makes for the continuance 
of the business that its principal light, 
the agent, is not only a better equipped 
man than before but is a new order of 
agent to a large extent. 

Many young men who were in the 
armed forces of the United States during 
the war have come back to enter life 
insurance in vigorous addition to the 
agency force which produced the pre- 
war volume. This is a type of a new 
man and a strong man—and of a man 
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that is making of life insurance, a life 
work and not a secondary vocation after 
unsuccessful experiment in other work. 
It will be interesting to note the actual 
volume of business which ‘has been pro- 
duced since the armistice, by the men 
who returned.to life insurance work or 
who entered it after that date. These 
men alone did account for a huge vol- 
ume of life insurance. 


Carrying Larger Insurance 


Another big factor is the growing 
appreciation of the need of larger insur- 
ances than have been carried before. 
While the War Risk Bureau fixing 
$10,000 as a desirable amount of life 
insurance for each soldier and sailor to 
earry, has done much in raising the 
volume by raising the average policy, 
the life income policy has done even 
more. The man who would take out a 
$5,000 policy with a sense of virtue, can 
see readily that its equivalent in an 
approximate income of $25 a month, is 
not sufficient as an insurance protection. 
The sale of life insurance by monthly 
incomes has been and is running up the 
average policy. 

The increased volume has been pro- 
duced not only by writing more lives 
through better agency work, through 
better organizations, of increased num- 
ber of good agents but also by increased 
volume per policy. In addition to this, 
a definite life insurance market has been 
‘created. Life insurance is being bought 
today—not as it should be bought but 
to an extent that would have been 
deemed inadvisable a few years ago 
when it was an oddity for any man to 
take initiative in applying for a policy 
or for increasing his insurance. By 
the same token that there are men today 
who will actually look up the age— 
relatively few though they be—it is evi- 
denced that life insurance everywhere 
is easier to sell. 


Publie Is Thoroughly Sold 


The life insurance idea has been 
thoroughly sold to the American public. 
The agent’s business is now where it 
ean be centered on writing the applica- 
tions. He has improved in the art of 
doing this and as he improves in num- 
bers irrespective of the continuance of 
the same conditions of money-making 
and money-spending, we may look with 
confidence to the agency forces of the 
various companies keeping the volume 
of business up to any high marks which 
they may attain, even though the ability 
to materially increase higher limits of 
production as established, may be right- 
fully questioned. 

What we want in life insurance for 
the benefit of the nation at large, is not 
more new business but more business. 
The business which has been written of 
late, has shown a high order of con- 
sistency. It is an astonishing fact that 
some companies have actually reduced 
the total amount of policy loans out- 
standing for example, despite huge in- 
creases in outstanding volume. It is 
fair to assume that the growing demand 
for life insurance will be continued to 
be accompanied by increasing disposi- 
tion to retain the insurance after it is 
obtained. Naturally business depression, 
prolonged periods of unemployment, 
hard times, may have their effect in life 
insurance both as to new business pro- 
duced and as to the persistency of the 
business in force, but even here you can 
look for that counter-influence which 
has always been evidenced in such re- 
current periods of hard times which 
seems to make men become the more 
conservative, and directs available money 
to life insurance channels at the time 
when curtailment in other directions 
are matters of necessity. 


Development of Group, Idea 


One of the outstanding features of life 
insurance growth has been the develop- 
ment of the group insurance idea. On 
Dec. 31, 1919, there was more than 
$1,000,000,000 of such insurance in force, 
the one company which originated the 
plan having a third of this amount. The 
plan has now been taken up vigorously 
in the past year or two by several com- 
panies in addition to those already. in 
the business and it is fair to assume that 
this feature of life insurance will de- 
velop to the extent of vastly increasing 
the number of insured lives in the 
United States and adding its large quota 
to volume. 

Outside of group life insurance, how- 
ever, and despite. the fact that 1919 
showed substantially 70 percent increase 
over the volume of new business pro- 
duced in 1918—which itself was a good 
year—it is understood that the new busi- 
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HAT the institution of life insur- 
"T ance in the United States is on a 

firm foundation and will not be 
affected materially by the financial re- 
adjustment, is the view expressed in 
additional replies from life insurance 
executives to the inquiries sent out by 
THe NATIONAL UNDERWRITER regarding 
their views as to the prospects for the 
continuance of heavy life insurance pro- 
duction. Their statements are as fol- 
lows: 


Forrest F. Dryden, President Pruden- 
tial—I am of the opinion that the peo- 
ple of this country now appreciate more 
fully than ever before the value of life 
insurance and that, therefore, the pres- 
ent progress of life insurance will be 
continued throughout this year. 

It has been the past history of this 
company that during adverse conditions 
a greater number of people apply for 
life insurance, though not in such large 
amounts. 

. * * 


T. Louis Hansen, Vice-President and 
Agency Manager, Guardian Life of New 
York—My personal belief is that there 
is no immediate likelihood that the 
present phenomenal production of life 
insurance will cease, because I am one 
of those optimists who believes that 
regardless of what general conditions 
may be the momentum which has carried 
life insurance writings to levels un- 
dreamed of in former years is bound to 
carry it through a crisis without any 
sharp downward curve being expressed. 

I believe that a reaction in general 
business conditions must, of course, 
strike us at some future date and it is 
true that this reaction will affect the 
business of life insurance insofar as it 
is taken for commercial purposes. This 
naturally will reflect itself to a certain 
extent in the case of individual insur- 
ance so as to cause a halt in the upward 
curve. When the peak has been reached 
I believe that the curve will become 
horizontal unless the morale of the life 
insurance sales organization has become 
impaired through the ease with which 
it has been possible to write insurance 
during the past two years. In other 
words, I believe that it rests very largely 
with the field organizations whether or 
not there shall be a reaction from the 
present prosperity in life insurance. 

I have several reasons for feeling 
optimistic. One of them is that I, for 
one, am convinced that the present pros- 
perity is not altogether due to the in- 
fluenza epidemics, the publicity given 
life insurance through the establishment 
of the War Risk Bureau and the present 
general prosperity and period of infla- 
tion. 

All of these undoubtedly 
contributing factors. I believe, how- 
ever, the principal reason to be that 
life insurance through the educational 
propaganda which has been carried on 
for years both by the companies and 
their fieldmen, is being looked upon as 
never before in the nature of a neces- 
sity, and it is hardly conceivable to me 
that a man who has once become con- 
vinced of the necessity of protecting his 
family and their future in the event of 
his death, should be influenced by ad- 
verse business conditions against carry- 
ing out his plans in that direction, ex- 
cept of course under stress of necessity 
which must be very real indeed. 

Furthermore, much as people may 
differ on the subject of prohibition, I 
believe that a great deal of money that 
was formerly spent for alcoholic bever- 
ages has been diverted to the payment 
of life insurance premiums. Assuming 
that R. W. Stevens’ estimate that the 
annual liquor bill was $2,500,000,000, to 
be correct, and assuming further for the 
sake of argument that the total new 
writings of the life insurance companies 
this year will aggregate $15,000,000,000, 
it will be noted that on the basis of 
an average premium of $30 per thou- 
sand, the entire premiums on such busi- 
ness could be taken care of by one-fifth 


have been 








ness of 1920 goes on in increasing ratio 
possibly as high as a 50 percent increase 
over the same period in 1919, If this 
ratio of increase obtains in 1920, new 
business would be double the large 
volume of new business issued in 1918 
in regular lives. 
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of the amount of money formerly spent 
for liquor each year. 

Of course, you understand that one 
person’s guess is about as good as an- 
other’s in these days of perplexing prob- 
lems, but I am so firmly convinced that 
the business of life insurance is only in 
its infancy that I am perfectly satisfied 
to be recorded as being on the “bull” 
side of this question. 

* * 2 


Frank P. Manly, President Indianap- 
olis Life—It strikes me that the epi- 
demic of advancing prices must reach 
the top before long. Passing the buck 
to the next purchaser must have its 
limitations,.and I feel that when the 
peak is reached that there will be con- 
siderable tumbling. The average labor 
man seems to take the attitude 
of getting as much money as he can and 
doing the least possible amount of work. 
As a result of labor troubles and other 
restrictions and exactions, the average 
manufacturer is in anything but an 
amiable frame of mind. The average 
man engaged in merchandising seems to 
be determined to get his while the get- 
ting is good, and proceeds to put on all 
that the consumer will stand, or worse 
than that, he perhaps doesn’t think of 
the consumer at all in his greed to get 
more, while the innocent purchaser, who 
is not in a position to pass the cost on, 
feels that he is now carrying too big a 
load. The situation on the farms is 
serious. Many fertile acres will go un- 


| tilled this year, and many more inade- 


quately tilled on account of the shortage 
of farm labor, which is attracted to the 
cities by the short hours, high wages, 
and by the bright lights of picture 
houses and pool parlors. 

I have no idea as to when a break or 
interruption in the general prosperity 
may come, and I hope that I am mis- 
taken in expecting trouble ahead. I 
may be getting too old to adapt myself 
to the rapid changes, but nevertheless I 
try mighty hard to keep my weather 
eye open and my finger on the general 
pulse. 

The life insurance business should be, 
and probably will be, the last to feel 
the effect of a business depression. The 
institution of life insurance’ stands 
vastly better before the public today 
than ever before. Life insurance has 
splendidly met every obligation imposed 
upon it, in times of peace and in time 
of war. It is uncomplainingly paying 
more than its share of the world’s bur- 
den of debt, and it has promptly met 
the enormous claims resulting from the 
great epidemic. And life insurance com- 
panies have not been found among the 
profiteers. 

The value of life insurance has become 
so permanently established in our na- 
tional life and is so enthusiastically 
supported by a nation’s good-will that 
it will be slow to suffer by general ad- 
verse business conditions. Therefore, it 
is my belief that the life insurance sales- 
man, who keeps up his faith and his 
courage and backs it with industrious 
work, will be able to pass unharmed 
through any business slumps that may 
come in the near future. 


Objects to Special Policies 


AUSTIN, TEX., May 11—The Texas 
department objects to the special ordinary 
life policy issued by the Kansas City Life 
and approved by the department in 1918 
and has so advised the company, follow- 
ing a formal complaint filed with the 
department by agents of the Aetna Life. 
It also opposes a similar policy by the 
West Coast San Francisco Life, and ad- 
vices to that effect have gone forward to 
that company, with these reasons cited: 

1—One of the essential differences in 
the commercial policy and the regular 
policy is the disability benefits. The an- 
nuity disability provision in the regular 
policy certainly provides for a more val- 
vable benefit than the disability provision 
in the commercial policy, but the premium 
in the regular policy less the disability 
premium is larger than the premium in 
the commercial policy. The life insur- 
ances under the two policies are the same, 
hence it would be possible for two ap- 
plicants at the same age and expectation 
of life to pay different rates for the same 
benefits. 

2—In addition to the life 
benefits being the same, the surrender 
values in the commercial policy are 
greater than those in the regular policy, 


insurance 


which results in the cheaper rate obtain- 
ing greater benefits. According to the. 
paragraph next to the ‘last on’ the first 
page, the commercial policy is valued on 
the preliminary term method, although 
the values are based on full level premium 
reserves. The premium is less than the 
net according to the American Experience 
Table of Mortality and 3% percent inter- 
est assumption. This alone would be an 
objection to filing the policy. 


Bankers Life Men at Indianapolis 


Elbert Storer, Indiana general agent 
for the Bankers’ Life of Iowa, called the 
Indiana representatives together at the 
Indianapolis agency May 5 to discuss 
topics of interest with G. S. Nollen, vice- 
president of the company; E. W. Noth- 
stine, general sales manager; W. W. 
Jaeger, eastern sales manager, and J. H, 
Wyman, field auditor, who paid the In- 
dianapolis agency a visit while on a tour 
of the company’s agencies. Vice-Presi- 
dent Nollen spoke of the increased 
amount of policies being written, the 
optimistic spirit shown at all the 
agencies, how the company was trying 
to recruit its representatives from other 
professions in an attempt to build up 
solely a Bankers’ Life organization, ana 
said that the business for this year was 
showing an increase of 40 percent over 
that of last year for the same period. 

A luncheon at noon was attended by 
some 25 of the agents and during the 
afternoon the men pledged to write 
$800,000 of paid business for May. One 
agent produced a large size application 
with a check attached to show that he 
was going to write the quota set. Mr. 
Wyman promised a first and second prize 
for the two men who wrote the highest 
percentage of their quota and Mr. Jaeger 
gave a snappy talk that filled the men 
with enthusiasm. 

In the evening a banquet was given 
to the agents and their wives, at which 
Judge Charles J. Orbison of Indianapolis 
and Dr. C. E. Day, chief medical ex- 
aminer at Indianapolis, addressed the 
men. General Agent Storer presented 
six of his men with gold cuff links at 
the banquet for writing more than their 
quotas for April. 





Sells Important Group Contracts 


The Missouri State Life recently closed 
three important group contracts. The 
purchasers are the Smith & Davis Manu- 
facturing Company of St. Louis, with 350 
employes covered; Stupp Brothers Bridge 
& Iron Company of St. Louis, 100 em- 
ployes, and the Knoxville Clearing 
House Association of Knoxville, Tenn., 
which took a policy under which all em- 
ployes of the member banks of the as- 
sociation are given life insurance benefits 
in amounts equivalent to their yearly 
salary. There are 150 such employes in- 
sured under the policy. 


Life Agency Officers Meet 


The officers and executive committee 
of the Life Agency Officers Association 
met in Chicago last week to lay plans 
for the annual meeting during the com- 
ing fall and to take up other questions 
of interest. Those present were Winslow 
Russell, Phoenix Mutual Life; Isaac Mil- 
ler Hamilton, Federal Life; E. G. Sim- 
mons, Pan-American Life; A. Gorden 
Ramsay, Canada Life; Glover S. Hast- 
ings, New England Mutual; A. G. Bor- 
den, Equitable of New York, and George 
E. Copeland, Northwestern Mutual. 


Shera Agency Leads Field 

Frank D. Shera, state manager in Indi- 
ana for the Guarantee Fund Life, a few 
days ago received notice from the home 
office that the Indiana district during the 
month of April again led the entire field 
in the amount of new insurance written. 
This makes the fourth consecutive month 
that the district under Mr. Shera has led 
the entire field. 


Security Mutual in Oklahoma 

The Security Mutual Life of Lincoln, 
Neb., has entered Oklahoma, J. C. Olson 
of Lincoln has taken charge and will 
make his headquarters at Oklahoma City. 
J, F. Adams, who has assisted Mr. Olson 
in his work in Nebraska, has gone to 
Oklahoma to help develop an agency or- 
ganization in. the state. 





Opens New Chicago Office 
The New York Life opened a new office 
May 1, at 1579 Milwaukee avenue, Chi- 
cago. ‘This office will be known as the 
Milwaukee avenue office and is in charge 
of Henry B. Oltman, agency organizer, 
formerly with the Insurance Exchange 





branch. 
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SPECIAL PREPARATION 


THE MEDICAL DIRECTOR’S VIEWPOINT 








LIFE SALESMAN’S NEED 








Charles W. Scovel Emphasizes Im- O 


portance of Specialization at 
New Orleans 


CONGRESS BIG SUCCESS 





Louisiana Life Underwriters Associa- 
tion Gratified Over Showing 
Made—Membership 230 


NEW ORLEANS, LA., May 11.— 
Preparation as careful and specializa- 
tion as marked as in the professions of 
medicine and law will mark the suc- 
cessful insurance man of the future, 
Charles W. Scovel, former president of 
the National Association of Life Un- 
derwriters, told the New Orleans Life 
Insurance Congress at its meeting here 
last week. Mr. Scovel, who is consid- 
ered an authority on life insurance and 
who lectures on insurance at the Uni- 
versity of Pennsylvania, emphasized 
the importance of skill and training in 
the handling of insurance problems, 
and had some uncomplimentary things 
to say of the bunglers who spoil good 


prospects for everyone concerned 
through clumsy handling. 


Every Agency Needs Specialist 


“The time is coming when every 
agency will have a specialist to go after 
the big inheritance tax prospects and 
big business insurance,” he said. 
“These fields are rich for development 
by experts who know the fine points 
of their profession. But it is work that 
requires tact, careful preparation and 
deep thinking. Nobody ever gains any- 
thing by approaching a big man half- 
cocked, and nobody ever accomplished 
anything by finding out a great deal 
about his affairs and throwing them up 
to him without garnishings. Know 
the subject thoroughly, but work by 
tactful suggestion with a forceful fact 
at the proper moment.” 

One min who doesn’t know his busi- 
ness can “muss over” a good prospect 
so that the field is spoiled for a dozen 
experts, Mr. Scovel declared. 


Success from Every Standpoint 


_The Congress, held under the aus- 
pices of the Life Underwriters Asso- 
ciation of Louisiana, was a_ success 
from every standpoint. About 400 life 
insurance men from New Orleans and 
other parts of the state were in attend- 
ance and to say that they were pleased 
and satisfied with the efforts of Mr. 
Scovel to inform them on the best 
methods of placing the modern con- 
tract of life insurance, as well as the 
regular old time protection, is to put 
it mildly. As the meeting progressed 
old members of the association who 
had not attended a meeting in many 
years, and in fact had become indiffer- 
ent to the organization dropped in to 
remain a few moments and under the 
spell of Mr. Scovel’s captivating talk 
stayed throughout the session. The 
crder of business was strictly observed, 
the convention being called to order 
on time and ending when scheduled. 

T. D. Wharton, president of the Life 
Underwriters Association, presided, in- 
troducing the speakers, and D. 
Corey presided during the discussions. 


Governor-Elect Is Speaker 


NE of the interesting addresses | 
at the life insurance sales con- 
gress held last week at Houston, 
Tex., under the auspices of the South 
Texas Association of Life Underwriters, 
was that given by Dr. J. H. Florence, 
vice-president and medical director of 
the Great Southern Life, who spoke on 
the relation between the sales force of 
a life insurance company and its medi- 
department and emphasized the 
medical directors’ desire for co-opera- 


The medical director of a life insur- 
ance company and other officers are just 
as anxious to put good business on the 
books as you gentlemen are to write it 
and it hurts the medical director just as 
much to decline a risk as it hurts you, 
the difference being that it hurts him in 
a different place. 


There is no set of men in any line of 
endeavor that I admire and respect any 
more than I do life insurance solicitors. 





= | 


ing when it will be hard scratching to 

get half the business that you are get- 

ting today. The moral of this is: Get 

what you can now! 
o = — 

One thing that has always impressed 
me, when an agent comes to a life in- 
surance company for a contract, is that 
the first question he will perhaps ask is: 
“What kind of a medical director have 
you?” I don’t see why this should con- 
cern him so much, as medical directors 
always decline every seventh case and, 
if we happen to be in a bad humor, we 
throw in a few postponements for good 
measure. We never have any trouble 
with an agent who will sit down and 
thresh out his trouble with us. It has 
been my observation that most of them 
will meet you half-way, on the settle- 
ment of a case, And, if you will only 
learn that the medical director is human 
and wants to do the best that he can for 
his company and give to you and to the 
applicant a square deal, you will have 
easy sailing. 

I want to say something to you, in 
confidence: If there is one agent above 
another that the home office admires and 
delights in, it is the man with oniy one 


Compare them with other callings of life 
and the personnel is above the average 
in intelligence, high character, honesty 
and ability. The most independent man 
on earth is a life insurance agent, hav- 
ing no superior ofticer—except his wife. 
As for the medical director and the other 
officers of life insurance companies, they 
have a board of directors, stockholders, 
policyholders, the different states in 
which they do business, and the agents. 
All that the life insurance agent has 
to do is to put a rate book in his hip 
pocket and the applicants are sitting on 
the fence waiting for his appearance. 
Doubtless the most of you are now writ- 
ing probably four times as much busi- 
ness as you did in former years. {f you 
think you are better life insurance 
agents than you were then, you are only 
flirting with yourselves. My humble 
opinion is that there will be a day com- 














line in inducing men to provide for 
their families. 

Orville Thorp, assistant to the presi- 
dent of the National Association, was 
a welcome guest and read his paper on 
“The Special and Financial Independ- 
{ence of Man, the Background of Asso- 
ciation Work.” Mr. Thorp was very 
much gratified at the attendance and 
interest displayed and congratulated 
ithe Louisiana Association on the fact 
that as a result of this drive and con- 
gress it had more than doubled its 
membership, the membership now be- 
ing 239. 


Broad Attitude Meets with Favor 


Mr. Scovel’s broad attitude towards all 
companies writing life insurance met 
with instantaneous favor and his posi- 
tion that life insurance men should cease 
petty methods of competition between 
companies, using their efforts solely in 
the direction of creating a desire for life 
insurance met with enthusiastic ap- 
proval. Mr. Scovel’s idealism and prac- 
tical good sense on the question of su- 


rate book. We all know men who are 
suffering with hip sweeny from carrying 
a multiplicity of rate books in their 
pockets. You know what I mean. 


insurance next to the ministry. You 
may, at times, write a man a policy dif- 
ferent from what is best for him, but any 
time that you write a man a policy that 
he is able to carry, you have done him 
a favor and nothing but good to himself 
and family can result. 


not a live bunch of agents and a good 
organization it won’t have a life insur- 
ance company very long. They are the 
producing end of the business and should 
be aided, encouraged and assisted in 
every way 
safety to the company. 


minute of his time. Mr. Corey’s paper on 
“Association Ideals” was well received. 
A rising vote of thanks was tendered 
Messrs. Scovel and Thorp for their pres- 
ence and efforts to make the congress a 
success. 





bordinating selling points of companies 
to specializing on the benefits of life in- 
surance created a profound impression. 
He made an interesting comparison of 
the large amount of fire insurance car- 
ried by the people of this country and 
the relatively small amount of life in- 
surance, payment on the former as a 
claim being indefinite, while, of course, 
death claims became a certainty. In 
short, Mr. Scovel’s constructive, prac- 
tical and at the same time idealistic talk 
will undoubtedly have a most beneficial 


number of men in the audience who have 
been proceeding in old grooves. 


Talk on Inheritance Tax 


so simple and comprehensive a style as 
to be understood by the most inexperi- 
enced. His tribute to the ordinary life 
plan of insurance in explanation of his 


Governor-elect John M. Parker of] topic, “A Life Time Financial Program: 


Louisiana made a stirring appeal to 
the convention to support him in the 
measures he has in view during his 
administration for the relief of the sick 
and needy, paying the life insurance 


Monthly Incomes Hither Ready for Death 
or Old Age, with Emergency Cash Mean- 
while,” placed that famous old contract 
in a new light to many of his hearers. 
There was great interest in Mr. Scovel’s 
talk on business insurance, and he was 





men a tribute on their work in this 





plied with questions up to. the last 


effect upon the future efforts of a large | 





| 


| vention recently appointed a committee 
Mr. Scovel’s talk on inheritance tax | 
insurance was masterly and delivered in | 


Association of Louisiana are happy over 
the success of this, the best and most 
pretentious meeting of the association in 
its history. 


jaife and the Chicago National Under- 
writers have been moved to the third 
floor of the Century building. 
compe2nies, which are now in process of 
organization, have progressed rapidly, 
and the need of larger office quarters 
necessitated their vacating the former 
offices in the Otis building. 


wili be ready for business by July 1. It 


nois, Indiana and Iowa. 





. * “« 
I consider the calling of writing life 


I sincerely feel that if a company has 


possible compatible with 








The officers of the Life Underwriters 


Moves Its Headquarters 
The offices of the Chicago National 


These 


It is expected that the life company 
will confine its early operations to Illi- 


Payne -Wins Cedar Tree Contest 
The Cedar Tree Contest of the Lincoln 
National Life, which was the agency con- 
test of that company for April, is won 
by S. J. Payne of Charleston. The win- 


ner is closely followed by R. W. Fowler, 


of the home office agency and O. F. Gil- 
liqm of Berne, Ind., both of whom paid 
for nearly a quarter of their year’s quota 
during the month in an effort to beat the 
West Virginian. The winner will give 
“The Abe Lincoln Cedar,” to commemor- 
ate the cedar tree which was the first 
Lincoln memorial, to Fort Wayne's larg- 
est park. 


Gain and Loss Committee 
The Insurance Commissioners’ Con- 


to confer with similar committees 
of the American Institute of Actuaries 
and the Actuarial Society of America to 
consider the gain and loss exhibit and 
see if some revision or improvement 
could be made. The commissioners’ com- 
mittee consists of Arthur B. Lines of 
Massachusetts, C. G. Smith of New York 
and Thomas T. Tarbell of Connecticut. 
The American Institute of Actuaries has 
appointed O. J. Arnold, Illinois Life, 
chairman; H. W. Buttolph, American 
Central, and J. C. Rietz of the Midland 


MUCH ‘‘PEP”’ IN SALES 
CONGRESS AT HOUSTON 


South Texas Life Underwriters’ 


Association Stages An Enthu- 
siastic Meeting 


GREAT MEMBERSHIP GAIN 


Increase of 300 Percent as Result of 
Gathering—Charles W. Scovel 
Principal Speaker 


BY WILLIAM A. SCANLON 
HOUSTON, TEX., May 11—The 
Life Insurance Sales Congress held by 
the South Texas Association of Life 
Underwriters at Houston Saturday was 
enthusiastic and successful from every 
standpoint. When President Joseph M. 
Minton called the meeting to order 
about 175 were present. The invoca- 
tion was given by Rev. Wm. States 
Jacob, and the address of welcome by 
Mayor A. E. Ammerman of Houston. 
In welcoming the life insurance agents, 
Mr. Ammerman said he had found that 
the life insurance agents are men of 
stability and in practically all cases are 
live wires. They are a good asset to 
the community in which they live. He 
turned over the city to the delegates 
in attendance. 

Charles W. Scovel, lecturer on in- 
surance, University of Pennsylvania, 
and former president of the National 
Association of Life Underwriters, 
spoke on “Institutional Soliciting.” 
Mr. Scovel came to Houston from New 
Orleans where he attended a similar 
congress and he kas also just recently 
been present at a one-day Sales Con- 
gress at St. Louis. In each of these 
places, Mr. Scovel made a decided hit, 
‘and in Houston his speech could not 
have received a Detter reception. From 
the beginning to end, those in attend- 
ance were keenly interested in what 
Mr. Scovel had to say. 


Medical Director Is Speaker 


The next speaker was Dr. J. H. 
Florence, medical director of the Great 
Southern Life. Dr. Florence’s address 
proved very interesting, and it showed 
he had been giving the matter con- 
siderable thought. 

Mr. Scovel was again called upon. to 
lead a discussion on “Inheritance Tax 
Insurance.“ He said company com- 
parisons cannot be made in writing 
large policies for big men because of 
the fact that many companies become 
interested on this same risk, and it 
certainly would not set well should an 
agent, in soliciting this business, have 
made comparisons of the different com- 
panies. 

Brings New Viewpoint 


_ Inheritance tax insurance brings life 
insurance to men from a different 
standpoint than was ever presented be- 
fore. The big men in business see the 
need of this kind of insurance, men 
of ripe old age, also see it. He cau- 
tioned the agents against soliciting this 
class of insurance from men of large 
affairs until they had made a very 
thorough study of the matter. It is a 
special proposition, and_ really needs 
the attention of a specialist. He ad- 
vised the younger men in the business 
to call in a specialist in a case of this 
kind, emphasizing the fact that an 
agent who had not a thorough knowl- 
edge of the workings of the inheritance 
tax might muss up a case. He further 
stated that inheritance tax insurance 
should be presented not only to men 
who had made their mark but to every 
young man in business who has dem- 





Mutual. 


onstrated that he is a “comer.” Life 
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insurance must be taken before it is 
needed. 

Mr. Scovel handled this subject in 
such a clear way that it was easily 
understood -by all. His deductions 
were all logical. Everyone must look 
to the future and provide now for that 
time. Life insurance is the one only 
human machinery to turn out cash at 
death without wrench or delay. It 
well known that a forced sale invari- 
ably means sacrifice and loss. 


is 


Closing Arguments Prescribed 


Mr. Scovel has been studying the 
workings of inheritance tax for several 
years and it is very evident that he 
has gone into this matter. very thor- 
oughly. A discussion followed after 
this talk in which many of the mem- 
bers took part, among them being 
Orville Thorp of Dallas and J. Frankel 
of Houston. 

President Minton announced that the 
next on the program would be short 
talks on successful closing arguments. 
A. C. Bayless was the first to take up 
this subject. The chairman then asked 
for volunteers to give some closing 
arguments that had been used success- 
fully. Among those who responded and 
gave some very excellent arguments 
were: Mrs. Maude ee Hughes of 
Houston, F. J. Illig, H. L. B. Skinner. 
Guy McLaughlan, R. L. Colby. P. G. 
Harvey, Mrs G. A. Ralls and M. West- 
heimer. 

Thorp Gives Eloquent Address 


Immediately after luncheon, Orville 
Thorp of Dallas, assistant to the presi- 
dent of the National Association of Life 
Underwriters, delivered a very eloquent 
address on the “Social and Financial In- 
dependence of Man, the Background of 
Association Work.” Like Mr. Scovel, Mr. 
Thorp has attended the recent congresses 
at both New Orleans and St. Louis. He 
treated this subject in a very masterly 
manner. Those in attendance were very 
enthusiastic over his address, and there 
is no question that Crville Thorp has 
been giving this matter considerable 
thought. 


Credit and Life Insurance 


J. W. Hoopes, former vice-governor of 
the Federal Reserve Bank of the 1ith 
District and vice-president of South 
Texas Commercial Bank, spoke on “Busi- 
ness Credit and Life Insurance.” He 
pointed out the great value of life in- 
surance for an estate and told of many 
instances of which he had absolute 
knowledge that extended credit had been 
given because of the fact that men were 
earrying life insurance. Not only that, 
but in many instances it had saved busi- 
nesses. The credit men today will take 
a chance on a man who carries life in- 
surance where otherwise he would not. 


He believes the time is coming soon 
when every business man will have life 
insurance as well as fire insurance. He 


suggests that the country banker be in- 
formed on the subject of business insur- 
ance, as he believes he could be of great 
assistance in getting the business people 
to take on this protection. 


Lifetime Financial Program 


Mr. Scovel again took the platform 
and discussed “Lifetime Financial Pro- 
gram, Monthly Income Ready for Either 
Death or Old Age, with Emergency Cash 
Meantime,” and “Business Insurance.” 
He used a blackboard in illustrating his 
talk and it proved very effective. He 
pointed out that every policy meant for 
family support or old age support should 
be on a monthly income basis. This kind 
of insurance has become very popular 
and Mr. Scovel says that the adding of 
the words “payable monthly” to the in- 
come policies has done a great deal to 
popularize this contract. He stated the 
greatest idiocy in the world is to dump 
a lump sum of money into a widow’s lap, 
as statistics prove that practically 95 per 
eent of loose assets left in this way have 
evaporated in the course of five years. He 
urged the life insurance men to take 
this message to every policyholder and 
again repeated that if policy was taken 
out for support it should be on a monthly 
income basis. It is the best bet for new 
business and offers the best opportunity 
for making money. 

He also pointed out the necessity of 
an agent choosing the right policy for 
his prospect. He must consider the 
needs of the man’s whole life and even 
after that. By use of the blackboard he 
very clearly demonstrated this idea. 


As in his previous talk before this 





NEW ac aeecnaate COMPANY | | 
PUBLIC LIFE GETS LICENSE | 


Alfred Clover Heads Company with 
$100,000 Capital to Operate in 
Illinois and Indiana 


A license to write business has been 
granted the Public Life of Chicago by 
the Illinois insurance department, to write 
both ordinary and industrial. The com- 
pany has been in the process of organiza- 
tion for the past three and a half years. 
The Public Life, which has authorized 
capital of $500,000, starts with $100,000 
paid in. Additional capital stock will 
be sold, and when $200,000 is paid in 
the company will open an accident and 
health department. Application for 
admission to Indiana has been made, 
and the company will confine its opera- 
tions to Illinois and Indiana for the 
present. 

Alfred Clover, chairman of the board 
of directors of the Public Life, was 
president of the Roval Life of Chi- 

cago, the business of which was rein- 
sured in the People’s Life of Chicago a 
few years ago. Mr. Clover states that 
the Public Life has 1,000 stockholders 
and that during the entire period of 
organization there were only five trans- 
fers of stock made. He says that the 
company has $2,000,000 of business 
pledged from stockholders and _ that 
$20,000,000 of insurance will be written 
during the first year. Over 98 percent 
of the stock was placed in Cook county. 

In addition to its home office agency 
in Chicago, which will be in charge of 
Marshall Reagen, superintendent of 
agents, the company will have five 
branch offices in Chicago, located at 
Milwaukee & Western, Crawford & 
Madison, Taylor & Halsted, 39th & 
State, and 81st & Commercial. The 
company starts with about 400 men 
carrying the rate book. The officers of 
the new company are Alfred Clover, 
chairman of the board of directors; 
Louis Narowetz, president; J. W. Sin- 
gleton, secretary; Fred H. Welsch, 
A. L. Linder, C. W. Kuhn and David 
M. Haines, vice-presidents; William F. 


Schaare, chairman of the medical 
board; L. L. Gardner, asistant secre- 
tary, and Martin WHarbeck, agency 
supervisor. 

meeting, Mr. Scovel was so clear and 


concise that he made a decided impres- 
sion on all his hearers. 
Big Membership Increase 

Previous to adjournment, 
Minton announced that as a 
this congress the membership 
South Texas Association had increased 
over 300 per cent. The membership is 
now 140. President Minton deserves a 
great deal of credit for staging such a 
splendid meeting as was held here. He 
and the officers and members of the local 
association are to be congratulated on 
this meeting. The speakers’ procured 
were the best that could have been 
chosen. The meeting was full of “pep” 
from the opening address to the close, 
and there is no question but what every 
man and woman in attendance has prof- 
ited a great deal from listening to the 
many interesting and educational discus- 
sions. 

The local association has been doing 
some very good advertising for the good 
of the cause. The banks of Houston con- 
tributed a full page of advertising in a 
local paper. In addition, the association 
had distributed all through the business 
section over 100 large display cards, on 
which were printed very pertinent rea- 
sons for taking out life insurance. This 
association has gotten started in excel- 
lent shape and there is no doubt that 
it will continue this good work. 

Friday noon Mr. Scovel was the prin- 
cipal speaker before the Salesmanship 
Club of Houston and gave a very inter- 
esting talk on life insurance, pointing 
out that it was his desire to sell the 
club life insurance, but not a life insur- 
ance policy. He made a decided impres- 


President 
result of 
of the 





sion at this meeting. 


ALL RECORDS BROKEN 
BLACKBURN IN SWIFT -PACE 


Announcement Is Made of Program of 
September Meeting of American 
Life Convention 


Secretary T. W. Blackburn of the 
American Life Convention has broken 
all records in getting out the program 
for the meeting to be held in Kansas 
City, Mo., Sept. 22-24. Usually pro- 
grams for these big conventions are 
completed about two weeks before the 
event. 

Secretary Blackburn has always been 
noted for rounding up his program 
early, but this year he is traveling at a 
very swift speed and was successful in 
completing arrangements four months 
before the annual meeting. 

The annual gathering will open with 
the Legal Section meeting, to be held 
Monday and Tuesday ot convention 
week, Sept. 20-21. Some of the speak- 
ers at the legal meeting will be W. H. 
Hinebaugh, Ottawa, IIl., general coun- 
sel of the Central Life; H. B. Arnold, 
Columbus, O., general counsel of the 
Midland Mutual: Col. Dan W. Simms, 
Lafayette, Ind., general counsel of the 
Lafayette Life; W. Calvin Wells, Jack- 
son, Miss., general counsel of Lamar 
Life; Alfred Hurrell, Newark, N. J., 
third vice-president of the Prudential; 
Governor Henry J. Allen of Kansas. 


Speakers and Subjects 


H. W. Johnson 
American Life Convention, 
the regular meeting, and 
speakers are as follows: 
“Renewals and Conservation of 
Business From the Standpoint of the 
Company and From the Standpoint of 
the Agent,” Archibald A. Welch, vice- 
president Phoenix Mutual Life. 
(1) 


President of the 
will open 


the other 


“Real Estate and Investments: 
City Property. (2) Farm Property. (3) 
Methods of Obtaining Same,” C. 
Claassen, secretary Peters Trust Com- 
pany, Omaha, Neb. 

“The Double Indemnity Benefit,” 
George Graham, vice-president and ac- 
tuary, Missouri State Life. 

“The Fundamentals of the Life In- 
surance Contract,” B. R. Nueske, presi- 
dent Old Colony Life of Chicago. 

“Value of Special Training for Sales- 


men,” W. Appleby, secretary Ohio 
National Life. 

“Best Method of Acquainting the 
Public With the Benefits of Life In- 
surance,” Emmet C. May, president 
Peoria Life. 

“Accident and Health Insurance in 


Connection With the Benefits of Life 
Policy,” H. G. Scott, vice-president and 
secretary Reliance Life, Pittsburgh, Pa. 
“Co-Insurance and Re-Insurance of 
Excess Risks,” J. Frey, secretary 
Wisconsin Life of Madison, Wis. 


Contest for Hall Cup 


May is Hall month with the Lineoln 
National Life. The agency force re- 
doubles its efforts as a tribute to Arthur 
F. Hall, manager of the company. A 
large silver loving cup, the Hall cup, 
awaits the agency which pays for the 
most business during May. At the end 
of the first week the agency standing 
is, S. J. Payne agency, West Virginia, 
first; H. G. Everett agency, California, 
second, and R. E. L. Hitt agency, Okla- 
homa, third. 

/ 


Equitable General Agents Meet 


ATLANTIC CITY, N. J., May 8—Rep- 
resentatives of the Equitable Life of New 
York from all parts of the country, were 
here yesterday and today in attendance 
at the annual gathering of the General 
Agents Association of the Society, of 
which Courtenay Barber of Chicago is 
president. Officials of the Society present 
as guests of the organization included 





Vice-Presidents Taylor, Westfall, Horr 
and Graham. = 






IS BiG SELLING POINT 





INHERITANCE TAX ARGUMENT 


Paved the Way for Agents to Get 
Married Men to Investigate 
Life Business 


One of the big general agents who 
is constantly in touch with men of large 
means said that the inheritance tax 
argument has done much to promote 
life insurance. He has not found many | 
cases where in the end a man has taken 
out life- insurance to pay inheritance 
taxes, but he says the great value of 
the inheritance tax argument has been 
to get men to look into life insurance. 
They have taken the time to investi- 
gate thoroughly life insurance as a 
means of meeting the inheritance tax. 
The plan of providing an inheritance 
tax fund has served to get agents a 
hearing and a very serious one. Men 
have looked into life insurance thor- 
oughly along these lines and in their 
investigation have become impressed 
with what it can do in the way of creat- 
ing an estate, protecting a business or 
a family, providing a sinking fund and 
preparing a pension for old age. 


Safest Form of Investment 


This general agent said that undoubt- 
edly men of large affairs, of vast means 
and a multitude of interests regard life 
insurance today as the safest form of 
estate building. He said he had been 
impressed with the fact that men who 
have met with great success in business 
or professional life are acknowledging 
more and more the value of life insur- 
ance in the scheme of life. 





LIFE AGENCY CHANGES | 

















HUGHES TO SUCCEED WALLER 


Northwestern Mutual Man, Well 
Known as Politician, to Become 
Iowa General Agent 


DES MOINES, IA., May 11.—J. J. 
Hughes, familiarly known as “Jack” 
Hughes, is slated to succeed the late 
B. N. Waller of Des Moines as Iowa 
general agent for the Northwestern 
Mutual Life. 

Mr. Hughes was formerly at Council 
Bluffs as district agent, but some 
months ago he was sent to Oklahoma 
City as general agent for that state. 

Mr. Hughes is known over the na- 
tion in democratic circles as an astute 
democratic politician. He is assistant 
sergeant-at-arms at the coming demo- 
cratic national convention and, owing 
to the health of the sergeant-at-arms, 
it is said that the bulk of the work is 
falling upon Hughes’ shoulders. 





John Schumacher 


Meritorious work on the part of John 
Schumacher, district manager for the 
Equitable Life of New York, at Salina, 
Kan., has resulted in his advancement 
to the district management for the so- 
ciety at Wichita. 


Life Agency Notes 


yeorge L. Buck, formerly associate 
general agent of the Provident Life & 
Trust at Harrisburg, has joined forces 
with William Peterson of the Seattle 
Soeees Saaer the firm name of Peterson 
uck. 


J. E. Bearden and H. E. Hawkins have 
joined the general agency of J. M. Nor- 
wood, representing the Provident Life & 
Accident of Chattanooga, at Birming- 
ham. Both are consistent producers and 
have started their career with the Provi- 
dent by writing a fine volume of life 
business. 

The John Hancock Mutual Life has 
transferred Martin P. Sloane, an assist- 
ant in the weekly premium department 
in the Troy district, to the ordinary de- 
partment as traveling auditor for New 
Hampshire and Vermont, under General 





a" Charles E. Merritt of Manchester, 
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J. B. PENISTON 





How Come? 


WHY has J. B. Peniston, known as a com- 
petent actuary and who believes 
he is benefiting himself by a change 
to agency work, linked up with 
The Lincoln Life? 





The abilities of J. B. Peniston, who has performed 
able service for several years as Actuary for a life in- 
surance company of the middle west, having nearly 
$100,000,000 of insurance in force, have never been 
questioned. 


He became convinced, however, that the greatest op- 
portunities in the life insurance business lay in the 
agency field. Inan effort to gain the fullest advan- 
tages for himself as a life insurance salesman J. B. 
Peniston has joined with The Lincoln Life. He has 
already reported for work with the Pacific Coast 
Agency at Los Angeles, California. 


‘‘Why did you choose The Lincoln Life?’’, we asked 
Mr. Peniston. 


‘‘The fact that I have watched it grow in power until 
it has become one of the very strong companies, has 
much to do with my decision’’, Mr. Peniston said. 


“Also its high ideals of service and its very active 


spirit in every department assured me that I would have all the possible support 
in my sales efforts.”’ 


Lincoln Life service, which mails out 83% of its policies within 24 hours after the 
applications reach the Home Office and which has a rejection rate of less than 


4%, awaits all who— 











Lincoln National Life Insurance Company 


“Its Name Indicates Its Character’ 


Lincoln Life Building 


Fort Wayne, Indiana 


Now More Than $120,000,000 in Force 
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Shortening Selling Talk 


Lire insurance men who are getting 
the business say that it is necessary 
to give a much shorter selling talk than 
formerly. Prospects today have no 
time to listen to a long-winded can- 
vass and a lengthy explanation of life 
insurance. Men today are working at 
top speed. The unusual conditions 
prevailing at this time make it neces- 
sary for everyone to make the most of 
a working day. Those in authority find 
themselves crowded with new respon- 
sibilities. Life insurance men say that 


they noticed a great difference in the 
interview of today and that of a few 
years ago. Prospects are nervous and 
uneasy. They want the interview over 
with so that they can focus their atten- 
tion on other matters. Agents find that 
they must “make it snappy” in order 
to make any kind of an impression. 
The selling talk nowadays must be 
direct and to the point. Prospects have 
no time for anything but the main 
facts, and life salesmen should adapt 
thesmelves to this condition. 


Improvement Can Still Be Made 


Lire insurance soliciting has made 
great progress within recent years. 
There is no reason to doubt that an 
advance has been made in wearing 
down the angularities of competition. 
The standard of life insurance service 
has seen an uplift. Life insurance sales- 
men are more constructive in their 
work. They are taking a broader view 
of the business as a whole. The men 
behind the rate book are better qualified 
to diagnose a case and fit a policy to 
the man. 

Regardless of this onward step there 
is still room for improvement. What 
life insurance agents need to develop is 
a more liberal attitude in reviewing a 
man’s insurance. It is very easy to find 
fault with the other fellow’s policy. By 
a little sarcastic remark, some half- 
baked criticism or a bit of ridicule, a 
policyholder can be made dissatisfied 
with the insurance he has. Policies 
issued by legal reserve companies to- 
day are liberal, fair and clear. They 
are worth the price that is being paid. 


Legal reserve life insurance for the 
most part is being issued by substantial 
companies. The companies that cannot 
be recommended are few and far be- 
tween. 

The main criticism we would make 
as to life insurance soliciting is the 
small undeserved criticism that some 
agents make as to policies in force. 
This is done for the gain there is to it. 
Somg agents, however, are honest in 
their criticism, but are very captious 
and small bored. The assured wants 
square, honest criticism. If he has in- 
surance that will insure he cannot get 
it cheaper in other companies. If 
he has paid a premium or two he has 
paid the first cost. Insurance men 
should take mto consideration above 
all else the best thing for the policy- 
holder, although temporarily it may be 
to their disadvantage. In the long run, 
however, an honest and square agent 
who gives honest and square advice 
gains a hundred fold. He has built on 
solid rock. 


Stocking Up On Life Insurance 


Every week, in fact almost every 
day, price advances on one commodity 
or another are announced. The buying 
public is warned to lay in a stock of 
this, that, or the other thing in order 
to be protected against an increase in 
price later on. This has resulted in 
people making advance purchases when 
the money could not very well be 
spared. People have learned to buy in 
advance in order to avoid the payment 
of high prices at a later date. 

Life insurance men can take advan- 
tage of this situation. They can make 
it fit into their canvass for life insur- 
ance. They can say to a prospect, “If 


your tailor were to show you a piece ~ 


of cloth and tell you that he could make 
a suit from it today for $75, but that 





three or four months hence the same 
suit cut from the same cloth would 
positively cost $100, or that any suit 
of similar quality would cost $100, what 
would you do? You would buy the 
suit today at $75, of course. 

“Well, that is just the case of life 
insurance. It costs you so much to- 
day and one year from now you know 
that the price will be advanced. The 
rates will increase every year. It can- 
not be avoided. It will go up more 
each time. The rate sheet of any life 
insurance company will show you this. 
You know that you are going to buy 
life insurance some day. You want to 
be insured. You want your wife and 
family.-to-be protected, to be taken care 
of. There is no difference between life 








John M. Stahl, president of the 
Farmers National Life of Chicago, has 
been unanimously elected president of 
the Drama League of America. The 
headquarters of the organization ‘will 
be moved from the east to Chicago. 
Mr. Stahl will edit the “Drama Maga- 
zine,” the official organ of the Drama 
League. 

Mr. Stahl has gained quite a repu- 
tation as a writer and is at present 
leader of the Society of Midland Au- 
thors. He has been the successful edi- 
tor or publisher of the Ohio Farmer, 
the Illinois Farmer, Farmers Call and 
other influential agricultural publica- 
tions. 

J. A. O. Preus, former insurance 
commissioner and present state auditor 
of Minnesota, was nominated by the 
republican state elimination convention 
last week as the republican nominee 
for governor at the primary election in 
June. This convention was held with 
the consent of practically all the re- 
publican candidates for the purpose of 
heading off the plans for the Non- 
partisan League, which expected to go 
into the primaries and vote its mem- 
bers solidly for the league candidates, 
while the balance of the vote would 
be split among half a dozen other can- 
didates. The first ballot at the con- 
vention showed a landslide for Mr. 
Preus and his nomination was made 
unanimous. 


The New York Life announces than 
over $75,000,000 of paid-for insurance 
was received at the home office in April. 
Superintendent of Agents Lindsay in 
calling attention to this achievement 
says: 

“There is idealism in the thought. 
No wonder President Kingsley called 
life insurance the first business of the 
world. What other can compare with 
it? There must be idealism in a calling 
that in 30 days can place a barrier of 
so many millions between helpless de- 
pendents and the cold charity of a 
selfish world. And an occasion like 
this Buckner event in which you labor 
not merely to earn yourselves commis- 
sions but in large part to do honor toa 
great leader calls attention to this ideal- 
ism in business.” 


Albert Bettinger. president of the 
Ohio National Life, is seriously ill at 
his home in Cincinnati. Mr. Bettinger 
was stricken with a nervous chill on a 
train returning from New York, a week 
ago, and although his condition is not 
regarded as alarming, his friends fear 
that he has overtaxed himself severely. 
He was 66 years old May 3, and the 
agency force is observing his natal 
month with a special drive for new 
business. 


R. W. Stevens, vice-president of the 
Illinois Life, is a versatile man. His 
life touches many vital points. During 
the early spring he wanders out on 
the Skokie marshes near his home and 
studies fish, eels, crawfish, frogs and 
other denizens of the swamps. He cap- 
tured a brace of ink fish the other day 
in a stream west of Glencoe, Ill. He 
returned home, got out his trusty foun- 
tain pen that seldom leaks and wrote 
this observation: 

“The ink fish is a decacerous or de- 
carpodous cephalopod of the order of 








insurance and any other commodity. I 
can offer it to you today at a good fig- 
ure and one year from now it will posi- 
tively go up in price. Two years from 
now there will still be a further ad- 
vance and so on every year. Why not 
stock up on life insurance the same 
as you would on clothing, sugar, shoes 
or anything else that you need and that 
you know is going to advance i in price? 
There is no difference.” 
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Dibranchiata. It has two sacs, called 
ink bags, from which it discharges 
when alarmed or pursued a black fluid 
which conceals it from sight. 

“Too many life insurance agents re- 
semble the ink fish; they blacken their 
competitors thinking that by so doing 
they can conceal their own unworthi- 
ness and the weak spots in the com- 
pany which they themselves represent. 
The agent who attacks the integrity 
and standing of a legal reserve life 
insurance company is more to be de- 
spised than feared. He is a blot on 
the business of life insurance and a 
menace to the company which he Tep- 
resents since he is constantly raising 
up enemies against his company which 
in these days of social unrest and finan- 
cial uncertainty needs all the friends 
that it can muster and the fewest pos- 
sible enemies digging into its methods 
and financial statement.” 


The Western Life of Iowa will cele- 
brate the month of May as the sixth an- 
nual “Jamison Month,” in honor of 
Senator James H. Jamison, president 
of the company. Each representative 
carries with him in the field a recent 
photo of Mr. Jamison on which the 
name of each applicant is registered as 
written. 


President Darwin P. Kingsley of 
the New York Life, who is on a busi- 
ness tour of Japan and the far east, 
has been elected president of the New 
York Chamber of Commerce. A cable 
was received from Japan from Mr. 


Kingsley, signifying his willingness to ™ 


assume the office. He has been a mem- 
ber of the chamber since 1907 and 
chairman of the insurance committee 
since 1904. 

J. N. Foutz, who has been connected 
with the Western Life of Des Moines 
as field supervisor for the past three 
years, has resigned as of May 1, to 
become agency director for the State 
Life of Iowa. 


Announcement has been made of the 
approaching marriage of Lee J. 
Dougherty, secretary and general man- 
ager of the Guaranty Life of Davenport, 
Ia., to Miss Regene Hannan of Rich- 
mond, Va., which will take place on 
June 15. In addition to being one of 
the best known life insurance men in 
Iowa, Mr. Dougherty has been promi- 
nent in political and civic affairs. He 
was until a few weeks ago mayor of 
Davenport, is president of the Rotary 
Club of that city and well known in 
Knights of Columbus circles throughout 
Iowa. The bride-elect is a cousin of 
the Very Rev. W. L.. Hannan, presi- 
dent of St. Ambrose College, Daven- 
port. 


Morris Fishman, in charge of the 
Wayne county agency of the Detroit 
Life, which means practically the city 
of Detroit, made an especially note- 
worthy record in April. For that 
month his agency wrote $156,500 of new 
business and paid for $165,500, as 
against $71,000 written and $111,500 
paid for in the same month last year. 
For the first four months of the pres- 
ent year, the Fishman agency shows a 
total of $734,500 written, an increase of 
'$354,500 over the same period in 1919, 


‘and $492,000 paid for, an increase of 


$276,000. 


Grenville Howard, field editor of the 
New York Life, says the greatest argu- 
ment for life insurance can be found in 
the American table of mortality. Mr. 
Howard says: 

“Tt isn’t so much how long you have 
lived as how long you may live. How 
many more years remain to me for 
myself and family in which I must 
accomplish ‘all that I expect or want to 
accomplish? And this takes no ac- 
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Missouri State Life Insurance Company. 
Over $220,000,000 of Insurance in Force is its rec- 


ord in twenty eight years, an achievement equalled 
by only two other Companies. 


St. Louis—in the heart of the United States—the 
terminus of 26 railroads with unsurpassed postal 
facilities. 


Both Participating and Non-participating forms 
written. Double Indemnity, Total Disability, Pre- 
mium Waiver and every other modern feature of 
Life Insurance embodied in policies. 
Non-participating Policies are participating at the 
end of premium paying period. 

Five per cent interest paid on Trust Funds left with 
Company, resultant from claims by death or otherwise. 


Ten to sixty-five years. 


Group Insurance Contracts, carefully consider the 
individual circumstances of each employer, and the 
service rendered by our Group Department has 
made our policies on this form of insurance popular 
throughout the Country. 


Over 30,000 people have availed themselves of this 
opportunity. The Company not only furnishes its 
own sales force free of charge with this course, but 


to any one requesting it. 


Business builders and moneymakers. 


NEGOTIATIONS INVITED 


Missouri State Life Insurance Company 


HOME OFFICE - - - - 





M. E. SINGLETON, President 
ST. LOUIS 
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count of sudden illnesses, accidents, or 
wholly and permanently incapacitating 
diseases, that may come to me as an 
individual. 

“For instance, a man has lived 35 
years, but that is of little consequence, 
his ‘expectation’ is only 31.78 years 
more. A man of 40 has less than 29 
years to live, according to the American 
table of mortality. A man of 45 only 
24.54 years more. A man of 50 only 
20.91, while at 55 the implacable statis- 


tics give a worker only 17.40 years of | 


life in which to arrange his earthly 
affairs. You may be the exception— 
but who knows? 

“Not a very pleasant subject, yet one 
that must be reckoned with. One that 
must give any of us pause and thought. 
Washington was 67 when he died, Grant 








was 63, Theodore Roosevelt 60, Lincoln | 


So you see life is not so 
The mortality table of 


was only 56. 
long after all. 


| 


account of accidents, sickness and what 
the world calls ‘hard luck,’ and forget 
sometimes to provide against his death? 
He knows that taxes are sure, and he 
knows that death is just as certain. 
He prepares for his taxes because he 
has to, while he lets his widow and 
children shift for themselves. Not be- 
cause of lack of interest. It is the 
great humara  fault—procrastination. 
There is one thing that a man cannot 
put off. Show him the American table 
of mortality and he’ll understand what 
it 48," 

M. Albert Linton, vice-president of 
the Provident Life & Trust, has been 
appointed one of the delegates of the 
Philadelphia annual meeting to attend 
the World Conference of Friends to 
be held in London next August. 


E. Weston Roberts of New York has 


a life insurance company is about the | purchased the “Insurance & Commer- 


most intimately interesting set of fig- | cial Magazine” 


from Charles 


ures a man can look upon next to his Howell, who has been its editor and 


bank balance. ’ 
“Strange, is it not, that a man will 
bet his last dollar on living, fail to take 


| publisher for 20 years. 


Mr. Howell, 
who is highly regarded both by his 


Fish | 





| 


| 








officials, has attracted considerable at- 
tention by his interesting and instruc- 
tive insurance editorials, particularly on 
marine insurance. He is now manag- 
ing editor of the “Weekly Underwriter.” 
The “Insurance & Commercial Maga- 
zine” will be merged with ‘Insurance 
Advocate,” of which Mr. Roberts is 
editor. Mr. Howell’s magazine was 
established in 1876, while “Insurance 
Advocate” is now in its 31st year. 

W. Elmer Barrett, who has been 
connected with the Philadelphia agency 
of the Provident Life & Trust, has ac- 
cepted the head mastership of the new 
Friends School in Moorestown, N. J. 
Before entering life insurance work 
Mr. Barrett had been at the head of 
the Friends Central School at Phila- 
delphia. The new school to which he 
now goes is a combination of two old 
schools. 


Robert A. Hann has been elected 


vice-president and actuary of the 
American Bankers of Chicago. Mr. 
Hann was formerly actuary of the 


friends in journalism and by insurance | Colorado department and later was 
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actuary for the Ohio State Life. 


For 
some time he has been connected with 


the War Risk Insurance Bureau, 
Recently he has been making some 
special examinations for the New 
York department. Mr. Hann is a very 
capable man and has had a splendid 
experience. 

A splendid record has been estab- 
lished by Manning & Shine, general 
agents for the Provident Life & Acci- 
dent, covering North and South Caro- 
lina. This agency is less than a year 
old, but in that time has paid for more 
than $1,000,000 of life business and in 
April broke all records by writing 
$587,000. 

The success of this agency proves 
that it is not necessary to be in a big 
city to do big business. Manning & 
Shine are located in Latta, S. C., which 
has not over 2,500 inhabitants. How- 
ever, it is the center of a very rich agri- 
cultural district, and the enterprising 


general agents have centered their 
efforts upon writing the prosperous 
planters. Recently one man produced 


25 applications in one day in this sec- 
tion. 


E. McConney is a new assistant 
actuary for the Bankers Life of Des 
Moines. Mr. McConney served through, 
the world war with the Canadian Ex- 
peditionary Forces and came to Des 
Moines soon after his return from 
service overseas. Before the war, he 
had been in actuarial work in Toronto, 
Canada. He was named as assistant 
actuary of the Bankers Life at its re- 
cent annual meeting. At that time, all 
other officers of the company were re- 
elected. 











| | NEWS OF LIFE POLICIES 


New Policies, Premium Rates, Dividends, Surrender 
Values and all Changes in Policy Literature, Rate 
Books, etc. Supplementing the “Unique Manual- 
Digest,” published annually in May at $3.00 and the 
“Little Gem,” published annually in May at $1.50. 




















Lincoln National Life 


The Lincoln National Life has in the 
press a new rate book. There will be 
no changes in premium rates or surren 
der values, nor will there be included 
any new policy forms. 

There will be considerable revision in 
the instructions regarding medical im- 
pairments and occupational risks. There 
will be quite a few changes in occu- 
pational ratings, for the most part to a 
more favorable basis, in connection with 
occupations where the health hazard has 
greatly improved during recent years. 
The -principal change in the rate book 
| will be one of form. Instead of the pol- 
icy forms appearing separately, the pre- 
mium rates and surrender values for the 
various policy forms will be assembled 
according to age. 








Phoenix Mutual 


The Phoenix Mutual Life will reduce 
its dividends by using a modified scale 
to go into effect July 1. The reduction 
will average about 17 percent, Presi- 
dent John M. Holcombe says that the 
war and influenza claims subjected the 
company to a test it never before ex- 
perienced. It met that test without im- 
pairing the security back of any policy. 
The large volume of new business now 
being written carries heavy initial ex- 
pense. Expenses have increased owing 
to higher salaries and greater operating 
eosts. Rent, taxes, printing and sup- 
plies have increased in price. It seems 
advisable, therefore, for the company to 
retrench. The new dividend formula will 
contain the same interest factor. Presi- 
dent Holcombe says that it is the belief 
of the management that the increase of 
premium income derived from the large 
volume and the high quality of the busi- 
ness now being written can build up the 
mortality and investment fluctuation 
funds in a short time and can reasonably 
be expected to result in a material in- 
crease in future dividends. 


New England Mutual 

















The New England Mutual Life has in- 
creased the limits on a single life to 


' $100,000. 
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disability continues. 


For District General Agency in other States, address 


Reserve Loan Life Insurance Company 


INDIANAPOLIS, INDIANA 
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PASS AWAY 


INSURANCE IN FORCE OVER $44,000,000.00 


You Are Working for Commissions. Sell Policies 
Providing Real Protection 


If totally disabled, the company waives payment of premiums and pays an income as long as total 
If accidentally killed the company pays family double the amount of insurance 


WE PAY LIBERALLY FOR BUSINESS 
For Agency in Minnesota, North or South Dakota, write to H. J. C. HIRSCHMANN, Manager, 408-409 Essex Building, Minneapolis, Minnesota 
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CO-OPERATION 


No. 23 





FULL MEASURE OF 
agency co-operation / 
with qualified representa- 
tives is responsible in part 
for these 1919 results as 
compared with 1914. 
Decrease in number of 
licensed agents .. 70% 
Increase in new busi- 
ness paidfor .. . 170% 
Increase in number of 
representatives who paid for 
$3,000 or more in new pre- 
miums eee 


Phoenix Mutual Life Insurance Company 


of Hartford, Conn. 


JOHN M. HOLCOMBE, President 



































Educational Certificates 
ARE NiO W BEING AWARDED BY 


The Connecticut Mutual 
Life Insurance Company 


to those of its Field Force who have passed satis- 
factory examinations on its Educational Course, 
which is designed to promote 


"Professional Public Service’? 




































THE CRESCENT LIFE INSURANCE COMPANY. 
CAPITAL STOCK (FULLY PAID) $100.00). 
Owned and operated exclusively by Masons (only one of its kind in 
the world). 
COPYRIGHTED CONTRACTS. 

Only Masons need apply for Agencies 
year ».emium notes. Cash Business. All Physicians must be Masons. 
M. F. Callane, Secretary. Bertram Day. President. 


FLOTCHER TRUST BUILDING - - INDiANAPOLIS 


No advances. No first 









GREAT SOUTHERN LIFE 
IN $100,000,000 CLASS 


Achievement Celebrated at Annual 
Meeting of Company’s 
Agency Organizations 


CARLTON GIVEN CREDIT 


Organized Company and Brought It 
to Present High Position in Less 
Than 11 Years 





HOUSTON, TEX., May 11.—The 
annual meeting of the $100,000 and 
$200,000 clubs of the Great Southern 
Life was made the occasion for rejoic- 
ing and congratulations over the 
entrance of the company into the $100,- 
000,000 class. President O. S. Carlton 
of the Great Southern is the first man 
to organize a company, preside over 
its destinies from the very beginning, 
and bring it into the $100,000,000 class. 
All of this has been accomplished in less 
than eleven years. Mr. Carlton was 
the recipient of felicitations and con- 
gratulations from all sides. He bears 
his honors becomingly and cheerfully 


promises to make it $200,000,000 in five 
more years. 


Meeting of Agency Clubs 


The $200,000 Club had twenty mem- 
bers this year, while thirty-three 
agents qualified as members of the 
$100,000 Club. The basis of member- 
ship in both of these clubs was paid- 
for business sold during the year 1919. 
Officers of these clubs are determined 
by the volume of business produced or 
the number of applications secured. 
L. M. Generes, having produced the 
greatest volume of paid-for business, 
was made president of the $200,000 
Club. Mr. Generes paid for $957,450, 
which is the best record ever made by 
an agent of this company in a club 
year. F. W. Griffin, who paid for 
$626,650, was made 1st vice-president. 
R. H. Oldham carried off the honors of 
2nd vice-president with 165 paid-for ap- 
plications. The 3rd _vice-presidency 
went to W. C. Wayman, with a record 
of 143 paid and accepted applications. 

The officers of the $100,000 Club are: 
C. A. Alford, president; E. A. Chris- 
tian, Ist vice-president; Lode Miller, 
2nd. vice-president, and W. A. Babb, 
3rd vice-president. In addition to the 
regular members of the clubs, more 
than 100 agents qualified for the priv- 
ilege of being the guests of the clubs 
by producing a stiff allotment of busi- 
ness, paid for and accepted during the 
month of April, preceding the meeting. 


Start With Get-Together Session 


Thursday morning was devoted to an 
informal reception at the home office 
which developed into a very agreeable 
sort of a “get acquainted” meeting. An 
elaborate luncheon at noon was followed 
by a business session, presided over by 
President O. S. Carlton, who welcomed 
the club members and other visitors. 
E. P. Greenwood, vice president; Dr. 
J. H. Florence, vice president and med- 
ical director; Dr. F. B. Combe of San 
Antonio and Dr. T. B. Fisher of Dallas, 
delivered short addresses that were 
pithy, pertinent and pointed. They were 
followed by a number of the agents who 
had questions to ask or information to 
give. A brief explanation of the ds- 
ability annuity policy was made by J. F. 
Wellington of Houston. 


Better Understanding Reached 


While there has never been the slight- 
est lack of harmony between the field 
force and the home office of the Great 
Southern, the meeting turned out to be 
a sort of old-fashioned “love feast” and 








resulted in a better understanding on 
the part of both branches of the difficul- 











ties which the other fellow is con- 
tinually up against. 

The official banquet took place at 8 
Pp. m., with President Carlton presiding 
as toastmaster. John H. Kirby was the 
principal speaker. He covered patriot- 
ism, loyalty and life insurance in an 
agreeable and instructive manner and 
was frequently interrupted by applause, 

President Carlton paid a glowing 
tribute to war risk insurance and its 
manifold benefits. He also advised every 
representative of the Great Southern to 
rarticipate in the life insurance congress 
to be held in Houston Saturday under 
the auspices of the South Texas Associa- 
tion of Life Underwriters. 

Checks were presented to the officers 
of both clubs, ranging from $200 to the 
president of the $200,000 club, to $50 to 
the third vice president of the $100,000 
elub. As a souvenir of the occasion and 
an incentive to greater achievements in 
the future, every member of the club 
was presented with a handsome and 
valuable wrist watch, engraved with the 
initials of the wearer, the date, the club 
and the name of the company. The 
members showed their appreciation of 
the gift by pledging themselves to make 
May the greatest month in the history 
of the company. 


Friday Spent in Galveston 


At 11 a.m. Friday a special interur- 
ban train was taken for Galveston. The 
entire party landed at John’s Place, on 
Galveston Island, at 12:30, in time to do 
ample justice to a sea food dinner at 
that famous resort. At 3:30 the party 
again boarded their special train and 
went on to Galveston. The time until 7 
Pp. m. was devoted to aquatic sports 
and sea beach observation and promis- 
cuous conversation. The meeting closed 
with an informal dinner at the Galvez, 
and was voted by all present to be the 
most successful ever held by the Great 
Southern. 

Owing to the war, this was the first 
meeting since 1917. The company had 
passed through the recent epidemic of 
influenza with its enormous mortality 
without serious results. All war losses 
had been promptly paid and all extra 
premiums collected to cover the war 
hazard had been returned to the policy- 
holders. The dividends paid last year 
were the largest in the history of the 
company, 12 percent. The policy forms 
have recently been improved and in- 
creased until they are as nearly perfect 
as anything made by man can be. The 
new business secured by the agents dur- 
ing the first quarter of 1920 is far be- 
yond the expectations of any one con- 
nected with the company. 


JOB HEDGES SEES A 
STILL GREATER DAY 


(CONTINUED FROM PAGE 1) 


the companies writing 83 per cent of 
the life insurance business of the 
country. 








Tremendous Gains 

“Using these statistics as a basis of 
computation, we can assert the fact 
that in the first four months of 1920, 
while the people of this country had 
been fighting among themselves to get 
rid of the technicality which says we 
are still technically at war, there has 
been written by all the life companies 
in the United States approximately 
$3,700,000,000 of new business, or at the 
rate of $11,000,000,000 for the year. 
Twenty years ago, the total life insur- 
ance in force on American policy- 
holders was $8,560,000,000. This year’s 
new business alone will be far greater 
than the total amount of life insurance 
protection in 1900. 

Can See No Panic 

“What deduction can we make from 
the current year’s figures? For one 
thing, how can even the _ pessimist 
forecast a panic—financial or otherwise 
—when we see such evidence of ability 


fand desire on the part of our people 


to pay for life insurance protection? 
Life insurance policies are not written 
on promises to pay, but on money re- 
ceived. The insurance public is pro- 
tecting itself, while the general pub- 
lic, governmentally and_ socially, is 
getting ready to start to begin to com- 
mence to practice what it preaches to 
itself but is still indulging in the en- 
joyment of the flesh pots before going 
on a scientific diet.” 
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OF ILLINOIS 


The Display in Your Window 


Besides furnishing agents with an opportunity to engage 
in the life insurance business in a ground floor location the 
Central Life of Illinois: supplies to its representatives the 
material for attractive window displays. 


Central Life policies are good and look good. 


No detail has been overlooked. They measure up in 
provisions that attract and serve; 1n price; in typography. 


ILLINOIS—MISSOURI—IOWA—MINNESOTA—NEBRASKA—SOUTH DAKOTA—MICH IGAN 


CENTRAL LIFE INSURANCE Co. © ILLINOIS 


$28,021,000.00 in Force OTTAWA, ILLINOIS $3,000,000.00 Assets 
H. W. JOHNSON, Pres. W. F. WEESE, Vice-Pres. Ss. B. BRADFORD, Sec’y 
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FLOURISHING EXPANDING NEWS OF LOCAL ASSOCIATIONS 
PROGRESSIVE EVERYWHERE 


THE BANKERS RESERVE 
LIFE COMPANY 


We are keeping pace with the wonderful impulse which 
life insurance now feels and we are placing men 
who are building solidly for the future. 





Business in Force, $50,000,000.00 
Assets, Nearly $9,000,000.00 
Monthly Production, about $2,000,000.00 





A few openings available only to Managers and General 
Agents competent to Produce Results. 


Telegraph or write— 


The Bankers Reserve Life Company 


ROBERT L. ROBISON, President JAMES R. FARNEY, Vice-President 
WALTER G. PRESTON, Vice-President RAY C. WAGNER, Secretary-Treasurer 


Home Office: Omaha, Nebraska 


























Motel Ia Salle Fz 
Chicago’s Finest Hotel 
Hotel La Salle has won this 
| title with an experienced and 
AR} critical public because of its 
ASS happy blend of old and fp 





new ideals. 
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A GROWING COMPANY 


FOR 


GROWING MEN 








1918 1919 
New Business Paid for $ 24,658,000 $ 37,200,000 
Increase in Insurance in Force 10,095,000 20,913,000 
Total Insurance in Force 179,410,731 200,323,731 





The Gididitinn Life Insurance Co. 


ESTABLISHED 1860 
For a direct Agency connection address: 
T. LOUIS HANSEN, Vice-President and Agency Manager 
50 Union Square, New York, N. Y. 




















Chicago—The next meeting of the Chi- 
cago Association will be held May 25. 
Walter E. Webb, superintendent of 
agents of the National Life U. S. A., and 
Paul Loder, general agent of the Prov- 
ident Life & Trust, will be the speakers. 

* * x 

Boston, Mass.—The Boston Associa- 

tion held an anniversary luncheon last 


| week, at which were present two of the 
five remaining charter members who as- 


sisted in forming the organization, the 
' first in the country, 37 years ago. Col. 
Sidney M. Hedges told how Col. 
Chauncey M. Ransom, then editor and 


publisher of the “Standard,” brought the 
local agents together and formed the 
association, with some 25 members, from 
which seven years laier was to grow the 
National Association, also formed in 
Boston. Fred W. Masters, of the Mu- 
tual Benefit, now 71 years of age, and 
50 years continuously in the business, 


, also gave personal reminiscences of the 


early days of Boston life underwriting. 
Gen. James E. White of the Travelers 
spoke interestingly of early day experi- 
ences and of the influence which the 
association had exerted and still exerted 
for the benefit of the business and the 
men connected with it. 

Robert W. Moore, Jr., chairman of the 
membership drive committee, stated that 
the drive had resulted in a total mem- 
bership of 840, the goal sought being 
1,000 members. Members were urged 
to get after every new man in the busi- 
ness. Mr. Moore announced the prize 
for bringing in the largest number of 
ordinary members had been won by C. F. 
Collins’ team, which had turned in 44 
new names. The prize for industrial 
men had been won by the team in the 
John Hancock Life, captained by Su- 
perintendent of Agencies E. H. Brock, 
who had secured 183 names, or nearly 
half of the total new members secured. 

On motion of Capt. Leon M. Foss the 
constitution was amended to allow non- 
residence membership for those living 
outside Metropolitan Boston and mak- 
ing the dues $5 for active members and 
$3 for non-resident members. 

Following the regular hour of the 
luncheon there was an hour's practical 
discussion of inheritance taxes and life 
insurance led by Franklin W. Ganse and 
participated in by William R. Spinney 
of the Union Mutual and several other 
members, 

ee ee 

Indianapolis, Ind.—The biggest ac- 
quisition of new members ever experi- 
enced at a single meeting of the Indiana 
association was recorded at the meeting 
last Thursday when 97 new applications 
were received and voted upon. This puts 
the association’s membership over 200 
and, as its allotment in the national 
drive is 250; President Ward Hackelman 
said he was confident the allotment could 
be reached if each member would do a 
little work, in bringing in new members. 
A number volunteered for this work. 

The Rev. F. S. C. Wicks, pastor of All 
Souls Unitarian Church, spoke on “Life 
Insurance and Religion.” He said that 
religion and life insurance are very 
closely associated, as a man cannot be 
consistent in his profession of religion 
without being a believer in and a patron 
of good life insurance. ‘Insofar as life 
insurance squares itself with equity and 
honesty it has the spirit of religion,” he 
said. “I wouldn’t give much for the re- 
ligion of a man who leaves his burdens 
for another to bear. I would not con- 
sider myself a man of honor leaving my 
debts to be paid by someone else.” 

He said that he believed the man who 
has bought life insurance as he knows 
he should for the protection of his fam- 
ily makes a better subject to whom to 
preach sermons, because he has a peace- 
ful mind and can listen more closely to 
what the preacher has to say. Mr. Wicks 
paid a tribute to life insurance men 
when he said, “I should like to be per- 
suaded that I am deing as much for my 
fellow man as you are.” ‘ 

J. Stanley Edwards, president of the 
National Association, will be in Indian- 
apolis May 20 and a banquet will be 
given by the Indiana Association in his 
honor to which the ladies will be in- 
vited. Jules Girardin of Chicago is also 
expected to be present as a guest and 
speaker. 


*x* * * 

Oklahoma City, Okla.—Billy Sunday, 
who is conducting a series of evangelis- 
tic services here, has been invited to ad- 
dress the Cklahoma Association at the 
luncheon next Saturday. Seats will be 





reserved and the underwriters will sit in 
a body at Sunday’s Saturday night serv- 
ice. 

The luncheon last Saturday was pre- 
sided over by D. E. Wilson of the Pru- 
dential Life, and George Lackey of the 
Massachusetts Mutual Life talked on 
“Business Insurance.” Angus Allmond 
of Pittsburgh, Pa., attended the meeting 
and made a short talk. 

* * * 

Green Bay, Wis.—About 50 members 
of the Fox River Valley Association met 
in Green Bay Monday evening for their 
regular session and were addressed by 
Earle Murray, a local member of the 
association, and V. I. Minahan, Presi- 
dent James Mulva of Oshkosh presided 
and the members present hailed from all 
Fox River valley cities as far south as 
Fond du Lac. The association decided to 
meet at Neenah in June. 

The growing demand on the part of 
corporations and business houses for in- 
surance that will protect the organiza- 
tion in the event of the death of the 
leading factor in the promotion of the 
institution was brought out in Mr. Mur- 
ray’s address. He stated that no business 
house would think of running its affairs 
without fire insurance and that the same 
held good in the argument for corpora- 
tion insurance. Business, he stated, was 
largely built up around a single man, 
This man through the confidence he in- 
spired in his ability and integrity was in 
a great degree responsible for the credit 
which the concern enjoyed. 

With the death of this man, the big 
factor in the success of the business 
would be gone and unless some protec- 
tion were provided, the credit and suc- 
cess of the firm would be greatly im- 
paired. Mr. Murray showed how this 
plan of corporation insurance could be 
carried down to the smallest business 
and that it offered a field comparatively 
new, but unusually fertile for the insur- 
ance man. 

Mr. Minahan delivered a short address 
on the insurance business and its re- 
markable growth. The speaker stated 
that were it not for the unhappy termi- 
nation of the efforts of the government 
in government ownership and govern- 
ment operation, he would favor legisla- 
tion which would practically force every 
individual to take out insurance. Were 
it possible, he said, to make every rad- 
ical in the country take out insurance, 
the habit promoted and encouraged of 
putting aside a certain percentage of a 
man’s earnings against adversity would 
in a short time remove the radical as a 
class from the American nation. 

* * * 

Cincinnati, 0.—Ai the May meeting of 
the Cincinnati Association Monday, Sum- 
ner M. Cross, president of the Columbia 
Life, was elected an honorary member. 
L. C. Witten of the Massachusetts Mu- 
tual read a report on the operations of 
William F. Streich, now operating in 
Philadelphia, including a lengthy letter 
by Streich to an assured replying to a 
letter by President Drewry of the Asso- 
ciation, which constituted, to those pres- 
ent, a delicious bit of humor. Streich’s 
letter largely consisted of abuse of the 
life insurance system, unsupported by 
facts. Boiled down, Streich’s arguments 
are aimed against all life insurance ex- 
cept term. The report read by Mr. Wit- 
ten was received by the members as pure 
humor. It was shown that while he suc- 
ceeded in dislodging some policies dur- 
ing the time of his operations in Cincin- 
nati, considerable insurance was actually 
written as a result of his work. 

The disadvantages of term insurance, 
which Streich advocates, were called to 
the attention of the members by Ralph 
Holterhoff of the State Mutual, who that 
very morning had been advised by the 
son of a man who had carried a ten- 
year term $5,000 policy in the State 
Mutual, taken out 12 years ago, that his 
father had died and that he could not 
find the policy which he knew his father 
earried in the State Mutual. The facts 
were that the policyholder, who was an 
elderly man and who was retiring from 
business about two years ago, finding 
that a policy at the new rate would cost 
more than he could afford to pay, had 
not taken out new insurance to replace 
the ten-year term and therefore died 
without insurance. The wide divergence 
between the theories upon which 
Streich’s attack on life insurance are 
based and the actual conditions is proved 
by the fact that the man who will only 
pay for term insurance during his best 
earning years will seldom pay the in- 
creased rate at the end of term period. 
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A Man 

Who 

Had 
$85,787 


We know a wealthy 
banker and investor 
who paid $85,787 


Spot Cash 


and Received 
therefrom 


$2,724 cash for him- 


self 
AND 
$23,250 for his four 
children, already paid 
to them in cash 
AND 
$4,150 to be paid an- 
nually to these four 
children as long as 
they shall live 
AND 
$64,000 which is to be 
paid to his grand- 
children in 20 annual 
installments. 


The above provisions were 
planned by Hon. John M. 
Cooper, of Baxter Springs, 
Kansas, and were carried out 
by insurance policies in the 


ROYAL UNION 

MUTUAL LIFE 

INSURANCE 
COMPANY 


DES MOINES, IA. 











Do YOU know of 
a wiser investment 
for YOUR money? 


1. Provision for yourself in an- 
nual dividends as long as you shall 
live. 


2. Provision for your children in 
quarterly payments as long as they 
shall live. The principal CAN NOT 
be squandered or borrowed or dis- 
sipated, but the ever-recurring quar- 
terly payments ASSURE the ne- 
cessities of life for an entire lifetime. 


3. Provision for your children’s 
children for twenty years, 
paid to them in 20 annual pay- 
ments. Education and physical 
necessities ASSURED. . 




















This was demonstrated long before Mr. 
Streich entered the abstracting business 
in the failure of the old assessment or 
step rate plan. The June meeting will 
be given up to a discussion of personal 
efficiency in salesmanship based on a 
chart prepared by General Agent Saun- 
ders of the Connecticut Mutual, who will 
have charge of this part of the meeting. 

The big drive to double the member- 
ship of the Cincinnati Association will be 
put on this month and it is hoped to 
report a doubling of the membership by 
June 1 when all the reports are supposed 
to be in. 








WITH INDUSTRIAL MEN | 

















Western & Southern New Officials 


The Western & Southern Life of Cin- 
cinnati has elected two new assistant 
secretaries—I. Edgar Sanford, who has 
been with the company for 18 years and 
for some years has been in charge of 
one of the departments, and H. Thomas 
Head, who came to the home office a year 
or two ago after a wide industrial ex- 
perience, for a time as president of one 
of the industrial companies. 

President W. J. Wiiliams of the West- 
ern & Southern has returned from Flor- 
ida after an absence of several months. 


John Hancock Promotions 


The John Hancock Mutual Life has set 
off a section of the Roxbury, Mass., 
agency as a nucleus of a new district 
to be known as the Hyde Park agency 
und has selected Edwin A. Murphy, for 
many years connected with the Roxbury 
agency, as superintendent. 

The following have been promoted 
from the agency ranks to assistancies 
in the districts of their service: George 
E. Potts, Cincinnati No. 2; John A. Rus- 
nock, Jr., Allentown; Patrick T. Don- 
nelly, St. Louis No. 2; George J. Hanley, 
Cincinnati No. 2; Harold C. Petersen, 
Stamferd. 

Promoted and transferred: Daniel V. 











Lent, from agent at Syracuse to as- 
| sistant at Auburn; Charles E. Page, from 
|} egent at Rochester to assistant at 
| Auburn; Stanley M. Wick, from agent at 
Long Island City to assistant at Newark; 
Tsidore C. Greenblatt, from agent at New 
York No. 1 to assistant at Auburn; 

Joseph Kirchenbluth, from agent at 
| Long Island City to assistant at Hemp- 
| stead, L. I. 

Other changes: George H. Jensen, 
from assistant to claim adjuster and ap- 
plication inspector at Newark; Francis 
KE. Hanhauser, from agent at New York 
No. 1 to assistant-at-large at Allentown; 
| Jchn J. Rogers, from agent to applica- 
, tion inspector at Detroit. 





Philadelphia Superintendent Honored 


B. J. Woods, superintendent of Phila- 
delphia district No. 4, for the John Han- 
, cock Mutual Life, completed 25 years in 
| the service of the company last month, 
and in celebration of that fact the su- 
perintendents of greater Philadelphia 
| got together and commemorated the day 
| by an informal dinner in Mr. Woods’ 
{ honor. Mr. Woods started his life in- 
surance work at Troy, N. Y., in 1895. He 
soon demonstrated his ability as a result 
getter, which has been recognized by 
the company through steady promotions. 





| 
| In Service 35 Years 


Bernard Joachim, superintendent of 
Brooklyn District No. 2 for the John 
| Hancock Mutual Life, is the dean of 
agencies of that organization and in 
August of this year he will have rounded 
out 35 years’ service with the John Han- 
cock. Mr. Joachim had achieved credit- 
able results with other standard life in- 
stitutions before he entered the service 
of that company on Aug. 28, 1885. At 
that time the company had been operat- 
ing its weekly premium branch only six 
years and that form of insurance was 
still a novelty in the United States, Mr. 
Joachim was a true pioneer in that field 
and had to contend with the broadcast 
belief, now happily obsolete, that in- 
dustrial insurance was a reprehensible 
thing. He has played a notable and use- 
ful part in the development of that 
important field of life insurance. 





Harvey T. Bartele, former postmaster 
at Lansing, Mich.. has been appointed 
district manager of the Continental As- 
surance with headquarters in Lansing. 
He will work out of the office of Pardee 
& Rouse, state managers of the Con- 
tinental. This is Mr. Bartele’s first ven- 
ture into the insurance business, but his 


Northwestern 
National Life Insurance 


MINNEAPOLIS, MINN. 
A WESTERN, MUTUAL, ANNUAL DIVIDEND, 


The Company for Policyholders and Agents 


Company 


OLD LINE COMPANY 











$50.00 A WEEK FOR LIFE 


AND IT ONLY COSTS $56.00 PER YEAR 


BUSINESS MEN’S ASSURANCE COMPANY 


W. T. GRANT, Vice-President. 


while totally disabled from either injury or illness. $6,000.00 
fordeath by ordinary accident,$12,000.00 forTravel accident 


Our top salesman made $12.000.00 last year. Does it in- 
—_—_———————- terest you? If so write ——————_——_ 


KANSAS CITY, MISSOURI 











1397. 





Bankers Life Insurance Co., 
Lincoln, Nebraska. 

Gentlemen: Your local agent, P. O. Seevers, today handed 
me a check for $6043.75 as the cash settlement for my fifteen 
year policy with you. 
that im the fifteen years | paid in a total of $4,826.25, thereby 
drawing out $1,217.50 more than | paid in and had my policy 
of $5,000.00 besides. 


FIFTEEN PAYMENT POLICY 


OLD LINE BANKERS LIFE INSURANCE 


Name of Insured............... 


Residence................---05- .St. Johns, Kansas 
Amount of Policy................----+++-$5,000.00 
Total Premiums Paid Company. ... 


Total Cash Paid Mr. Adams......... 
And 15 Years’ Insurance for Nothing 


We have some good territory open. 


BANKERS LIFE INSURANCE COMPANY 


St. Johns, Kansas, February 25, 1919. 


My annual premium was $321.75, so 


Yours truly, 
NELSON C. ADAMS. 


Matured in the 


COMPANY 
of Lincoln, Nebraska 


veces «$4,826.25 


SETTLEMENT 
we oe $6,043.75 


If interested in a 
General Agency contract, write 


Lincoln, Nebraska 














ability and record as a public official 








B. H. WRIGHT 
ident 





State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


Incorporated 


1919—SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far longer than the average life—the STATE MUTUAL has 
furnished unsurpassed —— and service. 

Additions are made to our agency force when the right men are found. 
STEPHEN IRELAND D. W. CARTER 
Superintendent of Agencies Secretary 











warrants his success. 
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The Prudential Insurance 
Company of America 


Forrest F. Dryden, Home Office, 
President Newark, N. J. 


Incorporated Under the Laws of the State of New Jersey 











1867 1920 


Ohe 


Equitable Life Insurance Company 
of lowa 


New Business Paid for 1919 - 
New Business Paid for 1918 


BN ie! Toe ae 


$ 57,328,209.86 
$ 29,996,822.32 


$ 27,331 ,387.54 





Insurance in Force 


December 31,1919 - - 


Gainin One Year - - - 


$206,553,404.00 
$ 46,935,312.89 


For Information Address 


Home Office, Des Moines 
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PURE LIFE 
INSURANCE 
PROTECTION 








A text book for beginners, a review book fur experienced men, 
»bave—Jacob A. Jackson’s ‘‘Easy Lessons in Life Insurance.” 
National Underwriter, 1262 Insurance Exchange, Chicago. 


a book that every life insurance man should 
$1.00, including Quiz Book supplement. ‘The 











OLD POLICYHOLDERS 
GREAT AID TO AGENTS 


Many Successful Writers Get 
Large Part of Their Business 
From That Source 


SUGGEST NEW PROSPECTS 


Service to Clients Is Keynote of 
Getting Their Assistance in 
Building Business 


Old policyholders furnish the bulk 
of business written by many success- 
ful life insurance writers, either 
through increases on the policyhold- 
ers themselves or through tips that 
they give in regard to new prospects. 
After a man has built up a pretty 
good clientele it seems to be possible, 
if the old customers are cultivated 
properly, to obtain a yood income 
almost exclusively from that source. 
In fact many contend that it is a mis- 
take for an agency manager to re- 
Guire all agents to do a certain amount 
of “cold canvassing” and that it is 
wasting the time of the man who 
could accomplish so much more along 
his own line. 


Service Interests Old Clients 


“Service” is the keynote of interest- 
ing the old clients so that they will 
help furnish the agent new business. 
Calls on them, not as an agent, but 
as an insurance counselor, offering to 
give advice and assistance wherever it 
is needed, have been found of great 
value. Birthday cards are in quite 
general use, but one Chicago agent, 
who has maintained a record of 95 per 
cent of renewals for three years, has 
varied that a little, by sending to the 
wife a few days before the husband’s 
birthday a letter calling attention to 
the coming anniversary and suggest- 
ing that additional insurance would be 
the best possible birthday gift for him. 

Some of the participating companies 
send out cards with premium notices 
calling the policyholder’s attention 
to the fact that he has a financial in- 
terest in the company’s prosperity and 
that any new business for it will help 
him. Others make a point of letting 
all policyholders know, either by let- 


ter or by calls from agents, of any new | 


features which have been added to the 
company’s policies and of which the 
old policyholder might want to take 
advantage. In fact any means which 
helps to make the policyholder under- 
stand that the company and its agents 
are seeking to be of service to him 
will be of great value in assuring his 
assistance in the lining up of new 
business. 


Watch Business Progress 


So far as the securing of additional 
insurance from the policyholder him- 
self is concerned, the agent who keeps 
in close touch with his customers and 
watches their progress in a business 
way usually can gauge pretty accu- 
rately when a prospect is ripe for more 
insurance, and keep him written to the 
Maximum point at all times. 

The careful watching over the pol- 
icyholder’s business progress in that 
Way gives a great many openings for 
the sale of business insurance as well 
as the ordinary life policies. A part- 
nership composed of two young men 
who are putting $5,000 each into a 
small business is really more in need 
of business insurance than a_ bigger 
concern, as the death of one partner 


might easily make it impossible for the , 
survivor to carry on the business. i 
One big producer contends that the | 


caution frequently given against over- 


insuring young men is not well based: 


and that under present day-conditions 





it is practically impossible to find a 
man who is over-insured, while the 
great majority are woefully under. 
insured. 


Little Trouble to Get Names 


If the right sort of relations have been 
established between the insured and the 
agent, there is little trouble in getting 
from him the names of men who wil] 
be likely prospects. The progessive age 
does not, however, ask for names of me 
who are interested in life insurance. Ong 
agent merely asks for the names of men 
who have enough money to pay for lifg 
insurance. If the policyholder says he 
doesn’t Know whether the people he 
nhames want insurance, the agent replies; 
“Well, you didn’t know I was going to 
sell you before I did it.” i 

Another puts it in a little different way 
and asks for the name of someone not 
to old or to young to be insured and who 
has a reason for carrying insurance, 
Putting it that way makes the policy- 
holder see that the agent is going after 
business on a business-like basis and 
not haphazard. It stimulates his own 
interest by making him feel that he ig 
really doing a service for the agent and 
when he starts to thinking of reasons why 
other people should carry life insurance 
it makes him see more readily why he 
should carry more himself. 





Let Him Be Under Obligations 


Moliere’s advice, that if you want to 
get people to do things for you, you 
should get them into the habit of doing 
things for you, fits in very well in the 
life insurance business. It makes 4 
man feel more kindly to you if he feels 
that you are under obligations to him, 
The policyholder who suggests a pros: 
pect also wants to know how the agent 
comes out and should be told of thé 
result of the canvass. ij 

The number of tips which come in 
voluntarily are really negligible and the 
agent usually has to go after thosé 
which are really of any value to him. 

Aside from the question of ethics in- 
volved, agents generally oppose the giv- 
ing of any financial remuneration for 
tips on prospects. It is felt that better 
results can be obtained by putting the 
matter purely on a service basis and the 
policyholder shouid be made to feel that 
the agent is doing the friend whose name 
is suggested a service in seeking to give 
him proper life insurance protection, 
One agent who has an especially low 
lapsation record says that he will carry 
a client’s premiums for him whenever 
he seems to be really in financial straits, 
but does not believe in paying for any 
assistance received from that source. 

Usually there is little difficulty in get- 
ting permission to use the policyholder’s 
name when calling on the prospects 
whom he suggests. People believe more 
in life insurance than they did a few 
years ago and are quite willing to be put 
in the position of recommending it. Most 
agents will not bother with any case 
where they cannot use the other mans 
name, unless some especial reasons have 
been given as to why the prospect is 
likely to take insurance. The use of @ 
friend’s name is ordinarily an excellent 
introduction. If Smith thinks anything 
at all of his friend Jones he will givé) 
a hearing to the man who says that 
Jones has sent him. 


Psychological Effect on Agent 


The fact that he has such an introduc- 
tion also has a psychological effect on 
the agent and gives him greater confi- 
dence. A Chicago general agent who has 
been in the game for many years tells 
a story on himself which illustrates the 
way in which that works. A friend gave 
him the name of Charles Smith, an em- 
ploye in a big railroad office. He went 
to the office, a big room in which there 
were more than 20 desks, inquired for 
Smith and was told that he was at the 
seventh desk on the right. He ap- 
proached the desk indicated, introduced 
himself, presented his proposition and 
landed his prospect after 15 minutes’ 
talk. As he started to fill out the ap- 
plication he asked: “Mr. Smith, whom 
do you want named as_ beneficiary? 
“Why, my name is not Smith,” said the 
prospect. ‘Smith is at the next desk.” 

While the securing of prospects is no 
difficult task just now, when conditions 
are really abnormal, it should be re- 
membered that the people who are being 
written now will furnish the prospects 
for the future and should be cultivated 
if anything more intensively than here- 
tofore as the agent will have to rely on 
them even more than before, and the 
man who has two or three poli- 


cies is always a better plugger than the. 


man who has only one. 
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HOME LIFE 
INSURANCE CO. 


NEW YORK 
WM. R. MARSHALL, President 


The 60th Annual statement shows admitted 
Assets of 37,780,735 and the Insurance in Force 
$185,755,819—a gain for the year 1919 of over 
$27,000,000. The insurance effected during the 
year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policy- 
holders during the year was over $4,388,000. 


W. A. R. BRUEHL & SONS 
General Managers 

Central and Southern Oto and Northern Kentucky 

Rooms 601-606 The Fourth Nat. Bank Bidg. 

CINCINNATI, OHIO 


HOYT W. GALE 
General Manager for Northern Ohio 
229-233 Leader-News Building 
CLEVELAND, OHIO 














Yours for the 
asking: 
A booklet on our 





SQUARE 
DEAL 











Agency Contract 


Means much to thinking insurance men 


Nat fwnalye 
nsurance TPA ny’; 


Madison, Wisconsin 








FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 


has just issued a very interesting booklet 
“Suggestions for Increasing 
Your Income’”’ 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 

















DESIRABLE TERRITORY 
FOR ALERT AGENTS 


Always ready to negotiate with 
men who can establish their 
capacity to pay for a reasonable 
volume of New Insurance 
regularly—good business placers 
steadily needed. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
Address: Albert E. Awde, Supt. of Agencies 








37,005 PEOPLE 


wrote to us last year and asked for an illus- 
tration of our “Income for Life” at their age. 

is valuable lead service explains why our 
1919 business showed a gain of 81 per cent. 
The Fidelity operates in 40 states. Full level 
net premium reserve basis. Insurance in 
force over $173,090,000. Faithfully serving 
insurers since 1878. 

A few agency openings for the right men. 
THE FIDELITY MUTUALLIFE 
INSURANCE COMPANY 
WALTER LE MAR TALBOT, Pres. PHILADELPHIA 















TENNESSEE’S MEETING 


WILL HAVE SALES CONGRESS 





Life Insurance Men Arrange for One 
Day’s Symposium at Nash- 
ville, May 21 





The Tennessee Life Underwriters’ 
Association will hold a day’s sales con- 
gress at Nashville, May 21. The pro- 
gram 1s: 

Morning Session 

Cc. C. Dabney, President State Associa- 
tion of Life Underwriters, Chairman. 
9:30 A. M. Registration. 

10:00 A. M. Invocation—Dr. Carey E. 


Address of Welcome—A. H. Roberts, 
Governor of Tennessee. 

Growth of Life Insurance in Tennes- 
see—Leslie Arrington, state insurance 
commissioner. 

Selling Insurance in Rural Districts— 
J. R. Bigger, Chapel Hill. 

Life Insurance and Credits—James E. 
Caldwell, president Fourth and First Na- 
tional Bank. 

Inheritance Taxes, State and Federal 
—H. B. Alexander, Nashville. 

The Psychology of a Sale and the Vo- 
cation of a Life Insurance Underwriter 
—Thomas R. Hill, superintendent of 
agencies of the Provident Life & Trust. 


Afternoon Session 


Bowling Sibley, Vice-President of State 
Association of Lifé Underwriters. 
2:00 P. M. How and Where to Find 
Prospects— 
City—W. A. Ogden, Nashville. 
Country—B. F. Howard, Union City. 
— a Sale—R. Henry Lake, Mem- 
phis. 
Selling Business Insurance—Lee J. 
Loventhal, Nashville. 
Life Insurance as Seen by a Layman— 
Major E. B. Stahlman, 
What the National Association Is and 
Does—J. L. Shuff, Assistant to the Presi- 
dent of the National Association of Life 
Underwriters. 

Evening 
6:30 P.M. Banquet—J. H. Smith, Toast- 
master, 
Address—Looking Ahead—J. P. Brad- 
ley, Superintendent of Agencies of the 
Metropolitan Life. 
Address—Life Insurance and Modern 
Business—Luke Lea. 
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Bankers Life, Iowa—It enjoyed re- 
markable gains in new business for 
April this year as compared with April, 
1919. The total production for the month 
was $10,519,260, as compared with $6,981,- 
080 for April, 1919. It was easily one of 
the greatest months in the history of 
the company and with a production very 
close to the new record established in 
March, 1920. The total production for 
the first four months of the year was 
$35,272,555, which shows a gain of about 
$10,000,000, as compared with the corre- 
sponding period of 1919, and indicates a 
total production for the year of well over 
$100,000,000. 
* *K * 
North American, Chicagoe—lIts contest 
in honor of President J. H. McNamara, 
March 8 to April 30, resulted in $7,- 
102,665 of written and examined busi- 
ness reaching the home office. The 
written business of the company for the 
first four months is $10,452,357 as com- 
pared with $5,710,119 for the same period 
in 1919. The company will undoubtedly 
close 1920 with from sixty to sixty-five 
millions of business in force and six 
millions in assets. 


* * x 


Business Men’s Assurance—A total of 
a little more than $1,000,000 of life in- 
surance applied for is the record for the 
first month this company has transacted 
a life business. Vice-president W. T. 
Frant says that reports from all sections 
of the territory where the company op- 
erates indicates that a tremendous vol- 
ume of insurance of all kinds which has 
been transacted during the first four 
months of the year is likely to continue 
for some time to come. 

* Ok Ox 

American Bankers, Chicago—Its agents 
produced $752,000 during April in honor 
of President E. W. Spicer, whose birth- 
day anniversary came that month. This 
business was worked up without Mr. 











| Spicer’s knowledge and is a_ splendid 


YOU CAN 
INCREASE YOUR LIFE INSURANCE SALES and 
LAND THAT STUBBORN PROSPECT 


With the CONTINENTAL’S new and original combination of LIFE and 
INCOME INSURANCE, offered to the American people for the first time 
on an INCONTESTABLE and NON-CANCELLABLE basis. 

This is without doubt the GREATEST selling plan devised. 

Attractive agency openings in Colorado, Washington, D. C., Illinois, Indiana, 
Michigan, Minnesota, Missouri, Ohio, Pennsylvania, Texas and Virginia. 


Address: Combination Service Department. 


CONTINENTAL 


ASSURANCE COMPANY CASUALTY COMPANY 
sells Life Insurance sells Casualty Insurance 
H. G. B. Alexander, President 
General Offices: 910 Michi A » Chicago, Illinois. 











More Than One Million Policies Now In Force 


Only four other life insurance companies in America have more 
policy contracts in force than this Company. A study of the 
following growth in ten years is invited: 


Jan.1,1910 Jan.1,1915 Jan. 1, 1920 
Assets $ 4,867,379 $ 8,763,566 $ 18,682,446 
Policies in Force 342,972 551,969 1,058,956 
Insurance in Force 44,780,907 79,619,435 = 191,495,761 


Attractive opportunities open to agents in Ohio, Indiana, Kentucky, 
West Virginia, Western Pennsylvania, Michigan, Illinois and Missouri. 


The Western and Southern Life Insurance Co. 
W. J. WILLIAMS, President CINCINNATI, OHIO 
Organized February 23, 1888 











The American Home Life 


Insurance Co. 


Topeka, Kan. 
F. S. Jackson, Pres. F. P. Metzger, Sec. 


Good contracts for live agents. Address F. P. Metager, Topeka, Kan. 








Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio— West Virginia 
PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 








UCCESS IS : : eR Sipe 
ERVICE income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY, michicay 


Cash Capital, $200,000.00 V. D. CLIFF, President 


me Succes OF OUR We have a contract for you under which your 
e 











tribute to his generalship. 


Many Life Men Are Beginning 
To Sell Accident and Health 


Are you one of them? To sell this income insurance 
to your old policyholders you want to know the 
sales points. Read the monthly sales manual and 
revivifier, The Casualty Review, devoted entirely to 
health and accident insurance. One dollar puts you 
on the subscription list for a whole year. 
Send your dollar to 
THE CASUALTY REVIEW 
1362 Insurance Exchange Chicago 
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AMERICAN NATIONAL INSURANCE COMPANY 


of GALVESTON, TEXAS 


W. L. MOODY, JR. 


; President 


FIFTEENTH ANNUAL STATEMENT 
December 31, 1919 


ASSETS 

Reali Estate Owned............. $ 884,324.41 
Mortgage Loans, First Liens.. 3,091,830.79 

Loans Made to Policyholders 
on Company’s Policies........ 651,057.17 
NR Fit 2k 5. Ghs.zccktacuky hinted 1,589, 468.02 
ee, ere 32,600.00 
Certificates of Deposit.......... 46,679.22 
Cams, Ge Rate. «0. <...00vo250008 690,373.70 
Interest Due and Accrued..... 157,631.02 

Net Deferred and Uncollected 
er rrere ere 168,995.02 
All other Assets...............- 2,827.02 
$7,315,786.37 


LIABILITIES 
Net Reserve American Experi- 
ence 3 and 3% per cent....... $5,743,808.68 
Special and Contingent Reserve 226,52 
Death Losses in Process of Ad- 


SS I TE OED ey eee 52,029.75 
All other Liabilities............. 100,120.13 
Capital Stock.......... $250,000.00 
Assigned Funds....... 185,842.40 
Surplus .....ccecccccece 757,464.42 
Surplus Security to 

Policyholders  ......sseeeseeees 1,193,306.82 

$7,315,786.37 


Life Insurance in Force, $101,632,847.00 
Paid Policyholders, $7,175,570.00 
“ANCHOR TO.THE ANICO” 


For Further Particulars Write to: 


c. $. HUTCHINGS 
Actuary and Agency Manager 
Ordinary Department 


W. J. SHAW 
Secretary and Manager 
Industrial Department 





























Exclusive Working Rights 


—and— 


Strong Helping Plan 


In a rich and prosperous district, are available to 
a life insurance salesman, who is a salesman, as 


a representative of a strong mutual company— 





One of America’s Greatest 





Address 19-L care The National Underwriter 





















The Gem City Life Insurance Company 
of Dayton, Ohio 
Life—Health—Accident Insurance 


Up-to-Date Policies 


Up-to-Date Agency Contracts 


For particulars, write 
Home Office 
I, A. Morrissett, Vice-Pres. and Gen’! Mgr. 
























The Man Whe Is Willing~-and WILL 


We are prepared to offer unusual opportunities for 
money-making NOW and creating a competence 
FUTURE. 


for the 


For Contracts and Territory, Address 


H. M. HARGROVE - 


President 
Beaumont, Texas 
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CONSERVATION OF BUSINESS 


We are reinstatinz, revamping and cleaning up indebted policies fur a number of Life Companies, 
thus standardizing and conserviny the business, increasing the income, preventing lapses, and keeping 
the policyholders satisfied, and at practically no expense to the Companies. 

Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 


THE OTIS HANN COMPANY, Inc. 


10 So. LaSalle St. 


Chicago, Illinois 


j never before dreamed of. 
1 would be that the public’s confidence 

















INVESTMENT PROBLEMS 
INTEREST COMPANIES 


Executives Showing Some Concern 
Over Proper Handling of 
Enormous Trust Funds 


COMMENT OF OFFICIALS 





Eastern Life Men Discuss Today’s 
Financial Question and Possibilities 


of Further Restrictive Legislation 





NEW YORK, May 11.—During the 
next few years the investment side of 
life insurance will undoubtedly  en- 
gage the attention of life company 
officials in a marked degree. Already 
the thinking insurance executives of 
the country recognize that the financial 
problems of the business will loom 
large on the horizon for the next few 
years. There is no longer any worry 
about getting new business. Practi- 
cally all companies are writing as much 
new business as they can properly take 
care of. It is not necessary’ to devote 
very much time to business building 
and expansion plans. New business ap- 
parently will just about take care of 
itself for some time to come. Also 
mortality is almost normal again. Ap- 
parently there are to be no further 
heavy drains upon the company as a 
result of influenza. The effects of the 
two outbreaks of this disease have 
passed. In many respects, the life in- 
surance business is striking a normal 
stride. Life insurance men are com- 
mencing to regard big business as nor- 
mal and natural. The heavy volume is 
no longer regarded as phenomenal or 
a temporary spurt. It seems to be the 
opinion that the present pace will be 
maintained for some years. 

Attracting Huge Sums 


Thus many problems that have been 
worrying life insurance officials are 
passing. The questions that have 
rested heavily upon the shoulders of 
the life insurance leaders of the coun- 
try are becoming less and less burden- 
some as time goes on. The one thing 
that stands today as a possible serious 
obstacle in the path of the life insur- 
ance business is the question of how 


the public is going to lock upon the. 


accumulation of vast sums of money 
by the life companies. In other words, 
is the life insurance business attracting 
such tremendous quantities of money to 
it that there may be a demand on the 
part of the public for another investi- 
gation of the business, or at least an 
inclination on the part of the govern- 
ment or state legislatures to impose 
further and more drastic restrictions 
upon the business? 


Fear Adverse Criticism 


Those who are really in touch with 
what is going on in the life insurance 
business know that company officials 
today fear that in some states ,or even 
in Washington, some half-baked re- 
former will rush into the legislature 
and demand an investigation of the life 
insurance business and an inquiry into 
why the life companies are accumulat- 
ing such large sums of money. An 
uninformed, but well-intentioned pub- 
lic-spirited citizen could cause quite a 
stir by making a compilation of the 
funds now in the hands of the life in- 
surance companies. He could show 
that there is a great concentration of 
wealth, that the life insurance business 
is bringing money to itself on a scale 
The result 


in life insurance would be impaired; 
that people might commence to doubt 


the wisdom of entrusting to the life in- 
surance business such large sums of 
money and the splendid faith in the life 
insurance business that has been built 
up in the last 20 years might be 
seriously shaken. This is not liable to 
happen, but it is not out of the realm 
of possibility. 


Have Huge Trust Fand 


The real life insurance student of 
the country sees clearly that the whole 
complexion of the business is chang- 
ing. Until now, life companies have 
held in trust public funds on a fairly 
moderate scale. Of course, the total 
holdings of all life companies doing 
business has been large, but not abnor- 
mally so. Today, the policyholders’ 
money held by life insurance companies 
is so large as to be simply staggering. 
If the average man on the street were 
told how much money the life com- 
panies of the country are holding in 
trust for the public, he would not be- 
lieve it. The sum is too large to be 
accepted as correct by anyone except 
the man who has followed the life in- 
surance business and knows the rapid 
development that has taken place in the 
last five years. 


Questions That Worry 


Are the men at the head of the life 
insurance companies of the country 
ready for the test? Is the country in 
such condition that radical and harmful 
legislation is possible or probable? Is 
the life insurance business facing any 
real danger today, because of the fact 
that it has attracted to itself such huge 
sums of money? These are the ques- 
tions that the life insurance men hay- 
ing charge of the financial end of the 
business are asking themselves today, 
They recognize that the more business 
the life companies do, the more acute 
the problem becomes. 


Sees Big Improvement 


An official of one of the big eastern 
companies, who has just completed a 
tour of the United States for the purpose 
of opening up new investment channels 
for his company, said the other day re- 
garding one phase of the situation: “I 
am very much encouraged over the out- 
look because I believe that we have a 
better class of men at the head of the 
life companies today than we had even 
ten years ago. To a very great extent, 
the speculators, the plungers, the finan- 
cial jugglers have for one reason or 
other left the business. The men in 
charge of the companies today are of a 
better caliber. They are made of better 
stuff. I think the business itself is very 
largely responsible for the improvement 
of these men. 


Change in Ten Years 


Everyone familiar with the life insur- 
ance business know that some years ago 
a number of high pressure artists, stock 
salesmen, adventurers and_ get-rich- 
quick-Wallingfords got into the life in- 
surance business. It offered them a big 
opportunity for a quick clean-up. Many 
of these men exploited the business, 
squeezed their companies dry and then 
got out. Some stayed. At any rate, all of 
those of this type who are in the busi- 
ness today show very few of the charac- 
teristics that marked them when they 
first got into life insurance work, Their 
contract with the institution of life in- 
surance has had an improving influence 
upon them. Some of them have caught a 
real vision of the business. They have 
seen the benevolent side. They have had 
contact with agents who are real sales- 
men and not merely slipping something 
over on the public. They have had a new 
conception of the business forced upon 















































A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 
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“THE COMPANY OF CO-OPERATION” 


DES MOINES 


LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 
DES MOINES .R-7T Bids.) IOWA 


TERRITORY 


IOWA SOUTH DAKOTA 
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“SOMETHING 
NEW FOR 
AGENTS" 








National 
American 
Life | 
Insurance 
Company 








Burlington, lowa 








Founded 1865 
THE 


PROVIDENT 
LIFE AND TRUST 
COMPANY 


OF PHILADELPHIA 
PENNA. 


The Long Endowment of 
the Provident is peculiarly 
adapted for the creation of a 
cash fund to meet Estate 
Taxes. The interest on the 
proceeds after maturity swells 
the insured’s income until 
death when the cash is im- 
mediately available. 








them. By merely remaining in the busi- 
ness they have been improved and 
broadened in spite of themselves. They 
have a real purpose before them. 


Will Continue as Before 


I cannot see that such men are going 
to make false moves at this time. They 
are not going to slip back ten years or 
so. Their development has been too cer- 
tain and sure. I believe that the growth 
of the business and the importance of 
the trust imposed on them has made the 
proper impression upon them. I have 
not the slightest idea that the men in 
charge of the more moderate sized com- 
panies are going to be any less appre- 
ciative of the need of keeping an even 
keel and going along on a proper basis 
than are the officials of the big com- 
panies in the east. Of course, to the 
eastern men the big accumulation of 
funds is not altogether a new thing. 
Officers of the participating companies 
have been handling public funds on the 
mutual basis for so long that the mere 
fact that the amount of money entrusted 
to their care has multiplied ten or 
twenty times is not going to alter their 
attitude in the least. They will simply 
go on as before.” 


Has Public Sympathy 


Another New York company official in 
discussing possible legislation designed 
to further restrict the life companies 
said recently: “In considering the possi- 
bility of additional life insurance legis- 
lation, we must not lose sight of the fact 
that today there are two strong forces 
at work in the country, one represented 
by the more radical element, advocating 
socialism, communism and liberalism. 
Opposed to those entertaining these 
views is the group that stands for indi- 
vidual enterprise and capitalism. I be- 
lieve that for the present at least those 
in the latter class will predominate. I 
do not think that the public will permit 
the life insurance business to be ruth- 
lessly attacked, or that the people will 
stand by and see life insurance so ham- 
pered and restricted as to interfere with 
its proper development. I believe that 
by their patronage the people have dem- 
onstrated their:faith in life insurance 
and their belief in the business as now 
conducted and that they would not per- 
mit any radical changes. 


May Be Investment Laws 


If there is to be any life insurance 
legislation in the near future, I think 
it will be along the lines of further regu- 
lating the manner in which the com- 
panies may invest their funds. I very 
much doubt if anything will be enacted 
into law, which will further restrict the 
duties of the officers of the companies. 
I refer to the participating companies. 
It is not unlikely that statutes will be 
enacted which will stipulate that life 
companies must invest a certain propor- 
tion of their assets in a prescribed form 
of security and that disposition of all of 
the funds held by the life company will 
very largely be prescribed by law. 


Needs Freedom of Movement 


“The life insurance business has grown 
to such enormous proportions that it is 
against the public’s interest to interfere 
with the free operations of the business. 
It may be well enough for the govern- 
ment to throw sufficient safeguards 
around the business to protect policy- 
holders and the public, but I do not be- 
lieve that anything is going to happen 
to the business that will interfere with 
its advancement. In my estimation there 
will never be any more requirements as 
to the amount of business a company 
may write. I think the public sees that 
the life insurance company must be 
allowed to do as much business as possi- 
ble. 

Congressional Committee 


“T have often thought within the last 
few months that before so very long 
there will be some sort of a congres- 


consist of the big financiers of the coun- 
try and the chief life insurance execu- 
tives. This committee may work out 
some system whereby life insurance 
funds may be distributed about the coun- 
try in the most beneficial manner possi- 
ble. The tendency is against great ac- 
cumulations of money and toward a 
greater distribution. The life insurance 
business is semi-public in its nature. 
The entire nation is influenced, even if 
not obviously, by what the life companies 
do. If there is to be legislative regula- 
tion it should be along the lines of work- 
ing out a system that will enable the 
life companies to invest their money 











over a wider area and in a greater num- 








An Exclusive Life Reinsurance Company 





THE REINSURANCE Lire COMPANY 


OF AMERICA 
DES MOINES, Iowa. 


Prompt Service Full Coverage 


Attractive Contracts 


H. B. HAWLEY, President F. D. Harsh, Secretary 








ONCE MORE IT 


Leads Them Allin Kansas 


Of eighty-seven old line Life Insurance com- 
panies writing ordinary business in Kansas dur- 
ng 1919, official advices from the State Super- 
intendent of Insurance again demonstrate the 
choice of the people of its Home State to be 


The Farmers & Bankers Life 
Insurance Company 
WICHITA KANSAS 








Progress in I wenty-Four Years 
Shown in Five Year Periods 


Assets 


2,912.00 


Yeas Insurance in Force 
1896 § 256,000.00 § 
1901 2,363,054.00 102,687.00 
1906 10,576,110.00 661,430.00 
1911 20,565,597.00 1,952,407.00 
1916 48,026,506.00 4,922,478.00 
1919 84,777,274.00 7,982,899.00 











sional committee appointed, which will. 





ber of securities. To my mind, if a few 





In 1919 


44 General Agencies paid for 
$88,000,000 
Standard Business 
Dividend Scale Maintained, Surplus Increased 


Mutual Life Insurance Co. 
Boston, Mass. 


New England 
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Central States 


Life Insurance Company 
St. Louis, Mo. 




















$47,000,000.00 


Insurance in force - . 





JAMES A. McVOY 


Vice-President and General Manager 





















“SAFE AS A GOVERNMENT BOND’ 


The OHIO STATE LIFE 


LIFE. HEALTH, ACCIDENT **°c MONTHLY INCOME INSURANCE. 





Openings OH'0 IND.KY MICH, and W.VA Write Columbur 













Midland Mutual Life 


Insurance Company 
Columbus, Ohio. 


W. O. Thompson, President G. W. Steinman, Secretary 








The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For terms 
au territory, write to 


WM. MONTGOMERY, President and Gen. Mgr. 
New Masonic Temple Washington, D. C. 














EXCELLENT OPPORTUNITY for Reliable, Energetic men to 
represent us in the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY OF COLORADO 


THOS. F. DALY, President 
DENVER, COLORADO 














additional safeguards were provided, the 
life companies could invest their money 
in many securities, in which investment 
is now prohibited by law. It seems rather 
unreasonable that life companies are 
forced to invest their funds only in a 
few securities, when individual investors 
and corpcerations of all kinds buy vari- 
ous others and seldom lose money. After 
all, there are only a few really specula- 
tive securities and these are well 
known.” 


Would Wel 


Company executives feel that what- 
ever may be proposed in the way of life 
insurance legislation, there is no possi- 
bility of public sentiment being turned 


Di ry 











against the institution of life insurance. 
The business has progressed so decidedly 
in recent years and the circle of policy 

holders has been widened to such an 
extent that the life companies feel that 
the people generally are in back of them 
and will not see them unnecessarily at- 
tacked or hindered in their operations. 
On the whole, the executives in the busi- 
ness seem to be ready for any legisla- 
tive suggestions that may be made and 
perhaps 2 frank discussion of the situa- 
tion through a congressional committee 
would permanently set at rest the fears 
at present entertained by some execu- 
tives to the effect that life insurance 
may be seriously hampered by unwise 
legislation. 








LIVE LIFE TOPICS 








6c¢— HOPE it does not become any 
easier to write life insurance than 
it is right now,” said a big city general 
agent the other day. “If life insurance 
conditions become any more favorable 
than they are right now, we will soon 
have no need for agents. Life insur- 
ance salesmen today are self-reliant, 
resourceful, wide awake and alert, be- 
cause they have to be. They have for 
years met with more or less stiff resist» 
ance on the part of the public. They 
have had to present life insurance in a 
very attractive, forceful style in order 
to make sales. Life insurance sales- 
men are real salesmen. The man who 
can sell life insurance can sell just 
about anything else that is for sale. 
“Now, then, if the selling of life in- 
surance becomes any easier, the men 
in the field will commence to lose their 
steam. They will not be very good 
salesmen, because they won’t have to 


be. I do not want to see the men in 
my agency become a lot of order 
takers. I want to see just enough op- 


position to the writing of life insurance 
on the part of the buying public to keep 
my men in fighting trim. These times 
are not going to last forever. There 
will be a drop sooner or later. When 
the slump comes, I want to see my 
men in shape to be able to stand a few 
rebuffs. I do not want a lot of jelly 
fish without any backbone trying to sell 
life insurance in difficult times. If 
things become any easier, and if con- 
ditions remain unusually favorable over 
a period of a year or so, when the hard 
days arrive, when the time comes that 
salesmen have to struggle for every 
case they write, the men who have been 
taught to write life insurance without 
resistance or opposition will throw up 
their hands and say that it can’t be 
done. 

“These are not normal times. It is by 
no means natural and a regular thing 
for people to want life insurance. The 
demand has always had to be created by 
life insurance salesmen, and life insur- 
ance salesmen always will have to cre- 
ate the demand during normal times. 
No very great amount of life insurance 
is ever going to be sold over the coun- 





ter except in days like these when con- 
ditions are most unusual. Life 
insurance salesmen should have a sell- 
ing style and manner that is suited to 
normal times. If it becomes very much 
easier to write life insurance, the agents 
of today are going to lose all of their 
aggressiveness, their ability to meet 
objections and stand up under abuse. I 
don’t want to see that happen.” 


* * * 


N the shadow of the overwhelming 
| event of the government going into 

the life insurance business, the rather 
abortive attempt of the life insurance 
companies to furnish the soldiers and 
sailors insurance has almost been for- 
gotten. However, a _ considerable 
amount of extra war premium business 
was placed on the books of some com- 
panies. It will be remembered that, 
from the day congress declared war, April 
6, 1917, most companies charged a single 
extra premium of $100 per $1,000 for 
service beyond the United States and 
that later, as a result of the work of a 
committee of the insurance commis- 
sioners, a more or less uniform practice 
was adopted by which companies 
charged $37.50 for each $1,000 during 
the continuation of the war. Most of 
the companies, even including the stock 
companies, announced that at the close 
of the war they would return the un- 
used portion of the premiums, as it 
was not the desire of the companies 
to make money out of war business. 
It will be interesting to learn, now that 
the war has practically closed, what 
percentage of the war premiums the 
various companies returned. The New 
England Mutual has closed out this ac- 
count and reports that the company has 
refunded 33.41 percent of the extra war 
premiums paid for the period ending 
Nov. 30, 1918, and the full amount of 
extra premiums paid for that portion 
of the policy year after that date. 
This refund was made not only on pol- 
icies in force at this time, but upon 
those that lapsed in the meanwhile, and 
also to the beneficiaries under policies 
upon which the full amount of insur- 
ance had been paid as death claims. 





Southland Life Insurance Co. 


DALLAS, TEXAS 
The Progressive Company of the South 


; HARRY L. SEAY, President 
Frans Nelson, President onIWEAL, 











F. J. Uehling, Secretary 




















The “Giant of the West» 








territory. Straight 


expenses. 


The 





WANTED: 


An experienced Agency supervisor in Iowa 


Address, 76-Q, care 


salary and traveling 


National Underwriter 
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WRITES NINE MILLION 


BIG RECORD OF HUFF AGENCY 





New York City General Agent of Trav- 
elers Celebrates Fifth Anniversary 
—Notable Speakers Present 





NEW YORK, May 10.—Not only is 
Perez F. Huff, general agent in this 
city for the Travelers, one of the larg- 
est personal producers in the United 
States, but he is recognized as one of 
the most constructive agency build- 
ers, as well. Mr. Huff is a born sales- 
man, and possesses, in eminent de- 
gree, two primary elements for large 
success, i. €., a thorough belief in his 
product and ability to transmit his be- 
lief and enthusiasm to his prospect. In 
addition to natural aptitude for the 
work, Mr. Huff knows his business in 
its every angle, and has gained his 
knowledge partly by intensive reading, 
but more largely in the hard field of 
practical experience. His general 
agency for the Travelers here—one of 
fourteen such offices—in the first four 
months of the present year wrote 
$9,000,000 of business, of which $7,400,- 
000 was issued and $5,451,150 paid for. 


First full year premiums to the 
amount of $166,130 were collected. 
Of his agency staff, ten averaged 


$150,000 each; one contributed $500,000, 
another $400,000; ten more averaged 
$100,000 each, and a further ten were 
responsible for $50,000 each. ; 

This interesting data and other in- 
formation concerning the operations of 
this progressive agency were made pub- 
lic at the fifth anniversary luncheon of 
the Huff staff on Saturday last. The 
gathering was attended by nearly a 
hundred agents, members of the office 
staff and guests, the last named includ- 
ing the following, all of whom made 
brief but most complimentary ad- 
dresses: 

Hon. Charles L. Guy, Justice New York 
Supreme Court; Hon. F. R. Stoddard, 
deputy superintendent of the New York 
Insurance Department; William Brosmith, 
counsel The Travelers; James J. Hoey, 
vice-president Continental; Harry  B. 
Rosen, star producer of the New York 
Life; C. R. Harris, Central Union Trust 
Company; William Fox, of the Fox Film 
Corporation; David M. Bessler, special 
representative of the P. F. Huff Agency 
and Miss Mary Z. Shapiro, of the same 
office. Miss Shapiro and Mr. Bessier are 
star producers, and developed under Mr. 
Huff’s instruction. Prices for conspicu- 
ously good production were awarded to 
Henry von Ost, A. G. Joseph, Max Abra- 
ham, J. B. Abraham, A. W. Stebbins, Max 
Goldsmith, J. S. Blume, M. K. Delahanty, 
Thomas Gorman, J. W. Unnston, S. S. 
Bachman, H. H. Harris, Henry M. Red 
Freedman and Edgar Lowell. Mr. Huff 
was remembered by the staff through the 
medium of a silver water pitcher, tray and 
goblets; a fine assortment of American 
beauty roses, and applications for an even 
million dollars of new insurance. No 
wonder he was happy, and that the agents 
and guests shared the feeling. 


* 


New York Men on Tour 


NEW YORK, May 11.—Local members 
of the Association of Life Insurance Coun- 
sel left the city today for Washington to 
attend a meeting of the organization of 
which Edward D. Duffield, vice-president 
of the Prudential, is president. Addresses 
are scheduled to be made by: Joseph F. 
Canwell, general counsel of the Penn 
Mutual Life; J. H. MacIntosh, general 
Counsel of the New York Life; Thomas 
J. Tyne, general counsel of the Nashville 
Life and Accident and by Job E. Hedges, 
seneral counsel of the Association of Life 
Insurance Presidents. 


Extends Nursing Service 


The Metropolitan Life is extending its 
hursing service given to industrial pol- 
icyholders through the various visiting 
hurses associations of the country to its 
Policies under the group plan. The com- 
Pany expects in time that the nursing 
Service on group business will take on 
large proportions. This service is given 
Without any extra charge to the group 
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FIRST RURAL OLD LINE COMPANY 


Low participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE COMPANY OF AMERICA 


FRANCIS F. McGINNIS, President, General Counsel and Founder 


We are writing at the rate of over three millions a year and have a particularly attractive prop- 
osition for men with clean records who can deliver the goods—as General, State or District Agents. 


WILLARD E. KING, Vice President and Manager of Agencies FRANKLIN A. BENSON, Secretary and Superintendent of Agents 
Home Office: BAY CITY, MICHIGAN 

















George Washington Life Insurance Company 


Our 20 Pay Endowments at Ages 60, 65, 70 and 75, and our Monthly 
_ Income Coupon Bond Policies are growing in popularity. We are 
} also writing all standard forms at low premium rates. A few attract- 
ive Agency openings are now available in the state of Ohio. For 
particulars address 


C. B. BEAUMONT, State Manager, 2205 E. 83rd St., Cleveland, Ohio 














WANTED 
MANAGERS FOR IMPORTANT DISTRICTS IN OHIO — INDIANA — ILLINOIS — MICHIGAN 
Guaranteed Low Cost Policies. As Good as We Can Make Them. 


Any one of the above is an absolutely first class opportunity. If your record is clean and you can 
furnish evidence of your ability as a Personal Producer, your application will be considered. 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


The Rookery, Chicago 


O. W. JOHNSON, President S. W. GOSS, Vice-Pres. and Agency Mgr. 








Indiana National Lite Insurance Co. 
INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy centracts are liberal and modern, having many Our Home Office is helpful: our agents are pleased with 
features that appeal to agents and p the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 








THE DETROIT LIFE INSURANCE COMPANY 
AGAIN NUMBERED AMONG MICHIGAN’S LEADING COMPANIES 


New Insurance Paid for During 1919..............cscescssceees 
Amount of Paid for Insurance in Force December 3ist, 1919. 
Admitted Assets, December 3ist, 1919...........cccsccccsscceseees 


The above record was accomplished through the efforts of an efficient and capable Agency Organization. 
UNUSUAL OPPORTUNITIES IN MICHIGAN FOR THE WIDE-AWAKE SALESMAN 
Now is the time to join the Agency Force of a well-established and rapidly-growing organization, 
THE DETROIT LIFE, “The Company of Service”’—SERVICE established both for the good of Policyholders and Agents. 
We are at your service if you wish to join our ranks. We have some very attractive Agency propositions to offer to energetic 
men who wish to add materially to their incomes. Why not get in touch with us, consider the proposition, and then decide? 

Write direct to 

THE DETROIT LIFE INSURANCE COMPANY, 

M. E. O’Brien, President 






Home Office: Blessed Building, Detroit, Michigan. 
James D. Baty, Sec. & Treas. 








If you want to sell your 
agency, ask for bids. Ask 
through an ad of this sort. One 
aoe. one column wide, one time, 


CONTINENTAL LIFE INSURANCE CO. 


KANSAS CITY, MO. 
JOHN W. COOPER, President 

















Nsurance premiums. 
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“The Oldest Company in America’ 


Issued its first Powey im 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


‘Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire andideal. | 


For terms to producing Agents address 


The Mutual Life Insurance Company 


of New York 


34 Nassau Street, New York City 

















WANTED 


First class Field Superintendent. 
For an old line Life Insurance Co. 
Location—Middle West 


Salary and Expenses 


This is an exceptional opportunity. Liberal 
Commission contracts, with perpetual renewals, 
to offer agents. Our policy contracts are un- 
excelled. Correspondence confidential. 


Address, 92-F 
Care THE NATIONAL UNDERWRITER 
175 West Jackson Boulevard 


CHICAGO, ILL. 

















Indianapolis Life Insurance Company 


INSURANCE IN FORCE 








1905 $ 325,000.00 
1906 1,281,909.93 

1907 2,158,315.62 =. ame 
1968 2,344,449.12 hatin. 

1909 3,037,135.59 _ eee 388,901.45 
1910 3,760,237.71 Total Dividends 

1911 4,451,264.48 Ee 
1912 5,756,690.86 Admitied Surpls.. 101,350.49 
1913 7,011,554.27 Admitted Assets .  1,744,366.92 
1914 8,655,788. 49 

1915 = 10,231,921.21 

1916 12,021,820.06 

1917 = 13,665,053.54 FRANK P. MANLY 
1918 15,532,346.26 Peel 
1919 20,456,374.44 indianapolis, Ind. 


NEW CONCERNS THICK 


RECORD FOR INCORPORATIONS 


High Credit Tension Has Failed to 
Halt 
Business Enterprises 





Launching of New 





The high credit tension, as reflected 
in the prevailing high interest rates, has 
apparently failed to restrict to any ex- 
tent the organization of new corpora- 
tions in the United States. During 
April 1,262 new enterprises, with an 
authorized capital stock of $100,000 or 
over were incorporated under the laws 
of the principal states, with a total 
capital of $1,354,262,400. In the same 
period a year ago approximately 700 
companies took out charters represent- 
ing $515,665,300. The returns there- 
fore show an increase in authorized 
capital of 141 percent as compared with 
a year ago, and 421 percent as con- 
trasted with two years ago. All of 
them are, of course, potential pros- 
pects for the insurance salesman. 
Few with Exceptional Capital 
Comparatively few corporations with 
an exceptionally large capital are: in- 
cluded in these returns. They cover 
practically all lines of business and in- 
dustry. Oil and gas companies took 
the lead in total capitalization, with 
$316,129,700. Shipping concerns make 
the second best showing, with $178,- 
835,000. 

Delaware continues to lead all other 
states in the showing, followed by 
Pennsylvania, New York, Massachu- 
setts and New Jersey. 


All Records Broken 


Since Jan. 1, incorporations have 
totaled the enormous sum of $6,169,- 
381,000, an increase of 262 percent over 
the figures of 1919 and 579 percent in 
excess of the total for the first four 
months of 1918. How long the pres- 
ent pace will contiue is, of course, a 
question. It is considered quite 
likely that some of the promoters will 
delay the carrying out of their plans 
until monetary conditions are more 
favorable. 


Reserves Held Taxable 


OKLAHOMA CITY, OKLA., May 11— 
Reserve funds of domestic life insurance 
companies are not exempt from taxation, 
according to an opinion given last week 
by the attorney-general’s department. 
Capital, surplus and undivided profits 
must be assessed on an ad valorem basis, 
the opinion says. 


Northwestern Mutual’s Taxes 


During 1919 the Northwestern Mutual 
paid $1,766,887 in taxes, The company 
states that at the average rate per thou- 
sand of its last year’s new business this 
sum would have been sufficient to pay 
the first premium on more than $58,- 
000,000 new insurance. 


AGENTS NOW DUBIOUS 


MANY COMPANIES EXACTING 





Becoming More Rigid in Medical 
Selection, Making Rate Book 
Men Very Solicitous 





There is considerable  solicitudé 
among the agents of some companies 
that are becoming far more rigid in 
their medical selection because of the 
immense volume of new __ business, 
Business is rolling in so rapidly and in 
such large amounts that some com- 
panies find it necessary to put on the 
brakes so that their surplus fund will 
not be consumed too far. Some com- 
panies therefore are working out this 
problem through the medical depart- 
ment, turning down business that un- 
der normal conditions they would have 
been glad to have. This, however, has 
put their agents in an embarrassing 
situation. 


Agents Are In the Dark 


The agents have canvassed men that 
they knew would have run the gauntlet 
under ordinary conditions. They were 
recommended by the local medical 
examiner. Everything seemed to be m 
pretty good shape. There might be a 
flaw here and there, but it was not 
vital. The agents therefore do not 
know just how far they can go now, 
They hesitate to put in new cases that 
may be turned down. It is a blot on 
the record of the applicant. The ap- 
plicants themselves become peeved and 
sore at the agent. 

Undoubtedly, with companies becom- 
ing more exacting, there will be more 
brokerage business placed. Some com- 
panies are able to finance all the busi- 
ness that is forthcoming, and many 
companies that have not large agency 
plants are willing to take brokerage 
business. Some companies are par- 
ticularly rigid in accepting anyone who 
has had influenza or pneumonia during 
the last eighteen months. Some of 
these people may be somewhat im- 
paired. In other cases, where an ap- 
plicant has passed through the influ- 
enza stage,: companies use it as an 
excuse to delay or turn down the risk. 


Life Notes 


W. W. Jaeger, eastern sales manager 
for the Bankers’ Life of Iowa, will spend 
two weeks in Indiana in June assisting 
General Agent Elbert Storer and _ his 
men, 

A. F. Esricht, general agent for Guar- 
dian Life in Oregon for several years, 
has resigned and joined the Phil Gross- 
maver Company of Portland, Cre., gen- 
eral agents for Travelers in Oregon. 

Lawrence E,. Presson, general agent 
for the Philadelphia Life at Dillon, S. C., 
last week made his initial visit to the 
home office and the home city of the 
company. His production so far in 1920 
has passed the quarter million mark and 
he is confident that he will fully round 
out the million in paid-for business be- 





fore the close of the year. 









Now Ready 


Benefit Societies. 


have a chart containing 


Duttenhofer Bldg., 
Cincinnati 














Statistics of Fraternal Orders 


Annual chart, giving rates, benefits, expenses, cost 
of management, mortality, etc., of the Fraternal 


Every life agent is frequently asked for informa- 
tion regarding certificates in these associations. 
should be able to answer these questions and should 


The information about fraternals is not given in the 
usual life insurance books. 
This chart, Statistics of Fraternal Orders, can be supplied by 


The National Underwriter 
95 William St., 
New York 


PRICES: Cloth, $1.00, Leather, $1.25 


1920 Edition 


He 


authoritative information. 


175 W. Jackson, 
Chicago j 
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MODERN BUSINESS GETTING METHODS 














How Successful Salesmen of Life Insurance are F inding and Closing Prospects 
by Applying the Best Selling Systems to Their Business. 
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KNOWING HIS POLICIES BIG 
FACTOR IN AGENT’S SUCCESS 
Myer D. H. Lipman of Baltimore Credits it With Large 


Amount of His Sales—W orks Largely Among 
Jewish Residents of His City 


ELIEVING in your policies is half 
of a sale, according to Myer D. H. 


B 


Lipman, general agent of the 
Travelers at Baltimore, Md., who at- 
tributes his knowledge of his com- 


pany’s proposition to a large amount of 
his sales. And Mr. Lipman should 
know whereof he speaks, for in 1919 
his sales were $1,100,000. 

In the heart of Baltimore’s whole- 
sale district, out of the insurance dis- 
trict, above a cigar store, Mr. Lipman 
has his office. His office is not very 
impressive—a little cubby hole that 
barely holds two persons in his private 
office—but he contends that it is within 
a radius of ten blocks of this section 
that he wrote the bulk of his business 
last year. Mr. Lipman’s record is more 
remarkable when it is taken into con- 
sideration that over 90 per cent of his 
business written last year, was written 
among Russian Jews. 


Finds Jewish Population 

Ready to Buy Insurance 

He takes no stock in the assertion 
that the Jew is the hardest man to sell 
life insurance. He asserts that this be- 
lief is all wrong. 

“The Jew today is waking up to life 
insurance,” stated Mr. Lipman. “He is 
more susceptible to life insurance to- 
day than the Gentile? Why? Because he 
has awakened to the benefits of life 
insurance. There used to be a sort of 
superstition among the Jews against 
life insurance, but all that i is gone now. 

“The Jew is hard to get,” stated Mr. 
Lipman, who is himself of that religion, 
“but once you have him, he is safer 
than a Gentile. It is a characteristic of 
the Jews to pay their bills and their 
premiunis are paid promptly. And you 
know a man is not insured when his 
premium is not paid.” 


Varies Talk According 
to His Prospect 


_ Not only does he know all the benc- 
fits of his policies, but he studies his 
prospect carefully. He has a different 
method of talk tor the plain business 
man; for the man who has a senti- 
mental streak in him. 

One argument that Mr. Lipman finds 
brings wenderful results with Russian 
born Jews and which he uses effectively 
is one illustrating the condition of the 
Jews in Russia. 

“Are you going to be like your fore- 
father in Russia?” he asks his pros- 
tect, “who is claimed to be worth a 
fortune while he is living, but when 
he dies it is found that he took his 
wealth with him? Or are you going io 
protect your family.” 


Uses Yiddish Language 
and Jewish Idioms 


Very often Mr. Lipman meets with 


not need any insurance; that his chil- 
dren are all married and it would be 
a waste of money to take out a policy. 
It is then that Mr. Lipman reverts to 
the Yiddish language and the Jewish 
idioms. 

“Do you live like an animal,” is his 
retort. “Haven’t you any poor rela- 
tives?” 

“And very often,” says Mr. Lipman, 
“in fact in practically every instance, 
he has some poor cousin or widowed 
sister. Some poor relative needs 
money badly.” 

“A $5,000 policy with your sister (or 
cousin or other relative, as the case 
may be), as beneficiary,” argues Mr. 
Lipman, “means more to you than if 
you gave a million dollars to charity.” 


How He Works With 
Jewish Business Man 


Of late, Mr. Lipman has been con- 
fining his activities to the Jewish busi- 
ness men. When he goes in to see his 
prospect, his aim is to make the man 
interested in his proposition, yet at 
the same time give him no inkling that 
he is trying to seil him insurance. But 
let Mr. Lipman tell it: 

“When I go in to see him, I indicate 
at the start that I am not there to sell 
him insurance. What I want to do is 
to show him my proposition so that 
he can interest his friends. 

“Out comes a sample policy and I 
tell him in full detail all the benefits he 
will derive from my policy. When I 
see that he is interested and is warmed 
up to the policy, then I get down to 
selling him my policy. But I do not 
let him get the idea that I am trying 
to sell him. I broach the subject of 
having him try a sample policy. 

“*An examination won’t hurt you.’ 
I tell him ‘Every man needs a phys- 
ical examination every once in a while 
anyway. Jn practically every case, the 
prospect is enthused over the idea. 
And do you know, nine out of every 


ten, and sometimes ten out of ten, of 
the inspection policies never come 
back.” 


Does Large Amount 
of Personal Business 


Mr. Lipman is doing a great deal of 
personal business. When he first took 
over the agency, he had as high as 
twenty agents. 

“But I found,” he said, “that I could 
make more money selling insurance 
myself than teaching my agents. To- 
day I have five men, all of them old 
insurance men and all of them Jews.” 

Mr. Lipman was allotted $2,000,000 
by the Travelers for the year ending 
in September, and has already passed 
that figure. In fact his personal busi- 
ness for the first three months of 1920 
was close to $1,000,000. Among this 
business is one policy for $125,000 and 
one for $100,000. 


surance,’ said Mr. Lipman in conclu- 
sion, “is Feca ta your article. It is 
just like selling goods. If you have a 
good article, you will have big sales 
while if your article is poor, your sales 


will not amount to very much. Know 
your proposition and study your man, 
handling -him according to his char- 
acteristics. Then you are bound to sell 
your policy.” 











TIP FROM AN OLD SALESMAN 











F there is anything that makes most 
| people hot it is to get their names 
wrong, or in some other delicate 
way apprise them of their small im- 
portance and little consequence in the 
body politic. I remember talking with 
an agent at a conference in which we 
discussed the idiosyncracies and pe- 
culiarities of adepts at meeting the 
public and influencing people’s opin- 
ions. We spoke of James G. Blaine, 
one of the most popular men ever in 
public life. He attributed it to the 
fact that Mr. Blaine never forgot a 
name or a face. “Whenever I am in 
doubt about the pronunciation of a 
name,” said the agent, along the same 
line, “I inquire, to be sure and not 
make a mistake. I remember one 
client who spelled his name ‘Dunlop,’ 
but insisted that it be pronounced 
Dun-LOPE. I learned this while 





looking up the man’s peculiarities and 
circumstances. In our talk I Dun- 
loped him to his heart’s content and 
so impressed and flattered him that I 
came away with an application for a 
good-sized amount. I am as confident 
as can be that if I had called him ‘Mr. 
Dunlop’ I would have steeled his heart 
and come away without the applica- 
tion.” 

It is “old stuff” to say that the sales- 
man who wishes to impress others— 
as do life insurance salesmen—that’s 
their business—must use tact and the 
arts of persuasion, yet attention cannot 
too constantly be given to just that 
point. In order to win a man, one 
must at least not offend. I know of 
no line of work in which the gentle 
art of diplomacy plays greater part 
than it does in writing life insurance.— 
New York Life Bulletin. 











BY WILLIAM 


ECRETARY WILLIAM ALEX- 
S ANDER of the Equitable of New 
York in his new book, “How to 
Sell Insurance,” devotes a chapter to 








income insurance. It contains some | 
splendid material. Here are some ex- | 
tracts: 

* *& * 


What is the chief purpose of life 
insurance? Is it not to protect the 
widow and the orphan? 

Is it not true, also, that as a prop- 
erly conducted life insurance company 
is the most secure of all financial or- 


ganizations, it is the safest and best 
depository for the savings of the 
people? 


And may not every wife and mother 
throughout the length and breadth of 
the land know that if her husband takes 
insurance for her benefit in a strong 
company based on scientific principles, 
she will, at the maturity of the con- 
tract, certainly receive promptly and 
in full the amount which the company 
has agreed to pay? 

* *€ * 

But after the widow receives this 
money, and the insurance company is 
relieved of the responsibility of guard- 
ing it, what becomes of it? Does she 
invest it, and support herself and her 
children on the income it produces? 

There are cases where this is the 
course followed, but most women are 
experienced spenders and know little 
about the difficult business of saving 
and investing money. . 

Is there any remedy for such evils? 

Yes. It is accomplished by means 
of “life income insurance.” 

* * © 

Of all varieties of life insurance, this 
kind is the safest and the best for the 
protection of the family. 


SOME POINTS ON THE SALE OF MONTHLY 
INCOME INSURANCE 


| kind, 








ALEXANDER 











versally popular today, it is simply be- 
cause agents who have been in the 
business for a long time have got into 
so deep a rut that it is hard to jolt them 
out of it. Having established the habit 
of selling insurance of the ordinary 
they find it more convenient to 
stick to old habits, and so they con- 
tinue to offer insurance payable in one 
sum for family protection, whereas that 
kind of insurance ought to be used 
almost exclusively for business pur- 
poses. .. 

In the beginning, income insurance 
may be a little harder to sell than ordi- 
nary insurance. But it has many com- 
pensating advantages. 

a 


The chief difficulty with the inex- 
perienced agent is that to provide an 
adequate income the insurance must be 
for a liberal amount. But that is not 
a weakness; it is the strength of income 
insurance. One of your chief difficul- 
ties is to convince people that they 
should take all the insurance they need. 
The man who spends $5,000 a year on 
his family may plume himself on his 
prudence and foresight if he applies for 
a policy which will give his wife $5,000 
in cash at his death. But you know 
that such an amount would not, even 
if invested at a high rate of interest, 
give her permanent support. You can 
induce such a man to take a larger 
amount by offering income _ insur- 
ance. ; 

* * * 

There is nothing more valuable for 
you or for your clients than for you to 
inculcate and stimulate the insuring 
habit. If you can induce a man to pro- 
vide an income of $10 a month as a 
preliminary step in a scheme for gradu- 
ally building up an adequate income 





Life income insurance will be the in- 








the argument that the prospect does 





“The main thing in selling life in- 





surance of the future. If it is not uni- 


for his dependents, you will be doing 
admirable work—if you follow the case 
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up from time to time thereafter. Even 
where the insurance is merely to sup- 
plement the earnings of a widow an 
her children, how much safer and bet- 
ter is to have a permanent income of 
$10 a month than a large sum payable | 
all at once, which may be wasted in a 
few months. 
* * 

Of course, the best prospects for in- 
come insurance are wealthy men, who 
think a little insurance will suffice, but 
who can be jacked up to apply for lib- 
eral incomes for wife, daughters, or 
other dependents. 

The trust companies are advising 
beneficiaries to create trusts of the 
proceeds of their policies. This is sound 
advice, but those who invest in insur- 
ance should be shown that the simplest 
and most economical method ts to take 
their insurance in the first instance on 
the income plan. Then the insurance 
company will, without extra charge, 
grant the protection and render serv- 
ices equivalent to those offered by the 
trust company. 


The Way To Talk 


Corinne V. Loomis, Penn Mutual Life 
Wrong Way 

1. Not so many saoantind dollars of 

insurance. 

2. Not so many dollars a thousand. 

3. Not so many dollars a year. 

4. Not policy. 

5. Not premium. 

6. Not paying. ; ‘ 

7 Not how much it wiil cost. 
Right Way 

1. So much income to the family. 

2. Two or three per cent of the 


principal. 

3. So many cents a day. 

4. Contract. 

5. Savings deposit. 

6. Saving. 

7 How much the prospect must 
save. 

















iL HOW “IF” HELPS LIFE INSURANCE”’ 
| 


| Every agent has more trouble with 
| the “Tfs” from his prospect than all 
| the other objections put together. 
There is hardly one of them that can’t 
be answered. For instance: 

If he is a married man, 
ance will provide an 
family. 

If he has a child, life insurance will 
guarantee its support and education 
after he has gone. 

If he should have a mortgage on the 
home, life insurance will pay it. 


life insur- 
estate for the 


If he is a business man, 
ance will help his credit. 

If he wishes to borrow at the bank, 
life insurance will influence’ the 
banker. 


the bank, he can raise money on his | 
policy. 

If he is a young man, life insurance 
will provide a safe investment, as well | 
as protect the father, mother, brother | 
or sister. 

If he needs a fidelity bond, his policy 
will aid him in securing it. 





BY W. P. KENT. 
Secretary North American Life of Chicago 


If he doesn’t care for a home, a | 
monthly income policy will pay the | 
rent. 


life insur- | 


If he is not able to borrow from | 














| If he applies for a position of trvst, 
his life insurance policy is one of the 
best recommendations. 

If he is a partner in business, a part- 
nership policy protects both the firm 
and the family. 

If he is a rich man, his estate is 
not jeopardized because of debts which 
bring about litigation. 

If he is afraid of the business judg- 
ment of his wife, son or daughter, the 
monthly income plan for twenty years, 
| or for life obviates disastrous results. 

If he has an afflicted dependent, a 
monthly income policy for life provides 
| absolutely for their comfort. 

If he is familiar with federal and 
state inheritance taxes, he will realize 
that without sufficient life insurance an 
estate may become seriously impaired. 
| If he is about to buy property, his 
insurance policy would take care of ob- 
| ligations if death came unexpected. 

If he is a professional or salaried 
| man, his best asset is his brain, and 
when death comes that brain ceases to 
be of value. 

Life insurance is really the only 
thing which can, in a measure, com- 
| pensate for the loss. 

















WHAT A BY-PRODUCT DID 











S illustrating what an agent’s 
A quick wit plus business sense can 
accomplish, here is the true story 
| of an experience of one of the New 
| England Mutual men: 
| This agent in a large mid-west city 
| had tried for some time to interest 
| three brothers in business insurance. 
They were partners in a box factory, 


ce 


making fancy boxes for the perfumery 
trade. 

One morning, after an onset 
fruitless interview, the agent started 
to leave their office, and one of the 
brothers walked to the street door with 
him. Now, the passage was through 
a corner of the factory. The men en- 
countered a large hand-truck that a 
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workman was pushing, filled to over- 
flowing with a jumble of all sorts of 
broken and spoiled boxes. These 
caught the eye of the agent, who said, 
more for conversation than anything 
else: pit dias 


“What in the world do you do with 


those elegant boxes—throw them 
away?” 
“Oh, no,” said the prospect, “we 


rescue them from the scrap-heap all 
that we can by cleaning and repairing 
them. They are our factory’s only by- 
product.” 

“Well,” came the answer, 
that work pay?” 

“Certainly; we net over $1,500 a year 
on those discards. Worth saving, 
isn’t it?” 

Quick as a flash the agent answered: 
“Why not make your by-product carry 
this partnership insurance? Can you 
put it toa better use for the firm?” 


“does all 


The prospect instantly stopped, and, 
after a moment’s hesitation, said: “You 


vhave made a suggestion that happens 


to fit into our affairs remarkably. 
Come back to the office a minute.” On 
the theory that return on “scrap” was 
not a merchandising profit, they had 
been accustomed to divide it among 
themselves monthly. 

The result was that each of the three 
partners was written for $10,000. That 
chance remark literally sold insurance 
to the extent of $30,000. Today an 


account of the “scrap” is kept and the 
return carries the insurance for the 
firm. 


Other by-products can be made to do 
similar deeds. But you must use quick 
wit (which means keen, snapping alert- 
ness of mind) plus business sense—you 
need both all the time. Ability to see 
opportunities and the intelligent judg- 
ment to use what you see, so as to 
make really helpful suggestions—these 
are the essence of good insurance sales- 
manship.—New England Pilot. 











generously given.’ 


JAMES R. DUFFIN, 








Inter-Southern Life 


President 


The Close of the Day’s Work 


bpm you begin to figure up your earnings and 
recall the several reasons for failures during the 
past year, you then more than any other time keenly 
realize the importance of a helpful constructive home 
office service that trains you to overcome such failures. 


One of the vital elements which makes your day 
profitable is a harmonious working arrangement with 
home office officials and a direct cooperative spirit 


All this and more we constantly strive to give our 
This coupled with good policy contracts 
and liberal commissions, is an incentive which should 
interest any ambitious agent who wishes to make 
the most of his salesmanship efforts. 


agents. 


We would like to hear from several 
good men for important field positions 


Insurance Company 


LOUISVILLE, KENTUCKY 























Double Indemnity 





BUILD YOUR OWN BUSINESS 


Under Our Direct General Agency Contract 


Our Policies Provide for 
Disability Benefits 
Reducing Premiums 
SEE THE NEW LOW RATES 
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66 BROADWAY 


ORGANIZED 1850 
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NEW YORK 
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WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive 
Old Line companies in the 
Northwestern field. Writing 
business in its home state at the 


rate of $500,000 per month. 


Men of integrity and ability, 
who wish to stay and build for 
the future, will be given liberal 
contracts directly with the 


Home Office. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 
BISMARCK, NO. DAKOTA 

















ACTUARIES 


— F. CAMPBELL 
CONSULTING 
ACTUARY 








76 West Monroe Stree 
Telephone Randolph 91 318 


CHICAGO, ILL. 


— J. HAIGHT 


Comins 








810-813 nen sal Bldg. 
INDIANAPOLIS 
Kraft Building, DES MOINES, IOWA 








Deco C. HARVEY 
CONSULTING ACTUARY 
Chemical Building ST. LOUIS, MO. 











J. McCOMB 
e COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, 
etc., Calculated. Valuations and Exam- 
inations Made. Policies and all Life In- 
surance Forms Prepared. The Law of 


Insurance a Specialty. 
Colcord Bidg. OKLAHOMA CITY 








J. H. NITCHIE 
ACTUARY 


1223 Association Bldg., 19S. LaSalle St. 
Telephone Central 3462 CHICAGO 








CHARLES SEITZ 
* CONSULTING ACTUARY 
Author of 
“System and Accounting” 


209 So. La Salle St. CHICAGO 








EDERIC S. WITHINGTON, F. A. I. A. 
F* OTD Tk NG ACTUARY 


tn Raft Building 
pes" MOINES, IOWA 




















HOTEL WISCONSIN 


Big Hotel of Milwaukee 
HEADQUARTERS for INSURANCE MEN 








500 Rooms-400 with Bath 
Ri 
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The a pds erie ai Uncierwiiter 1362 
Ques Ins urance Chi 





Widow Would Welcome 


Life Insurance Policy 





5 gy New England Mutual Life gives 
a pointed dialogue in which one of 
its general agents was a leading factor. 
As the New England points out, the 
general agent had extremely quick 
action in conversation. The general 
agent assured his company that the 
conversation as reported was verbatim. 
The New England Mutual says that the 
“bite” in the story, though brief 
and unimpressive as the colloquy ap- 
parently was, secured a handsome 
order, practically on this one interview. 
The dialogue is as follows: 
Prospect—Why do you say “the pre- 
mium is only $1,000 for this contract”? 
Agent—Because the outlay is such a 
very small sum compared to the benefit 
of $25,000 to your wife, should you die 
this year. 

Prospect—Where in the world do you 
suppose I am going to get the money? 
Agent—I have not thought about 
that. That, you know, is your business. 
My business is to show you the value of 
$25,000 to your wife. 

Prospect—My wife would never for- 
give me if I spent all this money for 
life insurance. 

Agent—Well, maybe not;: but she 
would have a mighty appreciative wel- 
come for me the day after your funeral 
—if you did! 


Dr. J. G. Campbell Dead 


Dr. John Gailey Campbell, assistant 
medical referee of the Mutual Life in 
Chicago, died at his home Monday. 
His affiliation with the Mutual Life 
dated back many years, and he has 
been an active factor in that organi- 
zation up until the beginning of the 
fatal illness, ten days ago. 


Dickenson Visits Chicago 


David S. Dickenson, president of the 
Security Mutual Life of New York, vis- 
ited the Chicago agency of the company 
last week of which Nathan Feinstein is 
manager. While in Chicago he gave a 
theatre party and dinner in honor of the 
Chicago agents. The Chicago agency of 
the company has made a splendid record 
this year and shows. substantial in- 
creases over the business written in 1919. 


Universal Life Licensed 


The newly organized Universal Life 
of Dubuque, Ia., has been licensed to 
write business beginning May 10. 


Life Notes 


The Security Mutual Life of New York 
has been licensed in South Dakota. 


The Penn Mutual agency convention 
will be held at French Lick Springs, Ind., 
June 15-18. It is expected that there will 
be a large attendance at this meeting. 


Andrew J. O’Donnell and Ray Van 
Getson, under the firm name of O’Don- 
nell-Van Getson Company, Inc., with of- 
fices at 552 West North avenue, have 
been appointed general agents for the 
Standard Life of Decatur, Ill. for Chi- 
cago. 


L. B. Ballou, district manager for the 
Mutual Life of New York at Evansville, 
Ind., was called to New York a few days 
ago as a guest of the home office in rec- 
ognition of the increased production of 
the Evansville agency for the Field 
Club year ending April 30 


The Lincoln National Life entered 
eight teams in the Indiana State Bowling 
Tournament which has just ended in 
Fort Wayne. The Lincoln Life first team 
won the state meet by a five-man score 
of 2,983. This team also won the Cen- 
tral States Championship at Cincinnati 
in 1919. 

W. E. Bilheimer, sales manager, Frank- 
lin Life, and Warren W. Colby of the 
agency department at the home office of 
the company, attended an agency meet- 
ing of the company’s office at Houston, 
Tex., Wednesday. Guy MacLaughlin is 
south Texas manager. Twenty members 
of the staff were present. 

The Brill & Scott Agency Association 
has been formed in the Brill Scott 
General Agency of the Penn Mutual in 
New York City. Willis J. Blackwell is 
president, Samuel J. Frank is vice-presi- 
dent, Davenport Bryan is secretary, Ben 








SECURITY MUTUAL LIFE INSURANCE COMPANY 


BINGHAMTON, N. Y. 


DAVID S. DICKENSON, President 


Offers good territory and a liberal contract 
to men of ability. 


For Particulars Address 


C. H. JACKSON, 
Superintendent of Agencies 








A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 
to $3,000, to young men and young women as young as age 2— 
protective insurance and Educational and Business Start Endow- 
ment Insurance. ‘This extension of the age limit for Ordinary 
Insurance down to age 2 helps our Agents considerably, and we 
have other advantages that help still more. We provide banking 
facilities for our Agents in the rural districts. We issue Par- 
ticipating and Non-Participating Policies. As regards adults, we 
write contracts with Double Indemnity provisions covering any 
kind of fatal accident, or with Double Indemnity provisions cover- 
ing fatal travel accident only, as may be desired. We issue poli- 
cies with waiver of Premium and Disability Annuity or Instal- 
ment Payment features. We insure males and females at the 
same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILLINOIS 








Qxio Nationat Lire Insurance Co. 


CINCINNATI, O. 


OW is the Golden Day of Life Insurance. It is 

the best time to get connected with a solid com- 

pany and build a foundation for the future. Good 

business was never so easy to get. People believe in 
and are buying life insurance. 


The Ohio National pays agents well for dheie work and 
backs them with all its power and facilities. 


Territory open in Ohio, West Virginia and Kentucky, 
Tennessee, Michigan, Nebraska and Kansas. 


A. BETTINGER T. W. APPLEBY 


President Secretary and Agency Manager 

















cago. 


Hyde is treasurer, and 


Sawyer is recording secretary. 


Miss Georgia |" 





RARE OPPORTUNITY 


GENERAL AGENT 


FOR THE 
STATE OF ‘KANSAS 


A splendid direct Home Office Contract under which a profitable and 
permanent business can be established, is waiting for the right man. 


THE COMPANY NOW HAS MORE THAN $68,000,000 OF INSURANCE IN FORCE 


The Minnesota Mutual Life Insurance Co. 


ST. PAUL MINNESOTA 
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We Guarantee to Save 


4 Premiums on 
a 20-pay Policy 


and Pay Splendid Dividends 
Besides 


UR GUARANTEED PAID-UP 
ADDITIONS POLICY will meet 
ANY COMPETITION. It guarantees to 
save the insured 4 premiums out of 20 and 
give him dividends besides. Special Total 
Disability clause. Special Dividends to 
Total Abstainers. Average rates. 









































This is the most popular Policy in the 
Central West. Why do we say this? Be- 
cause it gives the best advantages to both 
the Insured and the Agent and because we 
have in force over Twenty Millions of it— 
over TWENTY MILLIONS of this one 
Policy alone right here in the Central West. 





Its Good Advantages sell it and 
KEEP IT ON THE BOOKS 


WHY NOT SELL THE BEST? 





























GOOD CONTRACTS TO LIVE CLEAN AGENTS 


ee LIFE, NSVRANCER COMPANY 


PEORIA :  - ILLINOIS 














